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You Can Sell Webster 


with Confidence 


Satisfied customers. 
Quicker turnover. 
ure repeat sales. 
tock Webster Prod- 
ucts Now for greater 
profits. 


DN DM 


F. S. WEBSTER COMPANY, Incorporated 
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§ OFFICE APPLIANCES 
isa news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United States. It also 
reaches some dealers in 
fifty-four other countries 
who deal in American office 
equipment. 


{ SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos 
sessions and Mexico-— one 
year, $2.00; two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 


Vol. 46 
\SSOCLA TION 
National Assoctatior News 


i Ser tlm Meetina Tiree 


C‘onventthons 


DEPARTMENTS 


irthdayves 

editorial 

hoxcume t's I*le 

(iuest Look 

VMoeetluas Dinner (*onver 
tions 

Mintings The Page of Progre 
New Machine ind Devices 
News and Miscellany 


(ther Lands, It 
Passed Away 


Published on the First Day 
of Every Month by 


THE OFFICE APPLIANCE Co. 
417 S. Dearborn St., Chicago 


EVAN JOHNSON, Pre MALHOIT, Treasurer 
OHN y CILBERT. tH 
Cc. H. EVERLY, V. President D.C.M MILLER, Vv. President 


H.W. MARTIN, Assoc. Ed. OTTO KNEY, Asst. Ed. 

J. A. PALMER, Cir. Mgr. B.C.WALLSTEN, Mgr. Copy Dept. 
G.C. WHEELER, ‘Manager Service Bureau 

Cc. H. EVERLY, Eastern Mgr. D.N BRIGGS, “Asst. Mgr. 


1701 Pershing Square Building, 100 East 42nd Street, New York 
Phone shiand 8319 











by personal checks, drafts © No person, firm or cor- 
on New York or Chicago, poration, either directly or 
Postofficeor Express Money indirectly connected with 
Orders,orin American Post- _theindustry the journal rep- 
age Stamps or currency,if resents, has any share in its 
sent by registered mail. ownership or voice in shap- 

ing its policy, which has in 
"CHANGE OF ADDRESS. view at all times the best 
Subscribers may have their _interestsofthe fieldit serves. 
mailing addresseschangedas It aims to discuss all sub- 
often as desired. Inorder- jects fairly, and to furnish 
ing such changesitis neces- _its readers reliable informa- 
sary that both old and new __ tion concerning the progress 
addresses be given. and development of the of- 





fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions, to 
which it will give prompt 
and earnest consideration. 


{ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by the sender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


* ADVERTISING RATES 
upon application — only 
articles of office equipment 
or directly related products 
eligible. 


{ Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl., 
under Act of March 3, 1879. 


{ “Office Appliances” is reg- 
istered in the United States 
Patent Office, Washington, 
> ¢. 


*{ COPYRIGHT. Contents 
covered by Copyright, 1927, 
by The Office Appliance 


Company. 








DECEMBER, 1927 


No. 6 





CLASSIFIED Surgeons Stress “Importance of 
4 Accounting Machines 219 Sitting Posture 85 
rs Adding Machines 219 Typewriter Importers v i eit 
Attention of Manufacturer 7 “Elsie” Factory oesesesne Oe 
Catalogues : 227 Woodstock Managers Visit 
‘ Exports 232, 235, 227, 239 General Offices bees 98 
11 Furniture 212 \ Pair o' Calendars +) ie oe 
i8 House Organs : 228 Beautiful Folder Tells About 
1" Loose Leaf. 220 Coronas in Colors .121 
Other Machines 219 Steel Pen Man Wins Prizes for 
1 Patents : 8 Garden Products 121 
ae 10 Pens and Pencils 229 Lancaster Stationer Leases New 
Ribbons and Carbons 224 Store — 
4 Stamps—Stencils—Seals 223 An Attractive Greeting Card....131 
i) Stationery 208 Macey Brochure Pictures Period 


9, 123 Typewriters 215 Suites 


pee ai TD { 258) Rockwell Barnes Company Buys 
rearchie Factory Property 135 
SACU! 5 ae a neal vad Ss - ' Iouman & Hanford Concentrat 
Promote PN prorts Writter Pusmiten yp Fay tere 14 Halas 5 ag 
or Offiee Appliances by Wal MERCHANDISING pg’ A ae Marchant rae 
=. t ' ! aw ett Scorekes pers of Sales— Reprint Crown Office Supply Company 
at our Step Cutting Of ed from Business (Burroughs Enjoys New Home 153 
mL . ndorset it Adding Machine Company) 1; a» Clade ; ” ne 
e® Rusiness Trend Since 1921 rhe Discovery of the Obvious Higgine Technique 157 
\y Address ba I Tulius Reprinted from Security Fritz-Crors Company Expands 
“5s Direct I Ss Rureau Salesman iSteel haquipment Offices 158 
rf oreign and Domestic Con (Corporation) 20 i " st T . 
re VISCELLANBOUS — sg tay pane: amie 
Hands Acros: the Sea . Simplified Calendar Proposed _ . . 
‘ nan Typewriter ind Caleu Ry Arthur William a0) . . F Harris Tramps Brown > 
iting Machine Exports Chattancoga Stationer RT County in Indiana 164 
Stabilization of Belgian Fran Addition 4 Fischer Works Effectively for 
: Helps Ty nde le at ; i Hiorder’s Original Store Discon Hartford Community Chest. ..167 
uroepent ‘ “iok 1) J tinued a : ; Z ; 
FR ON rishibke Chicago Business Show Sets ‘sie Ra sce sagt te fess 167 
Four Out«tanding Personages tr Some Records 32 : . . , 7 
! Underwood Elliott Fisher Sundetrand Adding Machine lothrop Store Gets New Dress be 
i . Studio in Chicago ae H rine Organization Opens New : 
FURNITURI WooD AND ‘‘reating and Maintaining Office Branch ave 
STERI Morale An Address ~i Sheaffer Preparing Loose Leaf 
Factors in Bullding Office Fur Dayton House Enlarges Seope 74 Catalogue . 204 
iture Rusiness From ar \ iversary Numiler of The Du Roval Men Get Prizes for 
ew wit ‘conrad Net Pont Maragine ia Knowledge 204 
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Accounting Devices Co....147 e 

Acme Card System (¢ 95 A Rand Kardex Service Co 

Acme Staple Co 205 ees sseéadawe a 149, 50 

Add-A-Unit Partition Co. 23% ow: semen Rand McNally & Co... 157 
rs Ravenswood Off. Sp. Co 183 



































>» 
Add-Index Corp 122 
Addressograph Co 60. 1 Readeasy ..... 246 
Adjustable Table Co 240 Regal Typewriter Co 241 
Aigner, G. J.. & Co 249 Reiner’s Rotaprint, In« .186 
Ajax Time Stamp C 200 f|} These advertisements present the prod- Remington Tw Co. Sf, 148 151 
Allen—-Wales Corp 75 ucts of the le . 4 Republic Box Co 222 
Allen & Co 240 : 1e eading manutacturers in each Roberts Num. Mach. Co 248 
Alma Furniture Co 218 division of the industry. 3ecause of the oa a 98 
American Clip Co 159, 60 round for ne ifference 7 : tockwell-Barnes Co 198 
American Electric Co 226 th : blisl honest differences of Come Royal Typewriter Co..177, 192 
American Embossing Co 241 € publishers obviously cannot under- Ryan, J. F., & Co 199 
a a Pencil Co 109 take to guarantee transactions between 
Asner 7 No. Rack ‘ Co. 1o4 advertisers and customers They do, s 
Amer. Writ. Mach. @o.105. 202 however, offer their service in resolving ; . 
Ames Safety Envelope Co. .233 any disagreements between advertisers Safe Guard Check Writer __ 
Ames Supply Co 206 and customer hicl - Corp . ss 
Aeuue tie. Co 238 id ers, which result from rela- Sainberg & Co 23 
Arlac Dry Stencil Cory 226 tions established through the journal Sanford Mfg. Co 
Art Metal Construction Co. 72 Sanymetal Products Co 225 
Ault & Wiborg Co, Th 8 Schollhorn, Wm., Co 180 
Aurora Metal Cabinet Wks.182 Schwab Safe Co., Th 255 
Autobinder C The Searles Elec. Weld. Wks 237 
Auto. Mie & Index ¢ - Sengbusch S-Cl. Inkstand 89 
Auto. Pencil Shar; ‘ i Service Steel Prod. Corp 227 
Autopoint C l F Leopold Desk Co 68 Shaw—Walker Co 107 
Azora Rubber ¢ i Lincoln Rubber Key Co 216 She ame r. W._A.,. Pen Co. .86, 7 
Faber, A. W 246 Listo Pencil Corp... 247 Shelbyville Desk Co 213 
Faries Mfg. Co 221 Lloyd, W. G., Co 147. ‘Sheppard, C. E., Co 174 
B Featheredge Rubber Co 211 Luther Ink & Stp. Pad Co.239 Sherman-Manson Mig. Co. .216 
Featherwt. Eyeshade Co...247 Lyon Metallic Mfg. Co 152 egy Ward Mfg. C 194 
—- , . Featherwt. Paper Co 9 . . Sikes Co 85 
~ : R pm . +: Filing Equipment Bureau 5 Silverglo meena, Inc 184 
Ree SOL SO +5. Force, Wm. A., & Co 166 M Simonson, R. A., & Co 243 
he o were & iron Wks..209 Vox, Geo. E.. & Co 132 Smith, bL. C., & Corona 
Rates Miz Co, 110 =Free Hand Binder Co 203 = . Typewriters, Inc 156 
- es Mfe a o 134 Fritz—Cross (Co The an Macey Co The 76 Smith Noise & Shock Elim 243 
sear h I ub ishit a 244 Furnas Furniture Co 233 Manifold Supplies Co 55 Smith Premier Tw. Co 146 
Beacon Steel Furniture Co.22 Marble, B. L., Chair Co 64 Smith Tw. Sales Corp 215 
= niley & Gert wig 51 Marble & Shattuck 243 Speedaumat Addr. Machry.179 
fentsor Mts ‘ 158 G Markilo Co soa . 248 Speed Key Mfg. Co 249 
Berger ifg ( ‘1 . . : sale Mark-—Mor-An-Dum 242 Spencerian Pen Co 145 
Bettcher Stp. & Mi ‘ 114 — es Pp. A Lthr W KS. <46 McCarthy Ins. & Slg. Mach.217 Staedler, J. S., Inc 246 
ee um & Pe se | 181 > ne . . pse Co srne sd 0 McGill Paper Prod., Inc 222 Standard Mail Mach. € 228 
sd A Sn othet ( 41 — —~ ft pr. ©o..51. 2, 9 ‘ Meilicke Systems 218 Stationers’ Loose Leaf Co. .153 
wh ee agg en ¢ o The 208 —— - a Eaquip Corp 92 Meilink Steel Safe Co .116 Steel Bound Box Co 144 
tristow Stanie y R 244 reneral P% neil Co - XX Metal Office Furn. Co 189 Steel Equipment Corp 67 
British Stationer 196 General rypewriter Exch. .164 Meyer & Wenthe .229 St. Johns Table C« 162 
Browne Morse (* 115 Globe Wernicke 137 38 39. 40 Miller Bros. Pen Co 248 Storms, H. M.. Co eo 
Buckey ; Rib. & Carb. ¢ 106 i s0¢ s L hographing Co 209 Milwaukee Chair Co 125 Strayer Coin Bag Co 945 
Bun p Paper Fastener Co. .234 Graft Underwood Co 229 Mittag & Volger, Inc 53 Sundstrand Add. Mac} 19 
Burke & Jame 46 Gunlocke, W. H ‘ hair Co.220 Mon Bureau . 250 Sun Rubber Co., The 93 
Buro Bed arf—Rundscha 252 ul n Furniture Co The 74 Monroe Cak Machine Co. .108 : 
purrougha Add Mach. Co. .2? 6 Guth, H. L., Asso 233 Moore Push-Pin Co 245 
Senne an i? ‘ 135 Multipost Co 2°24 T 
sushnel if@. ¢ 245 4 Mun-Kee Products Corp 223 
Munson Supply Co 98 Tell City Desk Co 226 
Cc Hahn, Arthur W 044 Mutschler Bros. C 700s Terrell’s Equip. C 193 
Hall's Safe Co 996 Myrtle Desk Co 169 rhompson Time Stamp (o.247 
: Har n Rros. Scale < 995 Tiffany Adjust Stand C 1 
Canode |! ‘ i4 Har & Cooley Mfe ¢ Tip Top Mfg. Co -48 
Carpenter } VW Ms 45 The 249 N Todd Co The 171 
Carter's Ink | 18 Harvey, Fred W., ¢ PAR Toledo Metal Furniture Co.127 
Cello. I ae Helles Hans H 4 . Triner Sales Co O14 
Central Paper ( 18 Hey Duplicator ¢ 4 ~ . nk I os ( 170 Triner Scale & Mfg. ¢ 238 
Chicago Binder & | ‘ Heywood-Wakefield 7 Nat ~= be — R -e a Trussell Mfg. C "14 
Clark Ke , 4 Hie Chas. M & 48 = ( < Seer nee ster ( 112 Tuberculosis Assns 1an 
Clark. 1 “ Ml ‘ 19 Hott | ‘5 \ K oO ot Turner & Harr | ‘ i7 
Clarotype ¢ Tr 47 Hog f ‘ ' N I rstok Env. ¢ - Tyler Sales Fixture ¢ if 
Clemet , Hood ¢ ( Natl. Phone Holder Cor 4 Typewriter Emporiur 194 
N 1 Vule. Fit T ‘Erasg. Shiek t 
‘ umbia Rib. & ¢ 148 Hi er TD) k ¢ 0 . , a ore * - iypwr Erase > rs 
< lumbia Ste . . *4 HW W R ot Ne lich Process ( 1&N 
4 ‘ ; & ¢ 24 Ni ‘ r ' 
Commonwea Pub. « " Hotel ss S ( gn an °F , U 
Conrades Mfs HH C. H. I ( ’ Norlipp Cs «49 
Consolidated Rib! & Ca Northern Corrug . 128 
—y ' N I nish Pr , 4 o4 | | wood I ew ( 
' » ¢ R ’ 
Cook ( \ ‘ nior >it ¥ . 
Cook. H.C. « 19) oT S S ( 18 ° Us mavel a * 
Corona Ty “ ‘ I 1) cv a7 s Pe: s 234 
; aety ps at " Mi. ¢ 4 M ds : . ¢ 4 on Applia . él S. Tw. Ribt M ( °15 
Crown Ribbon & ¢ . : Imnvd. } : » Rit ® + Oo. K. Mfg. ¢ sal Fix r ( 236 
Currie Sgr : fiiinen Winer @ . oe Old Town Rib. & <¢ ‘ 206 
Cutle lLesk ¢ ‘ | ' ‘ ; Onken, The Os . o44 v 
k-Out Mfe. « > Orpin Deel 
Invincible Metal Furniture 197 . — . . 
Irel .@& Matthews Py. Oxford I Ss © ‘ 18 Van D I W 6 
D , ' Van Vall } y ‘ 
Irv | Mit ‘ ‘ \, ilK : irg ‘ 12 
Pp r yper if 136 
Davenport—Taylor Mfg. ¢ J \ r Add. M ‘ 129 
Defiance Sales Cort ‘ . 
De Laixe Meta Fu ‘ pa ce Ww Meta D sk Co.126 A - . = “ Rib Co 117 w 
Derby, P.. & ty wn Metal Equip ' rk C é 249 
Dick ‘ a ( lasper () r by “a Parker Pen C 119, 20 Wabash Cabinet C 11 
Dictaphone Sales « ‘ Jasper Desk -— Parrot Speed Fast'r Corp..211 Wagemaker Co 
Diemer, John F.. ¢ 199 Jasper Off Furn. © 198 Peerless Carb. & Rib. Co. ..234 Watson Mfg. Co 
oes The ( ; + amamhe Mfe ‘ -—_ ‘ Peerless Key Co In 142 Webster F s.. C 
Dur-O-Lite I ( ‘ Jeslir A DD Mfe. ¢ 197 Peerless Wire Goods Co 217 Weigel E. O & sons 
Pelouze Mfg. Co 231 Weis Mfg. Co..99. 100 1 
K Phillips Rib & Car. C: 204 Western Envelope € 
E Pierce, S. K., & Son Co 207 Western Furniture C 207 
4 a Polar Mfg. Co °14 Weston, Byron, Co ...248 
Economy 8 — - Kay-D o> Portable Adding Mach. Co.1233 White River Chair ¢ °49 
Elliott Fisher c + Kihn I S 24 Premier Metal Products Co.123 Wholesale Typewriter Co 7 
Emerson Electr Mfe - Kobler & Co., In 245 Wiggins, John B., C ~44 
smerson Blectric Mfg. Co.200  Kohihaas Co., The 118 Wilson Memindex C 235 
Empire Chair < 241 a Woodstock Typewr ; 57 
Englewood Desk < > OOGSTOK pe riter €Co.257 
Error-No, In 167 L , = 
Easterbrook Steel Pen « 40 _" _ Q y Park Envelope Co Y 
Evansville Desk < ons nll NO tebe \ : <=! ; { 210 
Eveready Mfr. Co an ype Ma ne- . Q hee ' + — _& Carbon Co 237 Yankee Paper & Sp« Co. .237 
22 duigies irniture Cr 230 Yawman & Erbe 111 
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Account Books. 
Commonwealth Pub. Co 104 

Accounting System Machines. 
National Cash Register Co....112 

Adding Machines. 
Add-Index Corp... 
Allen-Wales Corp.. 
Rurroughs Adding Mach. “Co 
Elliott-Fisher Co... 


General Office Equip. “Co 
Lanston Monotype Mach. Co 
Monroe Calculating Machine 

CO. seccee 108 
Portable Adding Mac hine Co. .133 
Ss indstrand Add. Mach. . 2 
Victor Add. Mach, Co... 129 

Adding Machine Rolls & peers, 

Central Paper Co....... 
Rockwell-Barnes Co ios 
Yenkee Paper & Spec. Co 237 


Adding Typewriters. 








Classifications MI 





lines advertised are 


Many of the 


i article of office 


here, 














For the benefit of the subscribers the 
here 
requirements of 
modern business office are represented. 
Should subscribers be interested in any 
equipment 
they are cordially invited to com- 





classified. 
the 


not listed 








Expense Books. 
Reach Publishing Co.......... 244 
Defiance Sales © pe cteon eX . 234 
Harvey, F Wee Gd. cccccees 208 
Eyeshades. 


Featherweight Eyeshade Co... 


File Boxes, llapsible. 
Bankers’ Box Co............ -212 
Reapen Ge... .cveasecvebusbes 237 
Steel Bound Box Co.......... 144 
Strayer Coin Rm 4 GPvetveseses 245 
ile es, tal. 
Nethern ahecugntien Th... +. SD 
Rockwell-Barnes Co........... 198 

Filing Cabinets, Cloth Covered. 
Diemer, John F., Co......... 199 
Globe- oe Co.137, ao, 40 
PPE rege 
Imperial Methods Oo........ +. 62 
Macey hy rt bg bob ecetcecsess 76 
amen Ge Ge acts s ce sivvois 238 


Filing + AA, “hetai. 


















Burroughs Adding Mach. Co...256 icate 7 > service ) -au, 
ieee uber Oe. = municate with the ; ervice | —_— fe ~--, 3 eae 
Remington Tw. Co..57, 141, 151 through which the intormation wi Aurora Metal Cabinet Wks...182 
Underwood Typewriter Co.... : be promptly and cheerfully furnished Auto File & Index Co......... 72 
...59, 65, Back Cover . s j: . Dente Bis. Gdvccercvceccevse 158 

Addressing Machines. by letter, without obligation, eee Te, Wiad 0 4 eh aanenn a 
Addressograph Co wo, 1 Browne-Morse Co............ 
Speedaumat Addr. Machry 179 Columbia Steel Equi — ° Co. 16s 

Adhesive Tape. Corry-Jamestown P as op 
Quality Park Env. Co 210 General Frpfing 81, he B. 

Adhesives. Globe. Wernicke Po a7, 

‘See Inks, Adhesives, etc.) Imperial Steel Cabinet Co, e'ebe a. «0 

Arch and Clipboards, = ps Invincible Metal Furn. Co...197 
Free Hand Binder Co 202 Chairs. . Macey Co., The............ 76 Jamestown | a Equip. Co...210 
Globe-Wernicke Co.137, 5%, 39, 4¢ Beacon Steel Furn. Co Weis Mfg.'Co....99. 100, 101, 102 Macey Co., The............++- 76 
Rockwell-Barnes Co 198 Comrades Mfg. Co Yawman & Erbe Mfg. Co....111 Metal Office urn, Oo....... 1s9 
Yawman & Erbe Mfg. Co 11! Cook, C. A., Co. Desk Work Distributors. Northern Corrugating Co..... 

Bankers’ Note Cases. Crocker Chair Co Autobinder ae 248 Premier Metal Products Co.. - 
General Frofing. Co..81, 2. 3. 4 Derby, P. & Co., In Fox, Geo, E Co... ....... 132 Service Steel Products Corp.227 
Globe-Wernicke Co.137, 38. 29, 40 Empire Chair Co Globe-Wernicke Co.137, 38, 39, 40 Shaw-Walker ........ sooubean 
Van Dorn fron Werks Co 06 Fritz-Cross_ Co , he Horn, W. C., Bro. & Co.....247 Steel Equipment Corp......... 67 

Billing Machines Gunlocke, W. H., Chair Co. Irving-Pitt Mfg. Co.... 142 Terrell's Equipment ©o....... 193 
Burroughs Adding Mach. Co. 256 Heywood-Wakefield Sainberg & Co 2 Van Dorn Iron Works Co..... 96 
Elliett-Fisher Co a2 Hood Chair Co. . ks. r Wateon Mfg. Co.....0......5: 251 
Remington Tw. Co .. 7, 141, 151 Jasper Chair Co. Alma Furniture Co.. 218 Yawman & Erbe Mfg. Co....111 
Underwood Typewriter Co Marble, B. L., Chair Co Art Metal Construction (o.... 72 Filing Cabinets, ood. 

59. 65. Back C Marble & Shattuck Bentley & Gerwig Furn. Co,..251 Auto File & Index Co......... 172 

Binders, Catalog and Pericdical.. Milwaukee Chair C Browne-Morse Co vovesee ADS Browne-Morse Co. ..........- 115 
American Clip Co.. 159. 60 Pierce, 8. K,., & Son Clemetsen Co.......... + 63 Globe-Wernicke Co.137, 38, 39, 40 

Blank Books. Sikes Co.. Corry-Jamestown Mfg. Corp... . -235 Imperial Methods Co......+... 62 
Roorum & Pease 181 Toledo Metal Furniture Co Cutler Desk Co....... .176 eam WO A oe ™ 
National Blank Book Co 170 White River Chair Co Englewood Desk Co... sees 221 Shaw. Walker webs ccovsoues 107 
Rockwell-Barnes Co 198 Check Protectors and Writers. Evansville Desk Co........... 205 Wagemaker Co.............. 121 

Blanks for Bonds and Stocks Safe Guard Check Writer General Frpfing. Co. 81, 2, 3, 4 Weis Mfc. Co....99, 100, 101, 102 
Goes Lithographing Co 200 _COrp. ae Globe-Wernicke Co.137, 28, 39, 40 Yawman & Erbe Mfg. Co....1171 
Kihbn Rros 242 Todd Co 171 Gunna Furniture Go., The.. “3 74 Filing Supplies. 

Blue Print & Plan File Cabinets. Check Sorters. , Hoosier Desk Co..... os 202 Aigner, E. on Ds 6s cues 249 
Art Metal Construction Co 72 Kohthaas Co The 118 Imperial Desk , Dae ise .187 American Clip Co........ 159, 60 
General Frpfing. Co 81 23 4 Checks, Stamped Metal Indiana Desk Co....... . 130 Browne-Morse ©o.........0.+> 15 
Lyon Metallic Mfg C in? Meyer & Wenthe 229 Invincible Metal Furn. Co...197 Filing Equipment Bureau. . 254 
Yawman & Erbe 11 1 Cigarette Humidors. P Jamestown Metal Desk Co 126 General Frpfing. Co... .81, “3. 4 

Board Cutters, Paper and Card. Norlipp Co., The 49 Jasper Desk Co i 78 Globe-Wernicke Co.137, 38, to 40 
R irke & James 246 Clips, Paper. Jasper Office Furn Co .. 198 Imperial Methods Co.....-... 62 
Ideal School Supply Co 918 (See Paper Clips.) Leopold Desk Co es 68 Invincible Metal Furn, Co... .197 

Bond 5 my Coin Bags and Wrappers. Macey Co., The... will angin, Josephson Mfg. Corp......... 249 
Corry-Jamestown Mfg. Corp.. .235 Downey, C. L rhe 244 Metal Office Furn. Co 189 eee Ee We cs ceanieanes? 76 
General Frpfing. C $1. 2 3. ; Strayer Coin ag Co 245 Myrtle Desk Co. iM MeGill Paper Products, Inc... 222 
Globe-Wernicke Co.137, 38, 39, 40 Copyholders. — : . ' National Desk Co Oxford Filing Supply Co... 178 
Steel Equipment Corp 67 American Clip C 159, 60 Orpin Desk Co Quality Park Env. Co 210 

Book Cases. American Electric Co 226 Quigley Furniture Co : Rockwell-Barnes Co 198 
Globe-Wernicke Co.127. 38. 29. 44 Error-No Ine 167 Shaw- Walker i 107 Simonson, R. A., Co....... 2438 
Gunn Furniture Co 74 Kobler & Co 245 Shelbyville Desk Co.... 213 Steel Equipment Corp........ 67 
Macey ( 78 Premier Metal Products Co 123 Steel Equipment Corp scoce Wabash Cabinet Co rg? 118 
Van Dorn Iron Works Co 96 Readeasy 246 Tell City Desk Co ee Weis Mfg. Co....99, 100, 101, 102 
Weis Mfz. 99, 100. 101. 102 Copying Devices. Van Dorn Iron Works Co net 96 Yawman & Erbe Mfg Co....111 
Yawman & Erbe Mfg. Co 111 Yawman & Erbe Mfg. © 11 Wagemaker Co + --221 Fountain Pens. 

Book Ends. Costumers. Weis Mfg. Co... .99, 100, 101, 102 Carter’s Ink Co 185 
Hart & Cooley Mfg. Co.. The.249 Conrades Mfg. Co 219 Western Furniture Co ..207 Packer Pea Co... "" g0" 290 

Bookholders. . = Furnas Furniture Co 23 Yawman & Erbe Mfg. Co....111 Sheaffer. W. A.. Pen Co....86. 7 
American Clin Co 159. 40 Globe-Wernicke Co.137, 38, 39, 40 Dictation Machines. Gold Pens. ees = ee 
American Electric Co 298 Premier Metal Products ( 123 Dictaphone Sales Corp bance ae Weigel. FE. 0.. & Sons 24h 

Book id = Sanymetal Products Co 225 Directory Boards. Gold Stamping. 

Carpenter, E. W., Mfg. Co 245 Cuspidors. ' Davenport-Taylor Mfg. Co 222 Aigner, G & Co.. .249 

Bookkeeping Machines. Cello, Ine.. 168 Display Fixtures. . - Gummed Cloth. 

Burroughs Adding Machine Co.256 — va titeeet = —_ —~y: Mfg a pretetess = Aigner, G. J 249 
‘iott-Fisher ~ Po reland & Matthews ; . } nken, 1e Oscar, Co seen 
_ a Tw = “a7. V4 151 Cutters, Paper and Card Tyler Sales Fixture Co 246 ss Tape Sealing Machtoes. 199 
Underwood Typewriter Co Burke & James 246 Universal Fixture Corp... 236 Index Card Gipneh. 

F 59, 65. Back Cover Ideal School Supply C 218 Duplicating Machines & Supplies. Cook. H Co °19 

Box Files . Dating Stamps. — Amer. Multigraph Sales Co.. 71 Graft_T a aetial <e stuns ne 
General Frpfing. Co 81 224 Amer. Numbering Mach. Co...124 Arlac Dry Stencil Corp 226 Macey Co.. The . 
Globe-Wernicke Co.137. 28. 29. TD Meyer & Wenthe 229 Canode Ink Co. 244 Moore Push Pin Co a 
Yawman & Erbe Mfg. Co 111 Desk Calendars. e Dick, A. B.. Co ” thet iaadeta 155 Yawman & Erbe Mfg. Co......111 

Business Shows. Defiance Sales Corp 234 Heyer : Duplicator (Co......... 4 Index Tabs 
National Business Show Co...201 Desk Files. ; Reiner’s Rotaprint, Inc.. 186 cio @. 5. & Ge 249 

Busses — Josephson Mfg. Cory 249 Electric Motors. Cook. H. C.. Go oe *19 
General Frpfing Co....81, 2, 3, 4 Weis Mfg. Co... .99, 100, 101, 102 Emerson Electric Mfg. Co... . .200 Globe-Wernicke Co.137, 88, 39, 4 
Maces Go She . 7a Desk Lamps. Envelope Openers. Pe Ink Eradicators. + 

oledo Metal Furn. Co 127 Cello, Ine +++ 168 0. KR. Mfg. Co.. 175 Ink-Out Mfg. Cn............ 209 

Calculating Devices, Faries Mfg. Co 221 Envelope Sealers, Inks, Adhesives, Etc. 

Meflicke Systems 918 aiiverase Lamps, Inc 184 Argus Mfg. Co.. ‘ ...238 Canode Ink Go.... 244 

Calculating Machines. mys 181 McCarthy Inserting & Seal Carter's er WES, to teahebae 185 
Allen-Wales Cor = i Geo &. & & 132 _ Mach. ...... ee ..217 General Eclipse Co ; 220 
Rurroughs Adding Mach. Co 2756 Hoffman I a ; 245 Standard Mailing Mach. Co...228 Higgins. Chas. M.. & Co. 248 
Monroe » Calculating Machine... Sainberg & Co ** “Bag Envelopes. Luther Ink & Stamp Pad Co.. 229 

108 Sun Rubber Co Ames Safety Ruvelepe Co. . .233 Sanford Mfg. Co........-. . 229 
i rtable Adding Machine Co..13 Desk Pads, Glass. Burke & James ; 246 Inkstands. ; a 

Calendar Pads & Stands Fox, Geo, E., & Co 132 Bushnell, Alvah, Co.... -135 tachrach Geectalty Ce. 2S 
Defiance Sales Corp.. 9 Polar Mfg. Co 214 Diemer, John F., Co.... 199 General Eclipse Co... .. 230 

c am ~~ wa Ravenswood Office Spec. Co...183 Globe-Wern'cke Co.1%7. °8, 49, 40 Sengbusch 8-C Inkstand Co... 89 

arbon Papers. Sainberg & Co 228 McGill Paper Products, Inc. . .222 Inserting and Sealing Machines. 
(See Ribbons and Carbons.) Desk Pads. Lincleum. “ Nat'l Fiberstok Env. Co.. . 258 McCarthy Ins. & Seal. Mach..217 

Card Cases. in Gon o. & Oe 32 Quality Park Envelope Co... .210 Labels, Law Book oe Number. 
jardner, P. A.. Leather Wks. 24¢ Polar Mfg. Co..... °14 MRS Geis sc ccccscs 103 Aigner, G. J., & Co......... 249 
Improved Roehner Binder Co. .248 Sainbereg & Co 238 w estern Envelope Corp......238 Leads for Mechanical “Pencils 
Wiggins, The John B., Co...244 Wagemaker Co 121 Envelopes, Guiatets. pues . — — es br 

Cash Registers. Desk Pending-Letters oe Markilo Co..... 248 Letter Distrib ay ete : 
National Cash Register Co 112 American Clip Co . , Erasers Rristow Ste ley R 244 
; Desk Signs and Tablets. " ) oe . ef — - on’ on 

Chair Irons. sl Ww. Mt : om Argus Mfg. Co.. 228 Globe-Wernicke Co.137. 28, 39, 40 
Bettcher Stp. & Mfg. Co.. 114 ae Pe itg. Co <4 Ost BEB. O8...ccccccceecs 0 Imperial Methods Co. i. 

Chair Pads and Cushions. Desk Trays. A FS Rubber Co. "S pon seo Rigel a ttn ” 
Economy Seat Co 248 American Electric Co 226 , Letterheads. 

Featheredge Rubber Co 211 Fox, Geo. E.. & Co 132 Erasing Shields. American Embossing Co....... 241 
F x. Geo. E.. & Ce 122 General Frpfing. Co. 81.2 3. 4 Typewriter Erasing Shield Co.217 Goes Lithographing Co........ 
Polar Mfg. Co 214 Globe-Wernicke Co.137, 38, 39, 40 Exhibitions. Lettering and Show Card Pens. 
Sun R er Co 9 Imperial Methods ( 2 National Business Show Co...201 Bridgeport Pen €o.... 208 





Pa 














Ge 
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Pads, Figuring 
Roorum & Pease Co 


Tr. 
Peatherwt Paper Co 
Weston, Byron, Co 
wages Clamps. 

merican Clip Co 
Esterbrook Steel Pen Co 
Hunt, C. Howard, Pen Co 
Van Valkenburg, L. D 


Pa Clips. 
Tmesteon Clip Co 


Argus Mfg. Co 
Cook, H. C., Co 
Graff-Underwood Co 
oO. K. Mfg. Co... 
Rockwell-Barnes Co 
Tip-Top Mfg. Co 
Van Valkenburg, L. D 
Supe Fastening Machines 
me Staple Co ee 
Bump Paper Fastener Co 
Deflance Sales Corp 
Eveready Mfg. Co 
Hoge Mfg. ( 


Library Boptoment. 
General Frpfing. Co Si, 2, 3, 
Rand Kardex Service Co...149, 50 
Yawman & Erbe Mfg. Co 111 
Linoleum Desk Tops. 
Fox, Geo. E., & Co 132 
Polar Mfg. Co... 214 
Wagemaker Co. 121 
and Storage ‘Cabinets. 
Art Metal Construction Co. 72 
Aurora Metal Cabinet Works. 182 
Corry Jamestown Mfg. Corp. .235 
De Luxe Metal Furn. Co.... 
General Frpfing. Co....81, 2, 3, 
Globe-Wernicke Co.137, 38. 59, 40 
Invincible Metal Furn. Co...197 
Lyon Metallic Mfg. Co 152 
acey Co., The. 76 
Steel Equipment Corp 67 
Terrell's ectement Co 195 
Van Dorn Iron Works (Co 6 
Loose Leaf Books and Systems. 
Accounting Devices Co 147 
Roorum & Pease Co.. 181 
Chicago Binder & File Co 217 
Irving Pitt Mfg. Co 142 
Lioyd, w. G te 147 
National Blank Book (Co 170 
Sheppard, ©. E., Co 174 
Stationers, L. L. Co 1538 
Trussell Mfg. Co 214 
Loose Leaf Envelopes, Celluloid. 
Markile Co. 248 
Loose Leaf Metals. 
Carpenter, E. W., Mfg. Co 245 
Chicage Binder & File Co 217 
Map Tacks. 
Grafl-Underwood Co 229 
Moore Push-Pin Co. 245 
Maps, Globes, Ete. 
and MeNally & Co 157 
Matched Office Suites. 
Clemetsen Co.. The 63 
Cutler Desk Ce..... 176 
General Frpting. Co 81, 2, 3, 4 
Leopold Desk Co.. Os 
Macey Co., The 76 
National Desk Co. 236 
Memorandum Devices. 
Clark, Keith, Ine 246 
Currier Mfg. Co 2: 
Fox, Geo. E.. & Co bs S 
Mark-Mor-An-Dum : 
Wilson Memindex Co 235 
Moisteners. 
Argus Mfg. Co 258 
Bachrach Specialty Co 243 
BSengbuaech 8 Inkstand Co & 
Nickel Plate Preservatives 
No-Tarnish Products 247 
Numbering Machines. 
American Nomb. Mach. Co 124 
Bates Mfg. Co 1s4 
‘force, Wm. A... & Co 166 
Roberts Numb. Mach. Co 248 
Office Partitions. 
Add-A-Unit Partition (o 232 
Oil, Office Machine. 
Clarotype Co aes 
Defiance Sales Corp 2 


(Ruled or Plain). 
181 





Neva-Clog Products, In 162 
Parrot Speed Fastener Co hil 
Rockwell-Barnes Co 198 
Paste. 
(See Inks, Adhesives Etec.) 
Pen and Pencil Clips. 
Argus Mfg. Co 238 
Deflance Sales Corp ou 
Van Valkenburg, L. D 242 
Pencil Sharpeners. 
Auto Pencil Sharpener Co 245 
Graffl-Underwood Co oon 
Hunt, C. H., Pen Co 195 
Pencils, Cedar. 
American Lead Pencil Co 109 
General Pencil! Co gs 
Staedtier, J. &., Inc 2468 
U. 8. Peneil Co 244 
Pencils, Thin Lead, Magazine. 
Autopoint Co 73 
Dur-0-Lite Penell Co 42 
Listo Pencil Co 247 
Parker Pen (o.. 119 > 
Sheaffer, W. A., Pen Co 6. 7 
Pens, Lettering and Show Card. 
Bridgeport Pen Co 208 
Pens, Steel. 
Esterbrook Steel Pen Mfg. Co.249 
Hunt, C. H., Pen Co 195 
Miller Bros, Pen Co 248 
Spencerian Pen (Co 145 
Turner & Harrison Pen Co 247 














member of the staff. 


without charge. 





The Service Bureau 
of Office Appliances 


is maintained for the exclusive 
use of subscribers and advertisers 


In the execution of its various commissions 
this bureau calls upon practically every 
It answers by personal 
letters all inquiries upon matters germane 
to the field, it furnishes special reports upon 
articles of office equipment, supplies names 
of manufacturers of any article wanted, puts 
man and job together, prepares advertising 
copy, furnishes lists of desirable agents and 
dealers in nearly every country, aids foreign 
dealers in securing U.S. A. lines, and in 
many other ways performs useful service, all 
Subscribers in every land 
have made, and are making, good use of 
this bureau ; manufacturers in every section 
of the field have had evidence of the service. 

















Picture Hooks. 
Moore Push-l’in 
Pins. 
Deflance 
Platens, Typewriter. 
Amer, Writing Mach, Co.105, 202 
Ames Supply Co. ++. 206 


Co : .. 26 


Sales Corp. 


Bushnell Mfg. Co 245 
Postal Scales. 

Hanson Bros, Scale Co ooseen 

Pelouze Mfg. Co.... 231 

Triner Sales Co.. csscume 

Triner Scale & Mfg. Co 238 
Publications. 

British Stationer 196 

Buro-Redarf-Rundschau 252 

Mon Bureau , ~— 
Pwnches. 

Boorum & Pease Co 181 

Chicago Binder & File Co 217 

Defiance Sales Corp 24 


Globe-Werri.ke Co.137, "S, of. 40 


Schollhorn, Wm., Co 180 
Push Pins. 

Moore Push-Pin Co 245 
Recipe Boxes. 

Northern Corrugating Co 128 
Ribbons and Carbons. 

Allen & Co : . 20 

Anlt & Wibore Co a 

Buckeye Ribbon & Carbon Co. .106 

Canode Ink Co..... ee 

Carter's Ink Co “rr . 185 

Columbia Rib. & Car. Mfg. 

Coe 148 
Consolidate “l Ribbon & Carbon 
Co as - 229 

Crown Ribbon & Cc arbon Co 220 

Manifold Supplies Co . 

Mittag & Volger...... . 8 

Neidich Process Co... a 

Old Town Rib. & Car. Co 206 


Pacific Carbon & Ribbon (Co... .117 
Peerless Carbon & Ribbon Co, .234 
Phillips Rib. & Car. Co 
Queen Ribbon & Carbon Co 
Remington Tw. Co 57, 141, 
Rockwell-Barnes Co. 

Storms, H. M., Co ; 
Ribbon & Carbon Co 


Union 2 

U. 8. Typewr. Rib. Mfg. Co a 

Webster, F. 8. Co 2. 224 
Rubber Stamps. 

Meyer & Wenthe 229 


Safety Deposit Boxes. 


General Frpfing. Co 81. 2. 3, 4 

Invincible Met. Furn. Co....197 
Safes. 

Art Metal Construction Co 72 

General Frpfing. Co... .81, 2 ‘ 


Globe-Wernicke Co.187, 38. 29, “40 


Hall's Safe Wo . : 226 
Macey Co... The , : “— 
Meilink Steel Safe Co 116 
Schwab Safe Co.. The.. os ae 
Steel Equipment Corp...... 67 
Van Dorn Iron Works Co. . 6 
Yawman & Erbe Mfg. Co 111 
Sales Representatives Wanted. 
K-42 . 208 
LM 221 





Scrapbooks. 
Horn, W. C 
Sealing Wax. 
Luther Ink & Stamp Pad Co 
Sanford Mfg. Co ' 
Seals, Notary and Sa, 
Meyer & Wenthe ; 
Shelf Boxes. 
Diemer, John F.. & Co 


Bro 


Globe-Wernicke Co.S7, 38 », 40 
Shelving. 
Art Metal Construction Co 72 
Berger Mfg. Co....... » vl 
De Luxe Metal Furn, Co 232 
General Frpfing Co....81, 2, 3, 4 
Globe-Wernicke Co.127, °S, 5. 40 
Steel Equipment Corp... . 7 
Terrell's Equipment Co .193 
Van Dorn Iron Works Co . 
Yawman & Erbe Mfg. Co 111 
Sign Markers. 
Hellesoe, Hans H 246 
Signs. 
Davenport-Taylor Mfg. Co 22 
Smoking Stands, Office. 
Boyle Smoker Co 241 
Sorting Devices. 
Kohihaas Co 11s 
Stamp Affixers. 
Multipost Co " 224 
Standard Mailing Mach. Co 228 
Stamp Pads. 
Luther Ink & Stamp Pad Co... 259 
Meyer & Wenthe os Sees. eae 
Mun-Kee Products Corp 2233 
Peerless Car. & Rib. Co at 
Stands for Office Machines. 
Adjustable Table Co .. 240 
Premier Metal Products Co 23 
Searles Elec. Weld Wks 237 
Sherman-Manson Mfz. Co 216 
Tiffany Adjustable Stand Co...23 
Toledo Metal Furn. Co 27 
Stapling Machines. 
Acme Staple Co 205 
Deflance Sales Corp 234 
Eveready Mfg. Co 252 
Hoge Mfg. Co.. 221 
Hotchkiss Sales Co. sO 
Neva-Clog Products, Inc ..1m 
Parrot Speed Fastener Corp. .211 
Stationery, Embossed, Engraved. 
American Embossing Co 241 
Kibo Brothers . 242 
Wiggings, John R Co 244 
Stationery Cabinets. 
De Laxe Metal Furn. Co 232 
General Frpfing. Co....81, 2, 3, 4 
Globe-Wern.cke Co 187. 38. oo. 40 
Hoffman, L. . 2465 
Imperial Methods (Co 62 
Macey Co.. The , 76 
Terrell’s Equipment Co 198 
Van Dorn Iron Works Co .. 
Wels Mfg. Co of, 100, 101, 102 
Stationery Racks. 
Currier Mfg. Co... 23) 
Imperial Methods Co 62 
Stencils. 
Mevrer & Wenthe . 220 


Stenographers’ Note Books. 


Boorum & Pease Co..........181! 
Rockwell-Barnes Co . ..198 
Stools. 


Conrades Mfg. Co.. 2 
Crocker Chair Co ae 2 
Milwaukee Chair Co... A 
Searles Elec. Weld Wks. 2 
Toledo Metal Furn. Co 1 
Storage Cases. 

Bankers Box Co.... .-212 
Steel Bound Bex Co ‘ 

Strayer Coin Bag Co. 


Swi Typewriter Stands. 
Amer. Writing Mach. Co.105, 202 
Globe-Wernicke Co.157. 38, 28, 10 
Weis Mfg. Co...99, 100, 101, 102 
Tables. 
Corry-Jamestown Mfg. Corp.. .235 
Furnas Furniture Co. 233 
General Frpfing. Co 81 »@ 
Globe-Werricke Co.157, . #0 
Guth, H. L., Assoc 233 


Lyon 


Metallic Mfg. Co 
Macey Co.,, - 


, ee 





Mutsechler Bros. Co oe 

Premier Metal Products Co. 123 

St. Johns Table Co ... 168 

Van Dorn Iron Works Co con 
Tablets. 

Rockwell Barnes Co 1s 
Telephone Accessories. 

American Electric Co . 226 

Nat'l Phone Holder Corp 204 
Thumb-tacks. 

Graff-Underwood Co 229 

Moore Push-Pin Co , 245 
Time Stamps and Recorders. 

Ajax Time Stamp (Co ; . 200 

Joslin, A. D., Mfg. Co ...191 

Thompson Time Stamp Co. 247 


Transfer Cases. 
Art Metal Construction Co.. 72 


Aurora Metal Cabinet Wks..182 
Berger Mfg. Co.. ot ae 
General Frpfing. Co 81, 2, 3, 4 
Globe-Wernicke Co.187, 24, 59, 40 
Macey Co., The.. .. 76 
Republic Box Co . 222 
Shaw-Walker — 
Steel Equipment Corp ~~ 
Van Dern Iron Works Co .. 96 
Weis Mfg. Co....99, 100, 101, 102 
Yawman & Erbe Mfg. Co 111 
Trimming Boards. 
Ideal School Supply Co 218 
Type, Typewriter. 
Ames Supply Co 206 
Typowgites abinets. 
ledo Metal Furniture Co...127 
Typewriter Cleaning Brushes. 
Hahn, Arthur W.... 244 
Typewriter Cleaning Material 
Amer. Writing Mach. Co.105, 212 
Clarotype Co..... | 
Sanford Mfg. Co . 229 
Webster, F. 8., Co 2, 224 
Typewriter Cushion Keys. 
Lincoln Rubber Key (Co .. 216 
Munson Supply Co : a8 
Park Co., The : 249 
Peerless Key Co ..143 
Speed Key Mfg. Co 249 


Typewriter Cushion Knobs & Feet. 
Ames Supply Co.. . 206 


Azora Rubber Co : 47 

Fox. Geo. E., & Co 132 

Smith Noise & Shock Elimi 
nator 243 


Typewriter Parts and Tools. 
Ames Supply Co 
Typewriters, New. 


206 


Amer. Writing Mach. Co.105, 202 
Barr-Morse Corp 110 
Corona Typewriter Co 156 
Remingtown Tw. Co. .57, 141, 151 
Royal Typewriter Co 177, 192 
Smith, L. C., & Corona Tws..156 
Smith-Premier Tw. Co 146 
Underwood Typewriter Co ; 

sec ... 58, 6, Back Cover 
Varityper, Ine 136 
Vietor Add. Machine Co 120 


Woodstock Typewriter Co 257 
Typewriters, Rebvilt. 

Amer. Writing Mach. Co. .105, 202 

General Typewriter Exchange .164 


Regal Tyrewriter Co : 241 

Shinman-Ward Mfz. Co -.- 194 

Smith Tw. Sales Corp 215 

Typewriter Emporium 194 

Wholesale Typewriter Co . 3 
Visible Index Systems. 

Acme Card System Co an 


Globe-Wernicke Co.187, 38 , 40 





Irving-Pitt Mfg. Co 142 
Rand Kardex Service Co...149, 5% 
Sheppard, C. E., Co 174 
Stationers Loose Leaf Co 153 
Wardrobes. 

Aurora Metal Cabinet Wks...182 
De Laxe Metal Furn. Co ny 
Furnas Furniture Co 





General Frpfing. Co —. oe © 


Globe-Werwsicke Co.187, %S 29. 40 
Lyon Metallic Mfg. Co 152 
Terrell’s Equipment Co 193 
Waste Baskets. 
Barbee Wire & Iron Wks 20 
General Frpfing. Co _ m2. 
Invincible Metal Furn. Co. 197 
Macey Co., The.... 76 
Metal Office Furniture Co 189 
Nat'l Vulcanized Fibre Co 225 
Peerless Wire Goods Co 217 
Yawman & Erbe Mfz. Co 111 
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WANTS and 
FOR SALE 






The rate for classified advertisements is eight cents a word, minimum charge $1.60. 





SITUATIONS WANTED 





SALESMAN experienced and factory trained in Art Metal Steel 
Equipment desires permanent connection with well established 
house dealing in Art Metal, located west of Mississippi River, 
preferably to travel on road Age 33, married, available im- 
mediately. T-49, Office Appliances, Chicago 


MIDDLE AGED MAN with twenty years’ experience in the 
printing, stationery, office supply and equipment business, as 
owner and manager, also have experience in greeting card and 
gift shop lines Address S-S1, care Office Appliances, Chicago. 








FOR SALE | 





ELLIOTT-—FISHER billing and bookkeeping machines bought 
and sold Maloney, Gilmore Co., 508 S. Dearborn St., Chicago. 
Hal- 








TIME CLOCKS, REBUILTS, all makes; parts, supplies. 
lock Clock Company, Inc., 428 EF. Jefferson Ave., Detroit. Mich. 
ELLIOTT-FISHER machines bought, sold and rebuilt. Teeter- 


Warsh Co., Plankinton Arcade, Milwaukee, Wis 





LINES WANTED 


MANUFACTURERS’ AGENT would like to get one or two first 
class lines to sell to the wholesale stationery trade in eastern 
Canada The Elite Sales Co., P. O. Box 2075, Montreal. 


REPRESENTATIVE in New York and 
small mechanical office appliance as 
factories and offices, desires one 
own office and finance my 
Office Appliances, 100 E 


MANUFACTURERS’ 
vicinity now handling a 
distributor to stationers, 
or two additional lines Have my 
own accounts Address P-62, care 
12nd St.. New York. 


sole 


WANTED TO BUY 


WANTED TO BUY—Slightly used Dictaphone Write giving 
serial numbers. Address X-134, care Office Appliances, Chicago. 


SALESMEN WANTED 


WANTED—A field organizer, 
ers. detailed advertisement 


to follow up contacts with deal 


mee on page 221. 





GROWING PRINTING and stationery house desires capable 
salesman—partner who can invest in a $30,000 plant; city of 
35.000; good country territory; plant up-to-date. R-42, care 
Office Appliances, Chicago 


SALESMEN WANTED by typewriter ribbon and carbon paper 
manufacturer; must have a following; commission against 
drawing account Write stating age. experience and all par 
ticulars. Addre*s N-67, care Office Appliances, 100 E. 42nd St., 
New York City 

WANTED—Representatives by iarge manufacturer of loose leaf 
accounting forms, manifolding books and sets, lithographed 
business and bank stationery, bookkeeping machine cards. 
sheets, etc A complete line selling direct to user Protected 
territory; full commissions paid weekly; real opportunity for 
men experienced in these or similar lines. Applications held 
strictly confidential R—43. care Office Appliances, Chicago. 
M. Ss. & D. A. BYCK CO., Stationers, Office Outfitters and 
Printers. Savannah, Ga., have an opening for an experienced 
salesman to solicit stationery and printing orders from busi- 
ness offices in the city Also another opening for an expe— 
rienced inside or floor salesman to serve trade in retail store. 
Vrite application in detail, stating age, experience, references, 
salary, etc. Good positions for good men. 





Trade Opportunities—Direct Inquiries 


Wants Abroad 
Arlesheim (near Basile), Switzerland.-Mr. Fred. Wm. Wid- 
mer estab*ished himself here September 1 as importer, whole- 
saler, dealer and manufacturers’ agent in stationery, office sup-— 
plies and devices He is prepared to furnish references in the 
United States to manufacturers who wish to form a connection. 
Mr. Widmer had been a resident of the United States five years 
and returned to his native country because of the ill health of 
his aged mother. Whuile in this country he became experienced 
in stationery lines, as well as paper, paste, cardboard, straw— 
board, twines and cordage. He has ten years of practical train- 
ing and experience behind him, and continues his membership 
in the National Salesmen’s Training Association, Chicago. 
Brussels, Belgium.—Cam. Lambert, Firm La Vie au Bureau, 
43 rue Lesbrouseart, is en route to San Francisco, stopping over 
at Tahiti Island. He expects to reach San Francisco December 
20, where he can be reached care of Burns Philips Cy., 714-17 
Balfour building. Besides publishing a magazine on office equip-— 
ment, his company sells office devices. While in the United 
States M. Lambert desires to secure one or two agencies for 


office machines or other articles which are to be sold as spe- 
cialties. 
London, Ontario, Canada.—J. B. Hay, president, Hay Sta- 


tionery Company, Ltd., wholesale manufacturing stationer, is in 
the market for automatic time stamping machines, printing 


WANTED—Men who can sell carbon paper to handle direct 
factory distribution on terms most attractive to both customer 
and salesman. Address P-57, care Office A Ch 


WANTED—Salesman to sell the Transo 
envelope. Some desirable territories now 
time; every business h a possi customer. Transo 
velope Co., 3520 N. Kimball Ave., Chicago, Il. 


RESIDENT SALESMEN for Chicago, and one for Dallas, 
Texas, on liberal commission basis to handle one of the oldest 
and best known brands of office furniture comprising an ex- 
tensive line of commercial desks and matched suites. Prefer 
salesmen who are now handli chairs, low priced desks or 
similar lines selling to the office furniture and equipment trade. 
Write fully and a personal interview will be arranged. Ad- 
Gree, 2 B. Muma, Sales Manager, Cutler Desk Co., 
uffalo, N. Y. 





(one-piece window) 
open; full or rt 











SALESMAN—Young married man preferred, to cover Rocky 
Mountain territory; mild climate. Exclusive sales rights on 
new and used typewriters, adding machines, Dictaphones, 


Mimeographs, and other office appliances on best commission 
basis. Capable of developing junior salesman and operating 
a branch office. Opportunity for attractive, permanent connec- 
tion with largest office appliance dealer in territory who is 
growing and expanding, having the best of financial rating. 
An interest in business may be secured if you can qualify. 
Give full information in first letter. Application will be treated 
outety confidential. Address V-45, care ce Appliances, 
Chicago 


IF YOU THINK YOU CAN SELL a device that—needs but five 
minutes’ demonstration—7 to 9 adults in every 10 are looking 
for—so low in price it sells for cash—but so liberal in discounts 
that you make $4 to $5 on every sale—is nationally advertised— 
is well and substantially made by a reputable concern—and 
requires but a ridiculously small amount of capital. If you are 
salesman enough and can sense an opportunity where real 
money is to be made, and will step out for the business that is 
to be had, then write for the whole proposition to M-48, care 
Office Appliances, Chicago. 











DRAFTSMAN WANTED | 





DRAFTSMAN with experience on Adding or Calculating Ma- 
chines. Give details in application. Address W-47, care Office 
Appliances, Chicago. 


MECHANICS WANTED 

TYPEWRITER AND ADDING MACHINE MECHANICS— 
Young men over 22 years old, for our maintenance school, to 
learn typewriter and adding machine repairing. Two years’ 
high scheol education, or equivalent, required. Promotion to 
sales department later if qualified. Communicate with Rem- 
ington Rand Maintenance School, Norwood, Cincinnati, Ohio. 
WAN TED—Combination repairman and- salesman who can 
handle both the selling of new and used typewriters, Must be 
good on the sales end and also must come well recommended 
as to honesty and ability. Address 0-19, care Office Appliances, 
Chicago. 
AN ATTRACTIVE OPPORTUNITY awaits a high grade type- 
writer mechanic with the desire to sell, to affiliate with a com- 
pany that is agent for well known standard typewriter, a - 
able typewriter and an adding machine. Must have experience 
on different makes. All interest in the business will be available 
to the person who qualifies. The territory is a fast owing 
section of western Canada. Address D-46, care Office Ap- 
pliances, Chicago. 


























through a ribbon. Manufacturers are invited to send full in- 


formation to Mr. Hay. 

Madras, G. T., South tindia.—C. T. Nathamuni Chetty, 21, 
Strotten Muthiah Mudlay street, wholesales stationery, paper 
and other products. He desires to obtain additional stationery 
and office equipment lines. His references in the United States 
include The Mohican Rubber Company, Ashiand, Ohio, United 
States Belt Company, Inc., 67 West Thirty-sixth street, New 
York, N. Y., Standard Textile Products Company, 320 Broadway, 
New York. 

Romont, Switzeriand.—Mr Paul Donzallaz, of Paul Donzallaz 
& Company, Grand Rue, is interested in American methods as 
an office organizer. Catalogues and other matter regarding 
office systems and appliances can be sent him, to mutual ad- 
vantage. 


—_——— 
Chilian Imports of Rubber Bands and Erasers 
Commerce Reports] Following are the statistics on rubber 
bands and erasers imported from the United States into Chile 
for the periods indicated: January to September, 1926—7,480 
pounds of rubber bands, valued at $6,423, $.08; 
January to September, 1927—10,094 pounds, $6,844, 
unit value, $.06. 


unit value, 
valued at 











* Export statistics furnished by the United States Department 
of Commerce, Bureau of Statistics, appear on the following 
pages of this issue: September-—Adding and Calculating Ma- 
chines, etc., Page 237; Filing Supplies, Ribbons and Carbons, 
Page 229: Metal Office Furniture, Page 232; Typewriters, Page 
235. August exports of Writing Instruments appear on Page 235. 
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No. 1,643,477.—Stationery and office appliance assembler; pat- 
ented September 27, 1927, by Frederick A. Warren of Flandreau, 
South Dakota. 

No. 1,641,949.—Fountain pen desk set; patented September 6, 
1927, by Frederick D. Hammons of Seattie, Washington, as- 
—— to W. A. Sheaffer Pen Company, Fort Madison, lowa. 

©. 1,646,576.—Manifolding device; patented October 25, 1927, 
by Kari Castan of Pforzheim, Germany. 

Des. 73,556.—-Design for a casing for a coin delivery machine; 
patented October 4, 1927, by Edward J. Brandt of Watertown, 
Wisconsin, assignor to Brandt Automatic Cashier Company of 
the same place. 





The RECENT 
PATENT 


——— —_ — 





Copies of patents herein listed can be 
obtained from the Commissioner of  \%,.’ G96 693. 
Patents, Washington, D. C., for ten cents 1.644.625. Document 
each ™ cash, postofice money orders or mon J Babian, Ph 
certified check. Stamps and personal Filed Feb. 6, 1926. Ser 
checks not accepted. 
Q. Sherman, Dayton, ( 
1,644,034. Loose leaf binder for memo- 197. Serial No. 381,62 
randum books and similar devices. Wil- 1,644,956. Manifoldir 
liam A. Ringler, Philadelphia, Penna, @- Sherman and Albert 


Filed July 31, 1924. Serial No. 729,215. ton, Ohio; 
me se , Sherman. Filed Jan. 1 


1,644,087. Loose leaf binder. Frank E 436,774. 








said Metzner assignor to said 





























No. 1,600,235.—Improvements in card-holding bars on type- 
writer platens; patented September 21, 1926, by Joseph Lind- 
burg of Brooklyn, New York, assignor to Underwood Typewriter 
Company of the same place. 

No. 1,641,488.—IiIndex system for cards and the like; patented 
September 6, 1927, by William Hoge of Youngstown, Ohio, as- 
signor to The General Fireproofing Company of the same place. 

No. 1,643,997.— Typewriter attachment adapted for use in pre- 
paring stencil sheets, typing cards, etc.; patented October 4, 
1927, by James H. Rand of North Tonawanda, New York, as- 
signor by mesne assignments to Remington Rand, Incorporated, 
of the same place. 


1,645,598. Index William F. John- 
ston, Los Angeles, Calif. (assignor by 
mesne assignments to Remington Rand, 
Inc., Tonawanda, N. Y., a corporation of 
Delaware). Filed Aug. 21, 1924. Serial 
No. 733,382. 

1,646,033. Check book. Gerald J. May, 
Detroit, Mich. Filed Aug. 27, 1923. Serial 
No. 659,448. 


Company, New York, N. Y., a corporation 646.105 achine saher C 
of New York). Filed Mar. 3, 1924. Serial p;S#6-105._ Adding machine. Heber C. 
l 


ters, New York, N. Y. Filed Sept. 26, 
a8 923. Serial No. 664,899. 

binding clamp. Si- 1,646,106. Moistener and sealer for 
aceipnta. Penna postage meter machines. Arthur H. Pit- 
lal No. 86,581. ney, Jacob W. Ogden, Edward G. North- 


1,644,955. Autographic register. John rop and Walter H. Wheeler, Jr., Stam- 


Ihio. Filed May 15 ford, Conn. (assignors by mesne assign-— 
6. ments to Pitney—-Bowes Postage Meter 
achi 7 any, Stamford Conn., a gorporation 
“2 machine. John Company, s ré 
W. Metzner. Day-— of Delaware). Filed Mar. 22, 1924. Serial 
‘ No. 701,219. 
2, 1921. Serial No 1,646,107. Separator for postage meter 
machines Arthur H. Pitney, Jacob W. 


Rupe, Kansas City, Mo. (assignor to Irv— . -* , , , Ogde Edward G. Northrop, and Walter 
y, & u : 1,644,957. Manifoldi registe Jot : eden, Jawar ys .NOrtinrop, an aite 
ing-Pitt Manufacturing Company, Kan- Pt gg -~ Rg me te? A H. Wheeler, Jr., Stamford, Conn. (as- 
sas City, Mo., a corporation of Missouri) 1923. Serial No. 613.843. , ; signors by mesne assignment to Pitney- 
Filed Oct. 11, 1926. Serial No. 140,807 1.645 151 De k t _ — Bowes Postage Meter Company, Stamford, 
1,644,108. Typewriter. Charles U. Car- oie. i Filed AU . “8. 1983, Conn., a corporation of Connecticut). 
penter, Dayton, Ohio (assignor by mesne Serial No. 659.758 —_— = = Original application filed Mar. 22, 1924, 
assignments to James R. Sterrett, H. F. oie cee as aa, iia Serial No. 701,219. Divided and this ap- 
Devens and J. Ramsey Speer). Filed Oct. 1,645,177, Holder for manifolding books plication filed Dec. 29, 1924. Serial No. 
27, 1923. Serial No. 671.262 Edward Kirby Bottle, Elmira, N. Y. (as- 758,777. 
1,644,194 Telephone latch James ee a ae ry: >> 1,646,108. Trip mechanism for postage 
Krive, St. Louis, Mo. Filed Aug. 16, 1926 ation of Ontario) Filed , il 7. 1923 meter machines. Arthur H. Pitney, Jacob 
Serial No. 129,401. Serial No. 630.578. oS an S, Se W. Ogden, Edward G. Northrop, and Wal- 
: é vO. 990,075. c y ale s 
1,644,198. File clip. William J. Milette, 1,645,253. Telephone stand. David W a ae Waban en Perea hate 
w innipe . Manitoba, Canada. Filed Sept Ovaitt. Flint Mich Filed Oct 2 1922 ne St ford Cc « ne ee io - Sf 
4, 1924. Serial No. 735,958. serial No. 681918 siebbnantape ts I gy a ne 
ene . Serial No. 591,918. Delaware). Original application filed Mar. 
: 1,644,262. Gummed tape affixing de- 1,645,267. Hand stamp. Arthur C. Walk 22, 1924, Serial No. 701,219. Divided and 
vice. Roger Mason, Westfield, N. J. (as— er, Roanoke, Va. Filed Aug. 26, 1926 this application filed Dec. 29, 1924. Serial 


signor to The Western Union Telegraph Serial No. 131,729 


No. 758,778 
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MINTINGS 


A Page Dedicated to Progress 
Principle is defined in the dictionary as the fundamental truth of all things. 
True progress consists in getting these truths into consciousness, whereby 
thoughts, words and acts are directed in accord with principle. 


“Human progress is not an accident, but a 
necessity. Instead of civilization being arti- 
ficial, it is a part of nature; all of a piece with 
the development of the embryo, or the unfold- 
ing of a flower. The modifications mankind 
has undergone, and is still undergoing, result 
from a law underlying the whole of organic 
creation; and provided the human race con- 
tinues, and the constitution of things remains 
the same, these modifications must end in com- 
pleteness. As surely as the tree becomes bulky 
when it stands alone, and slender if one of a 
group; as surely as the same creature assumes 
the different forms of cart horse and race 
horse, according as its habits demand strength 
or speed ; as surely as a blacksmith’s arm grows 
large, and the skin of a laborer’s hand thick; 
as surely as the eye tends to become long 
sighted in the sailor, and short sighted in the 
student; as surely as the blind attain a more 
delicate sense of touch; as surely as the clerk 
acquires rapidity in writing and calculation ; as 
surely as the musician learns to detect an error 
of a semi-tone amidst what seems to others a 
very babel of sounds; as surely as a passion 
grows by indulgence, and diminishes when re- 
strained ; as surely as a disregarded conscience 
becomes inert, and one obeyed active ; as surely 
as there is any efficacy in educational culture, 
or any meaning in such terms as habit, custom, 
practice; so surely must the human faculties 
be moulded into complete fitness for the social 
state; so surely must the things we call evil 
and immorality disappear ; so surely must man 
become perfect.”—Herbert Spencer. 

* ox ok 

“When we are willing to be guided by jus- 
tice in our dealings with others, we are willing 
to submerge personality and to rise above the 
most subtle beliefs in dishonesty. When one 
takes a stand for justice, he is often surprised 
to see in how many ways injustice may try to 
assert itself. When he takes a stand for hon- 
esty, he must reach that consciousness in which 
every belief in dishonesty is overpowered. 

“It is a very easy matter for one to be hon- 
est and just with others when he realizes that 
their problems are quite similar to his own. 
When we realize that the other fellow ts only 
another one like ourselves, we find it easy to 
do all we can for him and to be honest and 
just with him. 

“When we take Principle (God) as our 
standard of living and as our rule of action in 
our relations with others, we cannot be un- 
principled. With Principle uppermost in our 





thought, we are willing to do all that we can 
to see it directing and guiding those with whom 
we are associated. We are willing for it to 
give them the best that can come to them. We 
have no desire in any way to keep another's 
good from him.”—Unity Daily Word. 

* x * 


“With respect to mystery, everything we be- 
hold is, in one sense, a mystery to us. Our 
own existence is a mystery; the whole vege- 
table world is a mystery. We cannot account 
how it is that an acorn, when put into the 
ground, is made to develop itself, and become 
an oak. We know not how it is that the seed 
we sow unfolds and multiplies itself, and re- 
turns to us such an abundant interest for so 
small a capital. 

“The fact, however, as distinct from the 
operating cause, is not a mystery, because we 
see it, and we know also the means we are to 
use, which is no other than putting the seed 
into the ground. We know, therefore, as much 
as is necessary for us to know; and that part 
of the operation that we do not know, and 
which, if we did, we could not perform, the 
Creator takes upon himself and performs it 
for us. We are, therefore, better off than if 
we had been let into the secret, and left to do 
it for ourselves. But though every created 
thing is, in this sense, a mystery, the word 
mystery cannot be applied to moral truth, any 
more than obscurity can be applied to light. 
The God in whom we believe is a God of 
moral truth, and not a God of mystery or 
obscurity. Mystery is the antagonist of truth. 
It is a fog of human invention, that obscures 
truth, and represents it in distortion. Truth 
never envelops itself in mystery, and the mys- 
tery in which it is at any time enveloped is 
the work of its antagonist, and never of itself. 

“Religion, therefore, being the belief of a 
God and the practice of moral truth, cannot 
have connection with mystery. The belief of 
a God, so far from having anything of mystery 
in it, is of all beliefs the most easy, because it 
arises to us, as is before observed, out of 
necessity. And the practice of moral truth, or, 
in other words, a practical imitation of the 
moral goodness of God, is no other than our 
acting toward each other as he acts benignly 
toward all. We cannot serve God in the man- 
ner we serve those who cannot do without such 
service; and, therefore, the only idea we can 
have of serving God, is that of contributing to 
the happiness of the living creation that God 
has made.”—Paine. 
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JOHN T. UNDERWOOD 
President 
Underwood Typewriter Co 





) E. NEAHR M. S. EYLAR 
Vice-President in Charge: 
of Sales, Elliott-—Fisher Co 


General Sales Manager 
Underwood Typewriter CC: 





P. D. WAGONER 
President 
Elliott-—Fisher Co 


Four Outstanding Personages in the Underwood 
Elliott Fisher Merger Announced Last Month 


See page 44 
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Appliances 
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TO OUR FRIENDS IN EVERY LAND OF WHATEVER 





RACE OR CREED 
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GREETINGS AND GOOD WISHES 


May the closing of the present year terminate your disappointments and the coming of the New 


Year bring the re alization of your hopes. 


And may the Spirit of Christmas, or the Spirit of 


any other event from which you draw inspiration for peace on earth, good will to men, enrich 


your lives. 


And may this sentiment, which we believe is held by the majority of all peoples, 


he speedily translated into action that will make peace and good will a fact throughout old earth. 
Sage lay See Sag ‘a sy Seg ea Se “De ey tS i Si Si Ge 





The Closing Year 
OME remarkable events have transpired in 1927. 
Despite the many and important changes the 
year has brought forth, its net results have 
been good. Some of the policies inaugurated have 
been approached with doubt and the gossips have 


“viewed with alarm” in many a club and lobby; 
but disaster has not ensued. (Good business has 
gone on and gotten better; the nation’s finances 


were never in better condition nor more ably han- 
dled. While floods have taken heavy toll of prop- 
erty, very few lives were lost. 

Our country and neighboring commonwealths 
were never in a better state of public health. This 
hemisphere was probably never before so prosper- 
ous. We can count ourselves peculiarly favored, 
for we can go forward into the New Year confident 
in our strength and with faith that the future holds 


no problems we cannot solve. 
<> 


The Cauldron Simmers 
said. “There be wars and ru- 


OMEBODY once : 
mors of wars.” The remark is still valid as to 


wars, and might be paraphrased as to mergers and 
rumors of mergers in the office equipment field. 
Rumors of a merger between one of the most 
widely known adding machine companies in the 
world, an equally well known office furniture com- 
pany and an already large and important amalga- 
mation of business machines which were current 
early in November and received mention in the 
daily press, have been denied by the principals of 


the companies involved. However, the crop of ru- 


mors is still flourishing \s soon as one flowers 
or dies before consummation, others arise. 
<--> 


Uncle Sam Finds New Markets 
FEATURE of the present issue is the leading 
article written by Waldon Fawcett, who is in 

close touch with affairs in the nation’s capital, par- 


ticularly with the activities of the United States 
Department of Commerce, and other governmental 
agencies whose work influences the trend of inter- 
national trade. His article, “How the U. S. Special- 
ties Division Promotes Exports,” is good reading. 
Those whose interests lie in the direction of foreign 
trade, or those who merely wish to add to their 
information on practical subjects will find the time 
well spent that is devoted to the perusal of Mr. 
Faweett’s article, which relates how the present 
enthusiasm for mergers in this industry here makes 
it necessary sometimes to make changes abroad; 
how Department of Commerce men are able to rec- 
ommend new agents and advise as to realignments 
Then, too, the Department as represented by the 
Specialties Division is always gathering informa- 
tion and giving it out—hints about shows, about 
tariffs, customs regulations, character of demand, 
etc., etc. The article explains when one should 
write to Washington and when to write to the 
nearest local office of the Bureau. These and other 
subjects are interestingly handled by Mr. Fawcett 
this month. 
<> 
Our December Cover 

HE sketch on the front cover of Office Appli- 

ances this month is presented by courtesy of 
“Oak Leaves,” the weekly community newspaper 
of Oak Park, IIL, which, by the way, with 55,000 
population, is the largest village in the United 
States. “Oak Leaves” is said to be the finest exam- 
ple in this country of what a community newspaper 
ought to be. Its linear dimensions are the same 
as those of Office Appliances. It confines its serv- 
ices to the community in which it is published. It 
reports the activities of all local organizations of 
every kind; promotes civic pride and civic interest, 
supporting every good movement, and presenting 
from time to time interesting articles relating to 
the history of the village. Its pages are free from 
reports of vice and crime and scandal. 
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How Specialties Division Promotes Exports 





What the U. S. Division of Specialties Is Doing to Advance the Export of 
Typewriters and Office Equipment Generally— Written Expressly for 
Office Appliances by Waldon Fawcett 





VERY now and then, some person in the office 

equipment audience rises to remark that there 
should be a Division of Office Equipment in the U. S. 
Bureau of Foreign and Domestic Commerce. At first 
glance, the point appears to be well taken. There does 
not seem to be any good reason why automotive prod- 
ucts, farm implements, rubber goods, and a dozen 
other commodity lines should each have its exclusive 
alcove at Uncle Sam’s big clearing house for export 
information, and the office appliance group be denied. 
It has seemed to demand some better excuse than 
shortage of funds to explain why office outfitters should 
forego particular recognition. 

As it happens, it has but awaited one of the post-war 
trends of modern business to exemplify that office 
equipment is fortunate rather than unfortunate in be- 
ing grouped with other patented and trade-marked 
novelties in the Division of Specialties rather than 
being set off by itself. The turn of events that has 
made the grouping appear a blessing in disguise is 
the latter-day enthusiasm, in all sections of the cor- 
porate field, for mergers and consolidations which 
bring into alliance manufacturers of more or less 
closely related products. The office equipment field 
has had its full share of these combinations and others 
are just over the horizon. 

This get-together movement in the office outfitting 
sphere is making necessary a revision of representation 
in many foreign markets. It is not uncommon to find 
that the lines brought together by a merger are handled 
in this or that foreign city by different sales agents 
and that the agent who should logically take on the 
enlarged full line is not free to do so because of prior 
engagements with firms whose goods are competitive 
to the added line, or for some other equally good rea- 
son. Yet, the expanding firm in the United States 
would, naturally, very much prefer to have its entire 
line handled through one outlet. In the dilemma, 
there may be nothing for it but to sever relations with 
the old connections and look about for a new channel. 


Specialty Division Men Have Broad Outlook 

It is here that the position of the office equipment 
industry in the Division of Specialties stands it in good 
stead. Officials of the Specialties Division have a 
broad outlook when it comes to finding and recom- 
mending sales agents in foreign parts. It is not, alone, 
from the circumstance that in some foreign countries 
business equipment is merchandised via the same re- 
tail outlets as sporting goods, clocks and watches, pho- 
tographic goods, store fixtures and miscellaneous 
furniture. Even where the lines are kept separate, the 
scouts of the Specialties organization have a perspective 
on the entire range of specialty salesmanship that en- 
ables them to be of practical assistance in a realignment 
of agency contacts. 

This is just one illustration of how the Division of 
Specialties is enabled to aid an industry that might 
seem to need but little from Uncle Sam’s export 
The experts at Washington know as well as 


nursery. 


the next one that the office equipment group has pre~ 
cious little need for assistance of the character that is 
given in other commodity lines where export activities 
are not so thoroughly organized and highly perfected. 
It is realized at the Specialties Division that not only 
do an exceptionally high proportion of office equip- 
ment and supply manufacturers go in for exporting, 
but that the majority are sophisticated in the ways of 
long-range trade and on tiptoe for all its opportunities. 
This state of affairs but makes the Federal research 
men the more eager to find opportunities for practical 
service. 
Tips About Shows and Expositions 

How this branch of Herbert Hoover’s Commerce 
establishment is thus endeavoring to keep one jump 
ahead of private enterprise in the business equipment 
field is indicated by the current plans to provide a 
clearing house for forehanded tips on foreign business 
shows. In the past, American marketers of business 
paraphernalia have not bestowed much attention upon 
the foreign shows. Perhaps because the exhibitions 
that included the office wares were so seldom styled 
“business shows,” as in the United States. Not long 
ago the officials of the Specialties Division conceived 
the idea of putting business America in touch with 
the “fairs” which constitute so important a factor in 
distribution in many parts of the world. From that, 
as a beginning, it is to be but a step to a similar intelli- 
gence service covering all business shows. When the 
system is in operation the intention will be to apprise 
every Yankee exporter of office equipment of all forth- 
coming fairs, supplying information as to dates, terms, 
conditions, etc., sufficiently far in advance to permit a 
marketer to forward a display in time for the opening. 

Tips of this character are sent by mail from Wash- 
ington to the main offices of the equipment marketers. 
Or by telegraph if little leeway is allowed. This is, 
perhaps, a good place to clear up certain misapprehen- 
sions regarding the plan under which the Specialties 
Division gives its service. Owing to the publicity 
which attended the opening of the branch offices of 
the Commerce Bureau in various cities, some persons 
in the office equipment field have obtained the impres- 
sion that they must seek whatever information they 
need at the nearest district office or cooperative office 
of the Commerce Bureau, even though the personal 
visit involves more or less travel. This is a miscon- 
ception. 

When to Make Contact with Local Offices 

Where it means a saving of time in the consultation 
of stock reference data, the Specialists Division always 
advises that contact be made via a convenient branch 
office. Similarly, this is accounted the best procedure 
when a consultation as to resources and needs must 
preface any attempt at practical assistance. Thus, a 
newcomer desirous of feeling his way into one or more 
foreign markets for his line, is advised to begin by 
having a heart-to-heart talk with the branch office man- 
ager. Indeed, it is out of a belief that the branch office 
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is the proper place to lay the foundations of an export 
campaign that the Washington headquarters makes it 
a rule seldom to reply direct to the novice who, in his 
blissful ignorance, sends in a blanket request for in- 
formation on “all” foreign markets. The branch office 
manager is instructed to go into conference with the 
applicant and agree upon suitable scenes for try-out 
campaigns and otherwise pave the way. 

For all the importance of the branch office service, 
it is the headquarters itself at Washington that must, 
from the nature of things, do most in furtherance of 
a line already so well entrenched in world markets as 
is American-made office equipment. However well 
organized may be the foreign connections of a U. S. 
office equipment firm, there are two quarters in which 
Uncle Sam may be able, frequently, to give sales- 
stimulating news. The Federal Government’s excep- 
tional facilities for obtaining advance information, 
through strategically-placed foreign service officers, is 
what renders this possible. 


How Uncle Sam “Scoops” the News 

One of the quarters where Uncle Sam has the jump 
on information is that comprised by “market oppor- 
tunities’—notably invitations for proposals for sup- 
plies for public institutions, replacement needs follow- 
ing great catastrophes, etc. Just as a passing example 
of this last, there may be instanced the call for inside 
facts from Japan following the earthquake. American 
manufacturers of office safes, safe cabinets, metal 
furniture, etc., were keen to ascertain quickly how this 
class of desolation-proof equipment had fared in the 
quake and what market opportunities would be created 
in consequence of the demonstration. The Specialties 
Division got this information and it was a matter of a 
few weeks, not months as the critics of Governmental 
red tape would have had us expect. 

The other quarter and one where Uncle Sam is apt 
to have even a longer lead in advance information has 
to do with tariff changes, revisions of customs regula- 
tions, changes in postal classifications, etc. Here the 
Specialties Division, in its role of vigilante for the office 
equipment trade, must enlist the cooperation of other 
divisions of the Bureau of Foreign and Domestic 
Commerce, notably the Tariffs Division and the Di- 
vision of Commercial Laws. The net result is that 
the office equipment exporter is apprised quickly of any 
change in the tolls which his product must pay in enter- 
ing foreign ports. The ability of the institution at 
Washington, as at present organized, to turn around 
quickly in a tariff emergency was never better demon- 
strated than when the recent sensational gesture by 
France threatened to bar from that country American- 
made office furniture and equipment. The central 
office at the Commerce building had news of each suc- 
cessive development in the tangle ahead of the best- 
served of the private corporations. 

Much of the reportorial work which the Specialties 
Division does on behalf of the business equipment com- 
munity is what might be termed a blanket or broadside 
service. The results, as in the case of the tariff warn- 
ings, are sent simultaneously to all the members of the 
trade whose names are on the confidential mailing list 
of the Division. But this work, for all its magnitude, 
is overshadowed by the specific service to individuals 
and small groups within the office equipment sphere. 
This individualistic service is growing apace. During 
the first six months of 1927, the Division answered as 
many special individual letters of inquiry as were 
handled in any full year of the Division’s history prior 
to 1927. 


A phase of the service to individual firms that is 
constructive in the highest degree is the marketer- 
customer arbitration service for ironing out amicably 
the little disputes and differences of opinion that are 
inevitable even in the best-managed business. The 
Specialties institution has been enabled to improve its 
score as peacemaker now that it need no longer depend 
solely upon the good offices of the U. S. Consular 
officer but can summon, for arbitration on the foreign 
scene, the commercial attaches and trade commissioners 
of the Commerce Department’s new Foreign Service. 

Indicative of how valuable for the office equipment 
exporter is the gratuitous service of a disinterested 
impartial arbitrator was afforded recently when the 
Specialties Division was called upon to investigate a 
complaint by a foreign dealer that a certain make of 
goods which he handled had failed to stand up in 
service and items were being returned by dissatisfied 
customers. Upon inquiry the Government organiza- 
tion found that the manufacturer who seemed to be at 
fault was not to blame. It was ascertained that the 
dealer had contracted for a low-price specialty and 
had supplied it to consumers for an exacting type of 
service which it was never intended or expected to 
render. In the end, the dealer was mollified to the 
degree that it was agreed that he must be more careful 
in his specification in future, but that he should expect 
no adjustment for the current disappointment. 

Demand for Portable Typewriters Analyzed 

The type of service that the Specialties Division 
can and does render to groups within the office equip- 
ment circle may be visualized by the recent ferreting 
out of the cause of the spurt in foreign demand for 
portable typewriters of American make. When, with 
the latter-day refinement of the portable, the sales of 
the portables abroad began to gain out of all proportion 
to the increase in the sales of standard machines, many 
members of the trade were inclined to attribute it to a 
change in the habits of travelers and tourists. It re- 
mained for the Specialties Division to get to the bottom 
of the phenomenon. First-hand investigation revealed 
that the bulk of the portables abroad are purchased 
not for use as portables, but for home or office use, 
the attraction being the low price. In many business 
houses abroad the volume of correspondence is nothing 
like as heavy, proportionately, as it would be in a cor- 
responding establishment in this country and the light- 
weight model writing machine answers every need. 


Time Required to Get Information Asked for 

The question is often asked, how long it will require 
the Specialties Division to obtain the information de- 
sired by an office equipment manufacturer. Say, to 
obtain a report on the possibility of introducing a nov- 
elty in a foreign country or group of countries. The 
answer is that there can be no hard and fast rule. 
When the needed information may be obtained in con- 
centrated channels in one or two cities, as was the case 
in Japan following the earthquake, a few weeks may 
suffice to obtain a report from the most distant market. 
On the other hand, it may be necessary for the Special- 
ties people to prepare a special questionnaire to be 
circulated to the field men and the latter in turn must 
be allowed time to canvass local merchants, etc. In 
that event an interval of several months may be needed 
to complete the study. Where a trade investigation is 
likely to be prolonged by reason of its scope it is the 
custom at the Specialties Division to report serially to 
the business house that instigates the inquiry, sending 
along to the correspondent the reports from the field as 
rapidly as they are received and copied. 
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Factors in Building Office Furniture Business 
Some Suggestions Related by Well Known Sales Manager Whose 


Success in Building Retail Sales 


papers and discussions 


Othce 


HAVE read with interest the 


rewarding ofthece 


November and the 


6é 


furniture in Appliances for 


remarks by distinguished busi 


ness men at the Boston convention who flew the flag of 
warning against the development of chain stores.” Thus 
n substance, said Conrad Netzhammer, sales manager of 


the Northwestern Furniture Company of Milwaukee to 


an Office Appliances representative the other day The 
statement was made by way of introduction to a tew sug 
gestions he had in mind 

There are few office furniture houses which are more 


successful in the retailing of office furniture than the Nort! 


western Furniture Company, which handles the Globe 
Wernicke lines in the section of which Milwaukee is the 
center The success of the company its not traceable to 


any one thing, unless it be a sincere desire on the part 


of everyone in the organization to give the best he has 


to the customer and the job. Among the specific success 


factors, however, by no means the least in eftectiveness is 


the excellent sales organization which Mr. Netzhammer has 


built up through the operation of plans carefully thought 


out and adapted to the psychology of the sales force. He 


has taken the trouble to analyze and understand the mo 


tives which actuate men of normal ambition and has so 


salesman can work himself 


} } 
Dy Ais own 


adapted his policies that the 


into a better and better financial situation will 


power and application, at the same time teeling secure in a 


reasonable income while building up his own abilities 


Many 


tenance ol 


other things also enter into the creation and main- 


an efficient sales department Territories must 


be laid out and fairly assigned; full cooperation must be 


given every salesman, and every possible aid which the 


clerical portion of the department can afford. This means 


that a sales department is a good deal more than a score 


or so of salesmen who certain head at stated 


report to a 


intervals It is a bureau where information is obtained. 


classihed and given out to its active members who apply 


such information to the sale of goods It keeps in touch 
with many activities—knows of new buildings, leases. 
changes, removals It plans office layouts, suggests sys 
tems, keeps abreast of new ideas, and, being the center 
and heart of activities. the department, as represented by 
the sales manager, keeps alert to prevent any portion of 
the department from getting into a rut and performing 


important tasks perfunctorily The sales realizes 


that 


manager 


while self-interest is a powerful spur. it is not always 


Makes His Advice Worth While 


sufficient to bring out the best in every man. Something 
more must be added from time to time to spice the dish 
so to say In order that each may benefit from the ex- 
perience of all, there are sales meetings at frequent inter- 


and because friendly competition adds zest to the 


work, 


rewards to the 


vals 


there are contests occasionally with substantial 


day's 


winners, not forgetting the value of the 


element of humor in the wind-up of the 


contest In such 


wins even if he does not win a prize, for 


contests everybody 


he has the satisfaction of having added to his sales and 


to his strength through pepping up his efforts, and 


own 
measure he is given a capital evening's entertain 


and 


tor good 


ment a good laugh with his fellow salesmen, win 


or not 


Chain Stores Not Factors in Office Furniture 
dealer in ofhice furni 


has no reason to fear the development of chain stores 


Mr. Netzhammer believes that the 
ture 


Che successful handling of office furniture is a specialized 


occupatior It demands the expert on the ground. A 
fortv-dollar-a-week store manager is seldom of a caliber to 
measure up to what is required in selling an important office 


kind 


Manutacturers have 


furniture installation in the face of the of competition 
he is likely to 


it retail, but have mostly found the 


meet with tried selling 


experiment disappoint- 


ng lo be successful in selling office furniture individual 
initiative is mecessary. 

But in selling office furniture one builds a business. One 
becomes a part of the community, growing with its growth 
Money earned is spent at home, and the business prospers 
according to the commercial ability of its owners and staff, 
all of whom develop a certain pride in the success and 
reputation of the business 

Practical Hints on Compensation 

The right system of salesmen’s compensation is a fore- 
most factor in the development of a sales organization, for 
without such a system no one can feel that he is fairly 
treated 

Che compensation arrangement under which the sales- 


men of the Northwestern Furniture Compar perate may 


be briefly outlined as follows 


The salesmen work on salaries graduated according to 


earnings, viz., seven per cent of his year’s quota for each 


man on offce furniture for which the company is a dis- 


tributor only, and three per cent of quota for store equip- 


ment which the company itself manufactures. Some sell 


one divis‘on, some in the other and some in both. When 

















or 


a) 
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a salesman reaches his quota for any month he is given a 
bonus of one per cent of his total store sales, or one-half 
of one per cent of his total factory sales. Thus a salesman 
working on a fifty-dollar-a-week salary, with a store equip- 
ment quota of $7,500, would receive a bonus of seventy-five 
dollars 

When a man makes or exceeds his quota for three con- 
secutive months his salary is raised automatically to the 
next step up. Thus, if his salary is forty dollars a week, it 
becomes forty-two dollars and fifty cents a week, each step 
being two dollars and fifty cents. If, on the other hand, 


the salesman’s sales fall below his established quota for 
four consecutive months, then his salary and quota are re- 
duced one step. Under this system the salesman’s fate ts 


in his own hands. He promotes himself or demotes him- 
self. 

The compensation plan goes further and provides a fair 
basis for all manner of sales competitions. In contests a 
point és represented by one hundredth the number of dollars 
Thus, if a man has a quota of $7,500, a sale 


a point to his record in the 


in the quota. 
of seventy-five dollars adds 
contest. Under 
is measured in terms of his own ability and the star sales- 


such a system every man’s achievement 
men can’t run away with all the prizes. 

The company divides Milwaukee into eight sales terri- 
tories. It is not possible to divide any city geographically 
so that each man will have an equal opportunity, so a 
modification of the geographical plan has been adopted. 
The respective territories are balanced by the assignment 
of certain big prospects or certain buildings to those whose 
geographical divisions do not contain such prospects, the 
endeavor being to equalize sales opportunities as nearly 
as possible. If within salesman 
make a sale to the prospects assigned him or to solicit each 
office building in his territory from top to bottom every 
months, then the right to 
such buildings or prospects to another 


three months a fails to 


three company reserves the 


assign salesman 
The exercise of this right is optional with the company, 
each case being decided according to its own circumstances. 

City salesmen are required to spend certain times in the 
store handling floor sales. The salesman receives credit for 
floor sales to prospects in his own territory and in the 
of other salesmen unless they can show a quo- 


within three 


territory 
tation on file; the registry of three calls 
months, or a sale made to the prospect within six months. 
Men who put in acceptable window displays are credited 
with four points toward their quota for each display com- 
pleted within twenty-four hours. 

The company now has under way a new account contest 
which is being carried out in the form of a trans-oceanic 
race. The idea is to stimulate the salesmen to turn more 
door knobs and to accompany new accounts with a proper 
credit reference. Salesmen may sell a whole office outfit 
sometimes, depending on the credit man to look up the risk 
when the salesman himself could find out first whether the 
man was a good risk or not before he put in any time get- 
ting the order on a poor risk. Orders cannot always be 


delivered the following day. The sales force in this con- 
test is divided into four parts, each of which has a captain 
goes under the name of some famous man 
One Byrds; another the 
Chamberlins; third, fourth, the Mait- 


Each division has an honorary member consisting 


Each division 
in aviation division are the 
the Lindberghs, and 
lands 
of one executive from the firm. The progress of the dif- 
ferent divisions is indicated on a map with small tin air- 
planes in blue and gold. The flight is from New York to 
Each contestant must make his quota to land. Oth- 
Each new account repre- 


Paris. 
erwise he will be “lost at sea.” 


sents sixty miles of progress and $5.00 is added for so 
many points and over 
The contest, which began November 15, will end on 


December 23. All awards will be made in gold on Decem- 
ber 24 and on December 28 the four divisions will meet at 
a big dinner where the winners will eat turkey and all the 
fixings and the losers will eat beans and black coffee with 
no sugar and bread without butter. A good deal of fun 
anticipated as a result of this contest because each man 
will do his utmost to keep the executive attached to his 
unit from being compelled to eat beans and dry bread. 

The sales department of the Northwestern Furniture 
Company makes it a point to develop and distribute ques- 
tionnaires to new men at certain periods after their employ- 
ment so as to check up on the progress of their study and 
their knowledge of the business. They also use question- 
naires in connection with sales drives and contests to com- 
pel the men to study and keep up with the business. The 
problems are presented at sales meetings. They. are devel- 
oped by the men themselves and are problems with which 
the house has actually been confronted. Copies are made 
and distributed to the entire sales force and each individual 
is asked to work out the problems and present his answer. 
These answers are rated exactly the same as are papers 
in the classroom. The same procedure is followed in con- 
nection with questionnaires. 

The problems referred to are practical and are such as 
are likely to come up at any time. They involve all sorts of 
questions having reference to office arrangement and the 
furniture therefor or what can be done with a certain type 
of filing equipment or safe. Here is one submitted by a 
salesman: 

Office of — Company. 
ing and loan, insurance and real estate. Wants planning 
service. Desires to use the following: 1— 301 safe; 3— 
7181 V. L.; 1—7182 V. C.; 1—7193 storage; 4—1062, 1— 
chairs; 3—B-460 desks, 34x60; 3 swivel chairs; 1—C-242 
desk, 30x42, stenographer’s; 1 stenographer’s chair; 1 stack 
1701 files 17x42 inches; 1 typewriter stand 18x34; 1 adding 
machine on stand 19x31. 

He wants to fit private office, using present equipment as 
follows: 1—B-460 and 1 chair (also 1 table and 3 or 4 
side chairs, new). 

The balance of furniture should be so placed to get the 
best arrangement from a standpoint of appearance and con- 
venience. The bookkeeper must have access to safe and to 
the counter. He uses one of the flat top desks. 

Upright files which he now has must be utilized in part 
for counter to divide lobby from office. 

Wash basin must not be seen from lobby. It is now 
open. Lobby appearance and size must be considered. 

We want to get away from a crowded appearance in the 
office. Give us your suggestions. It may help to solve 
the problem. Let us have your plan not later than Satur- 
day, March 1. 

The questionnaires involve a large variety of experience 
and cover required information on every type of stock the 
salesmen will be called upon to sell. We. take at random 
from a questionnaire containing thirty questions the fol- 
lowing to show the extent and variety of the knowledge 
which alert office furniture salesmen ought to have: 

What inserts can be used in our 9000 line? What is the 
least expensive affair we carry that letters can be filed in? 
If a man had a group of papers he wished to keep together 
and carry away from his files, what sort of a folder or 
device would you recommend? What sort of a file would 
you recommend for special form paper, photos, electro- 
types, etc.? What would you sell to a man wishing to 
keep models and other small parts? How does our Lincoln 
line of desks number as to grade? What is a Hollerith 
cabinet? What is the estimated weight of No. 401 safes? 
What size safes will our B sections hold? How many let- 
ters can be conveniently filed in a single drawer of a No. 
7141? What desk lamp would you recommend to a 
stenographer ? 

The foregoing were taken from a questionnaire which 
contained thirty inquiries. We have before us another 
questionnaire employed by the company containing twenty- 
five inquiries. The questionnaires are intended to cover 





Business—build- 


every single item of the stock, its description, use, finish 
and everything about it. 
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Watch Your Step 


By M. L. HAYWARD 





Cutting Off the Endorser 


‘6 AKE my note for my past due account?” the cus- 


tomer queried 
“Yes, if you'll get your brother John to en- 

dorse it,” the bookseller agreed, accepted the note, and 
placed it in the local bank for collection. 

A week later, John, the endorser, strolled in. 

“Have you got a note endorsed by me?” the endorser 
quiried. 

“IT have and I haven't. I’ve got the note, but I left it 
lown to the bank for collection,” the bookseller assured 
him, and the endorser made his way to the bank. 





“I understand that you’re holding a note made by my 
brother in favor of the bookseller up the street, and en- 
dorsed by me,” the endorser announced, and the cashier 
confirmed his impression. 

“At the time I endorsed the note there was an under- 
standing between my brother and I in reference to a cer- 
tain business matter that wasn’t carried out, and he agreed 
to take my endorsement off the note,” the endorser 
explained 

“What do you want us to do?” 

“You know that my brother’s good for three times the 

CARTER PRODUCTS SHOWN AT MASSACHUSETTS face of the note, and if you'd just mark my endorsement 
INDUSTRIES EXHIBIT.—In October last, the Associated off the back it would fix everything up all right,” the 
Copley Plaza endorser proposed, whereupon the cashier located the note 





Industries of Massachusetts held at the 
hotel in Boston, a three-day annual meeting and exhibi- ind drew two heavy red lines through the endorsement. 
tion of Massachusetts made products Included among 
the many things which Massachusetts manufacturers 
turn out was, of course, the Carter pen and mechanical the note fell due, 
pencil, with other Carter products. The illustration shows endorser refused to pay, and the bookseller sued the bank 
the attractive arrangement of the Carter exhibit which : 


Time passed on, according to the habit which it has, 
the customer was in bankruptcy, the 


in the Georgia courts 
excited many admiring comments on the quality, appear- . sCOrgla ¢ 
“Where the pledgee permits the endorser to erase or 


ance and completeness of the line 
withdraw his endorsement from the notes without the con- 
sent of the pledgor, thus rendering the note insolvent, 
such action on the part of the pledgee amounts to a con- 
version of the notes, just as much so as if it should sell 
the notes and receive the value in money therefor,” was the 
reasoning of the Court set out in 117 Southeastern Re- 
porter, 741 


An Illegal Transaction 
E WOULD be glad to loan you the amount, the 
only thing is that our state law does not allow us 
to loan that much to a single customer,” the 
cashier of the X bank told the office appliance dealer, “but 
we'll go over to the Y bank and see what we can do.’ 


6é 


The result of the consultation was that the Y bank ar- 
ranged to hold the dealer’s note for the amount of the loan, 
and delivered certain other notes to the X bank, which cred- 
ited the proceeds of the dealer’s note on its books 

It was also understood that either bank could cancel the 
arrangement at any time, when the notes would be re- 
exchanged. 

Time passed on, the Y bank tendered the dealer's note, 
and demanded its own notes in return, which the X bank 
refused to deliver. 

“We'll apply for an injunction to prevent you from collect- 
ing our notes which you hold,” the Y bank threatened. 

“And, if you do, the courts will tell you that we were 
both engaged in an unlawful transaction, and that the court 

IT IS CLAIMED THAT THE DIRECTORS’ TABLE, ABOVE _ will turn down the first party who applies to it for assist- 
PICTURED, IS THE LARGEST IN THE SOUTH.—This table ance,” the X bank retorted, and the West Virginia Supreme 


was recently installed in the directors’ room of the Georgia . : : ~ 

© : tnd Court so rul in a case reportec 30 Southe: - 
Power Company by the Newell-Thomas Office Equipment Com- uled a Case Bey rted in 130 Southeastern Re 
pany of Atlanta J. H.R 





porter, 476 
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Score Keepers of Sales 





Dramatizing Salesmen’s Lessons by 
Lucien Kellogg — Reprinted from 


** Business,” 


a Magazine Published by 


the Burroughs Adding Machine Company 





HE time is 8:30 a. m., the beginning of a business 

day. The place is a room on the second floor of a 

building occupied by a large firm dealing in printing, 
stationery and office specialties. 

Standing or seated about the room are the firm’s field 
salesmen, twenty-five or thirty of them. One man steps 
to a corner and lugs out into the open a blackboard chart. 
This he sets up at the rear, facing forwards. 

Let us consider that chart, for it supplies the key to what 
we are about to witness. At the top are the words “Sales 
Analysis Chart.” Three parallel columns are headed by 
the words “Approach,” “Attention” and “Interest.” Under 
each heading is a sub-heading, followed by a group of 
words denoting corresponding factors in the analysis of a 
Under “Approach,” for example, is the sub-heading 
“solutions” and a list of such solutions as gain, prestige, 
pride, service, quality, satisfaction and so on. Under “In- 
terest” is the sub-heading “obstacles,” followed by such 
obstacles as habit, detail, price, complaint, competition and 


sale. 


ignorance. 

Under each of these words designating a sales factor 
is a row of numerals, and at the left of each is an indi- 
cator that may be slid along the row to check the factor 
any desired number of times from one to ten. 

In the middle of the chart is a section devoted to com- 
ments, with spaces for “good,” “medium” or “poor” on 
such details as manners, poise, speech, accent, enthusiasm, 
thought, facts, neatness, aggressiveness and use of eyes. 

A final section at the bottom is devoted to space for list- 
ing “key words.” 

Sales Analysis Chart Before Salesmen 

Each of the salesmen present is equipped with pencil 
and a sheet on which the sales analysis chart is reproduced 
in printed form. 

The appearance of an alert young man from an adjoining 
room is the signal for the salesmen to take seats facing 
a desk at the front. 

“All right, boys,” says the alert young man, “let’s go. 
Dunbar, you run the chart. Taylor, you’re to be the hard- 
Williams, you’re the salesman. You're to 
And don’t turn your heads, boys, 
Keep your own charts. 


boiled buyer. 
sell Taylor this desk set. 
to watch Dunbar operate the chart. 
Smith, Cook, Prentice and Hall, I want you to pay espe- 
cial attention to the left side of the chart, the solutions 
side.” 

The speaker places the desk set on the desk and takes 
a neutral seat near by. Taylor takes a chair behind the 
desk and Williams steps forward and picks up the set. 

“Good morning, Mr. Taylor,” says Williams. “I’m from 
the Schwabacher-Frey Stationery Company, and I’m here 
to offer you this desk set for a free ten-day trial.” He 
takes the pen from its swivel and places it in Taylor's 
hands. Dunbar, back at the chart, has shifted an indicator 
to the word “approach” at the top of the left-hand column, 
and another indicator to the word “proposition” in the 
middle, or “attention,” column. At the bottom he has 
listed the key words identifying these two steps—‘Good 
“Trial-Prop.” 


Morning—Ap.” and 


Taylor shakes his head. “It’s no use to show me that,” 
he says. “See this old stub pen? I’ve been using that 
pen for twenty years, and it’s all the pen I need.” 

Dunbar shifts an indicator to the word “negative” under 
the sub-heading “feelings” and another to the Figure 1 
under “habit,” in the “obstacles” column, recording the 
first appearance of this particular obstacle. In the section 
for key words he writes “Stub Pen—H.” The spectators 
score the “defense” in the same way. 

“Let me compliment you, Mr. Taylor,” Williams replies; 
“the fact that you have used that pen for twenty years 
proves that you are loyal to the things that are yours.” 

Dunbar scores the play by shifting an indicator to the 
figure 1 under the word “pride” in the solutions column, 
and at the bottom writes “Loyal—Pride.” 

Williams goes on: “Why are you loyal to that pen?” 
(Dunbar shifts an indicator to the Figure 1 under “wedge 
question” in the attention column and writes the key 
words “Why Loyal—w.q.”) “Because it will produce for 
you. If you will let me leave this desk set here for ten 
days” (Dunbar checks the first “drive for action”) “it will 
prove to you that it’s a better producer even than that good 
old pen of yours. It will save you time in two ways— 
first, because it seldom runs dry; second, because it never 
has to be dipped. Then, too, it will give your desk the 
atmosphere that the desk of an executive ought to have.” 

Superiority of Pen Offered 

Williams goes into the matter of quality, explaining that 
the bakelite barrel is unbreakable, that the iridium point 
will last a lifetime, and that the company gives free service 
on the pen. All these points Dunbar and the other spec- 
tators score according to their respective judgments. 

“There was a man in here the other day with a set some- 
thing like that,” Taylor remarks reminiscently. (Dunbar 
checks “competition” in the, obstacle column and lists it 
among the key words:) “He wanted $10 for it, but I 
can’t see paying $10 for a pen,” (Dunbar checks “price” 
in the obstacle column and lists ‘it, likewise, as a key word.) 

“Just a moment, boys.”. The umpire-coach has stopped 
the act. The umpire-coach is H. E. Ingram, manager of 
the sales promotion department of the Schwabacher-Frey 
Stationery Company, of San Francisco. 

“When the prospect says that the price is too high,” 
says Mr. Ingram, “just what does he mean? Does he 
really mean that he thinks the price too high, or is that 
a trick to avoid further defense of his habit? What is the 
real obstacle, price or habit?” 

The class agrees that the real obstacle is habit. 
on this hint, Williams proceeds: 


Acting 


“That reminds me, Mr. Taylor,” he says, “of my experi- 
ence the other day with Mr. Fleishacker.”’ (Dunbar checks 
“prestige” and “story” in the solutions column, and writes 
the key words “Fleis. story—prestige.”) “Like you, Mr. 
Fleishacker had a favorite pen, one he had used for years. 
Now he has one of these sets, and do you know what 
sold him? I asked him how often it happened that some 
visitor, a wretched writer, borrowed his pen to sign a 
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contract, check or other paper and ruined his pen point. 
He admitted that it happened often; that he frequently 
had to break in a new point. So now he has a set like 


visitor to ask for 
towards 


this one; he doesn’t wait for the a pen 


but turns his pen around in its swivel, its handle 
the other man, like this. In that way he gets the signature 
through the power of suggestion conveyed by 


at the 


more easily, 


such a high-grade accessory, and same time he saves 


his own pen.” 


“What do you say the price of this pen is?” Taylor asks. 


without obligation and see if, at the end of that time, 


you're not reaching for this pen instead of the old stub 
pen.” (Dunbar scores the second drive for action.) 

‘But I don’t like to leave anything as valuable as that 
lying around loose,” says Taylor; “it might be stolen.” 
(Dunbar checks “fear” in the obstacle column and writes 
the key words “might lose—F.’’) 

Williams elects to treat this obstacle as a minor one. 
“But you have other valuable objects on your desk,” he 
replies in a deprecatory tone, “and they haven't been 
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(Dunbar moves the indicator to the Figure 2 under “price,” 


this obstacle.) 
halted 


prospect 


second appearance of 


Mr 


from the fact 


indicating the 


“Tust a the 


Ingram has 


that the 


moment, boys.” 


act again. “Judging has 


brought up the time,” he says, 
Williams’ 


pleasant or The 
and Dunbar shifts the 


matter of price a second 


“what would you say are his feelings towards 


proposition? Are they unpleasant?” 
Taylor likes the set 
“teelings” from “negative” to 


sold?” Mr asks 


Taylor is seventy per cent sold. 


class votes that 
“nleasant.” 


The 


indicator under 


“How far is he Ingram class 


decides that 
“So far as price is concerned, Mr. Taylor,” Williams 
find that the set will quickly pay for itself 


ten 


proceeds, “you'll 


by saving your time lust let me leave it for days 
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tuck this set in a 
end of the 


For that matter, you can easily 


your desk at the 


stole ’ 


drawer when you close day. 


(Dun- 
lists the 
the third 


Just let me leave it for ten days and give it a trial.’ 


checks 


words, 


bar “assurance” in the solutions column, 
key 
drive for 

Thus the 
right,” he 
like it.” Dunbar credits 
(As a 


lines—letterheads, 


“tuck in drawer—assur.” and records 


action 
capitulates. “All 
how we 


game proceeds until Taylor 


“leave it and we'll see 


Williams on the 
Williams might offer other 


finally says, 


board with one 


sale general salesman, 
for example.) 
Sale Is Conclusive 
sold?” 


Page 


Mr asks 


143.) 


“How far was the customer Ingram 


(Contimued on 
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The Business Trends Since 1921 





Review of an Address by Dr. Julius Klein, Director of the 


Bureau of Foreign 


and Domestic Commerce Before the 


Associated Business Papers Editors at Chicago on October 18 





INCE 1921 American business has lett a long succes- 
sion of discarded processes, antiquated ideas and obso- 
lete policies behind. We hear less and less about pre- 
war normalcy because ‘t is more and more widely under- 
stood that retrogression would be about as simple as an 
Middle Ages. com- 


momentum 


attempt to return to the Our recent 


mercial progress and present are largely due 


to the disposition of the encumbrances discarded from time 
to time as business has climbed out of 


The old 
garded along with the fear of losing some small temporary 


the postwar pit. 


devotion to excessive business secrecy is disre 


advantage by adopting new fangled notions of simplified 


discarded that statis- 


Contempt for 


practice. The notion has also been 


tics and efficiency programs are academic. 
effort is also going overboard. However, all 
consideration for the past is fortunately not discarded, for 


interest 


associated 


our business community is taking an increasing 


in retrospection. Trends and curves of trade experiences 
of recent years are studied with avidity, but we are looking 
back, 


The practice of operating from day to day, from hunch to 


not with longing, but with inquisitive intelligence. 
Index num- 


The 


modern business man knows where he is going and he is 


hunch, so to speak, is going into the discard. 


bers and plotted charts are no longer mysterious. 


on his way, partly because he knows whence he came 


and how 


The curves for the majority of business indicators have 


1921. 


have been no serious downward dips especially during the 


raced an encouraging upward path since There 


This sounds like the steady progress cf 
1919 as a basic 100, the pro- 


1921 81 and by 


industries usually 


last three years. 
sustained prosperity. Using 
duction index for manufacturing in was 
1926 it had 


equal to this in percentage of advance and some were con- 


risen to 128 Other were 


siderably ahead of the figures for manufacturing. 

As long as the ultimate purpose of business is profit, it 
will be necessary to be certain that the rumble of machin- 
that its 


Inertia result- 


ery is not due to slack belts and loose cogs and 
operation yields something more than noise 
ing from the influence of the past is even now too preva- 
lent. Nearly 


important group is more than ten years old. 


per cent of the machinery in one 
Modern busi- 


forty-four 


was 
The 


front is constantly changing and it is doubly 


ness, especially American business, 


never more dynamic than it is today. 
important that our strategy should be based 
intelligent service. A 
kept 


and inefficiency through the vigilant services 


upon an effective, 


constant check has been upon waste 


of trade papers, trade associations and gov- 
ernmental fact-finding agencies 


results of mass production 


The 


Some of the 


are being applied to mass distribution. 


chain store system has expanded, particu- 
larly in foodstuffs and shoes. The greater 
spread of the automobile has also reacted 


upon the trade in farm which 


since 1921 has gravitated toward more trac- 


equipment, 


tors and better farming machinery. 
Dr. Klein then discussed trends in the style DR 





JULIUS KLEIN 


industries, electrical industries and lumber trade. He said 
that a grat fying feature of our industrial history the last 
few years has been the unwillingness of the leaders to take 
anything for granted. The toy industry, for instance, has 
not consented to believe that Santa Claus resides only at 
the North Pole, Nuremburg or some other foreign point, 
for in 1925 our production of toys exceeded $75,000,000, 
which was approximately twice that of Germany, our near- 
est rival in this industry. New ideas, styles and types have 
marked this expansion. 

The post-war era has entirely revolutionized the practices 
and technique of the moving picture industry. Waterways 
transportation has also been conspicuously developed and 
more is to follow. 

Remarkable Foreign Trade Development 

The development of our foreign trade has overturned all 
the prophecies of woe that were current shortly after the 
war. Even in 1922, in a time of depression, our exports 
were greater than before the war both in value and volume. 
Our exporters have climbed with surprising speed, having 
increased overseas sales by more than one billion dollars 
in the last five years, in the face of harassing competition 
in the shape of depreciated European currency and labor 
costs, export subsidizing by competitor governments and 
serious demoralization in many attractive markets through 
depressions in their home industries. Commodities most 
dependent upon efficiency in production and salesmanship 
have shown extraordinary export expansion. Our exports 
of finished manufactures last year were more than sixiy 
per cent greater than in 1922. In fact, our exports of fin- 
ished manufactures are now nearly three times as great as 
the annual average during 1910 to 1914. Even after allow- 
ing for changing price levels this leaves a margin of con- 
siderably more than double in volume. 

At this point Dr. Klein reviewed the part which the 
Department of Commerce has had in keeping industry and 
trade advised of the constantly changing situations which 
were reacting their The Bureau has 
studied how to dispose of wasteful production practices, 
has taken up the problem of unemployed workers, ineff.- 


upon positions. 


cient operations, inadequate market information and many 
other hindrances and has succeeded in doing much to bet- 
ter conditions. 

Secretary Hoover, as chairman of the un- 
employment conference of 1921, developed 
a definite program of off-season undertak- 
ings in public works which contributed 
toward the gradual elimination of some two 


million unemployed during the succeeding 
twelve months. The same method has since 
been applied in several foreign countries 


with gratifying results. 

Engineering committees, working under 
the direction of the department, found high 
percentages of waste, totaling not less than 
six billion dollars or more in our manufac- 
turing industry. A comprehensive program 
for waste elimination was launched through 
hundreds of trade associations and trade 


papers. The department has maintained 











through more than seventy 


work of 


situation 
advisory The 
and the department has produced a unit of 


contact with this 


committees. these committees 


method in 


action throughout industry which has been widely com- 


mented on by visiting foreigners An enormous amount 
of work has been done, the results of which are all tabu- 
lated in the files of the department which has achieved the 
elimination of a considerable proportion of waste in manu- 
facture notwithstanding the fact that a startling amount of 
work remains yet to be done 
Dr. Klein paid 


encouragement 


a tribute to Congress for its support and 
Thanks to the liberality of Congress in 
providing means for carrying on its work, the Bureau is 
9,500 business men 
1921. The 
files of the Bureau contain data on some 300 potential for- 
and several hundred 
desirable The Bureau has 


carried on also a campaign for the elimination of waste and 


now rendering services to inquiring 


every day as against about 700 a day early in 


eign agents for American exporters 


foreign legal connections. 
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carelessness in the protection of American trade marks 
abroad, compliance with the requirements of foreign tar‘ft 
administration and consular regulation. 

The Domestic Commerce work of the organization has 
developed a wide field of usefulness through its studies of 
retail merchandising, analysis of marketing conditions and 
buying power in different areas of the United States. Com- 
modity trade studies of an important character have also 
been made with the assistance of the several industries in- 
volved. One method of aiding the elimination of waste is 
engaged in 
weeding out the least 


This, by the 


through the simplified practice unit which is 


interesting firms in the merits of 


necessary varieties, dimensions and grades 


way, is being done in the office equipment industry 


been the subject of discussion in wholesale and 


and has 
manufac 
turing circles 

Dr. Klein’s address covered the work of the department 
as it now stands briefly but comprehensively and showed 
conclusively the enormous value of the department as an 


advisor to American business 


Simplified Calendar Proposed 


Woodstock 


Illinois, has 


Williams, 


Company, 


export manager of the 
T ypewriter W oodstock, 
and copyrighted the following simplified calendar for 1933 


Here 


Arthur 
devised 


and every year thereafter. He urges its adoption. 


18 the proposal 

April, July February, May August, 
October November 
u. Mo.Tu. We.Th. Fr. Sa. Su. Mo.Tu.We.Th.Fr. 8a 
I 2 8 > 1 2 3 4 y 4 
8 9 10 11 12 13 14 5 6 8 8 10 11 $4567 8 @ 
15 16 17 18 19 20 21 12 18 14 15 16 17:18 «#10 11 «12 «18 14 «215 ~ 16 
22 23 24 25 26 27 28 19 2 21 22 23 24 25 17 «18 19 20 21 22 23 
20 30 31 26 27 28 20 30 24 25 26 27 28 20 30 


New Day, between Saturday, December 30th, and 
Sunday, January Ist, is to be a universal holiday, to be 
called “NUANDAY” (new-ahn’-dy), having no other name 


March, June, September, 
December 

Su. Mo.Tu. We.Th.Fr. Sa 

1 o 


January 


8 
7 
4 
1 


Year's 


and belonging to no week or month 

in leap year is moved to the end of the 
year, following Saturday, December 30th; like Nuanday 
it is to be a universal holiday, called “LEPANDAY” (lee- 
pahn’-dy), having no other name and belonging to no week 


The extra day 


or month 
Every year begins with Sunday, ends with Saturday and 
exactly 


contains fifty-two complete weeks. 


The first month of each quarter has thirty-one days; all 
others have thirty. 

Any date will always, to the end of time, fall on the same 
day of the week. 

Every month, with no exceptions, has twenty-six busi- 
ness days. 

Quarter and half-year periods are always uniform; each 
quarter has ninety-one days; each half-year one hundred 
and eighty-two. 

It is easy to figure mentally the number of days between 
any two dates. 

For those who want a printed calendar the simple one 
given above is all that is required; it is good for 1933 and 
every 

Adoption of this calendar will save the many millions of 


year after 


dollars now spent each year for the production and distri- 


bution of calendars and will also save time and avoid 


danger of errors in computing time between dates, or fixing 
the day of the week for given dates. 


(Copyright, 1927, by Arthur Williams.) 


The Discovery of the Obvious 





Reprinted from The Security Salesman of the 


Steel Equipment 


Corporation — Written by 


Charles Austin Bates (Copyright) 


N the days when there were horses, a vaulable animal 
strayed from the livery stable in Goshhangit, Ohio, and 
long, diligent search by the owner and his friends failed 

to disclose its whereabouts 
On a day after the hunt had been abandoned, the village 

Main street leading the missing 

horse by a clothes line halter. In reply to amazed inquiry 

as to how he happened to succeed when brainier men had 

I would go if 


there he was, 


idiot came calmly down 


failed, he replied: “I just figgered where 


I was a horse—and I went there and 
bigosh.” 

Why is it that the obvious thing, or method, is frequently 
the last thing we think of? 
is this true in the sale of merchandise. 


about 


We 


“scientific 


Particularly 


have heard so much and read so much 


sales-management” that we unconsciously seek some weird 


and complicated solution of this elemental problem of 
trading our goods for the other fellow’s money. 

have to 
sell and why its purchase will benefit the buyer. That is 


the net of every selling plan, whether it be simple or elab- 


The obvious method is simply to tell what we 


orate, direct or subtle, local or national. It is obvious also. 
that the more people we tell the greater will be the num- 
ber of probable buyers. 

The merchant who rents a store on the principal busi- 
ness corner, does so because in that spot more people will 
see his sign and his window display. If he occupies a 
location where few people pass, he will remain unknown, 
unless he prints his sign and show window and sends them 


This latter operation is called 


where they will be seen. 











SK 
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advertising and there is a tendency to make quite a mys- 
tery of it. Strip it right down to the obvious and it is 
merely handing out a business card. 
Broad Acquaintance Brings Business 

It is agreed that wide acquaintance breeds trade. The 
doctor, grocer, banker, carpenter, clothier joins churches, 
fraternal orders, and commercial associations, and his fel- 
low-members learn what he sell. They come to 
know his pleasing personality, his courtesy, his integrity. 
His likely to in proportion to the 
number of personal contacts he makes. But it is a slow 
It is advertising in its most restricted form. It 
is the 
Good as far as it reaches, but its 


has to 


business is prosper 
process. 
is all right for a small and personal business. It 
country town method 
arms are short. 

For 
tell. his 
much life and personality as he is able. 


man must 
with as 
Call it advertising 
The 


principle is exactly the same whether the story is told on 


progressive 
and 


development tne 
type 


broader 


business story with infuse it 


if you please, but it is merely asking for business. 


one thousand postal cards, or finds its readers by way of 


Wherever, and in what- 


the million-circulation magazines 


ask is in type through the mails. It can be depended upon 
to produce sales provided only that the asking shall be 
pleasant, persuasive and persistent. 
Obvious Facts Govern 

Direct-mail advertising is simple if all the obvious facts 
are observed and considered—just the obvious facts. But 
sometimes these are hard to see. The business man im- 
mersed in many details—with each day’s large and petty 
problems to distract him, often finds it difficult to visualize 
the elemental facts. A trained observer from the outside 
can better see the business as a buyer sees it. He sees 
as outstanding merits, features that have become dull and 
commonplace to the owner. He studies the whole business 
and its field. He “figgers what he would do if he was a 
horse.” He finds the features that would appeal to him as 
a buyer and plans their presentation in the order and in 
the form in which they will most quickly and effectively 
register in other buyer’s minds. His task isto build sales. 
And he works as would any other builder. He considers 
the ground available for the structure, the expenditure 
which the conditions will warrant and the result desired. 

According to his plan is built a campaign of direct-mail 





%e Three Guardsmen or my two est friends» 


teprinted by courtesy of Security Salesman (Steel Equipment 
Corporation) 


ever manner, one copy of the printed story meets a single 





reader's eyes—a direct bid for business is made. It is a 
personal matter between the advertiser and that one reader. 

It is for this reason that what-we call direct-mail adver- 
It can be made personal. The 


The names of the per- 


tising is so successful. 
contact is definite and individual. 
sons addressed are selected because they are known, or 
at least presumed, to be interested in the product, or the 
service presented. 
Overhead and Slow Turnover 

The two big bugaboos of business are overhead and slow 
turnover. A certain volume of sales must be made before 
the fixed overhead charges are paid, and many a business 
teeters on that dead-center indefinitely—one month a little 
loss, the next a little profit. That is the time to ask for 
more business. To choose a iist of people just like our 
present customers and tell them in type why they should 
trade with us. After overhead is paid profit piles up fast 
The gross is practically net. 

And here is an obvious truth: 
the trade it already has can get more by asking for it. 

The quickest, simplest, cheapest, most effective way to 


The concern that deserves 


advertising, with each element complete in itself, but syn- 
chronizing and complementing every other element. 

This is all very simple to do. It is all based on the 
soundest common sense. But as in every other line of 
human effort, there is in this a certain skill, knack and 
technique which comes from practice and experience. 

Harmonics of Direct Mail Campaign 

A well conceived and well executed direct-mail cam- 
paign has a certain swing, beat and rhythm—like a piece 
of music, or a play. It has highlights and shadows and 
its climaxes are properly timed. It is effective in proportion 
to the degree of its technical and psychological perfection. 
But even when lacking in many of the finer points—even 
though it may be weak in plan and crude in execution it 
will produce results by reason of its mere persistence. 

It is the surest of all sales aids—the least speculative of 
all forms of advertising. 

It is second in selling power only to human salesmen 
and not always second to those. Properly joined to and 
co-ordinated with personal salesmanship it may be counted 
upon for profitable results wherever and whenever it is 
used 




















HELEN KELLER THE BLIND, DEAF AND DUMB 
GENIUS, USING THE DICTAPHONE THROUGH THE VOICE 
OF AN ASSISTANT Miss Keller is on the right 





ATTRACTIVE WINDOW DISPLAY DEVOTED TO THE 
PRODUCTS OF THE BATES MANUFACTURING COMPANY 
IN ONE OF THE WINDOWS OF WARD'S AT BOSTON IS 
SHOWN AT THE RIGHT This window was shown during 
the week preceding the national convention in October The 
window trimmer utilised the index boxes as one of the means 
of display Attention is. also called to how the Bates display 
case is used at tl center of the window topped by the tel 
phone index wit imp which was lighted at night 
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MOTOR DRIVEN PENCIL SHARPENER GIVES FREE 
POINTS ON PENCILS.—The Hansen-Carter Company, pro 
xressive stationers of Stockton, Calif., installed a pedestal in 
the vestibule of their store on which is a motor-driven Dexter 
pencil sharpener made by the Automatic Pencil Sharpener 
Company of Chicago Here customers and passers-by may 
sharpen their pencils free of charge The Stockton stationers 
aver that this accommodation has been the means of drawing 
no little trade 

A similar stunt was used several years ago by a dealer in 
the Twin Cities of Minnesota with some success 


ON THE LEFT IS PICTURED 
A SUCCESSFUL WINDOW 
DISPLAY OF FOUNTAIN 
PENS AND MECHANICAL 
PENCILS SHOWN BY THE 
NEW DEPARTMENT STORE 
OF THE LA SALLE & KOCH 
COMPANY, TOLEDO, O Here 
The Conklin Pen Company's 
pens and propelling pencils were 
featured as being among the 
nineteen leading Toledo indus- 
tries in an exposition of indus- 
trial art on a large scale. Arthur 
Covey, the famous mural paint 
r. created the nineteen can- 
vases which formed the back 
ground of the nineteen windows, 
each depicting a dramatic mo 
ment in the manufacturing of 
the product exhibited. The large 
book, the pages of which were 
turned by an electric motor, and 
a conservative display of the 
products, completed the window 
The artist selected Gold Roll- 
ing as his subject for the Conk- 
tin window and the workman is 
shown rolling pure gold into 
ribbons from which Conklin 
nibs are made. all manufactur- 
ing processes being complete in 
the Conklin plant 














oa 





Page 23 OFFICE APPLIANCES For December, 1927 





German Export of Calculating Machines and Type- 
writers During the First Half Year of 1927 


(By Our Special Berlin Correspondent.) 


To form an opinion about the German export of calcu- 
lating machines and typewriters it is necessary to peruse 
the figures of last year, given in the table below: 


Export of Calculating Machines, January-June 


1926 1927. 
Total export, number of machines 5,517 6,095 
Total value of exports itm.2,464,000 Rm.2,635,000 
Therefrom to the Saar territory 78 
Belgium 240 330 
Finland 190 
France 540 624 
Alsace—Lorraine 34 24 
England 240 229 
Italy , 585 560 
Luxemburg -, 1 3 
Austria 201 312 
Rumania . 191 
Russia .. S8 _— 
Sweden ... : 195 706 
Switzerland ; 433 351 
Spain .. gee 399 
Czechoslovakia 336 454 
Hungaria , 197 
Argentine 131 
Brazil . 240 
U.S. A 419 60 


The export shows, compared with the first half year 1926, 
an increase of ten During the second half year 
of 1926 export had gone back to 4,472 machines, as only 
9,900 have been exported during 1926. 


The following countries can be named as being particu- 


per cent, 


larly prospective for export, i. e., Belgium, France, Finland, 
Austria, Rumania, Sweden, Spain, Czechoslovakia, Hungary, 
Argentine and Brazil, as an increasing export trade can be 
ascertained to these countries. The figures referring to 
England, Italy, Switzerland and the U. S. A. 
back. As the average price of the exported calculating 
machines has been somewhat raised, it may be concluded 
that 


been 


have gone 


export of more expensive calculating machines has 


increas'ne. 
Import is showing the following picture: 
Import of Calculating Machines, January-June 
1926 
1,760 


Rm.1,633,.000 
1926 


1927 
2,969 
Rm. 1,666,000 
1927 


Total import, number of machines 
Total value of imports 


The biggest share is falling to America 


with 1,128 
[It is noteworthy that the average value of the imported 
Rm. 900- 


560—in the 


2,362 


during the first half year 1926 has 
half 1927. This 
proves that distribution of the cheaper machines has con- 
The 
first half year 1926 to 2,969 during the first half year 1927 


machines, viz., 


dropped to Rm nrst year 


siderably increased. increase from 1,760 during the 


indicates the movement. An increase of about seventy per 


cent in number throws a particular light upon the increas- 


ing sales of cheaper calculating machines, whereby writing- 


adding machines, with which other calculating work can 


be done, will probably play an important role. 
Che 


shows an 


calculating machine busi- 
Rm. 969,000. 


a pleasing result, as it shows on the one 


trade balance in foreign 


ness active balance of -which may 
be considered as 
hand the increasing development of the export in German 
calculating machines and on the other offers foreign com- 
petition a corresponding share in the import to Germany 


All those 


mantu- 


without detriment to the German trade balance 


interested may be satished, the home and foreign 


facturers, importers and exporters, dealers in home prod- 
alike. The 


export of typewriters is illustrated by the following table: 


ucts and those dealing in foreign products 


German Typewriter Exports, January-June 


1926 1927 
Total export, number of machines 37,521 26,657 
Total vaiue of exports tm.5.144,000 Rm.4,815,000 
Therefrom to the Saar territory — 
Belgium 545 400 


Bulgaria 491 299 
Denmark 826 
France 100 


DO ere eee eer dos ‘ 


ee PP aes ee 3,617 1,25 

ROGET oee-ds onngs se <0dngecele eee eed 2,359 1,980 
Re be STNG RNS 1,400 95s 
EMR OCNNT canes ccdengodt abana sabe vow 96 
SRD ©. son duide cas anes aveaeteanes ae 1,360 1,34 
DI * i). Ginn o'o 4 ea Calta seneeest kia 1,479 1,78: 
Mneters WPadamd. oi. ss cs cccwbeeves essen, 29 on 

RGAE: «5060s > «cin bnr thmagbecaedaneect 1,034 79 
ee Pree Seog Koa See 823 34 
Se, eee ra ey 3,521 1,74¢ 
DUG... acc ndeccéibacs das xcaeneeenrtas 1,452 2,038 
re ee ee re a a 3,297 3,60 
SE, oo kau nn os cameatdb sae sarur cee 1,457 1,77) 
AURORE o.ck ch ccccedtknss axe Geeks 937 1,77: 
a ay a 825 63: 


Export of typewriters has during the first half year, con- 
trary to calculating machines, gone considerably back. This 
has probably to be traced back to the generally bad bus- 
ness conditions, but the progressive competition in the 
manufacture of typewriters has certainly contributed some 
thing to this state of affairs. 

A decrease can be noted in nearly all countries in ques. 
tion, only Austria, Czechoslovakia, Hungary, Spain are ex- 
ceptions. The decrease of about sixty per cent in Switzer- 
land is striking, as every explanation for the same is lack- 
ing. The fact that Sweden is not named in the statistics 
of typewriter export is likewise curious. Export to Hol- 
land is always about the same. Austria, Hungary, Czechoslo- 
vakia remain important countries for the export of type- 
writers, as well as calculating machines. Conditions ir 
Spain have been improving, but the trade with the Argen- 
tines and Brazil has considerably suffered. 

The total import of typewriters is explained by the table 
below: 

January, 

1926. 

Total import of typewriters. 6,370 8,93: 
Total value of imports................ Rm.2,657,000 Rm.4,131,006 

America is having the principal share in this with abou 
fifty-five per cent. Import has increased about forty pe 
cent. This may be called a terrifying figure. If the num- 
ber of typewriters is compared with their value, the resul 
is a very peculiar one and may set German typewriter man- 
ufacturers to thinking. During January-June, 1927, there 
were exported 26,637 German typewriters of a value of Rm 
4,815,000. During the same period 8,933 foreign typewriters 
value Rm. 4,131,000 have been imported. German type- 
writers cost on an average about Rm. 180. American ma- 
however, about Rm. 485. It must be presumed 
that among these machines are a great many bookkeeping 
machines and tabulating machines which have not beer 
separated by the German statistics. If in spite of all « 
resulting in export compared with import 
Rm. 684,000 (4,815,000 compared with 4,131,000) this 
must not be valued as in the case of calculating machines 
as the producing capacity of the German typewriter manuv- 
facturers must be considered much higher than that of the 


chines, 


surplus is 
. 


calculating machine manufacturers, and should conse- 
quently have been more apparent. 
a os 


New Office Equipment Agency in Johannesburg 

S. B. Centner, organizer and managing director of the 
South African Steel Equipment Corporation (S. A.) Ltd. 
manufacturers of steel office furniture, and until recently 
manager of the steel equipment department of Office Appli- 
ances (S. A. Prop.) Ltd., of Johannesburg, and Normar 
B. Winn, for sixteen years stationery and office appliance 
purchasing agent for the Chamber of Mines, and until « 
short time ago office manager and purchasing agent for 
Office Appliances (S. A. Prop.) Ltd., have formed a firm 
to be known as Centner, Winn and Company, Ltd., 4° 
Burlington House; Rissik and New streets, Johannesburg 
They will do business as importers, indent and sole agents 
for office equipment lines. 

They are interested in office appliances and stationery 
and appreciate communications from manufacturers 
wishing to make agency arrangements for South Africa. 


will 
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The T. H. Payne Company, stationers, booksellers and 
office outfitters, Chattanooga, Tennessee, completed the 
erection of one new building in connection with the com- 
plete remodeling of its former headquarters. 

The business was founded in 1865 by T. H. Payne and 
Z. C. Patten, as Patten & Payne. The original store was 
in a six-foot building and was built in where an alley had 
previously The was started in a very 
modest way, principally as a news stand, social stationery 
and kindred items being added as the business grew. From 
the very first the business prospered in a small way and 
added the greatest part of their profits to 
modest capital. A few years later Mr. Patten 
Medicine 


existed business 


the partners 
their very 


sold his Chattanooga 


organize the 


interest to 








to 821 Market street, and this year the old building occu- 
pying location at 820 Broad was torn down and replaced 
with a new four-story building twenty-one by one hundred 
twenty feet. On the ground floor this building opens into 
the older buildings, the entire wall having been torn away. 
Above the first floor the buildings are connected by arches, 
The new building at 820 contains the 
modern office furniture display rooms to be found any- 
where, as the entire four floors were built and decorated 
particularly for office furniture display. At the time the 
new building was erected the interior of the older buildings 
few changes were 


Broad street most 


was entirely redecorated and quite a 
made, including the replacement of all fixtures over five 
In keeping with the growth of Chattanooga, a 
street buildings 


years old. 


new front was built to the three Broad 





FIVE VIEWS OF THE ENLARGED STORE OF T. 
senter picture shows the Broad street front of the store 
Pictures were taken at night 
Lower right hand picture, 


in the Broad street windows 
the Broad street end of the store 
street 


today is one of the largest proprietary 
medicine laboratories in the United States. With the ex 
ception of two short intervals, business was continued by 
Mr. Payne as an individual and its growth was gradual. 

For about fifty years the business has occupied one of its 
present buildings, that being 823 Market street, additional 
buildings having been added until today it occupies build 
ings at 823-25 Market street and 820-22-24 Broad, giving a 
frontage of forty Market street and sixty feet on 
Broad, with a depth of two hundred feet. 

In 1920 the business was incorporated by Mr. Payne as 
T. H. Payne Company and Mr. Payne continued as pres! 
dent until his death in December, 1924. Prior to this year, 
the company occupied its own buildings with the excep 
of 826-828 street, contained the office 
department. Several ago the firm 
at 820 Broad street, running through 


Company, which 


feet on 


tion Broad which 
furniture 


chased the property 


years pur 


H. PAYNE COMPANY, CHATTANOOGA, TENN.—The 


The two upper pictures show office furniture displays 
The lower left hand picture is an interior view of 
interior view from Broad street toward Market 


ind in them were constructed modern display windows. 

From the founding of this business to the present date 
no new capital has been brought in and its present worth 
is represented by profits which have been left in the 
business. 

Entering the store from Broad street, office furniture is 
on your left and commercial office supplies occupy both 
uisles on your right. Entering the right hand door from 
Market street are art and gift goods, then sporting goods, 
followed by artists’ materials and drafting supplies which 
brings supplies department 
again. Entering the left hand Market street, 
on your left is the social stationery and engraving depart- 
On the right hand side of the 


followed by school supplies, and 


then you to the commercial 


door from 


ment, followed by books. 
aisle are children’s games, 


you are again brought to the commercial office supply 


department 
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VETERANS OF THE HORDER ORGANIZATION LINED UP BEFORE THE ORIGINAL HORDER STORE 
AT 108 NORTH LA SALLE STREET, CHICAGO.—This store was closed on October 31, when wrecking opera- 
tions were about to make way for widening La Salle St. The people in the picture are men and women who 
started with Mr. Horder in the early days or were with him in 1901 when he opened his first store at the above 
location. Left to right: William I. Johnston, manager, credit department; Earl F. Lincoln, manager, Adams . 
street store; A. C. Bone, chief collector; Ivy Horder Seymour, director of Horder’s, Inc.; John J. Rauen, assist- 
ant general stores manager; Harry G. Horder, treasurer of Horder’s, Inc.; Sam Siedband, manager, Randolph 
street store; John J. Lyng, general superiftendent of warehouse and office; Carl Guthier, senior salesman, Dear— 
born street store; A. J. Krelle, general stores manager; J. Arthur Philipp, manager, Dearborn street store; Ed. 
F. Kuhlman, manager, Wabash avehue store; Benjamin Gerber, manager, printers’ division; B. Estelle Parks, 
cashier; Edward Shapiro, manager,’ window display depirtment and as:istant general stores manager. 


Horder’s Original Store Discontinued 


The original Horder store, located on the west side of 
La Salle near Washington street, Chicago, was vacated 
on October 31 to make way for wreckers who are tearing 
down the old buildings at that location preparatory to the 
widening of La Salle street. 





The old store was at the present number, 103 North La 
Salle street. It was established by E. Y. Horder in 1901. 
Later another entrance was opened on Washington street, 
giving the store an L-shape. Now the old store is to be 
discontinued, in fact, it was vacated on the date above men- 
tioned. 

Just before the removal a photographer was called into 
service and a group picture was taken in front of the orig- 
inal store of the men and women who either started with 
Mr. Horder or were associated with him in the earliest 





FRONT VIEW OF FIRST AND SECOND FLOORS OF 


THE OLD HORDER STORE AT 108 NORTH LA SALLE days of this store and helped to launch the business, All 
STREET AS IT APPEARED ON OCTOBER 31 WHEN ; 
THE STORE WAS CLOSED TO MAKE WAY FOR of these people are still associated with the Horder stores 


STREET WIDENING OPERATIONS in various capacities of responsibility such as directors of 


; ; ; - the company and heads of the various departments. 

New Commercial Stationery Shop in Detroit 
Che A. L. Trowbridge Company have opened a new sta- 
tionery shop in the main corridcr of the Penobscot build- qn? \ Lets Ere SF 


ing, Detroit, Mich. - This is one of the largest buildings in = ae 
the financial district and with the forty-six story addition 
which will be built, it will be the largest group of down- 
town offices in Detroit The main corridor goes through 
from Fourth to Congress street and is used by practically 
everyone as a thoroughfare [he shop is convenjéntly lo- 
cated to the majority of small office buyers in this district. 

While the store is only 16x30 feet, the shelving and dis- 
play cases have been so arranged as to carry a complete 
line of staple items for business consumption. 

: ie : 
W. A. Sheaffer Marries 
Friends of W A. Sheaffer, president of the W \. Sheaf- 


fer Pen Company, Fort Madison, lowa, will be interested 


to know of his marriage a few weeks ago to Mrs. T. L. 
Lawrence of Kansas City, Mo. The wedding took place 
at the home of the bride’s brother, Dr. C. F. Martin, 6814 
Main street, Kansas City Mr. and Mrs. Sheaffer have 





known one another for many years. They will spend De- 
cember in New York; in January they will go to Miami, 


Fla., and thence to California, returning to Fort Madison prince COMPANY, PENOBSCOT BUILDING ARCADE, 
in the spring. Office Appliances extends its felicitations. DETROIT, MICH. 


A VIEW IN THE NEW STORE OF THE A. L. TROW- 
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A New Varityper 

Varityper, Inc., of New York, N. Y 

i new model typewriter, cut of which appears herewith 
This new model will be ready for delivery in a short time 
ind will be made to operate with or without motor. It is 


are bringing out 


stated that twenty-two changes in the old type of machine 
vave been made to produce the new and finished product 
The two most important changes are first, in relation to 
he touch which it is said is now the same as on a type 
var machine. An operator who in the past has been accus 
omed to the touch in a regular standard machine will 
10w be able to transfer her work to the Varityper withont 
10ticing any difference in the touch of the keyboard. 

The second big improvement is that about fifty per cent 
» the noise made by the older models has been dispensed 
vith in this model. The Varityper now fits right into the 
ioise elimination program in which typewriter manufac 
urers are so keenly interested. 

A new polished aluminum base finished with No-Tarnish 
1as also been added. A change has been made in the rib 
on arrangement which permits the ribbon to be swung 











THE NEW ELECTRIC VARITYPER 


yack on a swivel completely out of the way when a stencil 
s being cut. The levers for tension and variable spacing 
nave been changed so that a more positive action is as 
sured. The weight of the machine without motor is now 
ynly fifteen pounds against twenty pounds in the old model 
ind with the motor 17% pounds as against the 25 pounds 
xf the old model. Notwithstanding the fact that it is 
ighter, it is said that the new model is sturdier in construc- 
‘ion, is markedly improved and will stand up under a 
greater period of service than heretofore 
> —— 
New Acco Punches for Loose Leaf Ledgers and 
Post Binders 

The new Acco No. 50 line of one-hole adjustable punches 
fesigned to serve owners of loose leaf binders with a 
quick, accurate and inexpensive punching equipment, has 
sxroved popular. A number of additional sized and shaped 
sunchings have now been provided 

A short time ago the American Clip Company set about 
developing the No. 50 line. In addition to perforating 
round holes in sheets for posts 3/16, 5/16 and %& of an 


nch in diameter as well as for the prongs of the Acco 


Sealine 
NEW MACHINES | 
EVICES | 









fastener, the company now provides punches for putting 
slotted holes in ledger and binder sheets for posts 5/16 
and 3% of an inch in diameter and also for the thong binder. 
These Acco punches have across the back a sliding gauge 
which has slotted spaces that give accurately the correct 





NEW AcCO NO. 50 ONE HOLE ADJUSTABLE PUNCH 


center distances between holes which are standard among 
loose leaf manufacturers, namely, 2% inches, 234 inches, 
2% inches and 3% inches. It is stated that all slotted holes 
are easily punched, quickly and accurately across the sheet. 
the first hole punched being used as a guide. It is stated 
that the mechanical principle of Acco punches permits of 
speedy operation. These Acco punches are declared to rep- 
resent a considerable saving both in cost and in time and 
to insure accuracy. A special sheet showing these punches 
with sample perforation, center distances, prices, etc., has 
been prepared and will be sent to anyone interested by 
iddressing the American Clip Company, Long Island 
Si ae @ 

3 4 «Pe 

An Idea for Binding Note Books, Etc. 

\ friend in Paris, France, has submitted an idea for 

the binding of note books, scrap books, etc., with a small 


spiral wire which resembles a spring. This work is done 

















TYPES OF SPIRAL-BOUND NOTE BOOKS AND TYPE OF 
BINDING MENTIONED HEREWITH 


by means of a machine invented for the purpose. This is 
not a loose leaf book, it will be observed, but offers a cheap 
method of binding which might attract on account of its 
novelty and economy. It will be observed that these books 
can be made in almost any size desired and in different 


types of binding. The books might be used for stenog- 
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raphers’ note books, school note books, memo books and 


for various other They would be particularly 


practical where the user desires to retain his notes, as in 


purposes. 


taking notes of lectures, etc 

Anyone who may be interested in the type of books and 
binding described in the preceding paragraphs may obtain 
additional information from the Conklin Pen Company, 
Toledo, Ohio 


> — 
Universal Backing Sheet for Dry Stencils 
& Supply 
has devised the “Excello” 


The Pittsburgh Typewriter Company, 339 


Fifth avenue, Pittsburgh, Penna 


universal backing sheet for dry stencils. It is designed and 
punched so that one backing sheet and stencil can be used 
on any model of rotary duplicator. An added convenience 
is a scored and marked line at the top so that the top inch 
folded, to permit the stencil and backing 
14-inch 


two 


or more can be 
sheet to be inserted sidewise into the carriage of a 
typewriter. This enables the stencil cutter to prepare 
stencil as part of a four-page 
pages. This 


eighteen or 


or more pages on the same 
book, 


eliminates the use of a 


bulletin folder, etc., or one of more 


tvpewriter carriage 
twenty inches long. 

The “Excello” 
stencil to his make of rotary duplicator. 
different 


makes it possible for a user to adapt any 


Dealers who have 
stocks of stencils for the machines can readily 
adapt stencils on hand for use on machines for which they 


stock 
= > -- 


New Angular Tab Folder and New Detachable Tab 


The Boxboard Products Company, 200 Paul avenue, San 


1, _ nH ter ] 
nave no stencis in 


Francisco, are marketing two new items, one an angular 


tab folder and the 


square cut folders 


other a detachable tab for use with 


The advantage of increased visibility of the angular tab 


is generally known. The product of the Boxboard Com 
pany is made of one piece, the angular guide being pro- 
duced by a special fold which can be held secure either 


by glueing or stapling. Names can be typed on gummed 


stock when fastened to the angular part of the folder 
The 


permits 


advantage given for the detachable tab is that it 


typewriting on the tabs before attaching to th 


square cut folders. The tab also serves as a reinforcement 
! 


It may be of any height, width or position and is said 
to be suitable for use with any of the filing systems now 
on the market 

These two items are being distributed largely in Pacific 


Coast territories but the mpany purpose to broaden their 


activities 
- 


Added Colors in Autopoint “De Luxe” Models 
The 
cago, Iil.. has 


Autopoint Company, 4619 Ravenswood avenue, Chi 


added jade colors to its new model “De 


Luxe” line \ delicate shade of blue jade and a rich 


together with the established 
amber. These, like all Autopoint 


of durable Bakelite 


holiday 


green jade is_ furnished, 


cloudy jade and cloudy 


pencil barrels, are made This range of 


color is especially powerful in the display case, 


all hues of jewel-like luster. Another color series in the 


“De Luxe” line comprises lustrous transparent barrels of 
ruby, sapphire, amethyst and rose; also an opaque ivory 
colored pencil 

All these brilliant colors are available in the four “De 





MODEL OVERSIZE 


DE LUXE 


AUTOPOINT 


Luxe” numbers—No. 18, full length with clip; No. 52 
oversize, full length with clip, large diameter barrel; No. 
17XR, ladies’ model with ring in bell cap for attachment 
to ribbon or chain; No. 19X, an attractive model of short 
length for vest pocket or purse, with Bakelite cap matching 
the barrel color. 
a 
B. L. Marble Chair Co. to Make and Handle Law 
Non-Colliding Chair 

The B. L. Marble Chair Company of Bedford, Ohio, have 
secured the sole manufacturing and selling rights on the 
Law Non-Colliding Chair, a recently developed type oi 
chair for clerical seating. The new chair introduces sev- 
eral unique ideas in design that offer many advantages over 
the general office chair of the past, and gives promise of 
meeting with unusual popularity. 

A particular feature of the Law Non-Colliding Chair is 
an oscillatory and swiveling mechanism, so designed as tc 
absolutely prevent contact between the chair and the desk 





LAW NON-COLLIDING CHAIR 


no matter in what position the chair may be. At the same 
time, it permits of the utmost freedom of movement. Vari- 
ous features in the construction of this mechanism insure 
silence and extreme ease in operation. 

The chair itself is supported on the floor by a pedesta) 
at the center of gravity, thereby relieving the desk of al) 
strain. The chair is attached to the desk by an arm that 
is part of the mechanism and is secured to the desk leg by 
All iron parts are attractivels 
the rest of the 


four heavy wood screws. 
finished in a color that harmonizes with 
equipment. 

One of the factors that has contributed to the increasing 
popularity of this chair is the fact that it greatly simplifies 
the janitor’s problems. The single pedestal support per- 
mits of ease in cleaning operations and the fixed positior 
of the chair does away with confusion incident to moving 
around that is necessary with other types of chairs. 

The sale of the Law Non-Colliding Chair will be handled 
through those dealers who regularly carry the B. L. Marble 
line and through other interested dealers in territories not 


covered by the B. L. Marble franchise. Inquiries are in- 
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vited from school equipment jobbers and furniture dealers 
and the same fine co-operation and service are assured on 
this new chair that now prevails on the balance of the B. L. 
Marble line. 


> 

A New Self Operating Typewriter 
The MacPherson-Eames Manufacturing Company, 417 
South Dearborn street, Chicago, have perfected and had 


on display at the business show a machine called the Auto- 
This is a self-operating typewriter which reminds 
The device con 


typist. 
one of the player-piano in its operation. 
sists of a desk of sturdy 
Mounted upon this desk is a standard typewriter. 
actuating instrument is 


construction. 
Under 


specially-built 


neath the board the 


firmly attached and the various keys and moving parts of 


typewriter 
the typewriter are connected thereto by one-piece connec 
tions which permit free movement and light touch either in 
hand operation or when the actuating instrument is operat 
ing the machine \ steel wire hanger connects each type 
writer key to a small pneumatic or bellows in the actuating 


instrument and the movement of the typewriter keys is 
accomplished in almost the same manner that piano keys 
strike notes of music on player-pianos. The power princi- 
ple is the simple utilization of a vacuum. Every movement 
is executed by the application of a powerful vacuum cre- 
ated by a small electric motor operating a pump mounted 
\ standard electric motor of 


This 


motor may be connected to any light socket or electric out- 


in the pedestal of the desk 
one-eighth horse power operates the vacuum pump. 


let and requires not much more current than an ordinary 
light. 

To write letters on the Auto-typist, a record is first pre- 
pared from the original letter copy. Any number of stops 
for personal insertions can be made in these records 
standard typewriter key 


The record perforator has a 


board, the keys operating small steel punches which per 





THE AUTO-TYPIST 


forate small holes in the record paper. Each of these holes 


represents a key or some movement necessary 


in a letter. 
record perforator by power and the touch of the perforator 


typewriter 
The blank record paper is fed forward in the 


keys is very light and its operation as simple as that of 
an ordinary typewriter 

The record is automatically wound on a spool as it is 
and placed tracker-bar 
which is connected by tubes to the actuating instrument 
underneath the When the record is thus 
placed, the electric current is turned on, starting the motor. 
The operator then inserts a sheet of paper, typewrites man- 
ually the date, name, address and salutation, then the “start 
writing” button is depressed and the work is under way. 


made when finished is over the 


typewriter. 
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It is stated that every movement takes place at maximum 
speed which is maintained throughout the working day. 
By means of the stop signals, any typing may be inserted 
in the body of the letter anywhere or paragraphs may be 
omitted if desired or paragraphs shifted and changed. The 
machine is a good manifolder and will make carbon copies 
in any necessary number. 

The manufacturers will be happy to supply further ia- 
formation. 

ies . 

Typewriter Writes Chinese Phonetic Characters 

Robert McKean Jones of Stony Point, N. Y., has pat- 
ented a typewriting machine especially adapted for writing 
the Chinese language according to the new phonetic sys- 
tem recently adopted in China. This patent, known as No. 
1,646,407 has been assigned to the Remington Typewriter 
Company of Ilion, N. Y. 
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MACHINE 


TYPEWRITING 
NEW CHINESE PHONETIC SYSTEM 


We here a plan of the keyboard diagrammat- 
ically illustrated 
ernment has officially adopted and is formulating a new 
phonetic alphabet known as the Chu Yin Tzu-Mu, or in 
A formal edict com- 


present 
It is pointed out that the Chinese gov- 


English, National Phonetic Alphabet. 
manding its use by government officials and requiring tie 
The 


council 


teaching of the system in schools has been published 


purpose of the system, which was devised by a 


of learned men from all sections of the country, is to sim- 


plify the ancient complicated system of ideographic char- 
acters and promote literacy among the people generally. 
The new alphabet consists of forty simple forms which 


have been assigned to represent the elementary sounds as 


analyzed and settled by the council. Through combina- 


tions means are provided for representing all the known 
with the assistance of certain 


sounds of the language 


sounds marking the various tones. Mr. Jones’ invention 
has for its purpose to adapt the forms chosen in the new 
alphabet for use in the typewriting machine. His key- 
arrangement and connected set of types comprise 


phonetic symbols separately; compound 


board 
all of the forty 
characters to the number of twenty-one combining medials 
and finals in one character; Chinese numerals to the num- 
ber of fifteen; tone marks on two dead keys; one character 
indicating the cipher and also used for a punctuation sign; 
a sign for indicating emphasis, and finally, the opening and 
making a total of eighty-four 
standard shift 


signs 
the 


closing parenthesis 


characters adapted to usual single 


machine. 

The*arrangement or layout of the keyboard is based upon 
the frequency of the use of characters single or combined, 
seemed from con- 


modified here and there as necessary 


sideration of the size and shape of characters in relation to 
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their position in the type basket. As far as mechanical 
considerations permit, however, the most frequently used 
characters are brought beneath the most agile and supple 
fingers. 

It is not necessary to go into the technical portions cf 
of this machine. 

P igitianaaanits 

New Y & E Cap ‘Size Five-Drawer Steel File 

The newest addition to,the Yawman and Erbe line is a 
five-drawer steel file for cap size records, known as No. 
5516, being a companion to the Y and E letter-size steel 
file No. 5514. The new section, like its companion, offers 
twenty-five per cent more filing space in the same flocr 
space for cap size papers. It has 131% inches of capacity 
and without bases is exactly the same height as the Y and 
E 5700 line of steel filing cabinets equipped with 5710 bases. 
The file drawers of the new line are equipped with side 
locking compressors like Y and E 5800 Firewall files. There 
are no guide rod channels or rods in the drawer. The 
drawers of the No. 5516 files have Y and E single bearing 
progressive slides insuring easy operation irrespective of 
finished in the standard Y and 


the construction 


files are 


These 


the load. 





VIEW OF OPEN SUSPENSION DRAWER OF Y AND E 
STEEL FILE SHOWING A SUPPLEMENTARY TRANS 
VERSE INDEX IN ADDITION TO THE REGULAR LETTER 
FILES WITH ANGULAR TABS 


E olive green enamel, but mahogany and walnut can also 
be furnished. Wing bolts are provided for locking two 
or more cabinets side by side and a general lock for all 
be added at small extra cost. 

iestiimalliiatiesaa 

Eight-Movement Machine in Bates Line 

The Bates Manufacturing Orange, N. J., 

has placed on the market its new eight-movement num- 


the file drawers can 


Company in 


bering machine, which displaces its seven-movement ma- 
The discontinued. The new 
machine is distinctive in several features. The “Eight” in- 
cludes the usual movements of consecutive and duplicate, 
and in addition it can triplicate, quadruplicate, quintuplicate, 
sextuplicate, septuplicate and octuplicate; the usual setting 
The action of this machine is posi- 
when set for any position, 
setting, or what impressions 
A shift of the pointer to the 


chine. latter item has been 


for repeat is provided. 
tive It 


regardless of the 


functions correctly 
previous 

have been made previously. 

desired indication acts as a self-correcting device—no fur- 
ther manipulation of levers, releases or springs being neces- 
sary. In fact, the entire machine embodies all the simplic- 
ity of the multiple and standard movement Bates machines; 
the parts of the “Eight” are almost entirely interchange- 
able latter. 


with those of the 


The Bates “Eight” will not be made in four-wheel types, 
but in all other respects it will be furnished—at an ad- 
vanced price—in the same styles and wheels as the old 
seven-movement. Certain of the parts are made from a 
new alloy, “Comagnium” (Bates hardened), which makes 
the machine stronger and more durable, and in addition 





BATES “EIGHT” NUMBERING MACHINE 


makes decreased weight possible. The hardened type 
wheels are made of this metal, and are consequently rust 
proof, non-corrosive and practically frictionless. The en- 
graved figures show a Brinnel hardness test actually as 
hard as steel. 

The Bates proposition to dealers, its “50-50” trade in 
policy, applies to this “Eight” numbering miachine. The 
large number of Bates machines in use makes this trade 
in proposition an important opportunity for dealers mer- 
chandising the “Eight.” 

—$$=>————— 
New File Fastener 

The Filing Equipment Bureau of Boston, Mass., has in- 
troduced a new and improved file fastener having exclusive 
features, which they declare result in greater efficiency. 

The base member, usually on the outside of folders, in 
the new F. E. Bee line product is on the inside with only a 
flat, band-like anchor strip on the outside. This affords 
a smooth outside surface and an increased holding area to 
prevent the fastener from tearing loose. Short fastening 























ONE OF THE NEW F. E. BEE LINE FILE FASTENERS.— 
Here base member is shown being securely clinched on inside 
of folder by tabs of full length anchor strip, the only metal on 
the outside of the folder. 


tabs of the anchor strip pierce the folder under thumb pres- 
sure, eliminating the preparatory punching operation. These 
tabs are clinched securely upon the inside base member and 
never again have to be released. The fastener may be used 
with or without compressor bar. Units are packed one hun- 
dred in a box, each part in a separate section for ease in 
assembling. 

The originators of this new idea claim this fistener is 
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quick and easy to use and inexpensive. They say there is 
no wearing, tearing or loosening possible because of the 
permanency of the fastener’s anchor strip grip on the folder 
stock. 

Besides marketing the new fasteners separately, Filing 
Equipment Bureau is also furnishing its standard F. E. 
Bee line folders, equipped with them in any standard posi- 
tion, bottom, inside or outside page. 


—— 


A Useful Desk Appliance 

The Redi-rack is the name of a desk letter tray outfit 
ecently produced by the Weis Manufacturing Company of 
Monroe, Mich. It has many new and useful features. The 
top picture shows the Redi-rack inactive on the desk. The 
lower picture shows the Redi-rack in use. The big feature 
of this device is the fact that the metal frame can be 
pushed back on a slant so that two or three inches of the 
front top of each tray are exposed for the easy filing of 
papers. All trays are removable in either position. The in- 
active position of the Redi-rack makes the lower racks of 
the outfit more or less dustproof 

These outfits come three or four trays high as desired 
and may be had in quartered oak, mahogany and walnut 
inishes. There is a letter size Redi-rack for papers 11'4 
»y 8 inches and a cap size Redi-rack for papers 8% by 14 
nches. 

The base of each outfit is finished to match the tray and 
he framework is of steel enameled green. The base and 
bottom of each tray are covered with a heavy green felt 
and each tray is fitted with individual label holder. While 
he trays are removable when the user wishes, the fact 





REDI-RACK IN ACTIVE POSI 
TION.—-Vr hen not active the bars are 
pulled forward into a vertical position 
bringing the trays into alignment. 


that he can put away papers without pulling out the tray 
s something new in outfits of this sort. 

The Redi-rack is being sold by local dealers in stationery 
and office equipment and additional information may be 
nad by writing the Weis Manufacturing Company who 
1ave applied for a patent and are the sole manufacturers 
af this device 

p> -— 


Sheppard Brings Out New Idea in Transfer 
Methods 

Phe C. E. Sheppard Company, Van Alst and Fourteenth 
streets, Long Island City, N. Y., are putting on the market 
a device named the Cesco automatic book binder particu- 
larly intended for the use of department stores, railroads, 
insurance companies, public utilities, manufacturers and 
iobbers for keeping their finished records in neatly bound 


volumes at reduced cost. 


The automatic book binder is simply a pair of hinged 


covers with the new principle of post construction. The 
posts consist of two tubes to be telescoped one within the 
other. The inner tube is provided with two projecting 
“dogs” or “detents.” The outer tube is arranged with 
notchings or openings on one side adapted to receive the 





FINAL PROCESS IN COMPLETING CESCO 
BOUND BOOK.—Here we see canvas flap being 
brought over the back of the book. The flap is pasted 
to the top cover, securely sealing the book 


inner tubes, the two parts forming an integral ratchet lock 
The posts lock automatically, the inward telescoping move- 
ment being continued until the necessary compression of 
the contents is obtained. When telescoped together they 
form a compactly bound book permanently sealed. Means 





SHOWING COMPLETED BOOKS OF 
RECORDS PERMANENTLY BOUND 


are provided for covering the bound side of the book 
completing the job in a workmanlike manner. Books of 
various thicknesses may be thus bound. 

We illustrate here the act of finishing the book after it 
has been securely bound as above described, and a row of 


finished books as they appear when properly done. 
= Apne 


Direct Subtraction a Feature of United Accounting 
Machines 


The United Accounting Machines, Inc., 716-728 Sidney 
street, St. Louis, Mo., announces that direct subtraction is 
now a standard feature of the company’s machine. To 
subtract an amount from the accumulator it is necessary 
only to list the amount to be subtracted on the right hand 
keyboard, depress the subtract key and strike the motor 
bar. The subtracted amount is offset from the regular 
result column to the left and 1s designated with a minus 
sign. Repeated subtractions can be made and when the 
total is taken the net amount will print. The machine will 
now add, subtract, multiply and divide in a single opera- 
tion, printing the entire problem and result and automat- 
ically adding the results. making it unnecessary to re-add 
them after the individual extensions have been made. 


[This machine attracted much attention at the recent 


Chicago business show 
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New Work Classifier 

The Abco Secretary is a new work classifier manufac- 
tured by the Autobinder Company, 644 East Ninth street, 
New York, N. Y. It is of sturdy construction, from chosen 
materials, and is said to possess a number of desirable 
features. 

The head of this classifier is of highly plated steel and 
the partition leaves are suspended from two detachable, 
solid posts, which allows them to be removed and renewed 
The secretary will hold a large amount of material. 


There are three 


easily. 
It is compact and attractively finished. 
sizes—commercial, with nine partitions; semi legal, with 
twelve partitions, and legal, with fifteen partitions. Fur- 
ther details can be obtained from the makers. 


> — 


Basic Patent Allowed 


After four years George E. Minor, proprietor of the Uri- 


versity Mimeo Company, 4220 University Way, Seattle, 
has been notified that his basic patent on a process for 
cutting ordinary printers’ type into mimeograph stencils 


had been approved by the United States Patent Office. 

Mr. Minor was formerly owner of a typewriter business 
in the University District, but withdrew from this field last 
Summer when mimeographing, multigraphing and printing 


5... Oe 


aa 


required his entire attention 


New G.-W. Filing System for Drawings, Maps and 
Plans 

The Globe-Wernicke Company of Cincinnati, 

cently announced the Globe-Wernicke Map and Plan File 

one of the most unique and useful inventions of its kind 

This 


devised to provide a perfected system of filing-and-finding 


Ohio, re- 


developed in the last decade invention has been 
for drawings, maps and plans. 

The nucleus of the system is a clip composed of a strip 
One 


adhesion to the drawing. 


of celluloid enclosed in India Rubber adhesive cloth 


end of the clip is attached by 





GLOBE-WERNICKE MAP AND PLAN FILE At the left 
right are Figs. 2 and 3, the top showing sheets hung by Cello 
Cello Clips in position on a Numerical Classification Guide 





is Fig. 1, 
Clips on 


The other end contains a hole and slit that permits of sus- 
pending the sheet by snapping the clip over horizontal rods. 
Two or more clips are used per sheet and the sheets are 
strung on an assembly of polished rods that are mounted in 
cabinets as shown in Figure 1, or in Opefi Racks as 
shown in Figure 2. 

Mounted on the assembly of polished rods are a set of six 
riders made of ply wood. These riders enable the contents 
of the rack to be shifted laterally, to gain access for the 
removal of a drawing. 

The clips also serve as “handles” to the drawing, and it 
is not necessary for the hands to come in contact with the 
sheet when removing or replacing a drawing. 


Guide cards are distributed along the rod assembly to 
produce a visible index. Numerical guides with green and 
yellow angle tabs are used to form a numerical index, and 
the location of specific drawings or subdivisions of the file 
are marked by guide cards with orange angle tabs. 


All sheets are visible and equally accessible regardless 
of the size of the sheet, and any sheet may be referred to 
without removal from the file, as is illustrated in Figure 1. 

The filing-and-finding time is held to the minimum be- 
cause only the desired sheet is handled. The life of a 
drawing is lengthened and its usefulness increased by this 
method of filing, because there is no contact between 
adjacent sheets, no friction when pulling out or “tucking 
in” a sheet. It is unnecessary to thumb the corners of the 
sheets when searching for a specific drawing, thus avoiding 
frays, folds and “dog-ears” at the corner. The clip sus- 
pension is ideal for the perfect preservation of frail sheets 
such as tracing and vellum paper and Ozalid and Van 
Dyke prints 

When an assortment of sheet sizes are filed numerically, 
the file appears as in Figure 1. When classified according 
to sizes or when the size variation is slight, two or more 
rod assembled may be used per unit as shown in Figure 
2. Figure 3 illlustrates the Cello-Clips in position on a 
Guide. The Cello-Clips may be 
_ attached or removed 
| almost instantly, but 
| are capable of carry- 
| ing a lot of weight 
| and have shown no de- 
preciation in cases 
where they have been 
in daily use for three 
or more years. 

When the storage is 
in a vault, the enclos- 
ing cabinet may be 
omitted; and the rod 
assemblies mounted in 
racks, as in Figure 2. 
These racks may be 
made to suit the di- 
mensions of the vault, 


Numerical Classification 





and a compact ar- 
rangement of high 
capacity produced 


without cramping and 
with ‘equal visibility 
and accessibility for all 
drawings. 


t é Te 
(New Machines and 


a Devices continued on 
page 183.) 





referred to in the text. On the 
rods, and the bottom showing 
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FOUR PICTURES TAKEN AT THE RECENT CHICAGO BUSINESS SHOW.—The inset in the upper left hand corner is a 
portrait of Mrs. Estelle Taylor and Miss Molly Weisberg, demonstrators for The American Multigraph Sales Company at all 
shows Mrs. Taylor and Miss Weisberg are experts in the demonstration of hfultigraph equipment. Their presence at shows 
about the country makes it possible to avoid disturbing the local offices by draftung demonstrators from other work Left hand 
picture, a corner in the Corona booth showing Coronas in colors, with Miss Elsie Schlichting as an interested examiner The 
center picture was featured by newspapers, one of which said it constituted eight good reasons for the tired business man not 
getting tired at the national business show They were identified as Miss Underwood of New York City; Miss Comptometer 
of Chicago; Miss Addressograph of Chicago; Miss Elliott-Fisher of Harrisburg, Penna.; Miss Remington Rand of Tonawanda, 
N. Y.; Miss Y and E of Rochester; Miss |. B. M. of Endicott, N. Y.. and Miss Burroughs of Detroit Right hand picture, Miss 
Adeline Zuley of the MacPherson-Eames Manufacturing Company and the Auto-—typist, a new self-operating typewriter first 
exhibited at the show 


Chicago Business Show Sets Some Records 





Business Exposition Held Last Month One of the Most Successful 


Events of the Kind Ever Carried Out 





MPHATIC success attended the business show held score or more of concerns anxious to exhibit their lines 

November 14 to 19 under the auspices of the National However, the exhibits were numerous and, as will be seen 

Business Show Company in the big exposition space by referring to the paragraphs describing the different 
in the Stevens Hotel, Chicago Che space was not quite booths, were fully representative of the industry as a whole 
so large as at previous shows, but the location and sut lo carry on a national business show in a basement ex- 
roundings were ideal [he daily newspapers having dis bition hall was an experiment at first approached with 
covered that business equipment and machines do interest some trepidation, but the capital service provided by the 
the public, gave columns of type and pictures to the curious Stevens Hotel management combined with other factors 
and remarkable things to be found at the show. bringing f advantage soon dispelled every doubt Without excep- 
out, of course, in the pictures the human touch in the per tion the exhibitors questioned by Office Appliances’ rep 
sons of very attractive young women demonstrators. resentative expressed themselves as being pleased with the 

rhe convenient location, the genérous publierty, the lib results of the show Many, indeed, were enthusiastic. 

eral, effective and selective distribution of tickets and the Owing to the arrangement of the room and to the pres 
merit and interest of the exhibits themselves, allj¢ombined ence of pillars at intervals, it was impossible to obtain 
to defy wet and inclement weather; bringing’ éut an i general view of the entire show from any one vantage 
attendance which grew day by day until Saturday, which oint, but the portion which could be seen from the main 
was the peak day The attendance record was probably tairway embraced the greater number of booths and made 
broken by about fifteen per cent and was twenty-three per 1 truly impressive showing 
cent better than the average for the last five years. » Had Many of the larger concerns, of course had space com- 
the space available been greater, Western Manager C. H. mensurate with the number and importance of the machines 
Hunter could have readily filled additional space with a they exhibited. The Underwood booth opposite the main 





FRANK E. TUPPER Cc. H. HUNTER EDWIN O. TUPPER 
President, National Business Western Manager, National Secretary, National Business 
Show Company Business Show Company Show Company 











was in evidence directly in front of the visitor 
It was flanked by the booths of the Elliott- 


the Addresso- 


stairway 
as he entered. 
side and those of 
graph Company on the other. Other large exhibits in- 
cluded the Burroughs Adding Machine Company, The 
American Multigraph Sales Company, International Busi- 
The entire 


Fisher Company on one 


ness Machines Corporation and a few others. 








ELEVEN PICTURES SHOWING PHOTOGRAPHIC 
BUSINESS SHOW Beginning at the top, reading left 
Company; portion of Underwood Typewriter Company's booth; 
pany; American Multigraph Sales Company; Yawman and 
Elliott-Fisher and Sundstrand exhibit; American Sales 
Typewriter division exhibit 


machines and was shown most 


rhe full Remington-Rand line, including type- 


line of office equipment 


attractively. 


writers and other machines, system appliances, etc., was 
shown in a series of booths in different parts of the hall 
All booths were tastefully designed and, according to 
the season, in many of them there was a profusion of 
chrysanthemums and other appropriate flowers 


— 
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VIEWS 
to right, 
Burroughs 
Erbe Manufacturing Company; Standard Mailing Machines Company; 
Book Company; 








As usual with national business Shows ‘ea@h day of the 
week was designated for some special activity. Monday 
was Municipal Day, special invitations being sent to city 
executives to visit the show. Tuesday and Thursday were 
given over to executives under special tickets and invita- 
tions. Wednesday was set apart for office employees and 
special efforts were made to interest them. Friday was 


ae 


+ 


OF SOME OF THE BOOTHS IN THE RECENT CHICAGO 
we note the following booths: Monroe Calculating Machine 
Adding Machine Company; Marshall-—Jac n Com- 


The Addressograph Company and the Remington-Rand 


Retail Merchants’ Day, and Saturday was set apart for 
commercial students and teachers, who flocked to the show 
by the hundreds. 

Many new machines were shown. These included a post- 
card Dupligraph by the Addressograph Company and an 
electric selective dividend check machine. 

A new Multigraph folder was shown by the American 
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SIXTEEN VIEWS OF LEADING BOOTHS AT THE CHICAGO BUSINESS SHOW. 
Woodstock Typewriter Company; Thomas A 

Art Steel Company, Inc.; L. C. Smith 
chines, In The Brooks Company; 
Stromberg Electric Company 
Egry Register Company. 


Beginning at the top, left to right: 
Edison, Inc.; Felt & Tarrant Manufacturing Company; Do/More Chair Company; 
and Corona Typewriters, Inc.; Hedman Manufacturing Company; United Accounting Ma- 
Pilcher—Hamilton Company, Amberg File & Index Company; Dictograph Products Company, 
Langford Sales and Audit Machine Company; MacPherson—EKames Manufacturing Company and The 


Multigraph Sales Company of Cleveland, Ohio affixer, here for the first time exhibited at any show 
The Bircher Company, Inc., showed a new electric stamp The Dalton Adding Machine Division of the Remington 

















GILMAN FANFot 


ACARA 
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D CORPORATION «: 


FIOLD spr ete D om er, 
FALLS AY 





SIXTEEN VIEWS TAKEN A 
The Bircher Company Dictapho 


Che Diebold Safe & Lock Compar 
‘ompany:; Iinois Paper Company; 


Trinier Scale & Ma 
pany W. S. Gilkey 


the Tabulating Machine Compa 


— 
Rand, Inc., demonstrated among other things a combination 


nufacturing ¢ 
Printing Con 


ledger and statement machine 


ott 


mercia account 


@ mat hines 


T THE CHICAGO BUSINESS SHOW.—Beginning at the top 
ne Sales Corporation; Spee imat Addressing Machinery, Inc.; 
iv: Tallman, Robbins & Company; 


pany: Gilman Fanfold Corporation, Ltd.; 
division of the International Pusiness Machines Corporation 


and a line of straight com 











The T. M. Sheppard Company; 
Rapid Addressing Machine Company; Temporator Company; 


Alurninum Company of America; 
International Time Recording 


The Diebold Safe & Lock Company 
label Underwriters’ line of safes. 
Do More Chair Co. demonstrated 











eS 





Ge 


Thomas A. Edison, Inc., showed the Jubilee model Edi- 
phone and the new directors’ cabinet. 

The Gilman Fanfold Corporation, Ltd. explained the 
new Gilman Photolitho process. 

The Illinois Paper Company demonstrated the Secam 
rotary duplicator made in France 

Marchant Calculating Machine Company demonstrated 
a new electric model. 

The MacPherson-Eames Manufacturing Company showed 
the new Auto-typist self-operating typewriter. 

Marshall-Jackson Company showed the Globe-Wernicke 
Company's new Cello-Clip, which is just being put on the 
market. 

The Rapid Addressing Machine Company featured a new 
mail order machine which combines an efficient card record 
with the addressing medium. 

L. C. Smith & Corona Typewriters, Inc., showed a new 
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colored or sport model Corona and a new Corona with 
several new features. 

The Victor Adding Machine Company showed its new 
portable typewriter. 

Yawman and Erbe Manufacturing Company showed a 
new steel desk line, some new single wall counter-high 
files, a new wood suite and several other items. 

United Accounting Machines, Inc., demonstrated their 
remarkable machine for the first time at any show. 

The Amberg File & Index Company exhibited new steel 
lines of desks, safes and filing cabinets 

These and other new devices are all mentioned in the 
descriptions of the several exhibits which follow. 

Office Appliances extends its thanks to the Yawman and 
Erbe Manufacturing Company, who loaned us a handsome 
steel filing cabinet for use in our booth during the show. 








A VIEW TAKEN AT THE RECENT CHICAGO BUSINESS SHOW.—In the foreground we have one of the 
booths of the Remington Rand Business Service, Powers Accounting Machine Division. We see glimpses of other 
booths i. the background such as those of the Burroughs Adding Machine Company, American Sales Book Com- 
pany and others, 








BUSINESS SHOW EXHIBITS DESCRIBED 


ACME CARD SYSTEM COMPANY, Chicago, Ill.—The com- 
pany'’s complete line was on display, including visible record 
equipment of every kind. The Acme visible posting tray, de- 
veloped for machine posted ledger records, was shown for the 
first time. This device involves a new principle insofar as visible 
equipment is concerned It provides control features of visible 
equipment, permits signalling of due dates, past due accounts, 
etc. One of the company's booths was devoted to a special 
exhibit showing visible card books applicable to every kind of 
record from 100 cards up. These books include all of the exclu- 
sive features of the large units of Acme equipment In reality, 
they are visible card records in book form and sell at a moder- 
ate price Werner Klostermann and T. J. O'Kane were in 
charge 

ADDRESSOGRAPH COMPANY, Chicago, Ill, showed their 
complete line of addressing machines, Dupligraphs and emboss- 
ing and indenting Graphotypes. A number of new machines 
were shown, including a new electrically operated Dupligraph 
with latest attachments and improvements. Special demonstra- 
tions showed the wide range of uses to which the Addresso- 
graph equipment is adapted One of the features of the exhibit 
was an electric selective dividend check machine, producing 
7500 checks an hour There was also a postcard Dupligraph 
capable of printing 1500 postcards per hour Addressograph 
forms were on display, showing recent developments in better 
office efficiency A. L. Davis, manager of the Chicago district 
office, was in charge, assisted by salesmen and demonstrators 


Several executives of the company were also present during 
the show. 

ALUMINUM COMPANY OF AMERICA, Edgewater, N. J., 
presented an interesting line of aluminum office chairs, alumi 


num file guides, etc. The chairs are made of high strength 
aluminum alloys, said to have the strength of mild steel. They 
are light and exceedingly durable and take any type of finish 
desired. Some very beautiful effects were shown in this exhibit. 
George H. Plumbe and Frank E. Hannon were in charge. 

AMBERG FILE & INDEX COMPANY, Chicago, IIL, featured 
a new and complete line of steel office furniture in green, 
mahogany and walnut. This line includes safe, desks, filing 
cabinets, steel shelving, storage cabinets and office furniture ac- 
cessories. Also shown was the company’s alphabetic, geographic 
and subject indexing with the Amberg patented window metal 
tip, as well as indestructible metal back guides William P 
Hoy, Western division manager, was in charge. 

AMERICAN MULTIGRAPH SALES COMPANY, Cleveland 
Ohio, demonstrated the regular Multigraph line of printing, type- 
writing and composing equipment, likewise the addressing Multi- 
graph with a device which enables one either to print a letter 
head or place an imprint on a letter head in addition to writing 
the letter, dating it, filling in the address and salutation, sign- 
ing it and addressing the envelope, all in one operation The 
No. 66 Multigraph equipped for writing dividend and pension 
checks was also shown. This prints dividend or pension num- 
ber, dates the check, fills in the amount and the name of the 
payee and signs the check at each operation It also prints a 
continuous proof sheet of the checks issued There was a new 
Multigraph folder with a capacity of five thousand sheets and 
folds per hour, handling sheets 13x19 inches on all parallel folds 
and 12x18 inches on right angle folds. Those in charge of the 
booth included R. M. Winger, assistant sales director in charge 
of advertising from the home office: F. M. Boughton, division 
manager at Chicago: W. P. Hagelin, manager of the mechanical 
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supply department, Cleveland; and Clifton Chisholm, manager 
Compotype department, Cleveland. The Chicago sales force was 
present at different times and the demonstrating was taken 
care of by Mrs. Estelle Taylor, who demonstrated the address- 
ing Multigraph, and Miss Molly Weisberg, who demonstrated the 
keyboard Compotype. Both of these ladies are present at al! 
shows where Multigraph equipment is demonstrated. 

AMERICAN SALES BOOK COMPANY, LTD., Elmira, N. Y., 
featured Rediform carbon copy records for the key operations 
of business, including sales and manifold books, Wiz auto- 
graphic registers with Flatpakit forms, continuous interfolded 
for Elliott-Fisher and Underwood machines, continuous inter- 
leaved for Burroughs Moon-Hopkins machine. This exhibit was 
in charge of Tim Thrift, assistant sales manager in charge of 
advertising and sales promotion, assisted by E. K. Bottle and 
J. C. Abbott of the home office, with whom was associaated 
G. A. Wishart, manager of the Chicago office. 

ARLAC DRY STENCIL COMPANY, Pittsburgh, Penna.——(See 
Illinois Paper Company.) 

ART STEEL COMPANY, INC., New York, N. Y¥.—The com- 
pany’s line of cash, bond, office and security boxes, steel card 
index boxes and cabinets, letter files, transfer cases, document 
cases and letter trays, post office and billhead cases, steel make- 
up boxes and new card cabinets which have been recently added, 
were on display. The exhibit was in charge of A. Burger, presi- 
dent, from the New York office, and Joseph C. Sainberg, Chi- 
cago representative. 

AT-SITE TIME SAVING DEVICE CORPORATION, New 
York, N. Y., showed the At-Site calculator, used for payroll 
computation work; electric current consumption costs; retail 
pricing system, as related to desired percentages of profit; 
special premium, bonus or piece rate cost table; cost accounting 
distribution table. W. A. Hoffman was in charge. 

AUTOMATIC FILE & INDEX COMPANY, THE, Green Bay, 
Wisc.—Here was shown Automatic V-expanding steel and wood 
files (upright cabinets, counter high and desk high files and card 
files) and Automatic steel and wood utility desks (flat top execu- 
tives, typewriter and salesmen's) and desk trays, machine post- 
ing trays and Afico steel filing equipment. General Sales Man- 
ager C. W. Straubel and Chicago Manager R. L. Shepard were 
in charge. 

BAUM, RUSSELL E., Philadelphia, Penna., showed Baum 
high duty model 55 folder with and without automatic feeder ; 
Paum Pony folder with new rotary suction feeder, which folds 
up to 18,000 sheets per hour one or two parallel folds; new 
Baum suction feeder for Multigraph which automatically feeds 
the Multigraph, counts only the sheets that are Multigraphed 
and folds them at the same time, all in one operation, ready to 
be inserted into the envelopes. In charge of this display were 
Messrs. Paul, Beck, Grooms and Stueben. 

BARNES & BROS., EDWIN C., Chicago, Ill.—(See Thomas 
A. Edison, Inc.) 

BIRCHER COMPANY, INC., THE, Rochester, N. Y., showed 
the Lightning letter openers and Lightning letter sealers, both 
hand and electric, and mail room systems. A new electric 
stamp affixer had its first showing. This is wholly automatic. 
It takes envelopes of any thickness up to one-half of an inch 
sealed or unsealed and automatically registers the postage used. 
Sales Manager R. U. Reed was in charge, assisted by A. R. 
Geddis, Chicago representative. 

BOSTITCH PAPER FASTENERS 
Company.) 

BROOKS COMPANY, THE, 


(See The T. M. Sheppard 


Cleveland, Ohio, demonstrated 
Brooks Visualizers as well as accessories and specimens of 
record forms used in the Brooks equipment. The Brooks sys- 
tem is intended to provide easier, speedier and more profitable 
offers a means of simplifying operations 
Chicago District 
Law. 


use of records. It 
which are already going on in one’s business. 
Manager C. H. Law was in charge, assisted by O. A. 
BURROUGHS ADDING MACHINE COMPANY, Detroit, 
Mich., exhibited about sixty adding, bookkeeping, billing and 
calculating machines including the new Multiple register book- 
keeping machine, the new Moon-Hopkins typewriter billing and 
bookkeeping machines and a new portable subtractor Forty 
Burroughs portable adding and subtracting machines were dis- 
played, many for the first time. W. A. Alderson, from the fac- 
tory, was in charge of the exhibit, with E. A. Kalkhurst, dis- 
trict manager of the Chicago branch; A. C. Daunis, Chicago 
sales manager, P. A. Lawrence and Rex Rathburn from the fac- 
tory in Detroit. 
COOK COMPANY 
Supplies Company. ) 
DALTON ADDING MACHINE COMPANY DIVISION REM- 
INGTON RAND, INC., Cincinnati, Ohio, demonstrated the vari- 
ous models of the Dalton, including the new Dalton direct sub- 
tracting Multiplex posting and statement machine for 
bank and commercial use, combination ledger and statement 
machine and straight commercial accounting machines = & 


THE M. B., Chicago, Ill.—(See Manifoid 


ledger 


Grubbs of New York was in charge of the exhibit, with M. D. 
McPherson, Chicago manager; W. H. Mathews, zone manager, 
and members of the Chicago sales force. 

DAYTON SCALE COMPANY, New York, N. Y.-—(See Inter- 
national Business Machines Corporation.) 

DEFIANCE MANUFACTURING COMPANY, Orange, N. J.— 
(See Monroe Calculating Machine Company.) 

DICK COMPANY, A. B., Chicago, Ill, exhibited Edison-Dick 
rotary Mimeographs of the latest closed cylinder type, the new 
No. 72 portable Mimeograph and the new Autoslip interleaver, 
a practical slip-sheeting attachment for use with the larger 
models of Mimeographs. Many demonstrations were made in 
conjunction with the Mimeoscope, the picture maker for the 
Mimeograph, using Mimeotype, the new dry stencil paper and 
the scientifically compounded inks of the A. B. Dick Company. 
Ed. Thompson was in charge. Present at the booth during the 
show were Edison Dick, son of the founder of the house; EB. J. 
Dick, a nephew of the founder; Howard Hill and W. R. Camp. 
Eve Jurgens assisted as demonstrator. 

DICTAPHONE SALES CORPORATION, New York, N. Y.., 
demonstrated the newest Dictaphones and equipment. Specia) 
executive demonstrations were arranged, the merits of the Dic- 
taphone system being most ably presented by Frank H. Skip- 
per of New York City. In the booth there were six dicta- 
ting machines, four transcribing machines and two shavers. 
Photographs of many prominent users of the Dictaphone were 
shown, inciuding Raymond Reiss, treasurer and general man- 
ager of the International Tailoring Company, New York; 
Thomas W. Russell, president of Allen, Russell & Allen, Hart- 
ford, Conn.: W. H UHobart, vice-president of the Hobart Brass 
Company, Troy, N. Y.; Herb. Steger, assistant coach, North- 
western University, Evanston, Illinois; F. J. Yawman, vice- 
president, Yawman and Erbe Manufacturing Company, Roches- 
ter, N. Y.; C. K. Woodbridge, president, Blectric Refrigerator 
Corporation; Helen Keller, the blind genius, and others. A 
map of the United States was also shown with one hundred 
seventy-eight sales and service offices indicated. The booth was 
in charge of Chicago Manager A. E. Blackstone and Assistant 
Manager H. H. Cross. Great interest was manifested in this 
exhibit and results are said to have been beyond expectations. 

DICTOGRAPH PRODUCTS CORPORATION, Jamaica, N. Y. 

‘This booth was devoted to the Dictograph loud speaking in- 
terior telephone system—just press a key and talk. Vice-Prest- 
cent William E. Snodgrass was in charge assisted by District 
Manager H. D. Beaumont. 

DIEBOLD SAFE & LOCK COMPANY, THE, Canton, Ohio, 
demonstrated their commercial line of safes, a one-hour prod- 
uct, the new B Underwriters’ label line; safe deposit box sec- 
tions; steel money chests; one of them unique and particularly 
for gas stations with raid chest on the inside of the outer com- 
partment, both doors having different combinations. Two 
types of vault doors were realistically shown as well as a two 
hour Underwriters’ Laboratories door and a new type of com- 
mercial door, both having time locks. The exhibit was in charge 
of A. H. Longenecker, special sales representative. 

DO-MORE CHAIR SALES COMPANY, Elkhart, Indiana.— 
Do-More Health chairs in various designs and finishes for 
office and factory use were shown. The feature of the Do-More 
chair is that the back is adjustable vertically and laterally to 
insure a correct seating posture. A swivel chair for general 
office use was on display, also a leg chair adjustable in seat 
height for general office use where a swivel is not desired. The 
new executive chair and executive's secretary chair, were 
shown, finished to match any color of office equipment, with 
spring cushion seats upholstered in a variety of colors of 
leathers. The factory display represented many types of both 
tubular and angle steel chairs, the range of chairs running from 
the very low seat chair for the linotype operator through the 
\arious heights and designs for machine operation—bench work 

-to the higher chairs. Field's adjustable foot rest for factory 
chairs made by Do-More was also demonstrated. A lively con- 
test with three Do-More chairs as prizes was carried out. FE. A. 
Smith was in charge. 

EDIPHONE, THE, (See Thomas A. Edison, Inc.). 

EDISON, THOMAS A., INC., Orange, N. J., showed an in- 
teresting exhibit, including the new Jubilee mode] Ediphone com- 
pleted by the Edison laboratories in celebration of their fiftieth 
year. This model has a number of new features such as all 
bakelite speaking tube, safety signal which rings when voice is 
not recording, new efficiency rack holding nine cylinders instead 
of six and the mail pockets in a better way. The complete line 
of Ediphones was shown. The booth was well arranged. In 
the center was a gold-plated model of the newest Hdiphone pre- 
sented to Mr. Edison on the occasion of the fiftieth anniversary 
of the Invention. This model was on a pedestal flanked by two 
large bouquets of yellow chrysanthemums. An interesting fea- 
ture of the booth was the Edison facility test which showed 


(Continued on page 105) 

















-a-n-d: 


SIDNEY © 


Chairman 


DOWNES 


Office Appliance Trades 


Association 
Vovember 4, 
ls the new Chairman of 


the Office lrades 


1927 


Ippliance 


{ssociation of Great Britam 
and Ireland, I am taking the 
carliest opportunity f asking 
you to convey to our friends 
m America our heartiest 


Greetings and best Wishes for 


» Happy Xmas 


In view of the 


jiowma a 


counts that our Journals give 


us of the prosperity of Amer 
tca gencrally, it might almost 
appear to be 
part to add to the abovi ! 
Prosperous New Year. How 


ever, from a Britisher's pomt 


redundant on my 


of view, no seasonable areet 
ing would be complete without 
it and assuming for the mo 
ment that what we read must 
he true / mos}; smcerely hope 


that the Office Appliance In 
dustry will active 
still larger extent m the pros 
perity that we hope will con 


Froese mm 


The clos ; 


with our tails well 


1927 sé 5 Ws 


up as resulting from the 
steadily mereasing wnprove- 
ment that has taken place over 
the past twelve months, not 
mily in British trade generally 
: 


mt mM ur TON 


part ular 


industry m 


“May 1928 see us all 
along the ligh road of com 
mercial prosperity without 
having 1 change down’ at 
ll hours smmcerely, 
SIDNEY C. DOWNES 

Chairman O ! ] | 
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PERCY BARRINGER 
President, 
Stationers Association of 
Great Britain and 
Ireland 
(Jnce agam, m the name of 
the Stationers of Great Britam 
and Ireland. I venture to send 
Greetings to our confreres 


‘h ; 
wross te 


occan 


The official representatives 
ippointed to visit our conven 
tion m recent years have 
aroused, not only our enthusi 
rst, but our deepest admira- 
n—and the sincere cordiality 
md magnificent hospitality you 
rave bestowed on the del 
yates of ours whom we di 
puted to visit you, would seen 
» show that you took them no 
your Ii rts 


i¢ss gladly fo 


Vay this splendidly 


ontinue to animate both 


fratcrna 


mr Associations in this coming 


car and m all the years to 


PERCY BARRINGER 
President, 
Stationers Ass'n of Great 


Britain and Ireland. 


cent hospitality 
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WADDPDY, 
President 


WOODSON P 


National Association Sta- 
tioners, Office Outfitters 
and Manufacturers 
read Mr. Barringer’s 
message with in 


pleasure and on behalf of the 


l hav 
ferest and 


members of the Association o 
which I am President, I heart- 
ily rectprocate his sentiments 
md join with him in his wish 
for a continuance of that fra 


ternal spirit which has made 


the relations of our two or- 


ganizations so delightful. 


lt is true that we have taken 
the British delegates to our 
hearts. Their merits are such 
we could not do 
turn, deeply 


kindness 


otherwise. 
He are, m ou 
orateful for the 
shown our delegates on thew 
visits to England—a magnif- 
given with 
true British generosity. 


Permit me to express on 
half of the stationery indus- 
hope that our 


British confreres may have a 


iry here the 


joyous Christmas and a Nex 


hear bringing enduring health 


md solid prosperity. 


WOODSON P 


President 


W ADDY, 


Vational Association of Sta- 
tioners, Office Outfitters and 


VWanufacturers 








M. 8S 
President 


EYLAR 


Office Equipment Institute 


November 21, 


/ Vr. Sidney ( 
Chatrman, 

The Office Appliance 
Association, 


London, Enaland 


have read with imterest 
and satisfaction the qood will 
message you sent to the office 
appliance , 


1927 
Downes 


Trades 


industry of the 
United States to be presented 
through the journal, Office 
Appliances, and for myself 
and on behalf of cach and 
every member of the Offic: 
Equipment Institute and, I be 
leve, of the trade generally in 
this country, I cordially recip- 
rocate the sentiments you have 
so well expressed 


hop. 


I venture to voice the 
hat vou and your fellow as- 
sociation members and office 
equipment men generally wril 
shend a Christmas worthy of 
Verrie England at her best 
md that the year now about 
to dawn will add to 


your 
blessings and lighten your bur 
dens In voicing these senti 
mens, / can assure you we 
entertam not cven an “en 


liohtened selfishness.” We ari 
not wishing you pre sperity for 
mur sake, but im 


7 
cntire aood rc 


spirtt of 


Should fortune smile upon 

mm we shall genuinely rejoice 
We believe im the essential 
hrotherhood of men and in the 
practical unity of the interests 
f mankind, and we 
my movement ” condition 
adds 1 the sum of 
‘uman happiness and subtracts 
total of hardship 


wel ont 


which 


from the 


mad gre 





/ resident 


EYLAR, 
The Office 


Tnstitute 


Equipment 





soa Seca 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices of this 
journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, and the stoff at the 
branch in charge of C. H. Everly at 1701 Pershing Square Bldg., Pershing Square, 42nd St. & Park Ave., 
New York, will be happy to be of any possible service. While the facilities at New York are not 
so many as at Chicago, there will be found the same desire to serve. United States manu- 
facturers or their representatives traveling abroad are cordially invited to call 
upon Office Appliances’ London correspondent, Mr. W. Teignmouth Shore, 

18 Templars Avenue, Golders Green, London, N. W. 11, England. 

Mr. Shore's knowledge of the office equipment business and 
its possibilities in Great Britain makes his counsel 
valuable to those desiring to cultivate 
the British Market 


Note.—Mr. W. T. Shore, whose address is given above, is the authorized subscription representative of 
OrFice APPLIANCES in the British Isles. New subscriptions should be sent to Mr. Shore. Renewal orders 
should be sent to Orrice APPLIANCES’ home address, 417 South Dearborn street, Chicago, Illinois. 


LONDON NOTES AND NEWS 


By W. T. Shore, 18 Templars Avenue, Golders Green, London, N. W. 11. Telephone, Speedwell 4931. 


London, November 4 


Here we are again, as the old-fashioned clown used to 
say in the old-fashioned pantomimes! Here we are again, 
feeling full of Christmas good will as we shall be—by the 
time you are reading this—feeling full of good Christmas 
fare, plum-pudding, turkey, mince-pie, and various liquid 
things which I dare not even hint at to YOU! And when 
we are sitting round the festive boards and beside our 
bright fires, we shall be thinking kindly of all our friends in 
America and drinking your good healths and to your pros 
perity. So—here’s from all of us “A MERRY CHRIST 
MAN TO YOU ALL AND A VERY PROSPEROUS 
AND HAPPY 1928.” For vou are jolly good fellows and 
so are all of us! 

<-o-—> 


A General Look ’Round 


Naturally, as the end of the year approaches, we are all 
taking a general look ‘round, surveying the past twelve 
months and eyeing the coming vear. On the whole the 
past year has been one of steady if in some cases somie- 
what slow progress. Here we see hopes more than ful 
filled and there expectations that have not quite matured 
as it was believed they would. But so it must ever be, 
there must be some sour grapes among the winey ones! 
Che typewriter business has, perhaps, had the most difficult 
ow to hoe, but it is being hoed strenuously and in mans 
cases successfully But it has been and will be an uphill 
fight As I said in my last letter, it is chiefly in the 
direction of the many new businesses that are springing up 
and making good headway that the call for the best in the 
vay of office appliances is being raised, and it is up to the 
smart and alert to answer that call and to satisfy that 
demand. It will be salesmanship and good SERVICE 


that will win through. And once more I say it: American 


salesmanship need fear no foe so long as it adapts itself 
to the business atmosphere and the special problems here. 

The prospects for next year are bright, I am certain 
of that. But there will not be any BOOMING, only steady 
spadework and a satisfactory harvest. I rather fancy that 
any new businesses that are considering the advisability 
of coming across the waters from you to us would do well 
to survey the market here very carefully and thoroughly 
and at once; there are openings which should be taken at 
once; a waiting policy may mean one of watching the 
other fellow getting in first and scooping up the nuggets. 
Among other points to be borne in mind is this, the fact 
that as the months go by the competition from British 
manufacturers will steadily increase in intensity and so 
will that from Germany. Germans are out for business, 
and, as you know, they are thorough and dogged. I have 
recently come upon several examples of their open- 
evedness, astuteness and push. 

<+-- 


Sidney Downes New Chairman, O. A. T. A. 

The new chairman of the Office Appliance Trades Asso- 
ciation of Great Britain and Ireland has had a varied and 
interesting career. He was born in London in 1884; joined 
the staff of the Prudential Assurance Company in 1901 and 
qualified as an actuary in 1902. His service with that 
company has enabled him to win and hold his present 
position, for he has been able to “talk” calculating and 
accounting machines with a practical experience of what is 
asked of them. He fought. through the war: was engaged 
on special statistical work for the War Office during 
1915-6, and in 1918 was in the Ministry of Munitions super- 
vising a large battery .of Powers accounting. machines 
which had been installed there for analyzing the consump- 
tion of metal. After the war was over he was appointed 














I — 





assistant manager of the Accounting and Tabulating Corpo- 
ration of Great Britain, Limited, and on the completion of 
the building of the London factory, in 1921, was made 
manager, and is so still. And may he be so for many 
years to come! He represents the classification of statis- 
tical machines in the Rotary Club of London. I know few 
men who have so thorough a grasp of their work from 
top to bottom, and doubtless that is why he has come to 
the top. He is a keen brain and a keen worker, and “one 
of the best.” 

On October 29 he was elected to the chairmanship of 
O. A. T. A., succeeding Mr. E. B. P. Jackson of Kenrick 
& Jefferson, whose year of service has been a marked suc- 
cess. Indeed, the good work done by the association is in 
no small degree due to the able chairmen who have sat in 
the seat of the mighty. On the same date the following 
gentlemen were elected to form the new executive com- 
mittee, many of whom are well known on the wrong side 
of the water—er—I mean in America! Which is the wrong 
side of the seas, because all you nice fellows should be 
here with us, learning your business! Here they are: 
G. V. Speke, Acco Company; R. N. Ahern, Burroughs 
Adding Machine Company; W. G. Gledhill, Gledhill Brook 
Time Recorders; J. Halsby, who is also honorary secre- 
tary; A. W. Thomas, Royal Typewriters, and H. C. 
Thompson, Woodstock Typewriter. All good office ap- 
pliance men and true 

— _>_ > 
P. Francois as an Historian 

The October issues of two of the leading French jour- 
nals in the office equipment field contain signed articles 
of an historical character written by Pierre A. Francois, 
president of the Chambre Syndicale d’Organisation Com- 
merciale and for many years representative of the Ad- 
dressograph in France. The cartoon of M. Francois shown 
herewith appeared in Mon Bureau, where it is reproduced 





PIERRE A FRANCOIS.—From a 
Sketch by Léandre reproduced in Mon 
Bureau 


from the original by the famous French cartoonist, 
Léandre. 

The article in Mon Bureau is entitled “Business Shows 

Their Object, Usefulness, and How They May Be Vis- 
ited Profitably.” In this two-page article, M. Francois 
gives the history of business shows in France, from the 
time of the first exposition held in Paris in 1910 to the 
most recent, held in Paris from November 3 to 13 of this 
year. The part of the Chambre Syndicale in these expo- 
sitions and their value to the visitor are ably presented in 
the article. 

Another interesting article from the pen of M. Francois 
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appears in the October issue of La Revue du Bureau, in 
which M. Francois touches upon the history of typewriting 
championship contests in France, and, in the name of the 
Chambre Syndicale d’Organisation Commerciale, invites 
America “to send her best and admittedly remarkable op- 
erators” to the 1928 typewriting contests in Paris, and thus 


to determine who is really “world” champion. 
———~>—__ 


The Marshal of France Registers with “Endura’ 
Pen 

When Marshal Foch of France attempted to inscribe 

his name in the Livre d’Or at the recent American Legion 

reunion in Paris, the fountain pen he picked up wouldn't 

write. Foch laid it down and took up another which was 


= 


, 
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WHAT THE FIELD MARSHAL WROTE ON HIS CARD— 
“Avec ses remerciements et ses compliments pour son excel- 
lente plume Conklin a Mr. W. Lopp.’’"—F. Foch. (‘With his 
thanks and his compliments to Mr. W. Lopp for his excellent 
Conklin pen."’) 











on the table. That pen also refused to make a mark. 
Then G. W. Lopp, manager of the Paris branch of The 
Conklin Pen Company, who was standing near, handed the 
Marshal his Conklin Endura and Foch was able to write 
his name. Lopp asked the Marshal to accept the Conkiin 
pen as a souvenir of the incident, and so doing Foch 
wrote his acknowledgment on his personal card and gave 
the card to Mr. Lopp so that he also would have a 


souvenir. 
_-_- > 


British Industries Fair, Spring of 1928 

From and including February 20 to March 2, 1928, the 
Great Britain Industries Fair will be held simultaneously 
in London and Birmingham, England. It is said that 
progress in space letting continues to be exceptional and 
it is certain that the fair will be the largest British indus- 
tries fair ever held. More than 360,000 square feet of 
exhibition space has already been taken by over 1,600 
manufacturers. These figures are significant of the increas- 
ing value of the fair to business men. Among the sections 
of the fair in London which continue to break records in 
point of applications for space are those comprising dis- 
plays of toys and games, leather goods, stationery, paper, 
printing and publishing, and other standard items. 

The demand for space in the Birmingham section is said 
to be such that in a few weeks’ time the present available 
area will have been wholly applied for. The authorities 
are, therefore, considering the provision of further accom- 
modations in. excess even of the large additional area 
already provided for the 1928 tair. Practically every manu- 
factured appliance in the world will be represented at this 
great fair, which will be the fourteenth. It ranks not only 
as the national fair of Great Britain, but also as one of 
the most important of the great government organized 
trade fairs of the world. It plays, in fact, an essential part 


nee 


eee 
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Greetings from Herbert R. Marsh 


To My Many American and Canadian Friends 

Upon several occasions I have gladly availed myself of the privilege of conveying, through the medium of 
Office Appliances, my greetings to you for Christmas and the coming New Year. Never before has tt been so 
great a pleasure to me to pen a few words in a seasonable message than now, for have I not just returned from 
a most memorable trip to your countries and learned so much of your wonderful generosity and good fellow- 
ship? I want to tell you this—I never have received greater kindness in my life, and the cordiality of your re- 
ception, your lavish hospitality and the meticulous care which you have taken to see that my happiness and 
comfort were ensured combine to make it difficult for me adequately to express the deep sense of appreciation 


which I feel. 
happiness 


I most sincerely wish you all the best of everything for Christmas—a good business, health and 
and a continuance of all these throughout 1928. 


Cordially and fraternally yours, 


(Signed) HERBERT R. MARSH. 








Full 
British Consulate 


in the commercial life of the Empire. information 
regarding the fair can be had from the 
General in Chicago, where also can be obtained the invita- 
tion card and admission ticket of the British government 


to the two sections of the fair. Anyone who may con- 
template going abroad at the time of the fair should take 
advantage of this offer. 

British manufacturers realize that no longer can British 
goods expect to sell themselves on excellence without ad 
vertising. They realize that however good its quality may 
be, merchandise must be advertised and displayed in order 
that the knowledge of its 


clearly disseminated 


merits may be broadly and 
Building up a business by the slow 
accretion of customers through merit of the goods alone 
is no longer practical, because goods of equal merit may 
take 


modern methods of advertising and distribution 


appear upon the market and advantage of all the 
sritish 
manufacturers are, therefore, going after business in the 
modern way and confidently expect to reap a satisfactory 


reward for their efforts 

With regard to the fair in London, it is stated that large 
extensions and structural alterations are being made in the 
exhibition buildings at White City. Here fifteen exhibition 


halls covering eleven acres will be filled with the products 





OPENING OF BUSINESS EFFICIENCY 

6, 1927 Front row, left to 
Duke of Northumberland; the 
of the Office Appliance Trades Association 
. Carter Parratt, Ltd.; A. C 

education; 8S. C 


Company I . Cc. Eve 
tab) honorary director f 
man of the Office 

Trades Assoc 


Appliance 
Thi 





right: the mayor of South Shields; the 
sheriff of Newcastle; the 
Back row, 


of over twelve hundred manufacturers who will require 
space in the London section. 

In Birmingham, new exhibition halls have had to be 
built at Castle Bromwich. Even at this early date the fair 
has broken all records for reservations. 

——E————— 
Acco 

The Acco Company goes on its way rejoicing, under the 
energetic direction of G. V. Speke, who is one of the most 
popular office appliance men over here. There is steady 
business in all their regular lines, which is a substantial 
foundation for the special orders that are also coming in 
satisfactorily. A notable feature is the completion of the 
Acco punches by the addition of the slotted hole punch, 
which allows the punching of all sheets necessary for 
loose leaf ledger work, including Kalamazoo binders. Good 
business. 

ninacastiiitinttiaiitiees 

Woodstock London Manager a Borough Mayor 

In addition to carrying the duties of managing director of 
The Woodstock Typewriter Company, Ltd., London, Eng- 
land, Mr. H. C. Thompson now holds political office. He 
was elected mayor of the borough of Camberwell, London, 
S. E. Mr. Thompson has resided in this borough over forty 


years 


EE — 


EXHIBITION, NEWCASTLE-UPON-TYNE, ENGLAND, OCTOBER 


Lord Mayor of Newcast!e—-Upon—Tyne; the 


mayor of Gateshead; E. B. P. Jackson, former chairman 

left to right: W. H. Hartley, International Multigraph 
McLellan, exhibition director; W. G. Gledhill, M. A. (Can- 
Downes, Accounting and Tabulating Corporation, Ltd. and new chair- 
Trades Association, and Joseph Halsby, honorary secretary of the Office Appliance 
s event was described in the November issue 











Stabilization of Belgian Franc Helps Trade 


Special Correspondence to Office Appliances 


Antwerp, Belgium, Oct. 25, 1927. 

Today is the first anniversary of the official stabilization 
of the Belgian franc and the introduction of the Belga, and 
a Belgian trader in office furniture tells me that neither 
the stabilization nor the new money have brought about 
the benefits expected from them. “But,” he said, “it is 
early days. The stabilization of the franc at 35 francs or 
seven Belgas to the dollar, has been beneficial in one way- 
it has put an end to all the uncertainty that made trade 
almost impossible, especially with the States, prices rising 
and falling with the rate of exchange in a way that ren 
dered all making of contracts impossible We no longer 
suffer from this evil, but the stabilization of the rate of 
exchange has brought with it something approaching gold 
prices. We are better off than Germany in this respect 
however, where everything is on a dollar standard now 
that the new money has come in; and our franc buys 
more than the French france, arbitrarily tixed at 25 French 
francs to the dollar without any very conscientious attempt 
having been made to ascertain the real relation between 
the units As a matter of fact, our franc is worth slightly 
more than its stabilization rate, which makes living so 
much cheaper for people with fixed incomes, etc.; then in 
about another twelve-month the rate may be changed. The 
Governor of the National Bank, M. Franck, has just been 
in the States to discuss that particular business with the 
Federal Reserve Bank 

“The importation of typewriters, calculating machines, 
etc., from the States has again become possible, as there 
is a certain period of time, before the rate may be altered, 
probably raised, officially, during which we can count on 
selling and getting the same number of francs for the 
machine as we paid, plus profit and interest on our money 
But even this time is limited, and the uncertainty as t 
whether the franc could be kept at its official value also 
made us hesitate somewhat before buying largely 

> * e 

The demand for good machines that was fairly brisk 
in summer and early autumn has since then received a 
very decided check and many firms are somewhat overt 
stocked 
the way of superfluities, even at a discount, and some very 


Dealers are anxious to get rid of anything in 


excellent bargains in typewriters and calculating machines 
are on the market in Belgium just now This may be 
owing to the fear of finding oneself cumbered up with 
ancient models, for the Belgian tradesman dislikes this, or 
it may be that some new invention is anticipated—some 
thing that will render the present models of typewriters 
and calculating machines a bit of a drug on the market 
Such reports are heard from time to time, and it is so long 
since a really startling improvement was seen that one is 
almost overdue. Whatever may be the real cause or 
causes, a great deal of business is being done at almost 
amazing discounts now. 

At the present time the Bourse is distinctly bad, both 
here and in Brussels, and few people are anxious to retit 
their offices. At the same time some new business prem 
ises are being fitted up and the demand for furniture is 
brisk Much second hand stuff is also changing hands 
and altogether the style of office fittings is improving 
considerably 

American Office Furniture Popular 

\ stroll through the chief business streets of Antwerp 

amply confirms the suggestion that there is a demand for 


American office furniture and that the best patterns are 


much sought The number of shops showing the familiar 
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flat-top desk, with much room; the typewriting table, with 
its row of drawers; the filing-cabinet, is increasing greatly. 
But the system of filing exhibited in various stationery, 
general stores and other shops is increasing at a far more 
rapid rate than furniture proper. General shops make a 
sideline of typewriting paper and carbon sheets, of foun- 
tain pens and loose leaf ledgers. To tempt the foreigner, 
prices are quoted in pounds and in dollars, and everything 
is done to tacilitate sales. While it is easy to sell one of 
the dainty traveling machines to a ship's captain, to a yacht 
owner, and ship and yacht owners put in to Antwerp to 
stock provisions of all kinds, the large size machine is 
not in such request on account of the difficulty in trans 


port; leather cases, well padded, are required for the trav 


eling machine destined to exist on board ship. It will 
probably be operated on the writer’s knees, in the bunk 
and not be removed from its case \ well-padded case 


also deadens the sound made by a typewriter, when cabin 
partitions are thin and when hotel walls are not substan 
tial. With the increase of shipping that is flourishing ex- 
ceedingly in some parts of the world, the demand for a 
typewriter and maybe a filing-case for skippers must nat- 
urally increase, for handscript is becoming more and more 
a thing of the past The sailorman wants everything of 
the stoutest and foolproof. The same rule applies to ships” 
ofices down whartside, where there is room tor nothing 
but essentials 
Business Schools More Numerous 

Schools for training steno-typists and for the teaching of 
languages are springing up in Antwerp as elsewhere, and 
the port is notable for the fact that there are firms that 
allow people to enter, put in an hour in doing their corre- 
spondence, supplying the typewriter, paper and envelopes, 
for such as prefer to write their own letters and reports, or 
a steno-typist for others, at very reasonable rates. In the 
great capitals of Europe, steno-typists are usually avail 
able, excepting at rush hours, but there is an unwillingness 
to allow people to manipulate one of the firm’s machines 

The custom of attaching a steno-typist to the hotel is 
gradually catching on in Belgium, especially in_ hotels 
frequented by Americans. Belgium is even ahead of other 
countries in this respect. her steno-typists knowing several 
languages as a rule They are also more flexible (able 
to take down correspondence, including many foreig 
words) than in other countries where they are not bilingual 
as in Belgium where they speak French and Flemish 

As the carrying trade of Antwerp increases, the demand 
for type- and calculating machines must necessarily in 
crease,-for foreigners everywhere are making it a condition 
that all correspondence shall he typed Speaking to a 
Dutchman recently, he remarked that he could read Eng 
lish with ease when printed or typed, but that he wanted 
to see no more of the hieroglyphics such as had already 
reached him. For the best copper-plate of one country is 
almost indecipherable in another, and nowadays people 
do not hesitate to say so 

> 
Hammond Varityper 

Walton Turtle, who for many years has been the abk 
and energetic General Manager of the Hammond Type 
writer Company, Ltd., of London, and European Director 
for the Hammond Typewriter Corporation of New York 


has recently resigned from the Company, having been 


appointed one of the executives of a prominent American 
corporation and therefore “off across the waters.” Good 
be with him, is the wish of all who know him. He is suc- 
ceeded in London by J. Hawkins, late manager of the 


Yost in France. He has had a wide experience and is a 


live wire, so that Hammonds should hum! Good be with 


him also! 





sake. 











European Trade Picks Up 


spec ial Corre Sp ndence to )ffice Apphances. 


NOTE—Office equipment and machinery manufacturers 
may be interested in the intimation in the following letter 
that American firms in some lines are figuring on setting 
up factories in France to protect themselves under the new 
tariff and other protective legislation 


Paris, France, Sept. 30, 1927 
[The Annual Assembly of the League of Nations has 
come to an end, and the session for the uninitiated has 
veen very dull. In spite of this, however, there is no kind 


was accomplished during the 
that 
This is due 


of doubt whatever that mucl 


time spent on the shores of Lake Geneva, and trace 


of all kinds 1s 


picking up, throughout Europe. 


in the first place to the akine of agreements on large 
lines. between the chief countries of Europe, Great Britain, 
France and Germany have come to terms, have agreed 
to let certain outstanding difficulties be set side, or tacitly 


ignored, for the governments are of one mind that if some 


settlement is not reached, there is a danger of anarchy 


breaking out Europe and getting beyond control. Be 


} 


sides this agreement, the terms of which can only te 


guessed at, business people as a whole have decided to gct 


work. 


either be up and 


on with the this being the counsel of despair, as 


most must doing or close down 


firms 
work have come simultaneously, 


the same result being reached by 


Chus the two incentives te 


different routes 


[his decision to make a more or less continuous peace, 


that will be disturbed from time to time by rumbles of 


various kinds, such as the recent speeches on commemora 


ay, however, be counted upon, 


that 


ive occasions in Germany n 


as it is a matter of common knowledge when the 


Great Powers agree, the smaller nations follow suit, auto 
matically, not daring to obtrude their difficulties upon the 
when they are at rest 


Affects Office Equipment Trade 


big countries, 


This settlement will have considerable influence on the 
fice appliance trades, as everyone has been awaiting bet 
ter times to stock type machines, calculating machines, and 


been kept ver) 
| 


similar ap] hances 


no one knew what the morrow might bring forth Now 


that this hesitancy has mor less disappeared, that things 


are altogether quieter ind decidedly more stable, offices 
that have beet allowed t fal below the mark, will be 
restocked 
The demand for up-to-date machines may be very much 
greater than the supply in some European countries, for 
the demand at present is for the best, both as regards men 
ind machines, drones eing wanted and dud machines 
eing scrappe vith something approaching ferocity. The 
casual war-time habits us e altered if anything is to be 
done EF nrone there is eeling that the sooner this 
5 done the hettes 
These efforts gal ra e and commerce are uch 
eded tarifts ~ Ss, the rece | in< (yer 
il iwT¢ é rly de ete ( . 1 this 
‘ cluding st fav untry’ auses, tha il] 
avor (vse ta < ticies Gainst thos ng 
I ‘ l States ( (ys it Br t I i d Bel 
un I ince s llies feel this 1s t altogether i 
‘ there ~ sider v ( the su ect vitl 
. ‘ ct r a 1] yines anit 
rits< é ace sa ~ . " s eacy i A hi NM 
ake s ts 1 wines iderable quantities, having 
tti¢ A ine eTse the ( Rhine wines not bei LZ 
roduce great quantit As the agriculturists in 


a large part of the electorate, their inter 


rather than 


an those of the manu 
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facturers. For the manufacturer has only one vote, while 
each of his workmen have just as much say as he in the 
government of the country. Thus France is inclined to 
consider the interests of the small peasant proprietor, the 
small vineyard owner, rather than those of the owner of a 
This is the real significance of the Franco- 
German agreement. 
Manufacturing Away from Home 

A prominent merchant talking to me the other day, said 
that the British were considering the question of manufac- 
turing or producing certain types of goods in the various 
countries in which they had a market, already established, 
to avoid losing the trade that had been got at the cost of 
much effort, through adverse tariffs protecting home trade. 
This seems the sole solution of the present problem, as 
Great Britain is loath to go in for a policy of wholesale 
protection, this being unpopular with the country, although 
some merchants consider that retaliatory measures should 
be taken in every case, and thus markets could be retained, 
as it is certain that modifications would be introduced, by 


big factory. 


the countries thus affected. 

rhe new French tariff, it has already transpired, with its 
various increases of entrance duty, will strike some lincs 
very hard, machines for instances, being included in this 
list of wares that suffer most. By putting up a factory 
on French soil, the goods so produced are not struck by 
entrance duties, and there are already shoe and boot fac- 
where the. articles are made on the American and 
English patterns on French soil, while in Belgium brew- 
ing is carried on, in the same way, by the British. 

While typewriter factories appear to be national at 
present, for the most part it is not improbable that they 
will be set up on the other side of the frontier by enter- 
prising nations, in various lands, as is already the case in 
instance, German firms having 
branch works there. Just as parts of clocks and watches 
are exported from Switzerland to France, it is probable 
that machines will be sent over, partially built, if the tariff 


tories, 


Switzerland, for some 


strikes them all too disastrously. 

Office furniture and everything made of cardboard or 
paper, will be made up on home models, in the country 
for which it is intended, in all probability, this being the 
tendency everywhere in Europe just now. 

How far any plans of this kind are being formulated in 
States with valuable interests to protect in 
Europe, it hard to say, but nevertheless signs 
are not lacking that steps of the kind are being conteim- 


the United 
would be 
plated. For it is hardly anticipated that some of the pro- 
tectionist measures can be permanent, for retaliatory meas- 
ures are certain and these will probably force the hands of 
politicians and gradually force them to modify these same 
makes of 
will be hard hit, the ground they have won ky 


tariffs. Meanwhile, however, certain machines, 
for instance, 
hard work and much advertising, will be lost, while politi- 
cians and financiers are discussing compromises. 

Much good is hoped from the visit of the American le- 
gionnaires to France and other European countries, in the 
way of smoothing over these difficulties and there is some 
talk of an American loan, to be used for stiffening the 
French franc, which requires this before the general elec- 
tions, which are rapidly approaching. 

Summed up, the political barometer is at set fair, for the first 
war and there is every prospect of its 


time since the great 


remaining so, unless some catastrophe occurs to alter things 
fundamentally. Even if this is a policy of despair, as is ad- 
vanced by the pessimists, it does not alter the truth of things, 
ior take away that trade and commerce are 
likely to look up in near future and that instead of a boom, 
an appreciation of 


from the fact 


there will be a settled afd continued rise, 
stocks and shares and general increase of good prospects. 
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Report 
in Every Section of the Field. 
Some Details of Underwood and Elliott-Fisher Merger 


Biggest Organizations in their Respective Fields Unite to 
Form Mammoth Company with Many Millions Capital 


Thirty-five to forty millions of dollars are said to be 
involved in the merger of the Underwood Typewriter Com- 
pany and the Elliott-Fisher Company, the terms of which 
were perfected about the middle of last month, making the 
company one of the two largest organizations in the office 
equipment field. 

Concerning details of this merger the New York papers 
of November 18 published the following announcement: 


“One of the biggest office equipment companies in this 
country will come into existence within the next fortnight, 
when legal details will make possible the merger of Elliott- 
Fisher Company with the Underwood Typewriter Com- 
pany. The new company, which will be known as the 
Underwood Elliott Fisher Company, will be headed by 
P. D. Wagoner, now president and general manager of 
Elliott-Fisher, while John T. Underwood, president of 
Underwood Typewriter Company, will be chairman of the 
board. 

“The combination, which had gross sales last year rang- 
ing from $35,000,000 to $40,000,000, will be effected through 
an exchange of stock and will involve no public financing. 
Elliott-Fisher will remain a separate organization, with vir- 
tually all of its stock deposited in the Underwood Elliott 
Fisher treasury. 

“Capital stock will be increased approximately 1,000,000 
common shares, of which 242,000 will be exchanged for the 
24,000 common and 9,600 Class B common shares of Elliott- 
Fisher Company. The 33,000 Underwood Typewriter seven 
per cent preferred will be represented by a corresponding 
number of shares in the new company, while a seven per 
cent Class B preferred will be exchanged share for share 
for the 3,100 outstanding Elliott-Fisher seven per cent pre- 
ferred shares. 

“The board of directors will be increased to give repre- 
sentation to the Elliott-Fisher interests and the banking 
group headed by Albert H. Wiggin, Charles Hayden and 
Maurice Wertheim, which recently purchased for invest- 
ment a substantial interest in Underwood Typewriter.” 


On November 22 P. D. Wagoner, president of the Elliott- 
Fisher Company, who himself will head the united com- 
panies, sent out an announcement giving certain additional 
details. We quote in part: 


“The holders of more than seventy-five per cent of the 
stock of the Elliott-Fisher Company, together with Albert 
H. Wiggin, chairman of the board of the Chase National 
Hayden 


Bank; Charles of Hayden, Stone & Company: 


Wertheim & Company, and others who have recently ac- 
quired from the interests heretofore controlling the Under- 
wood Typewriter Company a substantial portion of their 
common stock, have come to an understanding with the 
representatives of the Underwood Typewriter Company for 
an amalgamation of the two companies. 

“It is contemplated that the name of the latter company 
will be changed to the Underwood Elliott Fisher Company, 
and that one hundred per cent of the stock of Elliott-Fisher 
Company will be exchanged share for share of preferred, 
and in the ratio of one share of Elliott-Fisher common or 
B common for seven shares of Underwood Elliott Fisher 
common. 

“The board of directors will be increased to give repre- 
sentation to the Eiliott-Fisher interests and the bankers, 
and the new board as it will be constituted has the ap- 
proval of representatives of the Elliott-Fisher stockhold- 
ers. Mr. John T. Underwood, the genius who developed 
the Underwood Company from an idea to the largest man- 
ufacturer of typewriters in the world, will remain as chair- 
man of the board. 

“Philip D. Wagoner will be elected president and gen- 
eral manager of the Underwood Elliott Fisher Company 
and of its subsidiaries. For many years he has been and 
still is president and general manager of the Elliott-Fisher 
Company and its subsidiaries. 

“The executive committee will consist of Philip D. Wag- 
oner, John T. Underwood and Reeve Schley. 

“No change in the personnel of the individual organi- 
zations is in contemplation. The Underwood products will 
continue to be marketed by the present Underwood Type- 
writer Company organizations, all subsidiaries of Under- 
wood Elliott Fisher Company. The Elliott-Fisher and 
Sundstrand products will continue to be marketed by the 
General Office Equipment Corporation, a subsidiary of the 
Elliott-Fisher Company. 

“Last December the Elliott-Fisher Company, the largest 
manufacturer in the world of writing and accounting ma- 
chines using a flat writing surface, took over the business 
of the Sundstrand Corporation, manufacturer of the well- 
known 10-key Sundstrand adding and bookkeeping ma- 
chines.” 


The Elliott-Fisher Company 


The founders of the company were Crawford Elliott of 
Centralia, Ill., and Robert J. Fisher of Athens, Tenn. Both 
were inventors and early in 1891 each exhibited models of 
flat platen typewriters arranged to write on the pages of 


bound books. Mr. Elliott’s invention was exhibited a few 
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weeks before that of Mr. Fisher. The idea of each was 
to supply a machine to typewrite the work of state, county, 
municipal and other government recording officers, the vol- 
ume of which work is a very formidable affair. At that 
time neither inventor dreamed of the extent to which the 
flat platen type of machine would be used. They had not 
imagined bookkeeping by machinery. Some time was re- 
quired to obtain the necessary capital to develop and man- 
ufacture these inventions, but arrangements for the man- 
ufacture and sale of both machines began about 1897 and 
1898. The Elliott model was made by the Elliott Book 
Typewriter Company in Brooklyn and was shortly moved 
to Harrisburg some time in 1898. The Fisher Book Type- 
writer Company started to manufacture machines in 
Athens, Tenn., moving to Cleveland about the same time 
the Elliott Company moved to Harrisburg, Penna. Both 
machines continued the development of the market and 
the broadening of their use in commercial fields until about 
1902, when the Elliott Company purchased the Fisher Com- 
pany and moved the Fisher general offices and factory to 
Harrisburg. 

The machine has been developed throughout the years 
until the Elliott-Fisher products bulk large in the office 
equipment world 

In 1907 George F. Watt, an experienced and able execu- 
tive, became president of the company, continuing in that 
office until his death in 1917. Some months after the pass- 
ing of Mr. Watt, the present head of the company, Philip 
D. Wagoner, became president. Mr. Wagoner is a man 
who has a broad view of affairs and his business judgment 
is singularly accurate. Under his able direction the com- 
pany has gone steadily forward to its present enviable 
position in the industrial world. 

The Elliott-Fisher Company maintains its executive 
offices in New York City and its factory at Harrisburg. A 
few months ago the Elliott-Fisher Company and the Sund- 
strand Adding Machine Company organized the General 
Office Equipment Corporation, of which the two constit- 
uent companies operate as divisions. The Sundstrand 
Adding Machine Company continues to manufacture at 
Rockford, III. 

Underwood Typewriter Company 

The Underwood Typewriter Company is the business 
creation of John T. Underwood, who organized the com- 
pany about 1896. 

The Underwood typewriter is the invention of the late 
Franz X. Wagner of New York, a typewriter mechanic 
and inventor of long experience, who patented his first 
visible typewriter July 31, 1894. Mr. Wagner's invention 
solved the problem of visible writing, bringing about rad- 
ical changes in future typewriter construction, in fact, the 
fundamental principles he developed have revolutionized the 
building of typewriters. During its experimental period, 
the machine was manufactured by the Wagner Typewriter 
Company. 

Mr. Underwood, who has been connected for many years 
with the typewriter supply business, was familiar with 
the requirements of the typewriter trade and recognized 
the value of visible writing. As a result of h‘s foresight 
and knowledge of the business, Mr. Underwood bought 
Mr. Wagner's inventions and interests. He had associated 
with him D. W. Bergen, treasurer of the Underwood Type- 
writer Company, and S. T. Smith, general manager, until 
Mr. Smith’s death in May, 1915. 

The Underwood Typewriter Company has always been 
an extremely well equipped organization. The original 
principles of the machine have been retained, but many 
refinements have been added in the course of years, making 
it one of the foremost factors in the development of the 
art of writing machine production. Probably no other 


company has made so much money for its stockholders as 
the Underwood, considering the period of its existence. It 
has always been managed with singular ability not only 
in the financial but in the production and sales ends of the 
business. 

The combination of the Underwood company and the 
Elliott-Fisher Company brings together two of the most 
powerful organizations in the writing and bookkeeping ma- 
chine fields. Underwood inventors some years ago brought 
out and perfected the Underwood bookkeeping machine 
which retained the basic principles of typewriter construc- 
tion, but added many ingenious and valuable features so 
that the machine is not only a typewriter but a bookkeep- 
ing machine of great capacity. The Underwood bookkeep- 
ing machine uses the accepted loose leaf forms, performing 
all the original operations of bookkeeping by machinery. 
It has kept step with the procession also in the production 
of an excellent four-bank portable typewriter. 


M. S. Eylar 


Mr. Eylar, vice-president in charge of sales of the Elliott- 
Fisher Company, started his work in the office appliances 
field in 1889 as a Smith Premier dealer in Kansas City, Mo. 
He remained at this work until 1894, when he sold out his 
Smith Premier dealership after the incorporation of the 
Union Typewriter Company and became manager of the 
Kansas City office of the Smith Premier Company, which 
was then established. He remained in charge of the Kansas 
City office for a year and was then made New York man- 
ager of the Smith Premier, remaining until 1897 when he 
resigned to become sales manager of the Elliott-Hatch 
Company, predecessors of the Elliott-Fisher Company. He 
remained with them until 1903, in which year he went with 
the Underwood Typewriter Company as a salesman. At 
the end of thirty days he was made manager of the Under- 
wood New York office and a few weeks later was made 
sales manager of the Underwood Typewriter Company, 
remaining in that position until 1908. 

In 1908 Mr. Eylar took up the foreign work of the L. C. 
Smith & Bros. Typewriter Company and located in London, 
where he remained until 1911 in which year he returned to 
Syracuse and became general sales manager of the L. C. 
Smith & Bros. Typewriter Company, remaining until 1920, 
when he was made vice-president in charge of sales of the 
Elliott-Fisher Company. Mr. Eylar is a man of distin- 
guished ability and extremely wide experience in the office 
machinery field. It is to be noted that all of the companies 
which have been under his direction have prospered. He 
has made a splendid record and a sucessful one in every 
undertaking in this field since he started in 1889. 

Mr. Eylar unites with his experience and ability a genial 
and impressive personality and his friends are numbered 
by the hundred. 


J. E. Neahr 


Mr. Neahr is one of the leaders among the sales managers 
of this country. He is a producer of results. He is an 
organizer who has built up a compact army of men, every 
one of whom is an efficient unit of sales production oper- 
ating profitably. Mr. Neahr is just and at the same time 
severely practical. He takes the ground that “dead wood” 
is a weight on the sales organization and the sooner the 
non-producer seeks some other job the better it is for the 
organization and for the man. 

Mr. Neahr was born at Fonda, N. Y. After finishing 
at the local high school, he started out to make his way, 
with the usual experiences of boyhood behind him and 
something more than the usual determination animating his 
early maturity. He started in to sell sewing machines and 
was making a go of it when the cash register came along 
and offered brighter opportunities. One of them knocked 
at Neahr’s door and he welcomed it. He left Fonda for 
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Albany with a canvas telescope which was soon trans- 
formed into a neat leather bag and young Neahr was regis- 
tering at the hotels in about all the big towns and selling 
cash registers wherever he went. 


From cash registers Mr. Neahr went to typewriters, in 
which field he made a fine record as salesman and branch 
manager. About 1908 the Underwood Typewriter Com- 
pany found the office of saleS’ manager vacant and Neahr 
was offered the place. He took it and has remained there 
ever since. 

“Jake” Neahr is and always will be a personality. Wher- 
ever he may be he will be a man to be reckoned with. He 
is swift and shrewd in decision and such is his grasp of a 
situation that the final result is pretty sure to disclose the 
soundness of his judgment. He is intense and direct. His 
business achievements have been built upon his apprecia- 
tion of the fact that a straight line is the shortest distance 


between two points 


a 
Cooperation Sought Between University and 
Business 


Percy S. Straus, vice-president of R. H. Macy & Com 
pany of New York City, entertained a number of promi 
nent members of the stationery and ofhce supply field in 


the executive offices of his firm at noon, November 22. 


The idea of the luncheon was to secure closer co-opera 
tion between New York university and the business inter 
ests of the city in an effort to see if more could not be 
accomplished of advantage to ail concerned. 

Present at the luncheon were about thirty-five prominent 
members of this field, among whom were noted: J. T 
Pilkington of the Eastman Specialty Company; Arthur S 
Edelhof of the Eagle Pencil Company; William Rice of the 
Peerless Carbon & Ribbon Company; Mr. Gorgas of the 
Staedtler Pencil Company; A. W. Williams of the Boorum 
& Pease Company; John W. Donaldson of the Pressteel 
Engineering Corporation; Mr. McCann of Whiting Papet 
Company; R. Orthwine; A. A. Burger of the Art Steel 
Company; W. C. Whittemore of the American News Con 
pany; Eberhard Faber; Harry Bainbridge of the Henry 
Bainbridge Company; W. C. Horn of W. C. Horn & 
Brothers; George Heineman; M. Kirschbaum of the Amet 
ican Clip Company; Arthur S. Poyen, Jr., of Defiance Sales 
Corporation; Herman Price of Joseph Dixon Crucible 
Company; J. R. Brundage of the White & Wyckoff Com 
pany; F. R. Nichol of International Business Machines Cor 
poration; C. W. Danes of the Steel Equipment Corpora 
tion, and D. N 


Representing the university were Chancellor Elmer Ets- 


triggs of Othice Appliances 


worth Brown, Lucius E. Torrey, organization secretary, 
and Professor John Siebold Morris 

Mr. Torrey had charge of the affair and spoke on the 
value of the university to the community, stating that 
32,700 students had enrolled last year 

Chancellor Brown took up the history of education in 
New York City and in relation to New York University 
in particular, and spoke of it as an institution to serve all 
of the people. 

Professor Morris then explained that from 1931 to 1935 
the university is to celebrate its centennial, having been 
organized in 183 lle explained that in the last seven 
years the number of students had increased 185 per cent 
and that the endowment fund had not increased in a like 
proportion He stated, however, that the university 
authorities were able to balance the budget this year due 
to the income which is received from the student body 


Ninety per cent of the operating costs of the university are 


a>) 


dependent upon student fees and only ten per cent come 
from other sources, three per cent of which is from the 
endowment. 

After the speakers had finished Mr. Torrey suggested 
that a committee from the stationery and office supply peo- 
ple be nominated to work with the university authorities 
towards the celebration of the centennial and in co-operat- 
ing in any way possible. 

The suggestion of Mr. Torrey was unanimously received 
and Eberhard Faber’s name was suggested as chairman of 
this committee with W. C. Horn as vice-chairman 

Baa. St IE 
The Guest Book 

A. H. LONGENECKER of The Diebold Safe & Lock 
Company, Canton, Ohio, paid a visit to Office Appliances 
just before the opening of the business show, where he had 
charge of the Diebold exhibit 

FRANK E. TUPPER, president of the National Busi- 
ness Show Company, New York City, called on No- 
vember 10. 

C. C. HARPER, president, Error-No, Inc., 
N. Y., whose exhibit at the show created much attention, 


Rochester, 


called on November 11. 
HERBERT O. ROSS ot 
Louis, paid a brief visit to this office on November 12. 


the Ross-Gould Company, St 


GEORGE S. WALKER, manager of the Denver office 
of the L. C. Smith and Corona Typewriters, Inc., paid a 
short visit to this office on November 14. Mr. Walker has 
invented a new slogan for Denverites—“Out where the 
West is.” 

ERNEST WALLACE, Los Angeles, Calif... accom- 
panied by Mrs. Wallace, arrived in Chicago on November 
14, stopping here a few days on business. Mr. Wallace 
called on Office Appliances on the date named. He repre- 
sents several well known concerns on the Pacific coast. 
Mrs. Wallace was on a mission for Governor Young of 
California Che Governor had named Mrs. Wallace as the 
chairman of the state commission to prepare plans for a 
new California state penitentiary for women offenders 
Chree other women members of the commission were also 
appointed at the same time. The fifth commissioner to be 
selected soon will probably be a man. The commission, on 
the authorization of the 1927 legislature, is to make a 
complete study of the question of creating a new prison 
and is to prepare plans and select a type for a special penal 
institution for women, The commission through its chair- 
man will submit a report and recommendations to the next 
legislature. Mrs. Wallace's prominence in social and civic 
affairs in California led to her appointment as chairman of 
this commission and on the trip she and her husband are 
taking, she will visit leading penitentiaries and study the 
latest ideas with particular reference to the care of women 
offenders 

GORDON B. MUMA, sales manager of the Cutler Desk 
Company, Buffalo, N. Y., visited Office Appliances on 
November 14 

EMERSON J. MORAN of Neva Clog Products, Inc., 
Bridgeport, Conn., called on Office Appliances on No 
vember 15 

( A. NETZHAMMER, sales manager of the North 
Milwaukee, Wisc, spent a 


short time in this office on November 15. 


western Furniture Company, 


ERNEST DALTON, Union Ribbon and Carbon Com- 
pany, Philadelphia, stopped a short time in Chicago on the 
sixteenth of last month and while here made a call on the 
office of this journal and also visited the business show. 


He was en route to California 


ee 
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Kretchmers Return from Abroad 
Otto Krechmer, president of the Peerless Key Company, 
and Mrs. Kretchmer have returned from a European trip. 
They left here the latter part of August and came back 
their visit to Europe the 
Holland, Denmark, 
Czecho-Slovakia, Austria, 


the last of October. During 


Krechmers included England, France, 


Norway, Sweden, Germany, 
Switzerland and Italy. 
Mr. Kretchmer 


Company and appointed a number of new 


visited various representatives of the 
Peerless Key 
He found conditions very promising in most of the 


He com- 


ones. 
countries visited, and particularly so in Germany. 
mented on the splendid work which seems to have been 
accomplished in Italy under Mussolini's dictatorship. He 
mentioned an interesting fact in that he discovered a law 
had been passed there taking twenty per cent off the hotel 
and restaurant bills and that violation of this law is a 
criminal offense. 

The Premier of Italy well understands the close rela- 
tion which exists between a high standard of living among 
The 


was 


the people and the general prosperity of the nation. 
regulation hotel charges 
promulgated, it is stated, because the lira has increased 
per cent in value in international exchange. 


concerning reductions in 


about twenty 
In Czechoslovakia the monetary system is based on the 
We are told that in Prague 
and 


value of the American dollar. 
Wilson avenue and a Wilson 
Wilson is at 
Pro-American 


there is now a station 


that a statue of President present being 


erected across from the stat‘on. sentiment 


is very strong in that country. 

Mr. Kretchmer was abroad two years ago and noted a 
marked improvement in conditions now in comparison with 
what they were on his previous trip. 

oe 
Oliver Typewriter Company 

Arrangements have now beer completed for the transfer 
to this country of the manufacture of the Oliver and for 
the English company to remain the sole distributors here 
and in the rest of Europe,’as they have been now for some 
thirty years. A factory has been erected at Croydon, a 
busy suburb of London, and the plant hitherto used in the 
America 


manufacture or the machine is on its way from 


Production here will be in full swing in a few months. The 


new British Oliver will in some directions be an improve 


ment over the present machine and is sure to maintain its 
place in the front rank. Mr. W. Davies remains the active 
and popular manager 
wie . 
Airplane to Advertise German Manufacturer 
‘Pelikan” is the 


Hanover, 


The name trade-mark of the firm ot 


Gunther Wagner of Germany, one of the world’s 


largest manufacturers of typewriter ribbons, carbon paper 


and inks. The firm is to capitalize its brand name by 


giving the name “Pelikan” to a monoplane which has been 
“rush” 


shipment of orders 


Che Gunther Wagner blue 


purchased for expediting the 
and to carry business officials 
and yellow pelican, it is announced, will soon be a familiar 
sight over European cities 
Sie / 
Gibson Employees Entertain 
evening, 22 Welfare Asso- 


On Tuesday November 22, the 
Gibson & Company, New York City, gath- 


ciation of C. R. 
ered in the ballroom of the Claridge hotel and enjoyed 
an evening of entertainment and dancing 

The 


nected 


entertainment was entirely by people con- 


with ( R. Gibson & 
At eleven o'clock the party retired to the 
Then 


about 


given 
Company and they did re- 


markably well 


dining room for a splendid supper. dancing was 


resumed and did not break up until two-thirty in 


the morning. 
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Geo. S. Parker as “Fairy Godfather” for Employee 

An item in daily newspapers late in November indicated 
that a plan initiated by Geo. S. Parker, president of The 
Parker Pen Company, Janesville, Wis., had been worked 
out successfully. He discovered that a young woman 
working in his offices was related to Lord Woolavington, 
head of the whiskey firm of James Buchanan & Company. 
He started correspondence with the peer, and the out- 
come was that Miss Catherine Buchanan, his employee, 
her sister and mother, were provided with the income from 
a generous trust fund which will make them comfortable 
for life. The sisters were invited to England and spent 
a holiday with Lord Woolavington. 

William Buchanan, his brother, came to the United 
States many years ago. He had two sons, one of whom, 
Alexander, was a horseman. James Buchanan, the other 
son, is a farmer near Janesville. Discussing the family 
with James one day, Mr. Parker found that the Catherine 
Buchanan, who had worked several years in the Parker 
offices, was the daughter of Alexander. Having learned 
the family connection Mr, Parker had a chat with Cather- 
rine, and then made contact with Lord Woolavington. 
The outcome was an invitation to visit his estate, and the 
establishment of the trust fund to provide lifelong comfort 
for the survivors of Alexander Buchanan. 

———<g>——_—_— 
Mosler Fits Out New State Bank Building 

The new building of the State Bank of Chicago, La Salle 
and Monroe streets, Chicago, Ill, has a complete installa- 
Vault doors and linings 
are supplied for the use of tenants. The several vaults used 
by the bank, including currency and security, safety de- 
posit, storage and auxiliary vault for night service, are 
being installed by the Mosler Safe Company. The vault 
doors are a combination of steel and copper, proof against 
the blowtorch and explosives. The exterior fittings of the 
vaults are of “Ascloy” steel, a rust proof alloy. The boxes 
in the safety deposit vaults are susceptible to key change 


tion of Mosler vault equipment. 


by the tenant. 
— —- - -—— 

November Visitors at Mimeograph Headquarters 

During November a number of individuals 
with the office equipment trade visited the general offices 
of the A. B. Dick Company, Chicago, Ill. The business 
show brought them to the city, and they took the opportu- 
nity to renew acquaintances at headquarters. These in- 
cluded P. L. Zorbaugh, Fort Wayne Typewriter Ex- 
change, Fort Wayne, Ind.; H. E. Russell, Office Equipment 
Company, Des Moines, Ia.; Paxton Brothers, Paxton Type- 
writer Company, Bloomington, Ill; V. L. Reck, Typewriter 
Sales & Service Company, Danville, II. 

a 

Monster Fourdrinier Machine in Weston Mills 

The Byron Weston Company, Dalton, Mass., has in- 
stalled the largest Fourdrinier machine devoted to the man- 
ufacture of ledger papers. It is capable of operating at a 
speed of 1,000 feet a minute, although the company’s re- 
quirements for the production of high grade stocks call for 


connected 


but thirty feet a minute. 


yebiaaiidinide 
Crane & Company Lose Pens by Burglary 
Crane & Topeka, Kansas, suffered a 
Monday, November 21, when burglars entered their avenue 
store and went off with over $1,800 worth of fountain pens. 
Only Waterman, Parker and Wahl pens were taken. The 
burglar left the Sheaffer pens, apparently because they are 
numbered in such a way as to make their disposal difficult 


Company, loss 


when stolen. 
Charles L. Mitchell, secretary and sales manager of 
Crane & Company, would appreciate being advised if any- 


one learns of an attempt to unload a stock of fountain pens. 
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H. Kimoto to Visit U. S. Office Equipment Trade John A. Zellers Made Vice-President and General 


Hideo Kimoto of Osaka, Japan, left Kobe for San 
cisco on the steamship Tenyo-Maru on November 7 


} 


will visit a number of large cities on his way to New York 


hoping to secure knowledge of new developments in the 


office equipment field It is Mr. Kimoto’s 





HIDEO KIMOTO 


enter Columbia University on arriving at New 


s a younger brother of A. Kimoto, head o 


Company, importers and exporters at Osaka, Japan 


Office Appliances commends this young man to the cor 


sideration of the trade everwwhere 











MK. I PLATA Y PLATA, BUENOS 
AIRES ARGENTINA An item re 
garding his visit to the United States 
appeared on page $7 of the November 
issue of Office Appliances During his 

urney Mr. Plata y Plata called at the 
home offices and factory of the W A 
Sheaffer Pen Company at Fort Madi 
son, lowa. He was interested to watc! 
the production of “Lifetime” pens, and 
then understood how the liberal guar 
mntee is possible Mr. Plata y Plata 
commented on the advantages of 
nanufacturing precision products in a 
email city, where the shop personne! 
is stable. with slight turnover, and 
enabled to participate in many diver 
sions not possible in crowded indus 
tr : enters 
Mr. Plata y Plata plans to open an 
office mn Rio de Janeiro early in 1978 
is a distributing point for Brazil He 
expects to sail for Rio on leaving the 
United States about the middle of 
December 


Foreign Director of Remington Rand 

At the meeting of the board of directors of Remington 
tand Inc., New York, held in November, John A. Zellers, 
who has held the position of general foreign director by 
appointment of President Rand and Chairman Winchell 
since the moment of the merger, was confirmed in that 
position by vote of the board and made vice-president and 
general foreign director 

his means that Mr. Zellers has complete supervision ot 
the foreign distribution and advertising of all the units 

the merged companies. His success as an executive in 
the merger is thus duly recognized—but it is only a logical 
sequence to his outstanding record with the Remington 
[Typewriter Company 

Mr. Zellers has just returned from an extended visit 
o the European markets, where he finds conditions healthy 
and very promising for expansion He reports an inspiring 


} 


vein of collaboration and courageous optimism running 





JOHN A. ZELLERS 


through all of the Remington Rand offices and agencies 
and the total foreign business of all of the Remingtor 
Rand un'ts shows a marked increase over last year 
—_— _ 
A Credit 
Che attractive little sketch of Madison Square Garden, 
which appeared at the head of the story of the New York 
isiness show in Office Appliances last month, was a re 
duced reprint from the invitation to the business show 


sent to its friends by the Underwood Typewriter Com 
pany The credit line was omitted by oversight 
-— > 


Excuse Us, Please! 
We Mix the Appointments 


In the November issue, on page 130, there was an item 
which stated that T. A. Wilson had been appointed dis- 
trict manager of the San Antonio branch office of the 


Rand Kardex Service Corporation, succeeding M. M 


Moore This was entirely erroneous. On the contrary 
M_ M. Moore succeeds T. A. Wilson as district manager 
ur apologies 
> 


We Were a Dollar Short 
Che November issue contained an account of the “4 in 1” 


calendar pad manufactured by B. E. Lawrence & Com 


pany, Inc., 200-08 East Ohio street, Chicago, Ill. The retail 
rice of the pad, complete, was given as $5.00. This is an 
error The correct price is $6.00 








oe 


Remington-Rand, Incorporzted 

Directors of the Remington-Rand 
to a news article in the New York Evening Post of Novem- 
ber 15, voted on that date to omit the quarterly stock divi- 
dend of one per cent and the cash dividend of forty cents 
due on the common at this time. The regular quarterly 
dividend of $1.75 on first preferred and $2.00 on second 
preferred, were declared payable in January to stock of 


Company, according 


record December 10. 

B. L. Winchell, chairman of the board, said that earnings 
for the quarter ending September 30 were nineteen cents 
a share on 1,333,562 no par shares of the common after 
preferred dividends, bond interest and other charges have 
been paid. He states that the affairs of the corporation are 
in a sound condition as disclosed by its balance sheet of 
September 30 wherein it appears that current assets are 
7% times the current liabilities and net profits for the six 
months’ period after deducting taxes, depreciation and in- 
terest, were about twice the amount necessary to pay both 
In the three months ended 


three 


classes of preferred dividends. 


September 30 interest charges were earned over 


times. This was accomplished in what is believed to be the 
poorest period the corporation is likely to experience. 

April 1, 
the beginning of a dull six months of every calendar year 


Added 
our 


“Remington-Rand commenced operations on 
so far as the office equipment industry is concerned 
had the 


affairs by reason of the consolidation, resulting in a con 


to these factors we necessary dislocation of 


siderable decrease of effective selling power. The good 


results of the merger and obtainable economies are yet to 


be and will be obtained. The company earned nineteen 
cents a share on common in the quarter.” 
= — 


Nine Months Art Metal Earnings 

The Wall Street Journal of November 7 presented the fol- 
lowing report of the Art Metal Construction Company 

Art Metal Construction Company, for quarter ended Sep- 
tember 30, 1927, reports net profit of $70,023, after charges and 
federal taxes, equivalent to 21 cents a share (par $20) earned 
on 320,570 shares of stock. 
53 cents a share, in the preceding quarter, and $156,135, or 48 


This compares with $171,651, or 


cents a share, in third quarter of 1926. 

Net profit for the first nine months of 1927 totaled $430,188, 
after above charges, equal to $1.34 a share, against $628,017, or 
$1.95 a share, in first nine months of 1926. 

Income account for quarter ended September 30, 1927, com 
pares as follows: 


1927 1926 1925 1924 
Sales $1,759,778 $1,887,409 $1,476,902 $1,448,200 
Expense 1,678,755 1,707,274 1,331,344 1,385,703 
Est. taxes 11.000 24,000 19,000 9,000 
Net profit...$ 70,023 $ 156135 $ 126558 $ 53,497 
Dividends 120,213 80,143 80,143 80,142 
Deficit $ 50,190 *$ 75,992 *$ 46415 $ 26,645 
_*Surplus. 
Nine months ended Sept. 30 
1927 1926 1925 1924 
Sales $5,597,478 $5,930,762 $4,613,611 $5,104,663 
Expense 5,100,290 5,205,745 4,136,857 4,742,877 
Est. taxes 67,000 97,000 60,000 60,000 
Net profit...$ 430,188 $ 628,017 $ 416,754 $ 301,786 
Dividends 400,712 240,428 240,428 240,427 
Surplus $ 29476 S$ 387,589 $ 176326 $ 61,359 
>—_—_ 
Roneo Increases Dividend 
Roneo, Limited, of London, England, has increased the 


dividend on its common stock from five per cent to eight 


This is a sign of progress and indicates a healthy 


affairs of the 


per cent. 


cond:tion in the company 
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Hidalgo Moya Passes On 

It is with much regret that we announce the death of 
Hidalgo Moya at Bournemouth, England, on October 31. 
Mr. Moya had been connected with the typewriter business 
for about thirty-five years and was personally known to 
a large number in this industry. Several members of the 
staff of this journal were acquainted with Mr. Moya and 
esteemed him for his many fine and winning qualities. He 
was a typewriter expert as well as a man of many other 
talents. In 1902 he introduced the typewriter industry 
into Leicester, England, in cooperation with J. G. Chat- 
taway. The Moya Typewriter Company, which was the 
name of the business, originally occupied a small factory at 
Aylestone. Finally, in 1908, the Moya Typewriter Com- 
pany was taken over by the Imperial Typewriter Com- 
pany, Ltd. 

Mr. Moya was a keen and able musician, and in his 
leisure moments he made violins, claiming to have discov- 
cred the secret of the old masters in tone production. He 
leaves a widow and two children. Mrs. Moya is the daugh- 
ter of J. G. Chattaway, a member of the board of directors 
of the Imperial Typewriter Company, Ltd. 

Although he had lived in England most of his life, Hi- 
dalgo Moya was an American—a native of the state of 
Missouri. His father was of Spanish birth and came to 
the United States many years ago, making his home in 
M'ssouri, where he married a descendant of the famous 
Daniel Boone, the record of whose courage and enterprise 
as scout, hunter, pioneer and explorer constitute some of 
the most inspiring chapters in the history of his times. 

For many years Mr. Moya was general manager of the 
Imperial Typewriter Company. In January of 1920 he 
and Mrs. Moya, with their daughter, then a child of nine, 
came to the United States and stopped a short time in Chi- 
cago en route to Los Gatos, Calif., to which place they 
went in the hope of hastening Mr. Moya’s recovery from 
a serious illness. 

Prior to the war and during a part of it the Imperial 
Typewriter Company published a capital house organ called 
the Imperial News. Much of the editorial dork was done 
by Mr. Moya and appeared over the pseudonyms “Fra 
Asbestos” and “Infra Digger.” What he had to say was 
always worth reading and often brilliant. 

Hidalgo Moya was a fine and courageous man. 
passing is a saddening event. 


+’ + + 
Demise of Miss Marie Chegwidden 


On Sunday, November 6, Miss Marie Chegwidden, for 
many years connected with the American Writing Ma- 
chine Company, Newark, N. J., was taken violently ill 
in a bus while on her way to call on Mr. Pilkington, who 
was to enter the hospital the following week for an opera- 
tion. Miss Chegwidden succeeded in getting to Mr. 
Pilkington’s house, where a physician was summoned. He 
pronounced the trouble an attack of acute indigestion and 
was unable to save her life. 


His 


Miss Chegwidden played an important role in the his- 
tory of the American Writing Machine Company, having 
been with them for the last twenty-five years, and her 
passing is a source of profound regret to all who knew 
her. The funeral services were held from her late resi- 
dence, 37 Williamson avenue, Bloomfield, N. J., on Wednes- 
day, November 9. 

Miss Chegwidden had not been in her usual health for 
some time and had been unable to drive her car, but seri- 
ous eventualities were not expected. Her sudden passing 
was a shock to her many friends in and out of businss. Her 
death is a loss to the company with which she was so 
long and so usefully associated. 4 
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MEETINGS—DINNERS—CONVENTIONS 


¥ 














THE OFFICE EQUIPMENT INSTITUTE WHO HELD A REGULAR QUARTERLY MEETING AT THE 


MEMBERS OF 


DRAKE HOTEL. CHICAGO, NOVEMBER 10 AND 11 Those in the group are, from left to right F. K Pennington, sales 
managei \. B. Dick Company hicago; H. R. Russell, sales manager, Powers Accounting Machine Division, Remington Rand, 
In« New Yor A. Tol district manager, The General Fireproofing Company. Chicago, IL; W. L. Greenwood, general sales 
manager, Postage Meter Company, Stamford, Conr W. G. Fuller \ddressograph Company. Chicago; Stanley H. Twist, sales 
promotion manager, Gilman Fanfold Corporation Ltd Niagara Falls, N. Y¥ W M. Cooper, sales manager American Sales 
took Compan Ltd Elmira. N. Yo Joseph Cheney. sales manager, Ditto, Inc Chicago; W RK. Hickock, Stromberg Electrix 
Manufacturing Company, Chicago: R. N. Fellows. sales manager, Addressograph Company, Chicago: Norman O Mick, The A. W 
Shaw Company. Chicage I H. Bloom, sales director, Todd Company, Rochester, N. ¥ R. W. Ellis, sales manager, The Egry 
Register Compar Davtor Ohi Francis KE. Van Buskirk, vice-president, t. C. Smith and Corona Typewriters, Inc., Syracuse 
N. ¥ Cari Gazley, assistant sales manager, Yaw in and Erbe Manufacturing Company, Rochester, N. Y.; L. C. Stowell, presi 
lent. Dictaphone Sales Corporation, New York, N \ Ww. c¢ Dunia} vice-president, The American Multigraph Sales Com 
' Cleve a Crhic ‘; 1) Whitford The Nationa Cash Register Company, Dayton, Ohio; Clement Ehret, vice-president, 
Int ‘ i Business Mac es corporation, New York, N. \¥ EK. D. Shaw, assistant to sales manager, Burroughs Adding Ma 
e Compan Detroit Mic! \\ ') M. Simmons. advertising manage Underwood Typewriter Company New York, N. Y.; 
Gratton EF. Har ‘ ‘ ' sales manager. Remington Rand. In« New York, N. ¥ M.S. Kylar. vice-president, General Office 
Equipment Corporatior ind president of the Office Equipment Institut: \ member facetiously suggests that we add a line to 
the ffect that the picture was taken at the north side of the Drake Hotel and not in frent of another kind of institution 
suggested r across the windows 
The photographer attempted to take two pictures, the first one reproduced abov On the second, the shutter failed to 
operate and he group dissolved before inother picture cou'd be taker « the weather was not particularly warm for outdoor 
hotogt fortunate Mr. Nevin the Felt & Tarrant Manufacturing Company, who was present when the second pic 
} ot zg e firs ne ‘ rel duced abe 
Office Equipment Institute Meets I .. Fellows, chairman of the committee on the inst! 
tort , len . | ’ 
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Subject discussed by J. M. Cheney of Ditto, Inc., and J C. 
Nevins, Felt & Tarrant Manufacturing Company 

This concluded the formal work of the final session. The 
rest of the time was devoted to the discussion of various 
other questions and the closing remarks by President Eylar. 

Immediately following adjournment the board of direc- 
tors met at luncheon in the Italian room. 

A number of members were taken to the Indian Hill 
Golf Club at Winnetka where they enjoyed an afternoon oi 
golf on Friday. 

The next quarterly meeting of the institute will be heid 
in March at Atlanta, Ga. 

ee 
Marsh Talks to Canadian Stationers 

At a meeting of the Stationers’ Association of Montreal 
in October Herbert R. Marsh, general secretary of the 
Stationers’ Association of the United Kingdom, made a 
talk on association work as conducted by the British organ- 
ization, British laws being liberal in letting trade organi- 
zations conduct their own affairs. 

Mr. Marsh advocated a protective price list, by which 
manufacturers will place fixed prices on their goods, and 
to which wholesalers and retailers subscribe. Those guilty 
of underselling a fixed price will not be privileged to buy 
any more of the lines from the concerns banded together to 
prevent the price-cutting. 

As an example of the success that can be attained along 
this line, the visiting speaker cited experience gone through 
in Britain. He declared that price-cutting conditions were 
“terrible” a score of years ago when the association was 
first started. Today a total of 150 manufacturers were 
protecting their prices. A volume was issued annually 
giving the fixed price of eight thousand items. Not only 
the price per individual item was given, but prices for 
quantities were set. A “stop list” was made for those 
who broke the rules. Numerous instances were given 
where offenders had been brought to book, many of whom 
had later joined the association. 








Some of those present at the meeting were: Chas. F. 
Dawson of C. F. Dawson, Ltd.; C. H. McFarlane of Mc- 
Farlane, Son & Hodgson; Ivan Allen of Atlanta, Ga., past 
president of the National Association of Stationers, Office 
Outfitters and Manufacturers; Charles A. H. Thom of 
Detroit; William F. Dawson, district governor of the 
National Association of Stationers, Office Outfitters and 
Manufacturers; W. E. Dawson of Dawson Bros., Ltd.; F. 
G. McConnell of L. E. Waterman Company; George Savoy 
of Dominion Blank Book Company, St. John; R. Fortier 
of Joseph Fortier, Ltd.; W. Gariepy of Granger Freres; 
and W. S. Pennycock of Montreal Stationers’ Association. 

Mr. Marsh spent a day in Toronto in private interviews 
with prominent stationers, and likewise had a satisfactory 
meeting at night much along the lines of the one in Mon- 
treal. He then motored to Niagara for his first view of 
the falls. 

E. B. Abraham, president of the Stationers’ Association 
of Montreal, says that much etthusiasm is being shown 
over a Dominion association. 

ee 


Meeting of District No. 1, I. S. M. A., on December 3 

W. F. Forrester, governor of District 1, International 
Stamp Manufacturers Association, advises that there will 
be a meeting of that district at the Hollenden hotel, Cleve- 
land, Decémber 3. Originally this meeting was scheduied 
for early in November, but it was found to conflict with 
another meeting of a cistrict and was changed so that it 
would fall after the football season and before the holidays. 
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Pittsburgh Typewriter and Adding Machine Dealers 

The Pittsburgh Typewriter and Adding Machine Deal- 
ers’ Association held an interesting meeting November 7. 
An address was made by A. B. Buckeridge, manager of the 
Pittsburgh Credit Bureau, Inc., and the Retail Credit Men's 
Association. 

The object of the meeting was for the local association 
men to join the Credit Men’s Bureau so that in the future 
members could check up with this association on bad 
accounts and repossessed machines. 

Each dealer in the future will call the Credit Men's 
Association before offering credit and will be advised by 
them whether or not the customer owes any of the other 
typewriter dealers, and if so, he will be requested to pay 
up the old account before securing further credit. 

Among the new members are the Standard Typewriter 
Company, Pittsburgh, Fort Pitt Typewriter Company, and 
Diamond Typewriter Company. 

The next regular monthly meeting of the Pittsburgh 
Association will be held the first Monday in December. 

EO ————— 
Stationers’ Luncheon Club Greets Garvin 

The luncheon club of salesmen and executives in the 
stationery industry which meets each Monday noon at 
Krause’s restaurant, 356 Broadway, New York City, had 
the privilege on Monday, November 14, of listening to a 
well known guest from Boston. Charles P. Garvin, for- 
merly third vice-president of the National Association, 
arrived in New York on Monday and, learning of the 
luncheon club, he dropped in to get better acquainted with 
the New York aggregation. In the course of the dinner 
Mr. Garvin made a speech appropriate to the occasion. 

Anyone connected with the stationery industry who 
happens to be in New York on any Monday is cordially 
invited to attend this luncheon. 

_—- >> 
Northwest Travelers to Meet at Des Moines 

The annual convention of the Northwest Travelers’ Club 
will be held at Des Moines, Iowa, next spring. The loca- 
tion was selected at a meeting of the board of directors, 
held at Minneapolis, Minn., November 11. The travelers 
met with Sterley F. Jerue, district governor of the Na- 
tional Association of Stationers, Office Outfitters and 


Manufacturers. 
— 


Capital Districters Meet 

The annual meeting of the Capital District Stationers, 
Office Outfitters and Manufacturers Association was held 
Tuesday evening, November 15, at Keeler’s restaurant, 
Albany, N. Y. 

This association has what is known as a grievance com- 
mittee. George Green, chairman of the committee, notified 
the members that if they had any matters to come before 
this committee to get them in early. The report of the 
nominating committee was read also. 

— 
Homer Willard Heads Detroit Stamp Club 

At a recent meeting of the Detroit Stamp Club, Homer 
Willard of the Toledo Stamp & Stencil Company, Toledo, 
Ohio, was elected president and C. B. Cary of the Detroit 
Rubber Stamp Company, Detroit, was elected secretary. 
Communications should be directed to Mr. Cary 

tlieiaal cece 
Seward Lieutenant Governor South Jersey District 

Leslie W. Seward, president of the South Jersey Asso- 
ciation, has been reappointed lieutenant governor of the 
South Jersey district by Governor Francis B. Irwin, third 
district of the National Association of Stationers, Office 
Outfitters and Manufacturers. 
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A GOOD thing always rises to its 
level and assumes its proper posi- 


tion as STANDARD. That is why 


“OUR LINE” 


TYPEWRITER RIBBONS 
AND CARBON PAPERS 


is recognized as the most 
standard on the market today. 
The element of goodness is 
conveyed in every impression 
fromour ribbonsand withevery 
copy from our carbons. There 
is the same element in our pol- 
icies. We co-operate with the 
trade in every way and meet 
every condition. Our splendid 
STANDARD brands are the 
best aid in building up a trade 
for this line of goods— 


EUREKA—M. M.—TAGGER—Ribbons 


TAGGER—M. M.—MITVOL—PROGRESS 
—EUREKA—SILK-SPUN—Carbon Papers 





WORLD LEADERS IN EVERY SENSE 


MITTAG & VOLGER, Inc. 


Principal Office and Factory, PARK RIDGE, N. J., U. S. A. 


Branches: 
NEW YORK BOSTON CHICAGO ST. LOUIS 


261 Broadway 115 Federal Street 205 W. Monroe Street Merchants Laclede Bidg, 
CLEVELAND LOS ANGELES SAN FRANCISCO MINNEAPOLIS 
326 Erie Building 102 San Fernando Bidg 591 Mission Street 1040 McKnight Building 
406 So. Main St 


AGENCIES ALL OVER THE WORLD 
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New York Office Appliance Managers’ Sales 
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The burniture acturers : a ! t ans 
Indiana is at te il ’ cial t ‘ i k whicl Ss t Ne } K (ltnce Ap ance Ma iL > Association 
, , , , , 
pasted ol ‘ ait . t tin and stove at : Aug ate ts sec ‘ a al Sales es Eacl 
facturers ha re ‘ shi ‘ it é r orgat ion will « ct WwW ; ranks a 
} ] ’ ' ill , ; 
\t the u i | KK ue ect e re ies ce s A ner A wil ed a 
wanized Na \lliance Manufacturers q wive he Wald \s a ary 
’ ’ ' } vast] } he 
explained ‘ Tt = this ‘ Wa at VW ( _ table es a Wil « r aed ~ < s the 
; | 1 " , 1 } ! 
Bienemat i nage t ¢ | Desk Compa is amed Dy ew vw salesme 
entertained the ‘ ‘ . Ving ne ict es tak Lhis « ts extends ove < ns N t and 
at the out rf | ‘ j ( t en Lt Thi \ ifr azo it was ted tl w ‘ < ith 
factu r ~ an’ las ' Novembe t attracted wides] a‘ ‘ s imong 
R ‘ as « ( pre it CHEE ‘ Ss OTgal a sa il edge 
. 1! ‘ 
. 1 s ’ t } 
(ua I { in\ \l Vawson ; ‘ : ' wae . at , = . = 
yvounwer niture ncluetr } al swille il at que ne ASSOC ALC 
! | ld . 
ms en if € ot the aes turtiiture ? % . . . = 7 . 
Philadelphia Stationers’ Association 
this city aus t successtul fi re He is oe ; ; gee : 
e | idely a Stationers \ssociation | s regular 
n the f etr 7 < ell ki wi tl etailers 
eeting Nove " 10 at the Bellewue-Strat ‘ Phila 
at d ‘ 
‘ ( da c ¢ cientes I \\ i’ itters 
f I ( ~ \ &< ' 
— : y: ves itine isiness the Andrew Logan ( " s 
( i f «] ele < ers 
' P 
' . . . . . esice ache s lk stated 
; } ; 
| ( has ‘ ‘ ‘ r } < ’ aS elt y ‘ , de 
t , 
‘ ‘ . ers ane ilk ‘ v the 
L he s ers us S it S 1e 
Hark sale wre e Kare € associat 
' ( \ ys j ra i Cs 
, . 
is s ol é \ WV ac xpressing a des y et 
rr ‘ ext ve Mi itely 
: Bal Ass , for 
: . gs u Its C. H 











x W Hi ~ x ~ ‘ 
. > \ \ S ft ‘ . g I 
. Milt VW R FY s E \ Bus t 
Frank R. 1 «ide p ‘ we “ ~ ’ St re ' nad 
= “ - : re - Ch WwW Met | \ g 
= } Hf \I Ir ‘ ad ‘) sery ar 
~ re H ( . x Ww iH en s 
! WW Kipling sid f \d « Ma Cor \V " SS¢ Ni 
\ k \ . lelt W «cr M 1 F. Be r S 4 . Texas “ 
n. Da 4 vew O wt ) ye “ An Harold & 
ff ! ‘ , 5 Mel kK . ‘ 4 H } ‘ g Hi | ) _ a 
} , u w . re , . | 4 I I < 
\ Ml ! = W ig I = \\V xz ‘ a ad 
' 2 I } . r I \ f « 
is \ | } — Se W Niet ! New kK } F } 
. ] \I ver | sburs I = l ~ Ang Al J St ‘ Uu , > a Ras | 
waukee, W H Wilts. O wR Okla ‘ ‘ . Humphr: a- ¢ . S 
! rah ke W \. Ik St. I «: Hiowar WW Peg ry ¢ ( z Fa S g 
| Go a | Vl nes iw ~ ead x! « ‘ wt ” 
! « ke Hur I . F = Milw h Hi 
Zz r. hon ff t \V Hi gs I \W t re 
” har \l Ww, e At R . ft EF H gw 7 
x I rN Detr I BR ree RB. H ‘ ‘ 
‘ g ron ft x W ‘ s NI R i Hi 
’ re Wes “ Mi 








OFFICE APPLIANCES 55 





























| 





| 


























































































































































































































































































































} 4 ee 





























“The Line that can't be matched” 





A line which has both quality and individ- 
uality, variety enough for every requirement 
and manufactured with the greatest care. 


Manifold Supplies Company 
188 Third Avenue 
BROOKLYN station t2 N. Y., U.S. A. 
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Have you a little riveter in your office? 


Rand Kardex « Library Bureau 
Safe Cabinet — Dalton < Line-a-time 


HY close your windows to shut 

out the nerve-racking noise of the 
steel riveter next door, when you open 
your ears to the noisy clatter of a type- 
writer in your own office. 

American Business Leaders every day 
are removing the “little riveters” from 
their offices and installing instead the 
New Improved Remington Noiseless 
typewriter to get that quiet so sought by 
Men Who Do Things. 

The New Improved Remington-Noise- 


less is mechanically perfect, enabling 
your operators to work without annoy- 
ance or delay—and noiselessly ! 
Telephone or write to-day—see the 
New Improved Remington Noiseless— 
have your stenographer type a letter on 
a Noiseless and you will quickly put the 
“little riveter” out of your office in the 
interests of both health and efficiency. 
Don’t make your mind compete with 
office noise any longer—telephone or 


write to-day. Send fora Remington Man. 


Remington Typewriter Company 


Division of 


Remington Rand 


374 BROADWAY, NEW YORK CITY 


World’s largest manufacturers and distributors of office equipment and systems 





Baker-Vawter ~ Powers 
Remington Typewriters — Kalamazoo 
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SOLOR ERODUCTS 


TYPEWRITER RIBBONS 
TYPEWRITER - PEN & PENCIL 


CARBON PAPERS 


REFLEX 


WRITING INKS SHOW CARD COLORS 
STAMPING & NUMBERING 
MACHINE INKS 




















































































































THESE ARE ALL COLOR PRODUCTS 
SOLD BY 
OFFICE SUPPLY DEALERS 





The fact that our business has 
grown and developed largely, 
over a period of 48 years, is in 
itself first evidence that super- 
ior goods are produced, that 
they are sold at reasonable 
prices, and that satisfactory 
service to thousands has been 
rendered. 


Grade for grade—price for price, 
there are no stationers color 
products that surpass the A. & 
W. Line 
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Huber, 


electe Louis H. Tavernier, vice-president; Fred G 

secretary and treasurer, re-clected The board of directors 
is again headed by Eberhard Faber, while C. C. Shee, 
A. G. M. Staveley, G. W. Fairchild and J. E. Neary were 
also re-elected [he new directors are \W S. Stattord and 
H. B. Barnett, who is distinguished tor his capacity as an 


arranger of entertainments and a musician of much ability 


Cup Winners 


Walter |]. Bennett won © «60 berhar Faber cup tor 
oring he greatest number f pomts m Class A Charles 
H. Everl took the president s cup on Class B 1 larold 
Ba e Oakville-American cup given by C. ¢ 

She ( ( Eigl lave k adva g the 

i eautiful wea ( 
ved \ i Tri¢ 

under e direction of \l Barne hel s ’ ¢ V 
George Wilcox, Jim Thomas and Mr. Mille greens 
keepe were heartily appla rele At f members 
received | ge and loud applaust i t \ 
feature I e entertati va 2 2 c 
Statior Glee Song vritte! Paul | ( valdt s 
pe al e Gollt \ssociati Valu ds were 
riven to all who had compete: n the final tournament 
The board of directors will appoint the necessary commit- 


tees tor the vork of the ensun 


> 
Chicago Typewriter Dealers Discuss Credit 
Information Policy 
Dealers’ Association held its 
the Hamilton Cl 


1@ the various committee report 


Lhe Ch:cago Cypewriter 


regular monthly meeting at ib early last 


mont! Follow there was 


some discussion on the question of the association distribut 


nfiormation to members. P. E. Kinnisten, secre- 


’ : ’ = , 
tarv-treasuret! told the meetnu gy of the possibie renents to 


all members if they would lend their co-operation by fur- 


nishing a list of delinquent and undesirable accounts to the 
secretary He contirmed the legality of this procedure by 


citing decisions of the Supreme Court 


It was brought out that while dealers could not unite to 
refuse to sell to one known to be a “bad account,” they 
could demand cash and refuse to extend credit. By know 

¢ in advance through the co-operation of the members of 
the ass« iation the names of those whose redait 31s unre- 
hable, losses might he averted 

Lhe program tor the Decen ber meeting was taket up 
and H N Rice of the Smith Type < Sales agreed to 
arrange for a sales demonstration at that meeting 

Standard I of sales contracts an agreements 
were mitted and some minor changes suggested with 

ey acceptec 

Pre i’t I ed ll is nittes 
‘ i sele« Ve \f DD) ug 
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Another Victory! 


22> = Annual Worlds Typewriting Championship 
Won onthe UNDERWOOD 


13 WORDS a minute tor one hour! 41,232 strokes or more than 
11 strokes per second! A phenomenal performance of speed 
and accuracy by the World’s Champion Typist in establishing a 
NEW WORLD'S RECORD on the Underwood at the 22nd Annual 
Typewriting Contest, Carnegie Hall, New York City. 


The World's Typewriting Championship, the World’s Ama- 
teur Typewriting Championship and the World's School 
Typewriting Championship—all won on the Underwood. 


Gov. Alfred E. Smith Trophy 
won by Chester Soucek, Coraopolis High School, 


Coraopolis, Pennsylvania, at 81 words per min- 
ute. This trophy for speed and accuracy in 
typewriting was won in competition with 
55 other sontertntte representing all sec- 
tions of the United States and Canada. 


A complete copy of the Official 
Records will be sent free upon re- 
quest. Underwood Typewriter 
Co., 30 Vesey Street, New 
York City. 







it | as i ype- 
writing ¢ ha mpioin hip 
r 22 comsecutive years 
1s been won on the 
Underwood Typewriter 





New World's Typewriting 


GEORGE L. HOSSFIELD *~ad Championship Trophy 


WORLD $ CHAMPION TYPIST J ~ 


U NDE RW OOD 


‘The Machine of Champions 












































Like all great inventions, the 
Addressograph was founded on 
an actual need for greater re- 
sults with less efforts. The first 
machine placed on the market 
was a rubber-stamp machine 
for addressing envelopes. 
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Is No Progress 





This Amazing Versatility 
Pays Users Everywhere 
Ribbon or Ink Print in 7 colors 

47 ype Styles 


Address Plates 


35 Stvles o 


Penny Address Plates 
Iwo-color Printing at ONE Ops 
ation 


Automatic Selectior 


Deletes printing of certain data not 


desired on certain torms 
Automatic Check Signing 
Automatic Feeding 

( arbon f opies 
Numbering 
Consolidated Re 
Mult: 
Automatic 
Priplic 


Automatic Signalling 


Automat 
ord Filing 
Column Listing 
Dating 
ating, Quadruplicating 
Rep at Printing 

Automatic Counting 

Post Card Messages 
Completed Letters at ONE Opera 
tion 


Metal Tag Indenting or Em 
Automatic Ejection 


\utomat Plate Se 

\utomatic Skipping 

\utomat lag or | 1 Fe l 
Automatic Permit Printer 


Return Card Printes 

Auxihary Imprinting Att 
for additional data 

Automatic Stop 

Pulls 


Expirations Automatically 





Surprising Advances Since 1 892 


Peg «yor lal Company started 
in 1892 with a crude, little hand- 
operated device which clamped to a desk 
and addressed envelopes only. 


Today —35 years later — Addressograph 
Company manufactures over 30 differ- 
ent sizes of machines, ranging in price 
from $18 to $4,400 (at Chicago). 


Addressograph products have hundreds 
of profitable uses. Any one of them saves 
you dollars. 


FREE Survey Reveals MORE SALE. 


Alddresso 


TRADE MARK 


PRINTS FROM TYPE 


Canadian Main Of 


60 Front St Ww 
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The evolution of the Addressograph 
goes on. Nothing is left undone to 
provide the utmost in mechanical 
improvements. 30 different sizes of 
machines—from hand-operated to 
high-speed, automatic feed equip- 











ments—for every name and data 
writing job. 























Without Change— 


TAGE coaches are obsolete. This is the day of high-speed transcontinental flying 

machines— wireless photography—telephones, etc. Likewise, old “stage-coach meth- 
ods” have no place in business today! Progress has brought changes—and keen busi- 
ness executives have been quick to discard the old and adopt modern business systems 
and machines that insure continued success. “Figure the PROFITS to be gained—not 
the initial cost” is a success-formula advocated by business leaders everywhere. An 
Addressograph equipment may cost you $100 or $100,000. What difference does it 
make provided the savings it effects are greater than “bond interest” on your invest- 
ment? Records of users prove that it will be! 


So it is to YOUR advantage to have an Addressograph man make a FREE survey of 
your business and recommend cost-cutting systems. When shall he call? / 


MAIL 
WITH 
YOUR 


7 
903 W. Van Buren St., LETTER- 


Chicago, U. S. A. HEAD TO 


7 Addressograph Co. 
7 $03 W.Van Buren St., Chicago, IIL. 










y [) Have Addressograph 
Man call and make FREE Sur- 
J vey of our business. 


4008-12-27 
- 
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[mperial 


The Medium Priced Line of High Quality 


Recipe 
Cabinets 


The Ideal Christmas Gift 


You'll sell hundreds of them before the holiday season 





Furnished in Oak, Mahogany and White 
Enamel Finishes in 3x5 and 4x6 sizes. 


Write for prices today and get your share 
of this good business. 


Imperial Methods Co. 


FOREST PARK (Suburb of Chicago) ILLINOIS 


Schubert Office Specialty Co., Pacific Coast Dis- 
tributors, 1405 S. Hill St., Los Angeles, Calif. 











New York Stationers Discuss Practical Topics. 

The regular monthly meeting of the New York Station- 
ers Association was held Monday, November 21, at the 
Drug and Chemical Club, 85 John street, New York City 


An enjovable turkev dinner was served 
President Hill called the meeting to order and dispensed 
with the reading of the minutes and the treasurer's re 


rts, and introduced Edmund F. Wright, assistant dean 
ot the Harvard Bureau ot Business Researc! who had 
come from Boston in place of Malcolm P. McNair, wh 
had been taken ill 

Mr. Wright took up the various phases of the report 
which had been made by the Harvard Bureau on the sta- 
tionery trade and gave several interesting facts He said 
that the common figure for the stock turn in the stationery 
trade was 2.7 times 

Comparing the stationery trade with other industries it 
was discovered that the large department stores had an 
expense of 30.3 per cent with a net profit of 2.3 per cent; 
that the small department stores had an expense of 7 
per cent and a net pront of two-tent 
that the jewelers had an expense of 37.8 per cent with a 


3 , e- that the : 1s’ material dealer 
net profit of 3.1 per cent; that the masons’ material dealers 


had an expense of 21.1 per cent and a net profit of 2.8 per 
cent; that the paint and varnish wholesaler had an expense 
of 23.6 per cent and a net protit of five-tenths of one per 
cent, and that finally the stationers had an expense ol 32 3 


per cent and a net profit of 1.1 per cent 
The investigations of the different industries as shown 
that the stationers’ expenses are higher than any other 


' 


trade that has so far been studied by the bureau, with one 
exception, the jewelry trade 

In New York City fifteen stationers reported, with typi- 
cal net sales of $150,000 The average of these New York 
City concerns showed that salaries and wages took up 
19.9 per cent; advertising, 0.65 per cent; delivery, 2.8 per 
cent; rent, 4.2 per cent; interest, 18 per cent; losses due to 
bad debts, 0.45 per cent, with total expenses of 34.5 per 
cent, gross margin of 56 per cent, net profit of 1.5 per 


cent and the stock turn four times a vear 


Che expenses were shown to be very high It was also 
shown that a special group from all over the United 
States which had an average salary al d wawe expense ot 
only 15.4 per cent was making the greatest profit It was 
discovered that the higher the stock turn the lower the 
expense and the higher the profit 


Che delivery expenses for the stationery stores seemed 
’ 


to be considerably higher than the delivery expenses for 


either the large department store or the small department 
store 

It was discovered that the average outside salesman 
brought in about $21,000 worth of business per vear and 


that he was averaging about 11.5 per cent commission on 


this business This appeared to be too h‘gh and indicated 
that the outside salesman was not active enouel His 
average sale was only about 8&5 per cent of what it 


should he 

Mr. Wright stated that not enough information had been 
gathered to make a complete analysis of the industry, but 
that sufficient had been given them so that they would make 
a fairly good cross-section. 

fter Mr. Wright had finished his speech several « 

tions were asked and additional speeches were n ide by 
Sam Libien, Henry Frank and Louis C. Giels 


Vice-president Eddie Gash, who is also chairman of the 
entertainment committee, then laid particular stress on the 
unnual banquet which will be held at the Hotel Astor, 
Wednesday, January 25, and urged that all present make 
plans to be present on that evenn 

The meeting was then turned over to C. C. Shee. chair 


man ot e special committee for the educational work of 
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A “CLEMCO™ Emerson Suite in the private office of H. H. Hensley, W. B. Foshay, Co, Minneapolis, Minn 


Tie In And Win With 
‘“CLEMCO” 


ODAY modern business men demand office furniture that 
appeals to them from the artistic as well as the practical / 
point of view 
“CLEMCO'S” policy of developing broad market possibilities 
for you through National and Local Advertising is influencing 
them toward the purchase of Fine Office Suites and provides the 
basis of opportunity for you to build a larger volume of profitable 
business in 1928 


We will be pleased to give you complete information tf you 
will write and ask for it. 


THE CLEMETSEN CO. 


Makers of a Complete and an Exceptional Line of Desks and 
Fine Office Suites for Business, Bank and Professional Use 


3403 West Division Street Chicago, Illinois 
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Directors’ Room, Steinway G Sons, Inc New York City 


a CHARACTER THAT 
2 IMPARTS DISTINCTION 


- 


Ss 


N a significant percentage of instances, B. L. Marble Dealers are securing an 
those corporations with honored repu- ample share of the prestige and profits 
i tations to maintain and who are wisely in this very desirable class of business ' 
areful of firs yressio ave chose ae, lll 
careful of first impressions, have chosen Progressive office furniture dealers in 


B. L. Marble Business Chairs. They 
have selected these chairs because of their 
impressive stability, their business-like 
dignity, and the economy that is assured 


territories where we are not already 





represented are invited to write for 


Catalog No. 33, ‘‘The Blue Book of i 


through their reputation or long life Business Chairs.”’ a 
Che B. L. Marble Chair Company Ni 

Bedford, Ohio y \ 

J 








B-L MARBLE & 


Ne BUSINESS CHAIRS &* 
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the association, who in turn introduced Joseph Arnold of 
Charles Clark & Company as chairman of the manufac- 
turers’ committee. The subject discussed was “How to 
Best Sell Greeting Cards and Social Stationery.” 

Mr. Arnold laid particular stress on the value of window 
displays in the sales of greeting cards, and the special 
value to be found in pushing cards for special days and 
with special sentiments. 

Mr. Muir of Eaton, Crane & Pike then took up the 
question of social stationery He stressed the value of 
better instruction to the clerk behind the counter in the 
sale of social stationery. He emphasized the department- 
ization of the stationery stores so that a separate depart- 
ment would be set off for social stationery, etc. He referred 
to the inefficiency in selling now being encountered and 
advocated the idea that the salesmen who sell the goods 
should be permitted to help select the stock from the manu- 
facturers. He urged that the dealers give their respective 
salesmen all the information available about the different 
classes of goods which they are to sell 

G. Byers of Stevenson & Marsters stated that in the 
past about 90 per cent of their business had been commer- 
cial and that they had finally awakened to the fact that the 
greeting card business is one of the ways in which their 
other business can be boosted. The greeting card brings 
the stenographer into the store and also brings the execu- 
tive, for the office boy can hardly be depended upon to buy 
a greeting card for the employer. 

Mr. Hirsh of J. Meyers Stationery & Printing Company 
referred to the greeting card department in their business 
which had been developed to a profitable point and stated 
that the sale of the greeting card led to other business. He 
gave a specific example which was well received 

Mr. Shee then spoke on the value of having price cards 
put on the greeting cards which are in stock by means of a 
clip so that the stock would always be in excellent shape 
and the price would be in plain sight without any unneces- 
sary handling by the customers. 

At the conclusion of the meeting President Hill wel- 
comed and introduced Willis L. Brownville of Wards, 
Boston, who is also secretary of the Boston Stationers As- 
sociation. Mr. Brownville made a few remarks and ex- 
pressed his pleasure at being able to attend the New York 
meeting 

pn eee 
Stationers’ Squares Elect Officers 

On November 17 the Stationers’ Square Club of New 
York City held their annual meeting which included the 
election of officers and initiation of several new members 

Collin C. Shee was re-elected president of the organiza 
tion. Under his administration the Stationers’ Square Club 
has prospered and progressed and the nominating commit 
tee headed by George Nitschke decided to ask Mr. Shee 
to again take the office. Louis Tavernier, one of the hard 
est workers in the Square Club membership and who put 


i great deal of time in last vear, was elected first vice 


president Aaron Gottlieb was elected second vice-presi 
de 

Mortimer Libien was re-elected secretary and Edwaid 
Batchelder as assistant secretary William S. Donnelly 
was re-elected treasurer and Arthur Gilbert assistant trea 

| i < nmittec composed ot Joseph ] 
Arnold, chairman, George Nitschke and George Wer 


George Nitschke was als ippointed chairmar t the 
entertainment committee 

Eighty-six members of the Square Club were present 
this ind enterta ent WwW ch was held at |} iuse §s 
es 35 rdwa ‘ York Cy} 
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Saving Office Dollars 


HE Underwood Revolving Duplicator 
holds down office overhead. 


It reproduces in quantity all kinds of written 
work. It takes care of those last minute Bul- 
letins that have to be rushed out to the sales 
force, new price lists and nearly every kind 
of office form. It turns them out in a few 
minutes—at a fraction of the cost of print- 
ing or multigraphing. 


It is so simple that anyone can »>perate 
it. An easy turn of the handle—and from 
40 to 60 neat, legible copies a minute are 
duplicated. 

Any Underwood office can give complete 
information on the Underwood Revolving 


Duplicator. Write or telephone for these 
dollar saving facts. 


UNDERWOOD TYPEWRITER CoO. INc. 
UNDERWOOD BUILDING NEW YORK CITY 


UNDERWOOD 
Revolving 


DUPLICATOR 
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Cuspidor Prices 


Reduced 


Our new price list will interest you 


Prompt shipment 


A new envelope stuffer showing 


six of our best sellers is supplied 
with orders. 


> 
Cbe 
MAT 3.CO 


DETROIT ~ 


1500 BEARD AVENUE 
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Twin Cities Stationers’ Dinne 

Che nual dinner ot the Twin City stat 
planned by a local committee at Minne 
Arthur Graystor t the ry as & Gravys 
Chis is the important social event of the vear 
est territory \ll travelers ane dealers 
ire invited te porn the Iw (ity Stat 
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Dictaphone Golfers Compete 


first annual golf tournament 


of the Dictaphone 
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DICTAPHONE GOLFERS AT SAN FRANCISCO 
RATE ANNUAL GOLF CONTEST Player wl ‘ 
Crystal Springs Golf C.ub, Burlingame, Calif Stand 
right » I. Murphy Los Angel \ McGrew I 

inane L. } Sehreiber, San Francisco 4 j M 
Franciseo: J. H. Best Pacific Corst inagetr SS. 
gl M Jew l Los Angeles _ 3 Warre S 
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al t ‘ i iT ( 
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inet 


Os Angeles organization was held at Crvst 

Golf clu Burlingame, near San Francisc: 
15-16 The award was a handsome silver 
] H Best Pacitic coast manawert whose 
the scene of the contest, played with the S 
organization A. McGrew, Los Angeles mat 
with the Southern forces 

All the players were pitted against each 
to their handicaps, one twosome and two four 
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American Business 
we extend the 
GREETINGS OF THE SEASON 
and a New Year 
of assurance, good 
will and prosperity 
STEEL EQUIPMENT 
CORPORATION 


AVENEL, NEW JERSEY 
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Bei spirit of gra- 

cious living moves 

downtown ... . offices 

cease to be merely 

workshops and become 

attractive habitations 

... Office furniture, ap- 

pointments and decora- 

tions are selected and 

sold en suite. Leopold’s 

service to Leopold 

dealers makes it very, 

very easy for them to ‘ 

Se ie at ee profit by this trend R 

oe toward ensemble 
installations. 


he pieces in the above 
icture are of the 
RISTOCRAT Suite 
by Leopold. 


‘Leopold Office Furniture Inspires Achievement”’ 
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Sundstrand Adding Machine Studio in Chicago 

When the Sundstrand division of the General Office 
Equipment Corporation announced the removal of its 
offices November 1 from 523 South Dearborn street, Chi 


to 864-66 Cass street, 1t was considered a geograph 


cag l 

il change only It 1s more than that It is an innova 
t n adding machine offices 1 studio T he cation is 
n a district of studios, and on the edge of Chicago's gold 
coast \ residence has been remodeled, and the English 
basement adapted to the Sundstrand requirements. The 


building sets back from the street, with a plot for lawn 


A spacious yard is in the rear, which one of the upper 


r 
tenants has already planted as a demonstration for his 
professional work in landscape gardening P. N. Sea’s 
office faces this plot, and it will be right cheery in the 
spring and summer One large room is for the occupancy 


of salesmen, each with his own desk. In the rear of this 

r room is for display, in which 
Miss Estelle S hwartz the secretary, handles the office 
detail, incoming calls, and welcomes visitors The floor 


1 


is carpeted, and the turnishings make excellent contrast 


t the machines 1eW 
In location and arrangement this new Sundstrand studio 
is unique It is close enough t the loop, or business dis 


trict, to be convenient for salesmen and customers. Park- 
ing space is available, and without restriction There is an 
abundance of natural illumination, and dining facilities 
of every grade in the neighborhood. The arrangement and 


location should make a definite impression on the volume 
of Sundstrand sales in Chicag: 

Mr. Sea plans expanding his sales staff in Chicago, and 
has divided the city into five territories, each in charge of 
an experienced salesman, with assistants. Another thing! 
The Cass street location is conveniently near the Oak street 
beach, one of the favecrite bathing spots in Chicago It 
wouldn’t be surprising if Mr. Sea would have sunrise pep 


meetings in the summer, with the salesmen in swimming 


. . ’ , ‘ . , 
suits for a refreshing dip, stemming the breakers of Lake 
Mi gan to give zest to the ly rounds with cor pet 
t selling 


Detroit House Celebrates 85th Anniversary 

The Richmond & Backus Company, Detroit, Mich., cele 

ed its eighty-fifth anniversary in November. This 
business had its inception when Detroit was a town of 


less than 40,000 peopl A. Richmond was the proprietor 


‘ , ’ ] ; Ty > 7 . 
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Waldon Ronis 


World's Quality Stand 


~ 


ry . ’ tr 


“88 STYLES" 


WORLD'S 
QUALITY 
STANDARD 


—it is a most com- 
prehensive line and 
satisfies every de- 
mand upon the sta- 
tioner. 











Weldon Roberts Rubber Co. Nework,N.J.US 














SAMS 
































100% Goodwill 


Repeat business is largely the out- 
come of goodwill earned from good 
service. 


Mutschler Brothers Company, hold- 
ing as it does a leading position in the 
table industry and concentrating all 
efforts on the exclusive production of 
tables only, is one hundred per cent 
interested in maintaining public good- 
will as a result of good service. 


The Samson 
tables for every purpose in office or 
directors’ Our new catalog 
No. 27 gives much interesting infor- 
mation. A copy of this will be sent 
for the asking. 


line of tables contains 


room. 


Mutschler Brothers Co. 


512 Madison Street 
Nappanee, Ind. 


SAMSON No. 326 
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Creating and Maintaining Office Morale 
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Abstracts from an Address Before the Amer- 


ican Management Association at Chicago 


November 1-4, by Henry W. Cook, M. D., 


Medical 
tional Life Insurance Company 


lized pro] aganda 


Reform Needed in Technical Matters 
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The American Multigraph Sale 
207 Pullerton Plde. 
st. Louis Mo. 


omen: 


Very respectful 





WBL:E 





Lhe May S eparimend tures tompuny 


Answering your recent inquiry would advise that 
for the pest ten years we have been using your folding 


machine on our monthly stetements. This, we think, fully 
answers any question as to its value to us. As for 


comparison between the mechine and hand folding, there is 





OFFIces 
LvYORS. 3 Que St Cire 
BELFAST S® Scorties Teweeeence B.os 
MANCHESTER S6 Moser S* 
CHEMNITZ Fe comcercers 7 
GABLONT Gre Mavererenese 6 
«O8f 2aran 
YORONAMa YAPan 
SwanGwa Cena 








Take advantage of this 
interesting FREE demonstration 


At no cost you may use this machine for one week, on your 
own statements, folders, letters and other work now being 
folded by hand. 

We are so sure that you will immediately see a large possible 
saving of time and money that you will decide to own the folder 

which you can buy on easy terms. It is said to be the only 
practical folding machine of moderate price suited to the every 
day needs of any kind of business. 

If you decide not to keep it, ship it back at our expense. 

To take advantage of the above offer, fill out the coupon at 
the right, attach it to your business letterhead and mail to 


THE AMERICAN MULTIGRAPH SALES COMPANY 
1836 East 40th Street, Cleveland, Ohio 


MULTIGRAPH \older 58 








Send me your No. 58 Folder for 
free demonstration. 
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Not an Odd Piece 
to Buy 


Why the Art Metal agent 
got the order for this 
complete installation 


AST winter the Welles-Bowen Co. built a 
new office. Every inch was carefully 
planned to meet requirements. No mismates 
in office equipment could meet these require- 
ments. Each file and desk had 


space, of ease of operation, and most impor- 
tant of all—of cost. 

From the wide range of Art Metal steel units 
the Welles-Bowen Co. selected and placed an 
order for 24 desks, 10 tables, and seven bat- 
teries of counter-height files. 

No odd pieces were used to fill in. Every unit 
matched. Every purpose was served by one 
make of equipment, supplied by one dealer. 





to be carefully fitted to the 
space it was to occupy. 

The Art Metal dealer with 
a complete line of steel office 
equipment got the contract. 
Why? Because an Art Metal 
dealer can estimate and equip 
an office of any size complete. 








Complete Dealer Service 


Art Metal diversification ex- 
tends to a complete dealer ser- 
vice as well. Carefully planned, 
this dealer service has assisted 
merchants to secure more 
office equipment business. Di- 
rect mail campaigns, circulars, 








Because he can supply Art 
Metal units that meet uniform 
requirements of design, of 


One section of the Cashier's Office equipped 

with Art Metal files. Easy operation and 

valuable counter space helped the Art Metal 
dealer to bid successfully on this order. 


booklets, technical literature 
—a dealer help for every con- 
dition of selling. 





la 
Steel Office Equipment 
Jamestown, New York 


U.S. A. 
THE WORLD’S MOST DIVERSIFIED LINE OF STEEL OFFICE EQUIPMENT 


December, 


— 
1927 


The new office of the 
Weiles-Bowen Co. of 
Toledo, showing part 
of the Art Metal in- 
stallation. Spacing, 
size, cost—Art Metal 
satisfied every requtre- 
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OFFICE 
accuracy will spread. Such a firm as Cheney Bros. has 
thirty per cent of its office force on an output basis. 
Many Workers on Output Basis 
The Aetna Life, under the guidance of Dr. Bills, has 
made considerable advance in this direction, and the Metro- 
politan Life has over 9,000 employees on piecework basis. 
The interesting point is that on a measured production 
basis the individual employee receives more salary, in- 
creases varying from ten to fifty per cent, and at the same 
time the company saves money and the work its more 


accurately and more promptly done. The explanation lies, 


‘of course, in the fact that the employees do more work 
when they are paid in proportion to what they accomplish, 
whereas under the old method the same salary was paid 
each pay-day whether two or three hours a day were 
wasted or not. 

I personally believe that this 1s the most inviting oppor- 
tunity now evident for experimentation and advance 

> * > 

Mental aids to morale maintenance include first, entrance 
requirements of adequate mentality and education; second, 
further advance in education An office job should in itself 
It should afford 
concentration, quickness, 


be educational, if it is properly managed. 
mental training in promptness 
and in memory provided always that the supervision is 
strict and stimulating. Strict is used here in the sense of 
firm insistence upon reasonable requirements, not at all 
in the implication of harshness or lack of consideration 
and understanding. The most unfair and injurious mental 
influence to which young office employees can be subjected 
is the condition, which is so very prevalent, of a general 
slackness and mild puttering attention. The age of a large 
majority of office workers is from eighteen to twenty-two, 
a formative period in which qualities making for success in 


after life may be vitalized or vitiated. It is no real kind- 


ness to these young people to allow them to drift in late, 
to dawdle over their work at odd times during the day, and 
chronically for one-half hour before closing, as is so fre- 
quent, and to have three-fourths a day’s service pass as 


satisfactory Such a condition is a greater loss to the 


employee than to the employer. It tends to destroy enthu 
siasm and morale quicker than anything else. The busy 
employee who is paid a good salary and who earns it, is 
the happy and contented employes 


Added Educational Facilities 


In addition to the education of the job itself, further 


opportunities may be offered in intra and extra mural in- 
struction—in an office librar ind reading room, com- 
pany bulletins, lectures, and manuals 

> > 


fecreational activities have a field of usefulness depend 


ng on the location of the building, the social homogeneity 
f the employees, the size of the city, and other conditions 
In genera I elneve the i secondary imp rtance to 
ther factors in maintaining morale A company dance 
theatrical performance, dinner, picnic, and team athletx 
agement, all have a place within reasonable limits. 
| hey iré he st | he lie ve le It ] ree ly within the contre l of 
the I cs vit i i Stance ind ers i] t 
st f the ‘ ik c 
I lus ld | 1 a word é 
] £ ty the « ( elreve ta t t 
ral loo frequently the senior executives are 
t uc h with the ormece I il gement, so that the em 
ployees do not feel that their interests are given the serious 
nsideration which they deserv They may be in the 
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Mastergrade 


Remanufactured 
) UNDERWOODS 


For Machines 
Like New— 


The user wants a machine like 
new, but at a saving. 

















Impossible? Not at all. We are 


doing it every day. 


In the Mastergrade remanufac- 
tured Underwoods, we are giving 
the user a machine which, for all 
practical purposes, is like new. It 
will turn out good work, it will 
stand up, it will give full value for 
the money—day in and day out 
satisfaction at low cost. 


Our unlimited supply of rough 
machines, bought to good advan- 
tage, makes possible a saving to 
the user unequalled anywhere. 
The price list proves it. May we 
send a copy? 


The Wholesale 
Typewriter Company 


Exclusive Distributors of Mastergrade 
Remanufactured Underwoods. Larg- 
est Wholesale Distributors 
in the World. 


428 Broadway New York, N. Y. 
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Dayton House Enlarges Scope 

The Reynolds & Reynolds Company, one of the foremost 
printing, stationery and lithographing houses in Dayton, 
Ohio, has recently taken on some large contracts of such 
magnitude as to make it necessary to institute an increased 
development program. They will, therefore, not only en- 
large their present facilities by way of new buildings and 
equipment, but will considerably increase their production. 
For a number of years the company has specialized in the 
manufacture of loose leaf systems and the progress made 
in these lines is one of the factors which is forcing them 
to enlarge this department as well as others 

The Reynolds & Reynolds Company was organized 
sixty-one years ago by Ira Reynolds and his son, Lucius 
D. Reynolds. The beginnings were very small, but they 
commenced the manufacture of stationery in many of its 


branches, the business enjoying a steady growth and de- 


velopment through four generations of the Reynolds fam- 


ly, weathering floods, fires, panics and various other hand- 
icaps. The company is equipped with the most modern 
automatic machinery and has under one roof a complete 


plant for the manufacture of loose leaf devices, stationery, 





rinting, etc. 


" The increased volume of the printing and lithographing 
A Better Se rvice business, including recent new contracts, has obliged the 
company to make plans for devoting their entire plant and 

F equipment to the printing and lithographing department 
oO r D e 7 k U Ss e r Ss exclusively. They, therefore, find it to their advantage 


the writing tablet, school supply and sta- 


@ to discontinue 
ex clusively UNN tionery goods, merging that department with the Western 
G ;, E.S -ynolds, presi- 


Tablet and Stationery Corporation Reyn 
Made in Grand Rapids dent of the Reynolds & Reynolds Company, will be finan- 
cially interested in the Western Tablet Corporation, which 
Help your trade to get the best results was organized in February of this year and is composed of 
from their staff. Sell them the unex- seven of the largest tablet and stationery plants in the 
celled service of GUNN LINO. These United States, these plants being located in St. Joseph, Mo.; 
distinctive desks do more than enhance Kalamazoo, Mich.; West Carrollton, Ohio; Richmond, Va.; 
the office interior. They promote Holyoke, Mass.; Green Bay, Wisc., and Minneapolis, Minn 
os Their executive offices are in the Third National Bank 

accurate vision and add to the user’s building. Dayton, Ohio 

comfort. The Reynolds & Reynolds Company were organized in 


1866, incorporated in 1889 and reorganized in 1920. Their 







“ . . executive offices are located at W ashington and Douglas 
It isn’t a 


f INo” 
Unless It’s a 
GUNN” 


streets, Dayton 
The merger of the tablet and stationery department with 


the Western Tablet and Stationery Corporation enables 
the Reynolds & Reynolds Company to extend their activity 
to take care of their lithographing and printing require- 


ments and gives them much needed room for the expansion 





, 
oft those departments. 


_ oe —_ 


Colored Coronas Get Good Reception World Over 

Sport model Corona typewriters, dressed in a variety of 
attractive colors, have been received with acclaim in many 
parts of the world. While they have been available to 
dealers a comparatively short time only, these machines 
have found an appreciative market, which has exceeded 
the expectations of the L. C. Smith & Corona Type- 
writers Inc. 

\ Corona user in the West Indies—a lady—wrote that 


+1 


has selected a beautiful red one; another enthusiast 


The Gunn Furni C - 
e unn urniture 0. in Mexico said that the old machine that has served him 
GRAND RAPIDS, MICHIGAN faithfully for years is to be replaced by a sport model. 


Branch Offices and Salesrooms [hese are mere incidents picked at random from the many 
reports received Both the foreign and the domestic dis- 
11 East 36th St., New York City tributors express their satisfaction with the new departure 
1027 So. Broadway, Los Angeles nd are confident that it is a real asset to them. Increasing 
21 Second St., San Francisco ee ee eee : ale = Oat 
orders indicate the favorable reception of these beautiful 


q © u- 











achines by the publi 
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For Heavy Duty 


Capacity, Durability and Speed 








specially 


Big Business 


with Simplified Operation 


“"“ULLY meets the heaviest, most 
K exacting demands of modern 
business. Designed particularly 
for severe, continuous operation at 
high speed, which is one reason why 
Allen-Wales Model 25 is so well 
liked by many of the country’s 
largest banks for their more im- 
portant work. 


Equipped with all the essential 
features demanded in a modern ma- 
chine—compactness, large capacity, 
triple visibility, sturdy construction 
and speed with accuracy. 


Any hand operated Model 25 may be 
easily converted into an electric, and 
once converted may be instantly 
changed intoa portable,hand machine. 


Write for particulars regarding exclusive franchise 
for full line of high quality figuring machines. 


ALLEN-WALES CORPORATION 


233-245 Spring Street, New York City 


[LEN-WALES | 


VISIBLE ADDING AND SUBTRACTING MACHINES 


recommended 


for Banks and 
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Now! a counter height safe 
that meets all competition 


Counter height installations offer no 
obstacles to Macey dealers—they are 
equipped for every demand. 


The new counter height safe clinches the 
market. 


| Dimensions of the commercial grade safe, 
| formerly known as No. 216, have been 
altered and three styles are now ready. 


The new number comes with legs and lino- 
leum top, with legs and plain steel top and 
with casters and plain steel tops. 


Already dealers have increased their sales 
since the addition of the new counter height 
safe. If you do not have full details at hand, 
let us send them. 


The Macey Company 
GRAND RAPIDS, MICH. 


The Macey line consists of steel 
files, steel desks, filing equip 
ment supplies, sectional book- 
cases, and matched office suites 
Catalogues sent on request 
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Anniversary Number of The Du Pont Magazine 

The Du Pont Magazine, published by E. I. Du Pont De 
Nemours & Company, Wilmington, Del., issued a special 
number commemorating the 125th anniversary of this bus- 
iness. It is important as a historical document, and inter- 
esting in its revelation of the wide activities of the 
organization. 

The business had its inception in a small powder mill on 
the banks of Brandywine Creek, near Wilmington. Amer- 
ica is indebted to the French Revolution, which forced 
Pierre S. Du Pont to suspend business in his printing 
house at Paris. He came to the United States with his 
two sons. Exhausting their supply of powder while on a 
hunting trip, they bought more at a convenient shop. This 
was found to be inferior material and expensive After 
learning how the powder was made, the Du Ponts became 
convinced that a mill built and managed on the plan of the 
French government works could produce a superior powder, 
and offer a real business opportunity. President Jefferson 
encouraged the project, and machinery was purchased in 
France for the new plant 


Explosives are materials of peace as well as mun tions 
of war. Plant development kept pace with the American 
market, and the technical skill employed devoted studies 
to the expansion of the business. Today industry finds 
many of its materials in the Du Pont production; office 


‘ 
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equipment and the stationery business are important cus 


omers. The office equipment field uses “Duco” for finish 
ng desks and other furniture, for typewriters and other 


’ , : . : 
ce macnines, even to numbering machines and calendar 


| 
ad stands e) the Stat ers shelves are se le and 
’ 1 , , 
d [ OKS Ct ered with | i o1d Le p ine ( ers 
his choice papeteries and other items, and his fountain pen 


nd mechat 1 nenct 
ant mecnanica pencii st 


Pyralin.” 


ee : 
United States “Baby Bonds” Coming Due 

In 1923 many citizens invested in the Treasury Savings 

Certificates of the United States, popularly known as “Baby 

Bonds.” Certificates were sold for $20.00 and have a value 


tr 3<5.UU at maturity, a separate series being issued for 


ach month Certificates for $100 and $1,000 maturity 
vere sold o1 a Ss! ar basis 

More than 675,000 of these certificates were issued in 
la i 1923 and =the ireasury Department has notifed 


olders of certificates for that month and year to present 


their matured paper to the treasury for redemption, any 


time before January 1, 1928. The entire burden of this 
transaction rests on the treasury, and a considerable clet 
il task is involved Early presentation of the certifi- 
ates will facilitate the work at Washington. If the treas- 
ury receives matured certificates dated January, 1923, well 
advance of January 1, a treasurer's check for $25.00 for 
ach certificate will be 1 le or al ! tne i tre 
ert ite becomes duc 
Iders « I bert < ssued du ig t 


‘ 


hese redeemed, in most part, through their savings or con 


mercial banks. In this case the detail of redemption was 
larihed before the bonds reached the Treasury Depart 
nent Readers holding Treasury Savings Certificates 
uary, 1928, will get their treasury checks promptly 
cates are turn 


oe 
Lincoln Line Dealers to Get Instruction Book 


Dealers handling tl ] line of desks, manutac- 
1 the Commercial | e ( : 2739 West 
Cl iw” ve ¢ { ig | re s i | 1K 
é structive salesmans e Lincoln Line ( se of 
. + S the : ¢ tr + é r 
‘ 4 a sel] g cf + g ers . 
reat salesmanship 
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SPEED] 


The new Speed Model 
is the fastest check writing machine 
ever devised to give complete pro- 
tection. 





A New Opportunity 
for Retailers 


Dealers are finding an extra source of profit in 
Safeguard Check Writers. A new and un- 
usual DEALER PLAN is now ready for your 
serious consideration ... It is complete It 
is thorough ... It will show you exactly the 


profit possibilities in your territory 


Send for Details 
Address Dealer Division 


CAPE GUAR 


WRITER 


Manufactured by 


SAFEGUARD 
CHECK WRITER CORP. 


5 BEEKMAN STREET NEW YORK 
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No. 478 Pedestal Typewriter Desk— 
32x60 inches. Covered by our 
new 400 semi-quartered line, 
quarter -sawed tops and 
fronts. Also made in 
walnut and mahog- 
any finishes. Lac- 
quer finish. 


THE JASPER DESK COQ. A 


Desks and chairs can be purchased from us in pool cars, at c& load « 
arrive in first class condition, witho# dama 


Jasper Desk Company 
Jasper, Indiana 





—— 
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No. 150 No. 151 
Quartered Oak Quartered Oak 
No. 250 No. 251 
Imitation Imitation 
Mahogany or Mahogany or 
Imitation Imitation 
Walnut Walnut 








. These chairs are lacquer finished in light 
oak, dark oak, fumed oak, standard brown, 
mahogany finish and walnut finish, 
and are constructed with the same 
rigidity that characterizes the 
entire Jasper Chair Co. lines. 
Our suggestion to you is: 
Look at ours and the 
other fellows--and may 
the best chair win. 


| AND JASPER CHAIR CO. 


load discounts, lower freight rates and the assurance that goods 
damage. We solicit your inquiries. 


a 


Jasper Chair Company 
Jasper, Indiana 
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Model 1—The standard unwwersal Hotchkiss Pape 
Fastener. Used wherever papers must be fastened 
together. Binds up to 25 sheets. Guaranteed non-clogging 
with Hotchkiss Staples 


‘Model One’’— 


The Leading Paper Fastener 


HERE is a Hotchkiss Automatic Paper 
Fastener for every paper fastening need. But 


every business should have Model One. 

Hotchkiss Mode! One is the standard paper fastener for 
everyday genera! use. It is small, neat, easy to handle, 
quick acting and, like all Hotchkiss models, absolutely sure 
in operation. It is economical to buy and to use It is 
“fool-proof” and satisfies most average requirements by 
binding securely up to 26 sheets of paper. 

You can recommend Hotchkiss Model One with every as- 
surance that you are offering the best all-purpose paper 
fastener on the market. You can sel! it with perfect con- 
fidence in ite satisfaction-giving ability—knowing that it 
will do more things and do them better than any other 
fastener of its kind. 

You know the name “Hotchkiss.” So do your customers 
It is the mark of leadership in paper fasteners. It repre 
sents opportunity. Feature it along with Model One in a!! 
your selling efforts. 


THE HOTCHKISS SALES COMPANY 


The world’s largest makers of paper fastening 


machines and staples 
Norwalk Connecticut 


Hotchkiss Wire Stapling Ma- 
chine. Easy tooperate. (uar- 
anteed clog-proof when used with 
the new genuine Hotchkiss frozen 
wire staples. Machine binds up 
f 16 lb. paper. 


F 








to 50 sheets 





The new Hotchkiss wire staples are preformed and “frosen 
into a strip of 250 staples by a specsat process 


MACHINES 
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Practical Work in College Office Course 

More than 200 manufacturing establishments in New 
Jersey and Pennsylvania have entered into a co-operative 
agreement with Drexel Institute, Philadelphia, in the fur- 
therance of its engineering and business administration 
courses, according to an announcement issued recently 
'y institute officials. 

The plan provides for one or more students in these 
courses to work for a three-month period in office or 
factory where the theories learned in classrooms are put 
into practice. The student is paid at the current rate of 
pay for the work he is called upon to do. 

The system, it was pointed out, permits an engineering 
student to spend three months in the college and then three 
months in an office or industrial plant, after which he 
returns to the classrooms while another student succeeds 
him. 

The success of the plan has become apparent, according 
to Dr. Kenneth Gordon Matheson, president of Drexel 
Institute. 

“Our long-established co-operative arrangement with 
business firms,” he said, “has built up a solid foundation 
for co-operative courses. Executives of these firms wel- 
come the co-operative business student because they know 
these two facts: First, that this course attracts only the 
more earnest and ambitious students; second, that the 
co-operative graduate is trained to handle a man’s job— 
with full responsibility—trom the day he graduates. 

“The business student needs co-operation in study even 
more than the engineer. The latter may acquire in the 
laboratories and shops of his own college a fair amount 
of practical training. But since the education of a business 
man deals more with methods and organization, it is most 
essential that he spend half his college course in a modern 
business organization. This is just what the college man 
at Drexel does.” 

a 


Tracy Assistant “Elsie” Manager at Washington 

©. H. Tracy, formerly a salesman with the Washington 
branch of the L. C. Smith & Corona Typewriters Inc., 
has been appointed assistant manager of that office. His 
specialty is the handling of purchases by the Federal Gov- 
ernment, a position for which he is very well fitted, due 
to previous contacts with Government business Mr. 
[racy joined the Washington branch in 1921, being then 
new to the typewriter field. He made a name quickly as a 
typewriter salesman, adapting himself readily to the new 
circumstances. Previously he had been president of the 
O. H. Tracy Dental Manufacturing Company, and had 
connections with the United States Shipping Board and 
with the Columbia Graphophone Company, Bridgeport 
Conn. Mr. Tracy was born at Upper Sandusky, Ohio, in 
1877, and received his education there. This was supple- 
mented by studies in accounting 


— os - 


Express Air Service Becomes Popular 

In October the American Railway Express inaugurated 
service by airplane between important commercial centers. 
The first month 2,000 shipments were made the country 
over. After the first few days these shipments were in the 
nary course of commerce. As is usual when new trans- 
portation methods are opened, initial shipments are made 
largely for the publicity the shipper can get from the 
transaction 

During the first month of operation, airplane express 
shipments originated in volume, in the order named—New 
York, Chicago, Los Angeles and Boston. It is possible 
} 


that feeder lines will be established throughout the West 


d South 
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OFFICE EQUIPMENT DEALERS 
WHO SEE THE HANDWRITING 
ON THE WALL ARE CONCEN- 
TRATING ON 
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© GheNew 


EXECUTIVE DESKS 
just announced 
HESE desks repre- 4 
sent the ultimate in 
the desk builder’s art. ' 
They possess all the | 
attributes of architec- | 
tural and mechanical | 
correctness. | 
Every detail reflects 
quality. GF EXECU- 
TIVE DESKS are truly 
the aristocrats of all 
desks. 
Recommend them to , 
your customers for 


© Che New Complete 


7OO LINE 
of Files...improved 


NEW line, with all the 

features found in the 
most expensive files, yet 
selling at a remarkably low 
price. Every size and type 
of file is included. Thumb 
latches, new interchangeable 
and adjustable bases, full 
depth drawers, are a few of 
the features of this unusual 
GF line. Write for details 
on the “700 line” of files. 





















The General Fireproofing Co. 
Youngstown, Ohio 


CANADIAN PLANT, TORONTO 
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SIGN AND MAIL 
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THE GENERAL FIREPROOFING CO., 


Youngstown, Ohio. Canadian Plant, Toronto 





El 


Waste Basket Table No. 1660-TD 
60-inch Tabla 





[ would like to have more information about 
the GF Allsteel line and the possibilities ot 
a franchise in mf district beg g the 
Desh No. 1645-TW first of the year 
Single Pedestal 
lypewriter 
Nal ‘ 
Firn 
Addr 
City stat 
HE man selling the GF 
Allsteel line is not only 
handling the most modern 
type of office equipment, 


made of everlasting steel — 
but he knows that whatever 





his customers want,—desks, 





Safe No. 6319 
aderwriters’ 
“4 


files, safes, supplies, shelv- 


ing, it will be found in the 


“Complete Line.” 

So decide now to start on a 
new page January first. In 
vestigate the possibilities of 
selling the GF All-steel line. 
The quickest way is to mail 
the 


above. 


Dest No. 1660-F 
60-inch Flas Top 





“resolution” coupon 


The General Fireproofing Co. 
Youngstown, Ohio 
TORONTO 


CANADIAN PLANT: 





4-Drawer Letter Counter-height File 
File No. 104-VL Ne. 903-VL COMPLETE LINE OF 
OFFICE EQUIPMENT 
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Onette and Wyde- 
steel Assembly 


Desk No. 1660-8 6 
60-inch Roil Top 


Transfer Case 
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Surgeons Stress Importance of Sitting Posture 

Speaking before the American Association of Railway 
Surgeons, Dr. J. R. Garner mentioned, in an address at 
1 Chicago convention, that the typical young office worker 
has “a poor carriage, flat chest and prominent abdomen.” 
He was amplifying on the thoughts of Dr. Wade Wright, 
New York, N. Y., and brought out the fact that office 
chairs are responsible sometimes for such unhealthful con- 
ditions. He offered a description of the ideal chair or 
stool for the office clerk 

“We should not overlook tl 


who constitute our clerical forces and to whom little, if 


1at vast army of employes 


any, attention has heretofore been given,” said Dr. Garner 
“For one spending the largest part of the working day 
seated before a desk the ordinary chair is as unsuitable 
as would be a full-dress suit for swimming. Such charrs 
are constructed without view to comfort or to conformity 
with the anatomical relations of the body thereto.” 

“One who would accomplish his daily task with the ut- 
most of efficiency must necessarily work with a minimum 
yf fatigue, both mental and physical. This can only be 
accomplished by the assumption of postures both easy and 
natural for his body. 

“The seat of an ordinary chair bears no individual rela- 
tionship between its height from the floor and the legs of 
its occupants. If suitable for one person, there are many 
others that it would not fit and whose legs therefore would 
have to be placed forward backward to compensate for 
the discrepancy in tall persons, while short individuals 
would attempt to overcome the difficulty by hooking the 
heels of the shoe in the rungs of the chair, thus increasing 
the amount of flexion at the knee joint and to some extent 


retarding circulation in the popliteal vessels. 


Dimensions of Good Chair 
\ properly constructed chair should have a seat approx- 
imately sixteen inches in width and not more than eleven 
inches from front to back, and adjustable as to its height 
from the floor. The back should not exceed five inches 
in breadth, should be adjustable so as to provide support 


| 


at the junction of the dorsal and lumbar region, where 
properly required, and should never extend downward so 
as to make contact with the rear edge of the seat. In 
such a chair the worker would assume a position certainly 
more healthful and comfortablk 

‘An office chair should be such that support comes in 
the small of the back,” commented Dr. John Welsh Cros- 


key, consulting ophthalmologist of the Philadelphia General 
Hospital. “That will overcome the great fault of most 
office chairs—a tendency to encourage a desk worker to 
slump. If one sits slumped down, the internal organs 
will function less well. That the height of the seat should 
be adjustable is important. Then one working at a desk 


can have his work before him at a proper distance from 


his eves without having t rouch over. This nelps both 


The public schools are aware of the importance of this 


Improved School Seating Needed 


“Ninety per cent of the desk-seats used in our city 


schools in Philadelphia are nonadjustable type,” said 
Louis Nusbaum, associate superintendent of schools at Phil 


idelphia. “However, it is customary to have desks of 


three different heights in each classroom. That makes it 
possible to seat children at desks appropriate for their 
varying sizes Some tests are being made with school 
desks not fastened to the floor and adjustable in height.” 


Having seats for office workers that safeguard their 
health by fostering proper posture is something that ought 


‘ 


interest employers keenly, declared Leon H. Clark, vice- 
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Naturally SIKES Dealers 
Benefit Most! 


Advertisements like ours which appear in 
the December 24th Saturday Evening Post 
help Office Furniture Dealers generally. 
But the man who “‘cashes in’’ to the 
utmost is the recognized Sikes Dealer. 


The Sikes franchise is a big thing in the 
office chair field—and its importance is 
increasing every day. Let us tell you more 
of its advantages. 


SIKES COMPANY 
Chairmakers for More Than 60 Years 
PHILADELPHIA 


The Nationally 
Advertised 
Office Chairs — 
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In smart merchandise Sheaffer has 
consistently led pen manufacturing}. 
Yet even in this day of shiftin3, 
fashions it is never necessary for 
the Sheafter dealer to overstock with 
pens of many colors and styles. 


Ripht advertising, creates jiant de- 
mand forafew numbers superlatively 
attractive and correct, thus solvin3, 
an important problem in stock turn- 
over which every retailer must face. 
And this is typical of the Sheaffer 
protective dealer policies, which 
return liberal profits to dealer and 


maker under the no-jobber plan. 


SHEAFFER'S 


PENS: PENCILS: SKR 


W. A. SHEAFFER PEN COMPANY FORT MADISON, IOWA, U.S.A. 
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Radite pencil, $3.25 
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Identify the Lifetime 
pen by this 
white dot 














in profit and policy 
The reason why Lifetime® has become the largest 
selling, high priced fountain-pen in the world is this: 
itis absolutely dependableand it isa thing of beauty. 
It writes at a touch and stays in writing, order, juar- 
anteed free of all repair charges, fora lifetime. And 
2 BS this protection to every purchaser finds parallel in 
Ns Sheaffer's dealer policy. A liberal profit percen- 









Onyx or Italian 








( tage, elimination of undesirable trade channels, pen Marble Lifetime 
hi es ountain 
SD styles which outlast seasonal fancy and require a apart 
BY-soD stock of only a few fast selling, items, assure the 
w ” . . . 

(a, Sheaffer dealer constant and increasin}, earnings. 
a Liberal Sheaffer discounts to dealers 


yw 


















SHEAFFER'S 


Vv) 

ma 

8 PENS+ PENCILS: SKR 

<“ W. A. SHEAFFER PEN COMPANY - FORT MADISON, IOWA, U.S. A. 
is New York . . Chicago . . San Francisco 
a W.A. Sheaffer Pen Co. of Canada, Ltd. - Toronto, Ont.— 60-62 Front S:., W. 


Wellington, N. Z. - Sydney, Australia - London—199 Regent St. 
©Reg. U.S. Pat. Off. 
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president of the Silkes Company, which for sixty years 
has been manufacturing chairs in Philadelphia. 

The owners of a factory will spend vast sums to in- 
crease the efficiency of their machinery,” said Mr. Clark 
“They ought to realize that it is just as important, even 
from the dollars-and-cents point of view, to provide chairs 
that will increase the efficiency of employes who work at 
desks. 

“For instance, the very simple matter of the depth of 
the seat from front to back. One working at a desk should 





sit on a seat that is not too deep. Otherwise the pressure 
on the forward portions of the thighs will interfere with 
the circulation of the blood When one’s legs ‘go to 
sleep’ that is a form of paralysis due to the fact that proper 
circulation of the blood has been interfered with 

‘The pressure of the back of the seat should be aganist 





the small of the back. Then one will sit upright. In the 
ordinary type of desk chair, which is too high and gives : 
support to the shoulders instead of the small of the back, 


the tendency is to slump down. That means the ribs press 
down, the pelvic bones press up, the abdominal muscles 
are relaxed, and in consequence the diaphragm and the in- 
ternal organs do not work properly and the circulation is 
impeded. Also, the lower lungs are not filled with air, 
and that means the blood is not properly supplied with 


Supreme Test oxygen, and that respiratory infections are given opportu- 


nity to establish themselves 
‘Are you tired out at the end of the day—both physically 


PENCI c. and mentally? Then look to it you have the right kind 


of a chair at your desk, for one of the greatest causes of 





eo 


mental and physical fatigue is the weariness which comes 


from the bad posture superinduced by the wrong sort of 


S 
only as good 
S 


as the user think 


. > On . ies haire 
itis. The supreme desk chairs. 
test is daily us Dangers of Bad Posture : 
CS IS dal 5 use. [The harm from sitting at the wrong sort of desk chair : 
Da yin and dav may become irreparable. Between each two vertebrae is a 
: « cartilage or disc which serves as a shock-absorber. As 
out, year in and | ; 

Me eat 4 . - one grows older this disc becomes hardened. If one sits 

year out Semi- day after day and year after year humped over, these : 
| lex undergoes cartilages may become hardened into wedge shapes, instead : 
of being straight. That means molding a man permanently ; 


> . . * ad . . cr . 
t h 1S searching into a stoop-shouldered, slumped position 
test in thousands “Lines on production charts in many an office show 
° é : varked decrease in afternoon hours in production, and 
of offices and in mane ’ 
> increase in mistakes and in work that has to be done 
hundreds of thou- over. That costs the employer money—and the cause is 


sands of hands likely to be physical and mental fatigue caused by sitting 
at desk chairs that cause one to slump instead of to sit 


ee 


Steadily mounting 





in a natural, healthful posture. Both circulation and diges 
repeat orders are un- tion have been intefered with, discomfort has come, and : 
solicited testimon- fatigue that would have been prevented by maintaining a ' 
ials that once again proper posture . 
prove Semi-Hex to rhe man wae changes from a bad chair to = right : 
be “The Pencil In- “ rt of chair will feel better at the end of the day than } 
aa he used to feel at noon. With the resultant improvement : 
comparable. in health goes also better resistance to infections, increased ' 

efthcrency fewer absences ind reduction in mistakes and 

G 1 Pencil C ae cae 

enera encl 0. \ campaign for improvement in these matters now 1s 
Jersey City New Jersey being waged by the life insurance companies, the health 
officials and efficiency and production engineers.” 


aa = 
Harvest Contest Stimulates Sheaffer Trade 
Early this fall the W. A. Sheaffer Pen Company, Fort 


SFI sme ne aN re > 


Madison, Iowa, conducted a “Harvest Contest” for its 

salesmen. This resulted in one of the best periods of sales 

) in the company’s record. The contest combined not oniy 
the usual fall business, but a large percentage of the 

Christmas stocks also \ notable increase was observed 

the sale of “Lifetime” desk sets and “Skrip, the suc- 
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The Fritz-Cross Co. 
Guardian Life Building, St. Paul, Minn. 


Please send us a catalog, price list and discount 
sheet. 











"hen 


SCIENTIFICALLY CORRECT CHAIRS 





PATENT APPLIED FOR 





The Fritz-Cross Company 
Guardian Life Bldg., St. Paul, Minn. 


Ship one only No. 1 Stenographer's chair at list 
less usual discount. 


By Title 
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Salmagundi 
Fifteen Years Ago 


Some of the Things in Office Appliances 
Which Interested Santa Claus Before He 
Started Out on His Annual Whirlwind Tour 
Around This Mundane Globule in 1912. 


“Bobtail Co-operation” told how a salesman exerted him- 
self to sell a $100 veneered desk to a customer who might 
have been interested in a $400 item of solid mahogany. 
The manufacturer was trying to educate the trade to sell 
the better things to assure the greater satisfaction which 
they bring. 

The Samuel Dodsworth Book Company, which had been 
located at Leavenworth, Kans., had moved to Kansas City, 
Missouri. 

tredesen Brothers had opened an office appliance busi- 
ness at Beloit, Wis., which has continued to grow, and ts 
now among the most progressive concerns of its type in 
the Badger state. 

The paper mills at Westfield, Mass., conducted by Crane 
Brothers, had been taken over by Crane & Company, 
Dalton, Mass. 

The S. G. 
Mo., had opened an office furniture department. 
managed by E. A. Holscher, who had been with the Bux- 
ton & Skinner Stationery Company. 

The Fifteenth National Business Show at New York in 
the Sixty-ninth Regiment Armory was described in detail. 

The Elliott-Fisher Company has started the construc- 
tion of a large addition to its plant at Harrisburg, Penna. 

The factory of the Meilink Manufacturing Company, 
Toledo, Ohio, was described and illustrated 

Ralph C. Coxhead, now representative in the United 
States for the Mercedes calculating machine, was then 
Francisco, Calif., selling Dalton adding 


Adams Stamp & Seal Company, St. Louis, 
It was 


located at San 
machines 
— e—— — 
Newspaper Senses the “Better Office” 

The campaign by commercial furniture dealers for im- 
proved and harmonious business offices has aroused the 
interest of a newspaper man. The following appeared in 
the Philadelphia Public Ledger: 

“In their strivings for ‘the home touch,’ the offices of 
more and more New York executives are becoming places 
of beauty and comfort, and the furnishings and decorations 
give little, if any, indication of the occupant’s business or 
profession. The other afternoon I called upon a man who 
heads a big manufacturing concern and found that since a 
previous visit his office had been entirely made over. It 
was no longer an office but, rather, an artistic library. 
Noting my surprise, he explained that he spent a third 
of his life in the place and saw no reason why he should 
not surround himself with things of beauty, such as he 
had in his home. As a matter of fact, he said these com- 
forts gave him mental stimulation and enabled him to 
transact his business affairs with greater zest. 

“In recent visits with other executives I note a growing 
tendency toward the adoption of the new fashion in offices. 
Pictures of factories and products that once adorned the 
walls are being replaced with artistic etchings and prints 
that delight the eye. Library tables have replaced desks 
and filing cabinets and correspondence racks have vanished. 
As a consequence, those interior decorators who devote 
themselves entirely to office affairs find their services much 


in demand. Among them is an enterprising young woman 
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ESL TES SEMIS 
STEEL TRANSFER UNITS 


cturdily Built 
Drawers Wont Bind 
Attractively Finished 


Lasily Ope 


Known 
ve Low Priced 


PROFIT 


THE COMPLETE LINE: 
Steel Desks 
Steel Tables 

Steel Filing Cases 
Transfer Units 


Insulated Cabinets 
B-Label Safes 
Plan Drawer Units 
Wide Sections 

F Half Sections 
Storage Cabinets Wedge-Lock Shelving 

Wardrobe Cabinets Steel Lockers 
Desk Cabinets Card Index Cases 






























\ Heavy Channel Steel frame i - 
Low sides for convenient filing. C— 
High back to keep out dust Th — 
S« 1 Bar legs E—Connection links 
Solid sides G—Sanitary base. 
H—Rear Hook fastener. I—Handle 
n back for carrying J—Reinforced 
sides. K-——Drawer edge over 
L-—Drawer head reinforcing 

ind handle R Rollers 











The Largest Selling Transfer Unit 


in the World 


HOSE structural features shown above are 

:nd-ot-the-Year quota arguments for your out- 
side men, for your floor men. 
very office is a sales opportunity for transfers this 
month. The Berloy Transfer has outsold all others. 
\mple stocks await your order at twelve well dis- 
tributed points. Our nearest Branch will give your 
order immediate attention. Get in touch with 
them today. 


THE BERGER MFG. CO., CANTON, OHIO 
BRANCHES 


zo Rochester Minneapolis Detroit San Antonio 
New York Des Moines San Francisco Dallas St. Louis 
Albany Philadelphia Los Angeles Atlanta Pittsburgh 
Boston Kansas City Cincinnati Houston Newark, N. J 
Co s Long Island City Jacksonvill: Milwaukee Roanoke 
M« Seattle Toronto 


al 
Export lent 51 St St.. New York City 


THE BERGER MANUFACTURING CO. 
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Every Elliott-Fisher machine bas the famous Flat Writing Surface. 

This exclusive feature gives it the marvelous manifolding powers 

and the adaptability which enable it to combine many details into 

a single operation. Elliott-Fisher accounting is unusually accurate 

because it is self-checking. Elliott-Fisher is automatic—electrically 

operated —therefore speedy. Elliott-Fisher will save you money by 
doing more work and better work. 
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Every Sundstrand machine has a ten-key keyboard. One hand controls 
all operations. And you no longer need be satisfied with a machine 
which simply adds. Sundstrand does direct subtraction by merely 
touching a key. Touch another key and you are ready for automatic 
shift multiplication. No faster machine is made. All operations are 


visible, ae accuracy. Sundstrand machines are saving money 
5 


for thousands of companies now. They will do the same for you. 


Base Your Decisions 


on live information which only daily 


figures can supply 


AILY facts for 

daily decisions! A complete pic- 
ture of your business every day —in- 
cluding the operations of the preceding 
day! Wouldn’t you like to guide your 
business with information as live as 
that ? 

Such a picture is not hard to get— 
not expensive either. Elliott-Fisher and 
Sundstrand equipment will supply these 
daily figure facts without adding a 
name to your payroll. In fact, account- 
ing overhead will actually go down. 


But you will know each day exactly 








aS Ss See Cre Oiiice Fevipment orporation Waa 


342 MADISON AVENUE v- 


what you owe —and 
who owes you. You can compare sales, 
inventory, expenses — all vital opera- 
tions —day by day, month by month, 
year by year. You will have a closer 
control of your business than you have 
dreamed was possible. 

Such close control lets you instantly 
grasp each opportunity to increase 
profits—and at the same time makes 
it easier to avoid sudden losses. We 
shall be glad to tell you how Elliott- 
Fisher and Sundstrand can fit into your 


business if you will write us. 





NEW YORK CITY 
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who plans and furnishes offices in keeping with the indi- 
vidual characteristics of their occupants. She is the creator 
of a new profession, and it is earning her tremendous fees. 
The fact that her client is a manufacturer, say, of auto- 
mobiles does not mean that his office be suggestive of the 
automotive industry. She knows him to be a lover of 
music and the arts and that ships and seascapes are his 
particular obsession in prints and paintings. So when 
his office comes into being, the draperies, color schemes 
and furnishings are in keeping with his personal interests 
Such surroundings, she says, add to his contentment and 
stimulate him to greater effort in business.” 


on <-——— 


How the Fountain Pen Desk Set Saves Time 

Important information for stationers selling fountain pen 
desk sets has been developed, which should give additional 
leverage in extending the use of these handy writing in- 
struments. The W. A. Sheaffer Pen Company made a 
canvass of many leading industrial concerns and business 
houses of the United States to determine the time saved 
by constant users of desk sets. This questionnaire showed 
that the desk set saves its cost several times in the course 
of a year on the average business desk. This investigation 
proves conclusively that the Sheaffer desk set idea is no 
passing novelty. It is an innovation in business practice 
which is proving itself indispensable to office work—in addi- 
tion to enhancing the appearance of the desk. 

In one large plant a very careful check was made in 
savings of time in traveling from time sheets to inkwell 
and showed an average of four per cent on all kinds of 
work resulting in a net saving of $40.00 per month among 
fifteen employes. These results influenced the company 
to purchase fifteen “Lifetime” desk sets. Savings over a 
year’s period on these fifteen sets will be about $500. This 
is labor only, with a further saving of approximately $25.00 
in elimination of pen cost over the same period. This, 
however, does not represent the total savings which will 
continue as long as the sets are in use. 

A survey of another company using “Lifetime” sets 
showed the aggregate value of time saved yearly by each 
clerk amounted to $37.83, not including a saving in pen 
points and in the use of less ink, nor the better work pro- 
duced by clerks in the satisfaction of using a distinctive 
type of writing instrument. 

The cumulative value, in the course of a year, of a few 
minutes saved each day by each employee engaged in 
pen work is immense. This saving takes place every year, 
whereas the original cost of a “Lifetime” set represents 
only a small part of the first year’s saving, and this invest- 
ment need not be duplicated or any depreciation figured, 
because of the Sheaffer “Lifetime” guarantee. 

a 


Novel Window Display to Sell Check Writers 

An unusual display feature for the sale of check writers 
has been devised by the Safeguard Check Writer Corpora- 
tion, 5 Beekman street, New York, N. Y. This was first 
shown at the New York business show.’ Dealers witness 
ing it were unanimous in the opinion that it represented one 
of the most unusual displays of its kind ever offered in the 


' 
stationery and office ap] liance field. 


When the company decided to introduce its product 
through stationers and office appliance dealers, it concluded 
trom past experience that an adequate window display is 
one of the most effective means of helping the dealer to 


sell. This display depicts a mountain scene, with a bill 
board, reading “Safeguard the Safe Road for Your 
Checks.” A passenger train crosses the bridge, followed in a 


few seconds by a string of “Safeguard” freight cars. Three 














YOUR PROFIT 
in 


1928 


NOW is the time to investigate 
your PROFIT Paying lines for 
the NEW YEAR! 


The sale of 


Sunruco Sponge Rubber 
CHAIR CUSHIONS 





Should appeal to every live Dealer! 


Because of......... 


QUALITY 

MASTER WORKMANSHIP 
BROAD ASSORTMENT 
RAPID SALES 

LIBERAL PROFITS 
SERVICE 

WIDE MARKET 


Let us tell you in detail why “Sunruco” 
sponge rubber Chair Cushions are so pop- 
ular with the trade. 


CLIP AND MAIL TODAY 


THE SUN RUBBER COMPANY, 
Barberton, Ohio. 


Please tell us about your proposition on sponge rubber 
Chair Cushions, also send catalogue 


City , State 
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Dealers who are 
interested in 

extending their 

business will do 

well to look into 





THE ROTARY 
LETTERGRAPH 


as an item with 
which to build 
not only more 
but continuous 
business. It is 
simpler and 
cheaper, and 

just as efficient 
as more expensive 
machines. And the 
constant need for 
supplies, makes 
regular customers 
of every user. 


Investigate. No obligation. 


THE HEYER DUPLICATOR CO., Inc. 
945 W. Jackson Blvd., Chicago, III 
Established 1903 
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semaphores across the top of the display set forth the three 
“Safeguard” features. A specimen machine is shown in 
the road under the bridge. For dealers’ use, specimen 
checks are attached to the sides of the display and con- 
nected with ribbons to the semaphores above. 
—_ ae —— 
Human Card Index Gets Final Transfer 

The passing of Joel Grayson, known as the “Human 
Index,”” removed from the national capitol a man of pro- 
digious memory. He was sixty-nine years old, and had 
been in the government service fifty-two continuous years 

Mr. Grayson scorned modern filing and indexing facili 
ties, memorizing the titles and locations of the many bills 
and resolutions of Congress which are sent to the House 
document room. He kept them in perfect order, and had 
an uncanny knowledge of just where to find any record 
for years back without reference to any index 

Grayson carried in his head knowledge of more than 
500,000 documents and, though a Virginia Democrat, he 
stayed on and on through change after change of admin- 
istrations 

rhe little man, bent in frame, was a warm personal friend 
and oftimes confidant of many of the biggest public men 
who have passed beyond. Every member of Congress in 
the last fiftv vears has known Joel Grayson and his value 
attested bv a resolution passed by ( one;ress officially 
declaring him to be one of the most valued en ployves of 
the Government 

For forty years he had the distinction of being the only 
person among the hundreds of thousands employed by the 
Government whose pay was appropriated from the Treas 


ry to his own name. Now, his job dies with him 


- ae — — 
Progress of Simplified Practice 

Che division of simplified practice, United States Depart- 
ment ot Commerce, reports on progress made in several 
directions, interesting to the stat:onery trade 

\ tentative st of recommended changes in the manufac- 
ture and marketing of pencils has been prepared. A general 
conference of pencil manufacturers, wholesalers and others 
interested will be held in the near future 

\ meeting was scheduled at New York in October to 


consider a report of variety survey made recently on the 


subject of composition books \ recommendation was to 
be prepared, for submittal to a general conference for con 
sideration. 
The Great Northern railroad conducted a survey to 
nsolidate and simplify stationery forms \ special com- 


mittee of nine department heads went over the various 


printed forms. The investigation took eighteen months 
Che committee examined 3,689 stationery forms: of these 
379 were obsolete or out of use, 651 were consolidated and 
1980 were revised. But 679 forms were not altered after 
the investigation was completed. Savings were made by 
standardizing sizes, reducing varieties, and cheapening the 
quality of the paper used where feasible. The cost of this 
investigation, and the changes made, was $4,689. The 
survey reduced the railroad’s expenditures for stationery by 


eee 
S35.000 


‘ ie 
House Organ Philosophy 

Your own estimate of the value of your time is indicated 

by the way you employ that portion of your day—and 

night—for which you are not paid.—The Coach (published 


by the Boorum & Pease Company, Eastern 


co operatively 
Manufacturing Company, C. Howard Hunt Pen Company 
and Santord Manufacturing Company) 
. . * 
As the old adage runs, “Competition is the life of trade.” 


“Provided it’s fair,” add we. Competition may also be the 


death of trade when based on unsound policies or dis 
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Sell Acme Visible Card Books 


for small but important records 





Retail at *6.00 


HE desk records of a business 

are always of great value. 
Yet they are usually kept in card 
boxes or loose leaf binders. But 
now they are being kept in 
visible form. 


At $6.00, for an Acme Visible 
Card Book, there are few records 
which are not worth visualizing 


oe ER 


: 


[Department heads and executives 
do not deny themselves the 
assistance of visible records for 





such a sum. Let us send you also our attrac- 

7. on tive descriptive circular which 
Order a book today and give it can be supplied to you imprinted 
display space in your store. The with your name and address. 
market is a real one and the Just attach the coupon to your 
profit good. letterhead. 


ee ES 


ACME CARD SYSTEM COMPANY O. A. 12-2/ 
116 South Michigan Avenue, Chicago 
Gentlemen: 


Without obligation, please send me full information about your new 
Acme Visible Card Books 


NAMI ie 
FIRM NAME Pas 


CITY STATE = 





peascesas See eee eee ec erere eee es 
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credited selling methods The Lincoln Line (Commercial 
Company). 

s £2. 

Loyalty is more than words; it is an expression of the 
heart. Sales success demands in the natural course of things 
that the salesman be loyal to himself, loyal to his customers 
whom he serves, and loyal to the house for which he works. 
—Type Bar Bulletin (L. C. Smith & Corona Typewriters 
Inc.) 

* * * 

Don’t be a man who looks for his coat and hat as soon 
as quitting time comes around. A few minutes’ overtime 
never hurt any man; more often it does him a world of 
good, for it points to interest in his work.—The Blank Book 
News (The Columbus Blank Book Manufacturing Com- 
pany). 


* * * 


Building up a checkered career wouldn't be so bad if you 


didn’t always find it your move.--Faultless Bulletin (The 
Stationers Loose Leaf Company 
* > > 
What do you do with the time you save by the use of 
modern conveniences?—Rem Rand Esprit de Corps (Rem- 
ington Rand, Inc.). 


> > >= 


1 


The man who never takes a long shot never shoots far 
[Typing Tips (The Miller-Bryant-Pierce Company). 
* * * 


Most girls of today are perfect gentlemen.—The Office 


Cat (The Richmond & Backus Company). 


* * * 
Printing, like confession, is good for the soul—of busi- 


ness.—Bramwords (The Bramwood Press) 


* * 7 
You aspire to become a boss? Then, need no bossing 
Quality (Clarke & Courts) 
7 * > 
Worthwhile results are worth worthwhile effort.—The 
Webster Way 
—>—- 


Canadian Court Admits Carbon Copy of Will 


Typing Tips (The Miller-Bryant-Pierce Company)] In 


the surrogate court at Toronto, Judge Coatsworth recently 
gave judgment directing that the carbon copy of the last 


will of Minnie M Winchester, 
Winchester, be admitted to pri 


widow of the late Judge 
ybate. 
Opposition to the probate of the carbon copy of the will 


was submitted in court by seventeen relatives and the High 


Park Presbyterian church, on the ground that the docu- 
ment was not the original last will and testament of the 
deceased 

Aaron N. Butler, brother of the testatrix; Ellen Butler, 


his wife, and Gordon H. Winchester, a stepson of Mrs 


Wincheste tors a stees, asked that probate be 
K c 
— 
Bureau of Engraving Working on Small Bills 
The United States Bureau of Printing and Engraving is 
g the prelimit ur producing currency of 
smaller siz¢ The new size in be carried in the pt cket 
without folding The government expects to economize 
$2,000,000 a year through the savings in paper stock, ink 
press work, transportatior Manufacturers of bill 
lds will get more individual items to a skin, but the 
smaller size w i s the cost ( yn 
a trifle. New currency straps and trays will be’ required, 
bringing addit \ sinece ‘ stations S lias 
W l « inse ‘ S¢ ] ¢ old ~ é é 
ind replace 
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Francis J. Yawman 
Vice-President and General 
Sales Manager, Yawman& Erbe 
Manufacturing Company, has 
found The Dictaphone supe- 
rior to shorthand. 





“It has earned big dividends 
for 12 years” 


““Without my Dictaphone I'd be badly 
handicapped,” says Francis J. Yawman 


Every Office Manager knows Y & E efficiency equip- 
ment. So when Francis J. Yawman, Vice-President and 
General Sales Manager of the Yawman & Erbe Manu- 
facturing Company, commends The Dictaphone, it’s a 
signal to sit up and take notice. Few men are better 
judges of equipment designed to save time and to facili- 
tate office work. Here's what Mr. Yawman has to say:— 

‘IT wouldn't think of going back to shorthand unless 
somebody should steal all the Dictaphones. Stenog- 
raphers simply can't match The Dictaphone for speed 
and accuracy, and when it comes to convenience there's 
no comparison. 


‘Occasionally, when out of town, I have to dictate to 
a stenographer. Then the inconvenience of shorthand 
becomes doubly apparent. When I pause to formulate 
my thoughts I'm always conscious that someone is wait- 
ing, and this diverts my mind. It’s infinitely easier to 
concentrate with The Dictaphone. 

‘‘Another big advantage of The Dictaphone ts its con- 
venience in recording memos, instructions and ideas. 
Then, too, letters can be answered immediately—no re- 
reading after waiting for several to accumulate for some 
regular dictation period, set largely to accommodate a 
stenographic force.” 


Dictaphone Territories Still Available 


Some desirable sales territories in Europe and elsewhere are still 
open for Dictaphone representatives. Rapid increases in Dictaphone 
sales at foreign trade centers indicate that modern business require- 
ments are world-wide and the value of The Dictaphone is being 
recognized everywhere. These fields offer money-making opportuni- 
ties of exceptional promise 


DICTATE TU 
THE DIC TAPAUNE 


and double your ability to get things done 
DICTAPHONE SALES CORPORATION 


154 NASSAU STREET NEW YORK CITY 
Cable Address: Dictaphone, N. Y. Lode: Bentley 
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Merry Christmas 
to Dou 


the Holiday Season will 
remind you of many 
reasons for happiness. 
We hope that yours will 
be the kind of Christmas 
that brings joy to the heart 
and peace to the mind. 


cAnd may Dew ‘Years 
find you looking confi- 
dently forward to a year 
of good business and 
prosperity. 


| 
| 
| 
T is our sincere wish that 
| 
} 





Munson Supp_ty COMPANY 


350 Hudson Street 
New York 





Typewriter Importers Visit “Elsie” Factory 
In recent weeks several distributors of L. C. Smith and 
Corona typewriters in other lands visited the general offices 
and factory of the L. C. Smith & Corona Typewriters Inc., 


Syracuse, N. Y. Among them was Esteban Diaz, one of 
the partners in F. Gavilan & Company, distributor for 
the company in Porto Rico. This company has _ head- 


quarters at Ponce, on the south coast of the island. The 
company maintains an organization of sub-dealers and 
salesmen to cover the territory outside Ponce 

Dent McDerby, distributor at Calgary, Alta, Canada, 
spent several days at the factory and general offices, and 
then went to his former home in Michigan before return- 
ing to Calgary. 

Lester Dawson, dealer at Vancouver, had a good oppor- 
tunity to get acquainted with the headquarters staff and 
the manufacturing departments on his visit. He returned 
to his home in Vancouver, B. C., fortified with enthusiasm 
over the things he had seen and heard while in contact 


with headquarters and the factories. 


ee : 
Holbrook & Gibson Move to Medinah Building 
Holbrook & Gibson, who have been located several years 
at 525 South Dearborn street, Chicago, IIL, have moved 
to Suite 202, bank floor, Medinah building, West Jackson 
boulevard and Wells street, Chicago, Ill. The new location 
is excellent for this business, and has much better facilities 
than were available at the Dearborn street place. The 
new offices and shop are practically square, saving many 
footsteps in the course of the day. The reception room 
and Mr. Holbrook’s private office occupy one side of the 
space Che ribbon and carbon storage, shipping and type- 


writer rebuilding shop are adjacent 
- > 
Woodstock Managers Visit General Offices 

Among the visitors at the general offices of the Wood- 
stock Typewriter Company at Chicago the forepart of 
November were the following managers E. F. Hancock, 
Cleveland, Ohio; J. S. Rich, Detroit, Mich.; H. P. Lewis, 
Indianapolis, Ind.; A. E. Kelstedt, Peoria, Ill.; O. E. Haz- 
lett, Wichita, Kans.; E. Goerlitz, Rockford, Ill. J. M. 
Hackney, the general sales manager, has a mighty attrac- 
tive office in which the managers of out of town branches 
and distributors find profit and comfort in discussing their 


held conditions and other matters. 
———— 
E. V. Mendenhall Joins Wilson-Jones Staff 
E. V. Mendenhall, who has been connected with the 
loose leaf industry many years, has joined the home office 
sales department of the Wilson-Jones Company at Chicago. 
He is attached to the systems division. Mr. Mendenhall 
had been manager at Buffalo, N. Y., of the agency of The 
McBee Binder Company. He resigned that position to go 
to Chicago Prior to his connection with The McBee 
Binder Company, Mr. Mendenhall spent twelve years with 
The Baker-Vawter Company, his work including manage- 
ment of the Cleveland office part-of that time 
‘a aii aaaiiens 
Sheaffer Baseball Season Brought to Close 
The most successful season ever experienced by the 
“Lifetimers” baseball nine of the W. A. Sheaffer organi- 
zation was brought to a close some weeks ago. The entire 
Sheaffer plant at Fort Madison, Iowa, closed down for 
half a day to permit the personnel to enjoy the contest. 
The game was between the “Lifetimers” and the American 
League All Stars. The latter is made up of players from 
five American league teams. They won from the Sheaffer 
nine by a score of 6 to 3. 
—_—> 
Don't put too much faith in the law of averages. Put a little 


more wallop into your sales talk Rem Rand Esprit de Corps 
(Remington Rand, Inc.) 














‘ sy 
a. _ 














(aaa Ouest 

~ dealers tell you 
bout #Z- 
product S-- 






































tha’ eis 


a ee 






























No. 1, the home of. The 





Perry ¢ 











we 
-- 
a 








) nn |) me / 



































: | a = I Coa, New Orleans, 

v- : Weis dealer of many years’ standing. No. 2, the new store of Henri Petetin; photograph taken the 
lay of the formal opening. Petetin not only sells Weis products, but has equipped his entire store 
with Weis Sectional Bookcases. No. 3, the home of The Dameron-Pierson Co., a Weis dealer for 
nearly twenty years. 


Weis Dealers in New Orleans Say:— 


"We have been dealing with The Weis Manufac-— 
turing Company since 1905, and our business 
relations have been extremely pleasant. Their 
products are well made, and orders are correctly 
and promptly filled. We admire their policy of 
not selling direct to the consuming trade, which 
is an encouragement for the dealer to feature 
the line. The Weis Mfg. Co., is fortunate in 
having in their employ a man so thoroughly 
versed in the line as Mr. Colomb who covers this 


territory."——-T. Fitzwilliam & Co. Ltd 


"The writer has been connected with Palfrey—Rodd 
-Pursell Co., Ltd. for the past twenty-seven 
years, and to the best of his recollection we 
have been doing business with The Weis Mfg. Co. 
for at least 15 years. We have found the line 
most complete and easy to sell."-V.L.C. 


"We are pleased to state we have been doing 
business with The Weis Mfg. Co., for the past 
twelve years and have always found Weis merchan- 
dise to be of highest quality and very sale- 
able."-Henri Petetin. 


"The remarkable growth of The Weis Mfg. Co., 
has been brought about mainly, we believe, 
because of two reasons: 1. They were quick to 
realize the economic fact that the best way for 
a manufacturer to distribute his product is 
THROUGH RECOGNIZED DEALERS ONLY 2. The second 
reason is due to the personnel of the organiza- 
tion, which is, and always has been, as Sid 
Burgoyne would say: "A bunch of friendly 


fellows."-—Dameron—Pierson Co., Ltd., by E.G.H. 


"We have handled the Weis line for a great many 
years and find that it fits a decided place in 
the commercial stationer’s stock. Their small 
shelf goods, filing cabinets, trays and supplies 
are well made and modestly priced. We admire 
the Weis policy of marketing their products 
through legitimate dealers only, and they 


deserve the compliments of all in this business 
for having maintained this policy."-—Perry & 
Buckley Co., by J.D.H. 
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T. FITZWILLIAM & CO 


. ree 


ITHOGRAPTIING - PRINTING 









N 4, the home of T. Fitzwilliam & Co., Ltd 


w business relations with Weis date back to 1995. No 
a Weis dealer for 15 years, 


5 Pa re y-Rodd-Pursell Co., Ltd., 


cur 
Tropical Printing Company's store, another 
standing 
i. ’ 
oe ~~ 
y+ , 


Why is it that leading dealers everywhere are so loyal to 
the Weis Line? The answer, we believe, lies in 7 Points 
of Weis service. These 7 Points are as follows: 

1. The Weis Line of wood, fibre board and paper supplies, 
affords dealers a single source of supply for some fifteen 
hundred profitable items. 


2. The Weis Line is well made, iependable quality and 


moderately priced owing to large production 
3. The Weis Line is nationally advertised in the nation’s 
; 


largest and most influential weekly, and is backed by lib 


eral dealer-helps. 

4. The Weis Line is sold through legitimate retail dealers 
only The company does not sell direct, nor maintain re- 
tail branches 

5. Unusual reserve stocks are maintained at the factory at 
Monroe which permit the shipping of orders, as a rule, 
within twenty-four hours of the time they are received. 
6. The Weis factory is located, and within short trucking 
distance of twenty-three great railway systems. 


‘pe Pre ES" 


























New Orleans, 


this 4-story building. No. 6, an interior view of the 


dealer-friend 


7. The Weis Manufacturing, Company is an old established 
company managed by men of long experience in the office 
equipment field. The present volume of business evidences 
the quality of the line and the fairness of the company’s 


policies. 


The Weis Manufacturing Company 
162 Union Street 
Monroe - Michigan 


New York—A. H. Denny, Inc Chicago— Associated Stationers Supply Co. 


$6 Broadway Franklin Street 


FILING EQUIPMENT, OFFICE SUPPLIES 
SECTIONAL BOOKCASES 
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Reproduction of 


Ad that will appear 
in Saturday Ev- 
ening Post for 


January 7, 1928. 
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— When you mail “big stuff” 


HE open door of the speeding mail car...a sack is flung 

out. It hurtles along the platform, and brings up with a 

Mail in the big envelope crash against the station building . . . as the red lights recede 
—how will it stand the into the night. 

hard journey ahead ? a i : ; 

When the Limited punishes the mail, how big flat packages 

will fare depends on the sort of envelope used. If they are 

light and flimsy, they are not likely to withstand such slam- 











Ae bang treatment. 
Os For that “big stuff” your customer needs Improved Colum- 
a - ; bian Clasp Envelopes. “They're strong and tough—have the 
The Improved in Clasp Enve stamina to sufvive punishment. 


The clasp is mallea n't The malleable metal clasp will not break off. The flap will 
not tear out under ordinary strains. The seams are sealed with 
the best gum we know. 


JR Thirty-one stockes@iges, from very small to 1144” x 14%”, 
/ ~~ make it easy to satisfy the needs of every customer. 
Your paper merchant can supply you, or write us for the 


cre ] name of a nearby distributor. 
THE IMPROVED COLUMBIAN CLASP No. 9O . 


Pat. Jan 7, 08 | 


[ aan eee es, SmnerNS, Ent Zi UNITED STATES ENVELOPE COMPANY 


st / The world’s largest manufacturers of envelopes 


WX JS SPRINGFIELD, MASSACHUSETTS 
“= Se With fourteen manufacturing divisions covering the country 
— as 
ee FF | Improved 
id tes rar a oe COLUMBIAN CLASP ENVELOPES 
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LIBERTY Record was created to provide the best and most complete ANSWER to this legal 
rec rer ' fied t the 


j nent It s the simplest hort it b kkeeping method ever nvented s I 
last degres Cuts bookkeeping tin ne-half t two-thirds Mistak m ssible Checks" 
t f Designed to fit any r f siness—largé¢ r sma ENDORSED BY apart Accountants 
I Tax I t Trad t nd 3 USERS iN 1 bo r gir kee] 
} kr “ 
profits It lid n zed ‘ | and d t more easily, v remarkable 
efficiency. at a fractior f usua st Less space Less time The original, genuine, and THE 


STANDARD OF ALL INCOME TAX RECORDS 


RETAIL PRICE FIVE DOLLARS 
EXCEPTIONALLY 
INVENTORY SHEETS LARGE DISCOUNTS 


ttt LO DEALERS! 
With “ry Order for One Liberty we will give you vans 


’ At TOMATe pe a which tells IN PICTURES i BI 
LD s' t BER r YOUR. ‘UST* MER ir ' i 
i ASILY SIX FEI I AWAY ron N WINDOW DISPLAY: : for ever 

work or erie st TI A I AS \ Cot a bIset ay , DO 





OWN SELLING wt ‘ t rs a wait K ' . 
e USED BY Yor R SALESMEN le netrat LIBER nvenier y } 6 


44 PAGES OF SIMPLE, STRAIGHTFORWARD SALESMANSHIP 
. —_ v= LIBERTY 


Re sure t SPE y ! r you want t) AU TOMATI SAT =<MAK ER 
It nt \NLY w he 4% your order for at least ONE IB 


COMMONWEALTH PUBLISHING COMPANY SuIcAGO, ILL. U.S.A. 


























Business Show Exhibits 


w the dictating machine s es the dictator a mont each 

ear A large clock registeri: sixty seconds was featured in 

« test and a chart show t t the flow of business throug! 

erage business institut s t the rate of twenty-five 

rds per minute Measurement of dictating machine work was 

W it 3 tilled a « rono] « The new directors’ cab- 

was so 8 vn wit rop leaf and a leaf on one side 

part of the inte r of the ibinet holds an Ediphone 

t S £ en over t the storage of cylinders T Ss 

ibinet is ancds« r finishe J. D. Pahimatr Chicago mana- 

ver, Was it irge of the exhi and present at the booth dur- 

y é veek r Vice-Pres Nelson ( Durar from the 
hon fice at | 5 ( Ba s 


EGRY REGISTER COMPANY THE, Dayton, Ohio A com- 


t é é aut raj registers covering the requirements of 
I tica ever ness ving particlar stress on the new 
Eer Com-Pak made in both manifolder and record type for 
either roll or at pak stationer is well as Eery Auditors, cash 
rawer recisters Ee cre syste illing machine stationery 
ind all accessories six is sta s, turn tables, binders, etc., were 
iSspia In attendance were Sales Manager C. R Hall of 
e home office Supetvisor J. R. Gabell and Chicago District 


tales Agent M. A. Summe 
ELLIOTT ADDRESSING MACHINE COMPANY rHE, Cam- 
bridge, Mass presented a ne of Elliott iddressing 
ines, it ding a new electr automatic envelope feed ad- 


dressing machine known as Model 175 producing 200 addressed 


é elopes pe! inute Another Elliott machine was the stand- 
ird electr ldressing ma ne wit automatic selector the 
M W electric record contr tomatic addressing tmachine 
the |] ott envelope sealer Various accessories rn ding 
Fh ts I s, € ete the spla Joe ixis 
( r vas ir arce, assisted by salesmet 


ELLICTT-FISHER COMPANY DIVISION GENERAL OF 
Rie EQUIPMENT CORPORATION New York N y ( See 


‘ oor ‘ t pmer T | ’ 
RO NO. INC | es N. ¥ ‘ nstrated error 
N i tL the é i es 
he rigl h st ke 
t t ere re escribe Office 


ater assis 
Fr & CHECKWRITER = Hiedma M f r Con 
I 
I r &@ \ AN MAN A‘ ING COMPANY Cc) 
» I . i SI} i apacit the ¢ I 
é g a ‘ ts ay i r the 
‘ é rh \ Compt r } was 
es st ents fror } re i 


4 = | 4 sale rie i} T tT ‘ 
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RUBBER 
COVERS 


“INVINCIBLE” 


RIBBONS 





For All Typewriters 


24 
HOUR 
SERVICE 


ON 


PLATENS 


SUPPLIES 
PARTS 


TYPEWRITERS 






(ALL MAKES ) 


Rough - Premier - & A.W.M.Co. 
Rebuilts 

American Writing Machine Co. 

449-455 Central 


NEWARK, N. J. 
And 20 Principal Cities 
Established 1880 
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You Can Eliminate 
Ribbon Guesswork 


rhe Bucki Supreme Typewriter 
Ribbon takes the guesswork out 
of ribbons and ribbon selling. 


Under day in and day out pound- 
ing—continuous typing—this rib- 
bon stands up, giving clean, sharp 
impressions and renewing itself 


overnight. 


The renewing process—ink mov- 
ing from one part of the ribbon 
to another—is what makes it so 


universally satisfactory. 


The Bucki Supreme ribbon is 
well supported by carbon papers 
of like quality—a most pleasing 
combination for any typewriter 
supplies department. 


Both products are backed by the 
Buckeye plan for creating a suc- 
cessful ribbon and carbon depart- 
ment. Ask us about it now. 


THE 


BUCKEYE 
RIBBON & CARBON CO. 


1466-68 East Fifty-fifth Street 
CLEVELAND, OHIO Established 1896 
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matic feed machine. Sample Fanfold systems were also shown. 
In charge were Sales Promotion Manager Stanley H. Twist, A. 
G. Linstrand and M. W. Shoemaker. 

GLOBE-WERNICKE COMPANY, THE, Cincinnati, Ohio.— 
(See Marshall-Jackson Company.) 

GREGG SCHOOL, Chicago, IIL, explained Gregg service in 
the way of training young men and women for business posi- 
tions. This exhibit also included text books used. Principal 
Henry J. Holm was in charge. 

HEDMAN MANUFACTURING COMPANY, THE, Chicago, 
Ill., demonstrated F and E Lightning checkwriters, featuring 
new electrically operated models; also bank model F and E 
checkwriters and certifying machines, new payer and changer 
models of F and E Lightning coin changers. A. F. White from 
the factory was in charge. 

HUSH-A-PHONE CORPORATION, New York, N. Y., exhib- 
ited the Hush-a-Phone, the Auxil-a-Phone and the Courant 
handy letter opener. G. L. Reasor was in charge of this 
exhibit, assisted by William B. Armstrong as demonstrator. 

ILLINOIS PAPER COMPANY, Chicago, Ill, showed Arlac 
dry stencils for duplicating machines and the Secam rotary 
duplicator, made in France. B. H. Werner of the Arlac Dry 
Stencil Corporation, Pittsburgh, and President H. E. Rennels 
and G. R. High of the Illinois Paper Company were in charge 

INSTO ELECTRIC TIME STAMP COMPANY, Oakland, 
Calif (See G. L. Rogers). 

INTERNATIONAL BUSINESS MACHINES CORPORATION, 
New York, N. Y The devices from all three of the company’s 
divisions were shown, including electric tabulating and account- 
ing machines; International time recorders and electric time 
systems and Dayton computing scales and store equipment. New 
models of various machines brought out within the past year 
were featured, including several porcelain scales and new mod- 
els of electric time records which operate from AC lighting ser- 
vice, without master clocks or other control equipment; also a 
horizontal electric sorting machine The Ticketograph machine 
was one of the features of the International Time Recording 
Division's display. More than four hundred machines were 
shewn The Tabulating Machine Division was in charge of 
Cc. L. Hayes; International Time Recording Division was in 
charge of J. Warner Hogue and Walter J. Evans. M. D. Tres- 
cott had charge of the Dayton Scale division. 

INTERNATIONAL POSTAL SUPPLY COMPANY, Brooklyn, 


N. ¥ (See G. L. Rogers.) 

INTERNATIONAL TIME RECORDING COMPANY, New 
York, N. Y¥ (See International Business Machines Corpora- 
tion.) 


KALAMAZOO LOOSE LEAF BINDER COMPANY DIVI- 
SION, REMINGTON RAND, INC., Kalamazoo, Mic! The 
company's complete line of loose leaf devices, especially featur- 
ing the new devices for mechanical accounting and the new 
binders for public record work were shown T. L. Kormann, 
manager public record department, was in chargé 

LANGFORD SALES AUDIT MACHINE COMPANY, Boston, 
Mass., exhibited the latest models sales record machines and the 
Langford sales audit machine The booth was equipped with 
counters, showcases and shelving to carry out the atmosphere 
of a department store. Those in attendance included President 
L. W. Langford, Vice-President H. E. Baker and L. L. Witter, 
patent counsel 

LINE-A-TIME MANUFACTURING COMPANY DIVISION, 
REMINGTON RAND, INC., Rochester, N. Y., displayed various 


models of Line-a-Time copyholders, including the Luminous 
ens; the Lawbook model, as well as standard Line-a-Time for 
Remington bookkeeping and accounting machines, Elliott-Fisher 
ind Underwood fanfold machines, also models for every known 


writing machine. Chicago Manager Daniel Payne was in 
charge 

MANIFOLD SUPPLIES COMPANY, THE, Brooklyn, N. Y., 
were represented by the M. B. Cook Company Division of that 
ompany. Beaver Brand carbon papers and ribbons, the same 
as the Panama line of the Manifold, were demonstrated at this 
interesting booth. 

MARCHANT CALCULATING MACHINE COMPANY, Oak- 
land, Calif., showed hand and electrically operated and portable 
ine The new electric model has 


models of the Marchant mac 
automatic clearance, automatic addition, auto- 


matic multiplication and automatic stop in division Motors are 


automatic dials, 
of the stop and start variety The company's demonstrators 
gave out interesting booklets showir 


e sixteen movements in cal- 
culating machine performance as applied to the Marchant 
machine Copies of this booklet are available to anyone inter- 


ested. District Manager H. FE. Shifflette was in charge with 
salesmen assisting Present during the week was Assistant 
Sales Manager Dean S. Patton from the factor 


MAC PHERSON-EAMES MANUFACTURING COMPANY, 


Chicago, Ill., showed the new <Autotypist self-operating type- 
writer. This exhibit consisted of a battery of Autotypist self- 
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New Principle 
in figuring machines 
attracted 1000 business men 


a day at the New York show- 
You can see it right in your 


4 












HE thousands of business 
men who attended the 
New York and Chicago 
National Business Shows 
were literally astounded that 
this one Monroe the new 
All-Purpose machine han- 
dles every kind of business 
figure work. They had to 
be shown to believe that so 
much work could be done 





with such simplicity, 
acy and speed. 


accur- 


This newest Monroe will han- 
dle all your figure work with- 
out the necessity of pre-setting 
any levers. The dials are auto- 
matic—-regardless of whether 
the problem is multiplication, 
division, addition or subtrac- 
tion, the answer automatically 
appears in one of the dials. 


December . 1927 








We will bring the New York and Chicago 
Shows to your desk wherever you are 


To really appreciate what this new Monroe will do for you in 

your own business, we will gladly put one to work on your 

own figures at our expense. Gamble a 2c stamp to find the 

newest and surest way to eliminate error from your business 
sign and send us the coupon. 








Monroe Calculating Machine Company, Inc., Orange, New Jersey 


Please let me see the new All-Purpose Monroe 


Firm name 
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operating typewriters, operated by one girl doing the work of 
twelve to fifteen typists In charge of this display were A. G. 
MacPherson, E. R. Ames and Miss Irene R. Mahar 
MARSHALL-JACKSON COMPANY Chicago, det nstrated 
vl t of T Globe-Wert ke Company of Cincinnati, 






I 
turing the perfected isibie « pment bullt entirely of steel 
wit sible files Also shown were the indexes, Tri-C;uard files 

i Safeg rd f ge svstem for filing letters The new prod- 
" I ( ( r ( be-W I t 
pa S st i s s ale onstr l This 
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( \\ SKS ‘ rawer tte | 
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CILS 


17 Black Degrees — 3 Copying 





rder ontrol, et Cc. Swoboda inager Industrial lb si R 
CN ee en a” ar ee ee HEN you handle VENUS 


McDONALD LEDGER & LOOS LEAF COMPANY, Chi 


Pencils you offer your cus- 
aS Meteabet. sanaeinde e¢ dun cau tomers not only the best pencils 
ee Se SS SS a ae Se a re made but also an article that is, 
McKAY & COMPANY, Chicago, Ill, showed the Multipost line and has been for years, exten- 
i tele oe ad and power .edele; o- sively advertised. 
ssiaae coulieations. Selene of Gane aaana ae ae The advertising makes VENUS 
athern electrically operated. Same are Din® Sal SOS Grune sem Pencils easy to sell: their superb 
il fe \ demonstrate vere machines for Dy ns . . . 
Gn mdiiemen Dancin” OE... Seutitae ualere ee quality brings repeats. There’s profit 
MONROE CALCULATING MACHINE COMPANY, Oranges in selling an article sure to give sat- 
N. J emonstrated gh speed calculators, particular the new . ° 
amines all cunmune Gell aatenmeahd wn a ae ae isfaction. The first sale makes a per- 
Monroe features such a short cut division, short cut addi- manent customer, 





short cut multiplication, the new all purpose model com » ° ° 
es all er advantages of previous Monroe machines and There’sa prestige well worth while 
peaneenes many Glstinctive advantages of He own. In adGition in handling goods which your cus- 
to e Monroe ma es showr the Defiance checkwriters were 


aeteetel Thtee bade been sets eee ae ees tomers know are the very best of 
s featured in connection therewith was an automatic feed their particular kind. 


sl I r I PR en ind exhibit w ) 
charge of C. A. Verno Jr., district manager of Chicago; R. M 
Farmer, assistant treasurer, and W Fr. Barklage, division man- When you ca ) a full VENUS 


——- weie alee went. The Belen: eee Ghenn line, you are able to sell each 
was it irge of | G. Wright Fr. R. Winship and R. H customer a pencil that will 
Fisher of Minneapolis were on hand during the week. The exactly meet his needs. 


‘ go sales force and lad demonstrators assisted at the 


 DLEIPOS? BALIS AGUNCY—(heo W. i. tebe & On AMERICAN LEAD PENCIL CO. 
par Bat - 220 FIFTH AVENUE NEW YORK 


MULTICOLOR SALES COMPANY, Chicago, Il exhibited the 


M-24 automatic printing mas ne This is a small flat-bed « 


nder press with a speed of 4800 per hour, its maximum sheet The largest selling 
size being 91% | 14 inches It will print cards, envelopes, cir . “ys 
“ irs, forn etters, in fact, ninet ae fee of om the small quality pencil in 


printing generally run on larger presses This press is also ca ™ the world. 
pa ble f printing two colors at e time With the M-24 was 
' ~~ 


wn the Eclipse N folder, a pract il high speed 1 


make a f the standard letter folds at a speed of \a 7 
) ner r. the maximur size sheet being 14% |! 19 es = ™~ 
MUN-KEE PRODUCTS CORPORATION, Newark, N. J YY 
See The T. M. Sheppard Company.) = 
NATIONAL BUSINESS SHOW COMPANY, New York N. ¥ 
Y ' Tuppe preside H Hunter, Western managet 
OFFICE APPLIANCE COMPANY. THE, Chicago, Il 
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The Correspondence Machine 
For Office and Home 


pewriter 





Paragraph Indenting Device 


Is a feature of the BARR Type- 
writer in addition to those now 
expected in standard office ma- 
chines. This is operated on return 
of carriage with no loss of time and 
it insures a pleasing uniformity in 
typed page. 


The BARR Typewriter will serve 
equally well at the office during the 
day, or overtime at home, as you 
choose, for it is: 


Small Enough to Carry Off, 
Sturdy Enough to Carry On. 


Manufactured by the 


BARR-MORSE CORPORATION 


ITHACA, N. Y. U.S.A. 


This machine is a Morse Industries product; other 
Morse Products are: the Morse Rocker Joint Silent 
Chain, the Allen-Wales Adding Machine, the Poole 
Clock, and Thomas-Morse Aircraft. 


Born with a Pedigree. 
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booth contained two Postage Meters, one stamp affixer and one 
permit printer. All machines are motor operated and ali Post- 
age Meter machines can be equipped with permit printing de- 
vices. General Saies Manager Wilbur R. Greenwood and Frank 
A. Nuttall, district sales manager, were in charge 

POSTINDEX COMPANY, Jamestown, N. Y., showed a com- 
plete line of visible files—a file for every purpose. J. C. Lig- 
gett was in charge assisted by William McDonald and H. G. 
Hicks 

POWERS ACCOUNTING MACHINE DIVISION REMING- 
TON RAND BUSINESS SERVICE, INC., New York, N. Y., 
demonstrated mechanical accounting equipment and methods of 
handling by means of punched cards. Especially featured is the 
new high speed listing calculator and the alphabetical equipment 
that prints words and names as well as figures and several other 
new Powers features. W. E. Eckert, director of exhibits for the 
Powers Accounting Machines Division, and H. F. Vaughan, Chi- 
esgo district manager, were in charge. 

RAPID ACCOUNTING MACHINE COMPANY, Roselle, N. J., 
presented the Belknap system of addressing and the Indexo- 
graph. They featured the record control system and showed 
a new mail order machine which combines an efficient card rec- 
ord with the addressing medium. Various models of addressing 
machines were shown. Chicago Manager J. S. Nolan was in 
charge, assisted by Mechanical Engineer J. Sinisi of the home 
office and H. Weil, St. Louis manager. 

REASOR, G. L., Chicago, Il. (See Hush-A-Phone Corpora- 
tion.) 

REMINGTON RAND, INC., Tonawanda, N. Y.—(See Dalton 
Adding Machine Company, Kalamazoo Loose Leaf Binder Com- 
pany, Line-A-Time Company, Powers Accounting Machine Corpo- 
ration, Remington Typewriter Company.) 

REMINGTON TYPEWRITER DIVISION, REMINGTON 
RAND, INC., New York, N. Y., demonstrated the new Reming- 
ton electric typewriter, the standard No. 12, the model No. 50 
with open faced construction and type segment shift, Reming- 
ton portable, Remington accounting machines, Remington Noise- 
less; a machine for handling accounts payable, ledger forms or 
vouchers, together with departmental purchase records on the 
split platen model: model 23, twenty-two inch carriage machine 
for columnar distribution; standard ledger posting machines; 
invoicing machines, etc Manager M. E. Roberts was in charge, 
and associated with him were district managers from other 
cities, including E. B. Brandford, St. Louis; R. T. Rand, of Mil- 
waukee; J. W. Kennedy of Detroit; and C. E. Burns and H. C. 
Grubbs of the New York office, assisted by salesmen and 
demonstrators An interesting sidelight on modern means of 
transportation was discovered when it became known that J. W. 
Kennedy, Detroit manager, with a number of others, came to 
the show from Detroit in an airplane. There were ten in the 
party, including Will Rogers, the humorist 

ROGERS, G. L.. Chicago, Ill, showed the Insto electric time, 
dating, endorsing and numbering machines, also the Interna- 
tional Postal Supply Company's check endorser. G. L. Rogers 
was in charge 

SENGBUSCH SELF-CLOSING INKSTAND COMPANY, Mil- 
waukee, Wisc., exhibited Sengbusch inkstands, Kleradesks, 
Ideal Moisteners, No-Overflow sponge cups, new Dipaday pens 
and adjustable sockets and Dipaday sets in emeraline, black 


marble and onyx J. G. Weiskopf, Chicago representative, 20 
East Jackson boulevard, was in charge, assisted |! everal of 
ficials from the main office in Milwaukee 
SHAW COMPANY, A. W., Chicago, I exhibited the Shaw 
itions uding Systen the magazine of |! ness Fac- 
tor the mag e of management, industrial distr tor; busi- 
t ks Harvard Business Review and Report W s Who 
Arm 1 the Office Equipment Catalogue Ee. H. Horner 
1 Nor n ©. Mick were in charge 
SHEPPARD COMPANY, THE T. M., Chicas Ill., demon- 
strated the Bostit products includin the Bostit fastener 
h ker, textile fastener, foot power fastener and the No. ! 
er so shown were Mun-Kee silent stamp pad n dif 
ferent sizes \ ble record loose leaf binders and for s The 
Mun-Kee ex t was in irge of W. N. Hunter and the Bos- 
products were ! harge of T. M. Sheppard, while the 
r rd se leaf equipmer was supervised by A J 
«>t onneor 
SMITH & CORONA TYPEWRITERS, INC., L C., Syracuse 
N. ¥ showed all models of L. °C. Smith and Corona typewriters 
$s well as suppl nes The new colored or sport model Corona 
typewriters were prominently displayed Shown for the first 
tin vas improved model of the Corona. These improve- 
ments consist of a new design of line space adjustment which 


permits not only of single and double spacing but space and a 
half adjustment. This new model also provides means for substi- 
g a front swing bail in place of paper fingers if the user so 
esires. A contest held on the last evening of the show resulted 
in the winning f a new Corona typewriter No. 4 by Miss Mary 
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Ll hecompleteness of the“YandE” line 
puts everyone on your prospect list 


that 
office 


THE QUALITY 
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is not 


distinguishes 

equipment 
a promise—something to 
for. It asserts itself 
the equipment is 
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a finger. 
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records speed up. 
















is accomplished in-the same time. 
And the completeness of the “Y 
and E” line puts everyone on your 
prospect list. The line includes 
and desks of both steel 
and wood, office systems and sup- 
plies, machine accounting equip- 
ment, shelving and safes. 
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WHETHER ONE NATIONAL ACOOUNTING MACHINE OR A DOZEN ARE USED, 
DEFINITE AND SUBSTANTIAL SAVINGS ALWAYS RESULT 


Detailed Information a Necessity 
in Modern Business 


6 bow importance of securing detailed accounting information and 
adequate statistics is recognized by all progressive concerns. 


have because of the expense of securing it. With others, the value 
of the detailed figures is so great that they are obtained in spite of 


clerical work involved. 


| 
| 
| 
| Many companies, however, do not get the data they would like to 
| 
| 


The National Accounting Machine is designed to meet these condi- 
tions. It saves time, labor, and expense in providing vital business 
| information. It is adapted to all kinds of analysis and distribution 
work, such as: Sales analysis, payroll, cost or expense distribution, 
| purchase analysis, distribution of remittances received, stock and 
production control, and other accounting work. 


An investigation of the adaptability of this machine to your 
problems may mean a big saving in your accounting department. 


ACCOUNTING MACHINE DIVISION 


The National Cash Register Company 
DAYTON, OHIO 
































Mueller of Chicsg Vice-President Laurence J. Conger was in 
arge, accompanied by Gerald D. Harris of the advertising de- 
par ind editor of The Type Bar Bulletin Also |} harge 
were Manager H. S&S. Gilbert and Mr. Garvey of the Chicago 
office Among others present were George S. Walker, manager 
L. C. Smit ind Corona branch at Denver A. E. Roberts 

of Detroit and J. B. McCormik branch manager at Milwaukee, 
also the followt Corona lealers Harry Russel of Des 


Moines \ Vv Avers of Minneapolis nd E. D. Haven of Mil- 


Ww“ linet 
SPEEDAUMAT ADDRESSING MACHINERY, INC , com- 
let ! ! hines and e pment to handle the upkeep and 
a ressing of 1 ne lists ou urge and small, was on display 
The rt nes le number of Speedembossers for embossing 
tl ~need t t ressing i es from the and-operat- 
ed mode p to the omplete motor-driven equipment Presi- 
William Aver McKinney, Chicago, was in charge 
STANDARD MAILING MACHINES COMPANY Everett, 
Mass Various mailing machines were shown, including stamp 
ffixe é s r oth hand and electric and the com- 
binat Standard sealer and stamp affixer called the Standard 
posta permit printer nd sealer rk. E. Lee, Chicago sales 
agent \ = ! “uree 
STROMBPER« ELECTRIC COMPANY, Chicago, IL, exhibited 
a mplete line electrical operated time recording and in- 
ating iJ , rders for checking employees’ at- 
tendance ob time recorders r sé ring an accurate record of 
stamps, secondar clocks for the observation of 
time, program instruments for signalling the starting and stop- 
I ! s vor d process indicating and signalling instru- 
n ts District Sales Manager B. Pedersen was in charge 


SUNDSTRAND ADDING MACHINE COMPANY DIVISION 
GENERAL OFFICE EQUIPMENT CORPORATION, Rockford, 


Il See General Office Equipment Corporation.) 
TABULATING MACHINE COMPANY THE, New York, 
N } (See International B ness Machines Corporation.) 


rALLMAN, ROBBINS & COMPANY, Chicago, Ill The prod- 


the msisting ¢ oose leaf ledgers, binders 
nd forms, Tare isible record systems, Tarco machine book- 
kK rt igers and steel tr s and loose leaf systems and 
equipme y a purpose, were shown. George 
W Morris. ma er of the ma ne bookkeeping department, 
yas 1 
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UILD any kind of an index from Steel 

Tabs! Build it to fit the needs of any 
business—never throw a guide away. That's 
service to your trade. 


Stamped from full finished cold rolled steel 
plate. Coated with the highest quality black 
rubber baking enamel, dipped and baked 
after the stampings are made and formed. 
This insures the covering of all the surfaces 
and edges. Attached to the pressboard with- 
out flanges or projections. The pressboard 
is the finest quality and stands straight and 
stiff without curling or buckling. Here are 
guides that will stand the hardest use for 
years and give real service! 


Below are shown a few of the infinite variety 
of stock headings always available. 


Ask for Samples and Prices 


GheWabash Cabinet @. 
aa, * Wabash, Indiana. 
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problem and result on a line. A problem is calculated by en- 
tering it on the keyboard and depressing a motor bar The 


9 problem is figured and the result printed and accumulated in 

three seconds regardless of its size. The machine performs all 

e ( e tr of the four operations of arithmetic by direct action. H. W 
L, r, director of sales, was in charge 


VICTOR ADDING MACHINE COMPANY, Chicago, IL, dem- 
St d rd Tenon Hub onstrated the Victor adding machine and featured the new port- 
an a able Victor typewriter. Among the features of the exhibit Was 
an automatic demonstrating machine which kept a card run- 
ning around a platen and a type bar rising and falling. On the 
card was a cartoon showing the effect of the before and after 
use of Victor products The Victor typewriter is the newest 
portable machine on the market Sales Promotion Manager 
- A. W. Hitcheock was in charge 
WOODSTOCK TYPEWRITER COMPANY, Woodstock, IIL, 
Look for demonstrated several models of the Woodstock typewriter, in- 
the triangle cluding the Electrite model for general purposes and for cutting 
Mimeograph stencils and for doing heavy manifolding work 
handle Those in charge of the booth included F. H. Morse, Chicago 
manager and S. D. Wakefield, assistant manager Members of 
the Chicago sales force were present and the booth was visited 
during the week by President R. W. Sears, 2nd; J. M. Hackney, 
general sales manager; Assistant General Sales Manager Bright- 
man; O. A. Hokanson, general superintendent and J. F. Swahl- 
stedt, assistant treasurer. 

YAWMAN AND ERBE MANUFACTURING COMPANY, 
Rochester, N. Y Several new items were shown in addition to 
the very extensive and well known lines of this company. Among 
the devices featured were the new steel desk line, new single 
wa!l counterheight files, new wood suites, new mechanical post- 
ing equipment and various educational outfits for the teaching of 
filing in connection with school and home study education on 

















this subject The latest indexing methods were also demon- 
strated A particularly beautiful walnut period office suite 
ormed an attractive feature of the booth. George E. Vinton, 
Chicago manager, was in charge, assisted by members of the 
Chicago sales force From the home office in Rochester the fol- 
lowing gentlemen were present: Francis J. Yawman, vice- 
president and general sales manager; Carl Gazle} assistant 
general sales manager; R. A. Furlong, manager of system de- 
partment, and D. W. Duffield, director of the educational depart- 
' t 
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Office Appliances’ Business Show Guest Book 
a Cameron, Sarah, Chicago, Ill 
Abercrombie, Tom, Addresso Campbell, A. J., Underwood 
. = r Co., New York, 


graph Co., Chicago, Il. tei 
Abbott, G. H., Ditto, Inc., Chi . : , 
cago, Il. Carlson, C. H., Horders’ Inc., 
Ackerman, A. E., Mult. Chi Chicago, I. 
Co., Chicago, Ill Carney, _E N. Dictaphone 
Akins, L. V., Amberg File & pales Corp., Chicago, 
Index Co., Chicago, Ill Carpenter, W » President, 
Anderson, H. C., Montgomery ~ oe Mfg. Co., Chicago, 
r ; " 
Ward & Co., Waukegan, II 7... : 
Ar derson i i @ eon Jones Cloutier. Miss M., Underwood 
~ Co., Chicago, I rypewriter Co., Chicago, Ill 
Ayer, V. V.. L. C. Smith & ®lins, Sidney E., Automatic 
Corona Typewriters Inc., ~+---9y © eee ceemel Co., Chi 
nei lis, Minn ago, ii. 
Minneayx , Mir Condit. D. L., Ditto. Inc.. Chi- 
cago, Il 
, , , F Paird, Malcolm, Buffalo, N. Y Cooper, F. S., Cooper Carbon 
Now chair manufacturers who have been using a Barklage, W. F., Monroe Cal- Coated Paper Co Chicago 
standard tenon hub can use the improved Bettcher culating. Machine Co., St I] 
. . ‘ 1 g , , - _ Auis, Mo P D 
Pressed Steel Chair Iron without making any change jaan iin GC. Sine © pote We. A. Peeeldent. The 
in their production machinery. The new Standard Barnes & Bros., Chicago, Il W.'S. Gilkey Co. Cleve- 
Tenon Hub uses chair legs just as they are turned Barrett, G. J., Portable Adding land, O 
out by present me thods. - chine Company, Chicago Dalt n, Ernest. Union Ribbon 
’ 7 _ - Aa & Carbon Co Philadelphia, 
. ’ - ttin, ¢ 4 reasurer, Ac an 
This new Hu reduces breakage, speeds se 4 produc ‘ dressograph Co., Chicago, Il PS ag William J Geyer’s 
tion and at the same time is nearly 50% lighter than Beck, 8. H., Elgin, Il Stationer, Chicago, I. 
cast iron hubs b reer, B. C — Clock Davis, Arthur I Address 
‘ yetroit, Mic! graph Company, Chicago, I 
1 ; > . + - t By ‘ 
Our salesmen will be glad to call and demonstrate nes mai _ Joht . Stevens Sinem Sead. wt Witedeaem 
re > nant ’ - el, Cnicago, Corporation, Milwaukee, Wis 
his new hub to all interested manutacturers. , > : por ; wau i 
t I ‘ Br nad = s J Re il estate Dov! . Miss Anna Reliable 
Write for full information Rr at Aaa ‘ rR Ww ee ype =e ter & Adding Ma- 
ot “ ns ase pine ar “a ‘ ne orp., Chicago 
Typewriter ¢ Woodstock Doyle, J. L., Royal Typewriter 


The Bettcher Stamping & Manufacturing Co. all ee gmith @ pcompany, South Bend, Ind 













n a . D ‘ M B Herring—Hall 
3100 West Gist St Cleveland, Ohio Cor " ryPs writers Inc., Sy- Marvin Safe Company, Chi 
Br D. G David Lupton's Tyrie — rR T) Todd Co.. 
Sons Co., Cl ig ll Chicago, Tl 
Buchanan, C. S., Chicago, Il Duncan, J. S., Chicago, Ill 
Burger \ Art Steel Com Dunnecliffs Ee 4 Mergen 
: New York, N. Y¥ Anoty}] Company, 
I rt, I J Rand Kardex ll R 
Chicago, Ill . D rels ‘ Thomas A 
Bur D. L., Mansfield, O . Orange. N. J 
PRESSED METAL Cc on, O. M \ddressograph Eichenlaub Ray J Service 
Cameron E Kelly’s Dire cago, Ill 
Bettoher Chair Irons are fully protected by our own patents. tories, Ltd., London, Eng Elsfelder, Chicago Tribune, 
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BROWNE- . 
Morse [eg ll Gmerican 





Coached to perfection in every phase of the game 


In forward passes---dealer gains and dealer profits 
with Browne-Morse All-American it’s just one 
touchdown after another. 


The only completely standardized complete line. When the whistle blows 


A YEAR AND A HALF AHEAD 


BROWNE-MORSE COMPANY 
Muskegon, Michigan 
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Brings You 


NEW anes 


ADDED 
PROFITS 











Four sizes of safes to retail from $50.00 to 
$110.00 completely equipped with steel 


interiors 


Hercules safes are furnace tested The. 
hour test at 





are guaranteed to pass a one 
the United States Bureau of Standards or 
the Underwriters’ Laboratories 


Sizes range from 15” to 32” inside height 
Heavy door plates, deep flanged door and 
jamb, trigger guarded combination lock 
' protected by two drill proot heavy steel 
plates add to the fire and burglar prot 
tion afforded by Hercules Safes 


A selection of twenty-five steel interior 
combinations permits you to fit these safes 


to your customer's needs 


Selling co-operation from us in the way 
of direct mail, colored enclosures for 
your mail, newspaper cuts and National 
advertising 


Write for details on this low priced 


(2 


predetermined protection 

















The Meilink Steel Safe Company. Toledo, Ohio 
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Erskine, W. W., San Fran- 


cisco, Calif 


Farmer, R. M., Monroe Calcu- 


lating Machine Co., Orange 
Fellowes, W. A. Steel Bound 
Box Co., Chicago, ll 
Fitzgerald, E.. Rockwell 
farnes Company, Chicago 
Ford, E. M., Sigmund Ullman 
Company, Chicago, Ill 
France Miles D., Toledo, O 


Franklin Printing Co., Ben 
Whiting, Ind 
Fredericksen, D. ©O.. Dur-—O 


Lite Pencil Co., Chicago, Il 
Frisbie, C. O., North Amer 
ican Car Co., Chicago, Il 
Froehlich \ B., Reliable 
Typewriter & Adding Ma 

chine Corp., Chicago 


Galvin Eugene F Multi 
stamp Products Co., Detroit 
Mic} 

Garvey, 35. G lL. C. Smith & 
Corona Typewriters In 
Chicago, Ill 

Gates \I J \ddressograp! 
Company, Chicago, Ill 

Georgeson, George A., Mailing 
Equipment Company, Ly 
troit, Mich 

Georvi T J Underwood 
Typewriter Co., Chicago, I 

Geuthard Kk W., Marchant 
Calculating Machine Co 
Chicago, Ill 

Gilber H. 8S L. C. Smith & 
or na Typewriters In 
Chicago, Ul 


leasor Ray Victor Adding 

Machine Co, Chicago, Ill 

Goldberg, Arthur J., Chicago 
iil 

Goodmat W J Horders’, 
Ine Chicago, Il 

Griswold, H - Vice—Presi 
dent, Sanford Mfg. Co., Chi- 
cago, ] 

Grubbs Hi eS Remington 

Rand, Inc., New York, N. Y 


H 
Haefs, W. F., Northwest Of 
fice Supply Co Green Bay, 


Hale. W. J.. A. & 1. State Col- 
lege, Nashville, Tenn 

Hanna. Warren L., Southern 
Pacific Co., San Francisco, 


Hansen, Davenport, Ia 

Harris, G. D., L. C. Smith & 
Corona Typewriters, Inc., 
Chicago, Hl 

Harvey, F. N., Ass't Treas 
urer, Addressograph Co., 
Chicago, Ill 

Herbert, Paul, Chicago, Il 

Herring, R. R., Rand Kardex, 
Chicago, Ill 

Heyer, Theo. A., Heyer Dupli- 
ecator Co., Chicago, l 

Hitchcock, A. W., Victor Ad- 
ding Machine Co., Chicago, 
a 

Hobbs, J. N,. The Southworth 
Company, Chicago, Ill 

Holder, Fred. H., MacPherson 
Eames Manufacturing Co., 
Chicago, Il! 

Holstein, Serah, Chicago, I 

Homer, R., Stahl & Company, 
Chicago, Ill 

Horder, E. Y., Horders’, Ince 
Chicago, Il 

Hossficeld, Geo. L., Underwood 
Typewriter Co New York 
N. ¥ 


Huber. William, Visible tec 
ords Equipment Co, Chi 
cago, Ill 

J 


James, L. S Quality Park 
Envelope Company, Chicago 


Jones Harry s Workman 
Manufacturing Co., Chicag 


Jones. L. M United Auto 


graphic Register Compan) 
‘ ar 

Jones, S. T business mar 
iger, Morton High Schoo 
Cicero, Ill 

K 

Kalkhuret, E \ Burroughs 
Adding Machi Compar 
( ago, Til. 

K' Bure HH I Remington 
R In« ( na 0 
Kers Deore i isu £ 

1 
Kip ger Ww Por ie Ad 
I M ne Cor r 





OFFICE 


Kirkland, E. A., 
Chicago, Ul. 


Klinger, <A E., 


Meter Service 
cago, Ill 

Klinger, Mrs. A 
il 


Kiostermann, W 


Bircher Co., 


Productive 
Corp., Chi- 


E., Chicago, 


erner Acme 


Card System Co., Chicago, 


il 


Lang, F. A., Triner Scale & 
Mfg. Co., Chicago, Il 


Lawrence, W. D.., 


rant Mfg. Co., ¢ 


Felt & Tar- 
“*hicago, Il 


Levin, W. R., Chicago, II. 


Lippman, Charle 


Ss ».. Victor 


Adding Machine Company, 


Chicago, Ul 
Lioyd, Arthur J., 


Company, Chic: 


Longe necker, A 


Safe & Lock Co., 


Laicht, L ©) 
Typewriter (« 
waukee, Wis 

Luehr, H Was 


W. G. Lioyd 
igo, Ill 
H Diebold 
Canton, O 
l nderwood 


ymmpany, Mil 


United Ac 


counting Machines Company, 


St. Louis, Mo 


Lynch, J. A., Chicago, II, 
M 


Maas W W., 


Barnes Compa 


Rockwell- 
ny, Chicago, 


MacPherson Jas R., Mac 


Pherson—Eames 
Chicago, Ill 
Manners, R D 
culating Mach 
Paul, Minn 
Marine ie L 


Mfg Cais 


Monroe Cal 


ime Co., St 


Oe Smith & 


Corona Typewriter Inc 


Chicago, Ml 


McKay, W. L., Me 
Machines, Chic: 


Meilicke, C. A., 


‘Kay Mailing 
int i 


Meilicke Sys- 


tems, Inc., Chicago, Il 


Mick. Norman O 


Company, Chicago, Il 


Miller, Geo 


A. W. Shaw 


Blomgren 


Bro & Co., Chicago, Ill 


Moore, M. H., I 
Service Corp., ¢ 

Morrill, O. D., 
Mich 


tand Kardex 
*hicags Il 
Ann Arbor, 


Moss, William, Dalton Adding 
Machine Company, Cincin 


nati, Ohio 


Moulton, H F 
Typewriter Co 
N 

Neely, Fred W., ¢ 
°o 


Remington 


, Chicago, Il 


‘hicago, Ill 


O'Brien, J. A., Chief Account 
ant, Addressograph Co, Chi 


cago il 
Oswald, William F., Under 
wood Typewriter Co., New 
York, N F 
Pp 


Pahiman, J. D., 


Thomas A 


Edison, Inc., Chicago, Ill 


Parsons, F. A., ¢ 


Patton, Dean  5S., 


‘hicago, Ill 


Marchant 


Calculating Machine Co., 


New York, N 
Payne, Daniel, 


Y 
Line—a-Time 


Company, Chicago, Il 


Peters, R. B, M 


archant Cal 


culating Machine Co Chi 


cago, Ill 


Petsche, George J., 


Underwood 


Typewriter Company Chi 


cago, Il 
Phillipson, M. E., 


Wash Fabric 
l 


Company, Chicago, 
Pipp, C. E., Angle Steel Stool 


(o.. Plainwelil 


Mict 


Posthumus, B., Rand Kardex 


Chicago, Ill. 


Potwin George H 


A. B. Dick 


Co., Chicago, Ill 
Power, P. M., Lion Systems, 


Chicago, Ill 


Quest, Harold A 


Quest Man 


ufacturing Company Chi- 


cago, Ill 


R 
Reed, R. U Bircher c In 


Rochester, N 
Rentz, T. F Je 


Roberts R G 
Rand, Ine., Har 

Rockhill, R. R., St 
ne Machines 


yhnson Chair 
(“o Chicago Ill 


Remington 
mond, Ind 
andard Mail 
Milwaukee 


W ise 
lins, R. ¢ Chicage Ill 
Rose E J Pennsylvani: 
r xible Meta ec Tul x 
! igo, Ill 
I berg. Albert. I F i 
{ Rochester, N. y 
I E. G M ultic Ss s 
( ( go, I 
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Increasing the Sales of 


GRAND PRIZE 
Carbons & Ribbons 





with this testing device 


If you can give your customers 
graphic demonstration of the superior 
quality of Grand Prize Carbons and 
Ribbons .. .you will increase your sales. 


The Grand Prize Carbon and Ribbon 
Tester does just this. This device se- 
cures for you comparative and impar- 
tial tests of carbon paper and ribbons. 
In this way, your customers get proof 
positive that Grand Prize products 
make clear impressions, are durable 
and non-smudge. 


You cannot buy this machine, but it is 


FREE With Minimum Order 


The Grand Prize Tester, if 
for sale, could not be 
bought for less than $75 to 
$100. To Grand Prize deal- 
ers, it is free with their 
initial order. 


Total weight of the tester is 
13 oz It has a 65-ft. roll of 
paper The type bar is non- 
adjustable. so the tests are ab- 
solutely fair. Steel type. Rub- 
ber platen. Frame of polished 
aluminum. All parts nickeled 


This is an example of the co- 
operation we give our dealers 
Grand Prize is a profitable lir« 





Manufacturers of to handle. Write us for the 
Carbon Paper since entire plan... exclusive ter 
ritory .. free samplings « 

1902 customers : 


Pacific Carbon & 
Ribbon Mfg. Co. 


J. Francis O'Connor, President 
1451 Harrison St., San Francisco, Calif. 
3% Flinders Lane, Melbourne, Australia 
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MR. AUDITOR 


Start the New Year 
with efficient equipment 


Here is a sorting device that will sort any 
series of 1000 pieces into 10’s in one sorting. 


In a recent test an inexperienced girl in 
1% hours sorted 1000 checks into correct 
numerical order. 


INDEXES 
Numerical, Alphabetical, Geographical, 
Special Wording 


Space 


required desk 


for only 
sorter when 
6x 18 in 
inches use 








No. 462 


Made in any size and indexed to fit your needs. 


Representative firms using 
from 3 up to 160 sorters 


NEW YORK 
Alexander Hamilton Insti. 
John Budd Co. 

Cunard Steam Ship 
DePinna, A., & Co. 


CHICAGO 


Automatic Electric 
Carson Pirle Scott & Co. 
Chicago Surface Lines 


Chicago Title & Trust 
Diamond T Motor Guarantee Trust Co. 


The Fair Store Home Insurance Co. 
Hibbard Spencer Bartlett Macy, R. H., & Co. 

Inland Steel Co. McCall Co. 

International Harvester MeCreery, James & Co. 
Marshall Field Co. Mutual Life Ins. 
Montgomery-Ward Co. New York Edison 
Northern Trust New York Telephone 
Swift & Co. Spectator Co. 

Tyler & Hippach Underwood Typewriter Co. 
Wilson & Co. U. & Customs 


Abrahams & Strauss Brooklyn, N. x, 
American Malleable Co. Lancaster, N. 
American Manganese Chicago “Fieignts, Til. 
Associated Gas & Elec Ithaca, N. Y. 
Bacon, Chas. H., Co. : Lenoir City, om 
Bamberger, L., & Co. Newark, N 
Consolidated Gas & Elec. Baltimore, uaa. 

Du Pont de Nemours Wilmington, Dela. 
Haas, Baruch & Co. Los Angeles, Cal. 
Louisville Gas & Elec. Louisville, Ky. 
Detroit, Mich. 
Pittsburgh, Pa. 
Newark, N. J. 
Philadelphia, Pa. 
Albany, N. Y. 
Brooklyn, N. Y. 


Maccabees 

Ohio Fuel Gas Co. 
Public Serv. Products 
Remington Typewriter 
Standard Ol . 
Towns & James 


More than 18,000 banks all over the world. 
We shall be pleased to give you the ideas we have 


gathered in the 12 years we have specialized in 
this work. Catalog and full details upon request. 


THE KOHLHAAS CO. 


Manufacturers of Instant Reference Files 


183 N. Dearborn St. Chicago, Ill. 


4 
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s Thompson, E., A. B. Dick Co., 
Schuster, Miss Stella J., L. C. Chicago, Ill. 
Smith & Corona Typewrit- Thomson, Harry B., Real 
ers, Inc., Chicago, UL. Estate, Detroit, Mich. 


Schweiss, Fletcher Thorne, C. E.. Secre tary, 
Typew riter. Cc ompany, St. Addressograph Co., Chicago, 
Louis, Mo. Ill. 

Sengbusch, A. F., Sengbusch Thrift, Tim., American Sales 
Self-Closing Inkstand Co., Book Co., Elmir:  @ 4 


Milwaukee, Wis. Tuttle, H. C., Hush 4 hone 
Sheehan, E. J4 Ames Supply Corp., New York, N 
Co., Chie Ago, Ti. Twist, Stanley i” Giim: in 


Shelly, E. C., Am. Med. Ass'n. Fanfold Corp., Niagara Falls, 
Chicago, Nl. ~~ we 


Sherard, E H., Tri-State U 


ayP writers, Fort Collins, Ubbe lohode, Theodore H . Ad- 
Shifflette, H. E., Marchant TL ssograph Co., Chicago, 

Calculating Machine Co., . Vv 

Chicago, Il. : 
Shinn, F. H., Davenport, Ia. Vernoy, C. A., Jr., Monroe 
Shipley, W. M., Reliable Type— Caiculating Machine Co., 


Chicago, Ill 


writer & Adding Machine : . 
Von Ladau, K. A., Elliott Ad- 


Corp., Chicago, IL 


Skipper, Frank, The Dicta- dressing Machine Co., Chi- 
phone Company, New York, cago, Il 
N. Y. 
Snelling, Walter L., Horders’, Walker, Geo. S., L. C. Smith 
Inc., Chicago, Ill & Corona Typewriters, Inc., 
Snow, F. C., Elliott—Fisher Denver, Colo. 
Company, Chicago, Ill Wallace, Ernest, Manufactur- 
Soutter, J L.. Add — Index ers Agent, Los Angeles, 


Corpn., Chicago, Ill Calif. 


Spangenberg, W The W. D Ward P. V Addressograph 


Campbell Co., Washington, Co., Chicago, Ill 
D. Cc. Warren, J. D.. Thomas A, 
Spurgin, Robert, Spurgin Edison, Inc., Chicago, II. 


Watrous, E. G., Chicago, IIL 


Manufacturing Co., Chicago, 
ll Weisko pf, J. G.. Sengbusch 


Stanger, Wesley A., New Self-Closing Inkstand Co., 
York, N. Y¥ Chicago, Ill. 

Stevens, Franklin P., Amberg Wenhart, Josiah, Monroe Cal-— 
File & Index Co., Chicago, culating Machine Co., Cleve— 
at land, O. 

St. John, E., Dalton Adding White, J. A.. Gary, Ind 


Machine C o., Peoria, Il. Williams, Harry R., H. M. 
Stowell, L. C., President, The Storms Co., Chicago, Ill. 
Dictaphone Co., New York, Winger, R. M., American Mul- 


N tigraph Sales Co., Cleveland, 
Swabey, Fred., W. G. Lloyd O 
Co., Chicago, ll Wolf Francis M Herbert 
Sweitzer, H. E.. A. B. Dick Wolf, Ltd., England 
Co., Chicago, Il Wright, T. J.. Felt & Tarrant 
Manufacturing Co., Chicago, 
Takamiyawa, _ Tokyo, Ill, 
Japan ¥ 
Thometz, M., Kohlhaas Co., Yonover, N., Yonover Bros., 
Chicago, Nl Chicago, Ill 
— > - 


A Pair o’ Calendars 

The 1928 wall calendar of the Remington Typewriter 
Company is worthy of comment. A large panel at the top 
presents a quiet off-shore scene consisting of small fishing 
boats at anchor, with fishermen repairing nets and per- 
forming other tasks incident to their calling. The artist 
who painted the original is J. Olaf Olson The lively 
colors suggest Brittany or the coast of Spain, while the 
1ame of the artist suggests a more northerly latitude. Be- 
side the picture, which is copyrighted by the Remington 
Company, six principal Remington machines are pictured— 
on the left the portable, standard and noiseless; on the 
right, tabulating typewriters, accounting machines and 
the Remington electric. The calendar proper consists of 
thirteen removable sheets with large figures, one sheet for 
each month and a final sheet giving the twelve months 
of 1928. 

* * * 

The extra service calendar of L. L. Brown Paper Com- 
pany, Adams, Mass., is being distributed now. It is called 
an extra service calendar because provision is made for 
thirteen months, December to December inclusive 

A view of the land of Pyramids for the purpose of em- 
phasizing the endurance features of Brown's linen ledger 
makes up the top part of the calendar. The illustration is 
in colors. The first sheet, for December, is in appropriate 


ors of red and dark green Three months in all are 


shown on each sheet, the current month and the preceding 
and succeeding ones. The pages for 1928 are printed tn 


black and red on alternate sheets of white and buff. The 
calendar should find a warm reception among business 


houses. 
The company also are sending out an attractive booklet 


with cover designed particularly for the Christmas season. 

















Women Buyers Get the Idea at a Glance! 





Parker Penvelope 


The New Soft Leather Carrying Case for Pastel Pen and Pencil 
Gives you more profit and makes sale easier! 






Parker Penvelopes 
in Coral — Purple 
— Green — Blue 





Here’s the kind of eye arresting merchandise that 
makes your store display space pay dividends, 

Women wanted a carrying case to keep Parker 
Pastel Pens and Pencils from knocking about in 
purse and handbag, 

Parker created the Penvelope in dainty colors of 
grained soft leather. It comes with the Pastel Pen 
and Pencil—-makes Set and Penvelope a quicker 
seller at $8.00 complete than the Set alone at $6.50. 

This ties up with the present-day vogue for color 
that’s creating new business in all lines, 

Slender Parker Pastels for slim feminine fingers 
rival Costume Jewelry in soft shades of Magenta, 
Mauve, Coral, Beige Gray, Apple Green and Naples 
Blue. They’re the smartest, most appealing Pens and 
Pencils you can show to women or to men fora 
gift that pleases feminine taste. 

Penvelopes are new. We can't visit all dealers to 
show them in time for Christmas delivery. So don’t 
wait. Send for special Christmas half dozen of Pen- 
velopes and Parker Pastels in assorted colors, This 
puts the stationer in line for Christmas business. 
Mail coupon for this special assortment. 


THE PARKER PEN CO., JANESVILLE, WIS. 
Coupon for Special Y2 Dozen 





! THE PARKER PEN CO. H 
JANESVILLE, WIS, I 
j Send me at once ! 
j 1 '¢ dozen Parker Pastel Pens Assorted Colors ! 
‘ 1 lozen Parker Pastel Pencils Assorted Colors ! 
! 2 dozen Parker Penvelopes Assorted Colors 4 ; 
H f ' Total Retail $48.00 i 
urry ‘ ‘ : Less regular discount and subject to Parker Rebate if qualified, i 
$3 i 
_ 
If you want J DUGERD « 00:0 06.6650608000606000006000000608600000606060R0600 
} : : * : D. Miliiines « ncinsndankesd¥sbnvakddeaestpanieaae ! 
t 1€701 ir time for S $3 \ FRVVICSS eee eee eee eee eee rere reer eee 1 
r I 
a 


Xmas Delivery. => io), EEE ee ee State. | comes 
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Sell 25 Parker Duofolds 
or More to One Customer! 


Dozens of Firms in Your Vicinity will Give Christmas Gifts to Employes 


Read here how to get these Big Orders 


Last Christmas Stationers sold thou- 
sands of Parker Duofold Pens and Parker 
Duette Sets [Pen and Pencil to match} 
to business houses for gifts to employes. 


They wrote up orders in lots of 25, 
50 and 100 or more. And they reaped 
the profits on these large gift orders that 
ordinarily go to other stores for other 
gifts—neckties, slippers, etc. 

This year you can do the same—sug- 
gest the Parker Duofold Gift idea to 
every executive who enters your store. 
Write a letter to the head of every busi- 
ness in your vicinity, and call on the 
larger firms personally. 

No canvassing or direct mail advertis- 
ing for your store ever presented a great- 
er opportunity for big profit than this. 


Small firms as well as large are inter- 






“ 


THE PARKER PEN COMPANY 





ested. Employers and other individuals 
will buy for gifts to Customers, Stenog- 
raphers, etc. 


Write a letter on this plan at once. 
Enclose one of Parker’s illustrated folders 
on the Parker Duofold Pen. We supply 


them free, imprinted with your name. 


Suggest the gift idea in your letter and 
sell the Pen as you would over the coun- 
ter by talking Parker’s Pressureless Touch 
and Non-Breakable Barrel—sizes, colors, 
points, etc. Ask prospects to come to store 
or offer to call with samples. 


This plan costs only a small amount 
for postage and letters—takes little time 
in personal calls, but brings big sales— 
big profits. Compile your list now and 
send letters early. Write Parker for free 
illustrated folders to enclose with letter. 


JANESVILLE, WISCONSIN 
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Beautiful Folder Tells About Coronas in Color 

“Corona in Colors” is the title of a four-page folder 
which might be considered a piece of art rather than an 
advertisement issued by the L. C. Smith & Corona Type- 
writers, Inc. The first page gives a view of a well fur- 
nished living room. For social correspondence there is a 
Corona on the secretary. It is not conspicuous but effec- 
tively revealed. Inside six Coronas in colors, light maroon, 
bruce green, lavender, channel blue, cream and mountain 
ash scarlet are reproduced. There is a caption, “The New 
Vogue in Personal Writing Machines.” On the fourth 
page there are suggestions for selecting the proper color. 
Harmonious combinations are iisted. The last page also 
contains room for the local dealer’s imprint. The piece 
was printed by the company in its own shop by the four 
color process. Printed on good stock, neatly arranged, it 
bespeaks a tribute to those responsible for it from artist 
to printer. 


— 
Steel Pen Man Wins Prizes for Vegetables and 
Flowers 


At a recent flower show held at Bridgehampton, Long 
Island, William I. Halsey, New York manager of the 
Esterbrook Steel Pen Company, won the following prizes: 
First prizes—Best collection of onions, 12 red, 12 white, 
and 12 yellow—Class 45; 8 carrots for table use; 4 cucum- 
bers; 6 ears of corn; 6 onions red, 6 white and 6 yellow— 
Class 69. Second prizes—2 crookneck squash; 12 beets 
for table use; 12 carrots for table use; 2 aster blooms; 2 
vases annual larkspur. Third prize—2 vases zinnias—dis- 
tinct colors. 

-——_ > - — 
Lancaster Stationer Leases New Store 

Ream’s, stationers and office outfitters of Lancaster, 
Pennsylvania, will move to a new store at 52 North Queen 
street about March 1, 1928. The building has been leased 
on a long term. 

A new store is being built on this property. It will have 
an over-all frontage on North Queen street of 19 feet 4 
inches extending back 134 feet, when it widens to 40 feet 
2 inches with a further extension of 112 feet 7'4 inches, 
giving the store a total of 246 feet 9 inches. 

The chain store principle of display will be adopted and 
the store when completed will be one of the most modern 
in this section of the country 

H. H. Herr, proprietor, will be interested in receiving 
literature and interviewing representatives of display fix- 
tures and interior equipment 

seniaiiiaciiiniin 
Naval Lieutenant Buse Completes Long Air Trip 

Lieutenant F. R. Buse, U. S. N., son of H. W. Buse, 
burgess of Ridley Park, Pennsylvania, has completed a 
seven thousand mile flight from Washington, D. C., to 
Seattle and return. 

In his flight to Seattle Lieutenant Buse followed the 
route taken by Colonel Lindburgh in his around-the-coun- 
try tour. He returned from the Pacific Coast by way of 
the southern route. 

Lieutenant Buse was graduated from the Naval Academy 
ut Annapolis in 1920 and has been in the air service three 
years 

The senior Buse is one of the best known representatives 


»f the Remington Typewriter Company, handling sales par- 


The Little Rock Apela Club, Little Rock, Arkansas, 
showed its enthusiasm for the national convention held 
recently at St. Louis by sending five delegates. They were 


F. E. Eaton, Walter Guy, F. A. Weise, Lloyd W. Judd 


and A. L. Barber. 


PIL 


“File-Fitting” Trays 
are being adopted every- 
where in preference to old 
inflexible card filing 


methods. 


They are as important a 
part of your stock as four 
drawer letter files — one 


completes the other. 


They enable you to furnish 
exact space for every pos- 
sible combination of sizes 
and at a much lower cash 


investment. 


Nationally advertised. 


WAGEMAKER CO. 


GRAND RAPIDS, MICH. 
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Patented: 
Nov. i4 (922 
No 1435351 
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OFFICE 


You may never have another 





sales opportunity like this 


Picture the time- labor- money-saving 





value of an adding- listing machine that 
combines PORTABILITY with self-contained 
ELECTRIC OPERATION — 


That offers every feature essential to con- 
venience and easy, fatigueless operation — 
Sturdily built in every detail—requiring a 
minimum of attention—designed to meet 


TODAY’S needs in TODAY'S offices. 


Can you sell that kind of a machine? Then 


—let us tell you about Add-Index. 


Add-Index is three jumps ahead of anything 
else in the field—and far-sighted dealers are 


breaking records with it. Will you? 
Machine illustrated is Add- i 
Index—9 Bank Model 1099. 














Capacity $9,999,999.99 Add-Index 
Fm to 
e work, - 


Weighs only 27% lbs. 
$7) 2? 5 Add-Index Equipment is in use by such concerns as 


United States Steel Corporation United States Rubber Company 


{Slightly bigher west of Rockies} Standard Oil Company New York Central Railroad 
. ' Radio Corporation of America Equitable Trust Company of N.Y- 





No Stand Required 


_Add -Index 


S& Portable-Electric Adding-Listing Machine 


ADD-INDEX CORPORATION, Grand Rapids, Michigan 


Coast-to-Coast Service—60 Complete Service Stations—Conveniently Located 


The 








} maw 4 
ADD-INDEX CORPORATION, Grand Rapids, Michigan . 
Tell us more about Add-Index. Send details of your dealer plan. 
NAME COMPANY 
STREET No CITY ; STATE “ 
\ 0-12 A 
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Mrs. James H. Rand, Jr. 





Mrs. James H. Rand, Jr., wife of the president of Rem 
ngton Rand, Inc., died on the Twentieth Century Limited 
hile en route with her husband from Cleveland to 
ster, Nove er 2 Chey had intended spending a 
k with friends in Rochester Mrs. Rand was stricken 
with acute indigestion and was dead when a physician met 
‘ iim as pulled into Rochester. She was thirty-five 
irs old 
Mrs. Rand was the daughter of Marcel Smith of Boston, 
member of the Smith-Patterson Company, jewelers. Be- 
sides her husband, she is survived by twin sons, James H. 
la ( ] i 1 daugl eT Ma i 
services were held at the home ot UWeorge F Rand in 
Lincoln Parkway, Buffalo, and interment was in Forest 
Hills, Boston, preceded by a service at the Forest Hills 
| 
Office Appliances joins many other friends of Mr. Rand 
sentiments of profound sympathy to himself and his 
bereaved children 
* + 
F. H. McChesney 
is i Met esnev, Svracuse N. Y , prominent 
1 1vV1 le acle : lied I he Svra S¢ Me i 
I i cart i < ber ¢ 
\l Nic esney Was ¢ iit 2 an i r« Ss 
Tm < n ( Ss r < s He was strick 
ike 
S e te 
R ill & Met 
Ww ted » « iffairs 
. x. | s and ea 
ree il Z 
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PREMIER 


STEEL SECTIONAL 
BOOKCASES 


At the 
Price of 
Wood 


Standard sizes and 
finished in Oak, 
American Walnut, 
Mahogany in natural 
wood effects and in 
Olive Green enamel. 
Constructed of cold 
rolled steel welded 


into rigid units. 





Each section com- 
plete. No top is re- 
quired. Receding 
doors. Can be had 
with steel doors, with 
glass doors, or with- 
out doors to be used 
as shelving. 








New Prices Effective Dec. 1, 1927 


No. Dimensions Olive Green Wood Finishes Shipping Wt. 
201 Base Height 6” $ 4.50 & 5.00 il Iba. 
202 9% High Inside 

11” x 11%" x 34” 10.00 11.00 23 Ibe. 
203 11%” High Inside 

11” x 13%” x 34” 10.00 11.00 24 Ibs. 
204 13%" High Inside 

il ” x 18% -s: & 10.00 11.00 27 Ibs. 





Prices are F. oO. Be Mishawaka, Indiana. Liberal trade @ trade discounts. 


Premier Steel Filing Cabinets 


‘Built for Business’’ 





Electrically and Acetylene 
Welded. Rigid in construc- 
tion. Beautifully finished. 
Full Roller Bearing. Double 
drawer fronts. Brushed brass 
finish hardware. “Pinch” fol- 
lower, positive in operation. 
Drawer capacity 25 filing 
inches. Automatic locking 
device if desired. All stand- 
ard finishes and in 4, 3 and 2 
drawer sizes. 


Constructed for Unlimited Service 











DESCRIPTION PRICE 
—— Shpg 
Stock Olive Mahe & Wet 
St ti No ain s Green W ainut Cr’td 
avionery 04 4 Dr. Letter File $33.00 $39.00 135 
Cabinets 38t-© 4 Dr. Letter File-Lock 39.00 45.00 135 
506 4 Dr. Legal File 39.00 45.00 145 
506-L 4 Dr. Legal File-Lock 45.00 51.00 145 
Tables 304 3 Dr. Letter File 29.00 35.00 115 
304-L. 3 Dr, Letter File-Lock 35.00 41.00 115 
Stands 306 3 Dr. Legal File 35.00 41.00 125 
306-L 3 Dr. Legal File-Lock 41.00 47.00 125 
104 2 Dr. Letter File 25.00 29.00 95 
Copy 104-L 2 Dr. Letter File-Lock 29.00 33.00 95 
106 2 Dr. Legal File 29.00 33.00 105 
Holders 196-L 2 Dr. Legal File-Lock 33.00 37.00 105 


Prices are F. O. B. Mishawaka, Indiana. 
Liberal Trade Discounts 


Address All Communications to the Siiiienn Sales Office 


Premier Metal Products Co. 


JOHN W. MESSIMORE, Sales Manager 


1467 Catalpa Ave. Chicago, Illinois 


Address Export Inquiries to G. W. Snowman, 215 W. 35th St., 
New York City 


- 














ee 


a or ae 


irene tat ¥ i. RB tor Pe 











124 OFFICE APPLIANCES December, 1927 





in the concern. He was born in Syracuse September 8, 
1867, the son of Alonzo and Emily Lawrence McChesney. 

The Hall & McChesney Company was originally estab- 
lished in 1878 by Charles C. Hall and was continued by 
him alone until 1881. In that year Albert E. McChesney, 
uncle of Mr. McChesney, was admitted as a partner. The 
business was then conducted under the name of Hall & 
McChesney. In 1899 Mr. McChesney took an interest in 


1902 Mr. Hall withdrew. The name 





ae ee ST 


A distinctive, the business and in 


— 


- 
=e 


practical gift for the =m ‘ 
business man or woman. was then changed to Hall & McChesney, Inc. 




















i Will grace any desk, speeding : . en a : ; : 
Tes work and promoting accuracy. Because of his interest in the city and county commis- 
A i} All-metal. Self-inking. Light_and sions, Mr. McChesney was chosen as chairman of the com- 
Kila; sturdy. Finished in red or green Duco, : "a P . : . a 
1 6 mittee on municipal research of the Chamber of Commerce. 
wile I 
wi . . : : 
At leadin y sc 7 as “od z 2 we: ag . s 
ii MAY15°38 ‘ stationers. an This committee was formed about a year ago to consider 
ae rubber st x = 2 — ‘ aran _— = , -_ 
— municipal affairs and plans on a larger scale than those 
I" JUL 30 37 isitghtle high> A handled by similar Chamber of Commerce committees. 
His in C x . P . . . 
i DEC 30 30 greet Mr. McChesney was president of the Rotary Club in 
+) Dotsoveproduced 1918-19 and during the war was head of the manufacturing 
i , —s committee of the organization. He was a member of the 
a Old Colony Club of New York, Citizens’ Club, Onondaga 
" . ° . ° . . 
Golf and Country Club, Lake Placid Club, Syracuse Cham- 
rf ber of Commerce, Sons of American Revolution, and the 
i National Association of Stationers, Office Outfitters and 
Manufacturers. He held membership in the Y. M. C. A 
and was affiliated with St. Paul’s Episcopal Church 
He was also a member of the following fraternal or- 
ganizations: City Lodge, No. 305, F. and A. M.; Central 
City Chapter, No. 70, R. A. M.; Central City Council, R. 
and S. M.; Central City Commandery, No. 25, Knights 
. " : Cemplar; Central City Consistory, A. and A. S. R., in 
American Numbering Machine Co., Brooklyn, N.Y. a 7 “ * ; : py ° ‘ 
i which he attained the 32nd degree, and Tigris Temple, 
Each Amcodater comes in an individual carton, with 4A AO. N.M.S 
& gayly decorated, REMOVABLE, Christmas Wrapper. vier St p Mees obey — 7 : 
Mr. McChesney was a trustee of the Manlius School at 
. . >. . ° . . - 
This Striking Ad Manlius. He was keenly interested in the affairs of the 
. e military school. As a tribute to his memory the flag at 
in current issues of the school was placed at half staff. 
I 
SATURDAY EVENING POST In 1891 Mr. McChesney married Miss Genevieve Steven- 
son. He is survived by his wife, a son, Donald S. McChes- 
and ney of Orchard road, secretary of Hall & McChesney, Inc., 
NA TION Ss BUSINESS and a daughter, Mrs. Myles Morgan of Worcester, Mass. 
- A large number of the local business men paid sterling 
means EXTRA Holiday Trade tributes to Mr. McChesney’s character and activities in 
both business and civic affairs. Local newspapers pub- 
for | 
it all our dealers lished many of the comments on Mr. McChesney and made 
f Millions will see this advertisement and act on reference to him editorially. 


the suggestion it contains to choose an Amco- oe & 


dater for a Christmas gift. 
Sydney Stott 
Check Your Stock Today! Ps aimee. 
Members of the office appliance trade greatly regret the 
Chere is still time for you to send in an order death of Sydney Stott, senior partner of Stott & Hoare 
and receive a supply before the last-minute rush. Proprietary, Ltd., at the residence of his son at Wheeler's 


Made and Guaranteed Hill, Melbourne, Australia. Mr. Stott was seventy years 
—by the Makers of— of age He died in his sleep. 
Mr. Stott was born at Melbourne in 1857. He was closely 


AM ERI¢ AN VISIBI F identified with the business life of the city and at the time 
of his death was governing director of the company already 


NUMB ERIN G MACHI NES named and of Stott’s Business and Correspondence Col- 


American Numbering Machine Company leges. He was much interested in ogee _ vga a 
~_" —_ . . . > ners te , . . am § the 
233 Shepherd Ave. Brooklyn, N. Y. o- preside ee the - yal Autom oe cane and of the 
Branches: Chicago, 12 W. Madison St. ational Roads Association He was also a foundation 
London - Paris member of the Melbourne branch of Rotary. 
Of recent years Mr. Stott took much interest ruit 
—— ss sr sr snr snr nr nn nn wen wnXnn ne growing and devoted a good deal of his time to his orchard 
Send at o1 following: at Wheeler's Hill Mr. Stott leaves a widow, four sons 
loz Amecodaters @ $2.95 each (less liberal discount) and two daughters 
i —— The funeral took place on October 8 Short services 
were held at the Presbyterian church in East Melbourne 
aceress and the funeral cortege immediately thereafter left for 
State Brighton cemetery 





Mr. Stott had a most interesting career When he 
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THE SEATS OF THE MIGHTY ARE MILWAUKEE CHAIRS 


Chairs that just seem to say: 


“Sit Down—Be Comfortable” 
That’s Why 


MILWAUKEE CHAIRS 
Appeal and Sell 





banking and business organizations—all of 
which proves conclusively that Milwaukee 
Chairs, because of their high character, en- 
durance and pleasing appearance, Appeal, 
Sell, Repeat, and net a handsome profit. 


790's EL 





The appeal which Milwaukee Chairs express — Every bank, every office—business or pro- 
in their comfort, exclusiveness and quiet _ fessional—isa ready prospect for Milwaukee 
dignity —the air of refinement, peacefulness | Chairs—the field is unlimited. 

and good taste which they give to every We are now giving exclusive representation 
office, have made them the most popular line — 5, towns and cities everywhere. Possibly 
of chairs in America. your territory is still open. Write today be- 
fore ‘it’s too late. Ask for catalog 


showing 180 models. Now’s the time. 


Milwaukee Chairs have gone from 
coast to coast and into foreign coun- 


tries—into nearly every department of THE MILWAUKEE CHAIR COMPAN} 


Executive Offices: 624 South Michigan Ave., 
Chicago, Ill. Factory: Milwaukee, Wis. 


the U. S. Government: into the offices 





of the largest, as well as the smallest, 


MILWAUKEE CHAIRS 
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“Big Office” 
Metal Desk Equipment 


throughout America whose desk equip- 
ment needs parallel those for whom 
these metal desks were built. 


This modernized metal Desk Equipment 
was developed for one of America’s great 
industrial concerns and is now available 
for all businesses big or little. 


Over 3000 of these ‘‘custom built’? metal 
desks have been ordered by this one 
concern. 

This highly specialized 
metal deskis nowstand- 
ard construction in 
















Beautiful, Strong, Quiet 
Fire Resisting 





December, 1927 


FOUR IN A ROW END TO END 
—A built-in conduit carries wiring 
for telephone, dictaphone buzzer, 
ete. Each desk is a complete unit 
and as many desks as desired may 
be placed end to end and close 
tegether and connected by means 
of push plugs. 

PRAWERS ARE COMPLETELY 
INTERCHANGEABLE — ALL 
drawers fit all desks. An occu- 
pant or a department can be 
moved by simply changing th« 
drawers, 

CONCEALED TELEPHONE BOX 
AND HIDDEN WASTE BASKET 
Both in the knee space out of the 
way and out of sight. 
Conventional glass topped sliding 
shelf—Detachable seven compart- 
ment cylinder rack — Convenience 
tray in convenience drawer and 
stationery tray with twelve slop- 
ing compartments. 


Both big and small businesses every- 
where are quick to adopt this new type 
of metal desk equipment. They are 
prime prospects and 
their orders mean a 
steady and continuous 
flow of business. Here 
lies a remarkable op- 





of prices. 


There are literally thou- 
sands of big businesses 


the Jamestown Metal 
Desk line and is being pliance dealers. 
produced in enormous 
volume which permits The Jamestown Metal Desk 
an amazing low range M F A | ie Company desires dealers to 
- act as exclusive selling 
D E S KS mation. 


portunity for office ap- 


agents and to that end will 
welcome requests for infor- 
Write To-day. 


JAMESTOWN METAL DESK CO., JAMESTOWN, N.Y. 
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opened his office in Melbourne forty years ago the first 
typewriter, the first telephone, the first cinematograph, first 
motor car and the first adding machine had yet to be 
exploited. With the introduction of each in turn Mr. Stott 
met with opposition, but eventually built up a large busi- 
ness. In the early eighties he had a hard time trying to 
sell typewriters and personally carried machines from office 
to office only to be met with many refusals. His energy, 
intelligence and persistence, however, won the day. Mr. 


Stott not only introduced the first typewriter into Mel- 





bourne, but he was also the first man who introduced 


shorthand writing. In 1883 he was a law clerk and tock 
up shorthand as a hobby. It was then unknown in the 
city’s business offices. He published the first Australian 


shorthand magazine and judges and barristers were among 
his subscribers. Eventually he and the late William Hoare, 
another law clerk, went into partnership and established 
the business of Stott & Hoare. Securing a typewriter, Mr. 
Stott began typing His services as a shorthand reporter 
were in great demand, even in Queensland and New South 
Wales, and his performance in the twin arts of shorthand 
and typewriting and the growing demand for such work 
led to the establishment of the business college. 

For more than forty years he sold typewriters and traincd 
operators. At the present time in Sydney his eldest son 
has four colleges and three trading establishments. In 1901 
he brought the first electric car to Melbourne and also 
introduced the phonograph 

His interests were many and varied and not many men 
have lived out the span of seventy years as usefully as 
Sydney Stott 


* * © 
F. A. Bassette 


Frederick A. Bassette, fifty-nine years of age, president 


and founder of the | \. Bassette Printing Company, 
Springfield, Mass., and for the last six years a member of 
the Springfield school board, died at his home, 82 Green 


Lane, on November 2 

Mr. Bassette was born at New Britain, Conn., May 26, 
1 68. He was educated in the public schools there. He 
entered Cornell University and graduated with the class 
of 1896, achieving a prominent position in that class. 

In September of the following year he married Miss 


six months later Mr. and Mrs. Bassette 


came to Springfield where they have lived ever since 
Here Mr. Bassette became associated with Will Bradley, 
the tamous poster artist and founder of the Wayside Press 
With William C. Lawton as his partner, Mr. Bassette 
led the F. A. Bassette Company a short time afte 
Ss ar S] gfield npany has grown until 














No. 9606-17 
For 
Stenographers 






No. 50-56 
File Stool 








First Cost Is All 


With many products, it isn’t the 
first cost—but the upkeep. Not 
so with Uhl steel. The first cost 
is practically the last cost. 


Furthermore, the original cost of 
Uhl steel products, quality con- 
sidered, is surprisingly low. 


No wonder Uhl steel products are 
sales winners—the year in and 
year out satisfaction makes life- 
long friends—friends who boost 
and make added sales. Repeat 
business means extra profit. 


Are you handling Uhl Steel Office 
Equipment? If not, better write 
us today. 





Ghe 
Toledo Metal 








Furniture Co. 
1396 Hastings St. 
TOLEDO, OHIO 

















No. 7206-28 
For High Desk Workers 
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NORCOR 


Better-\Way Methods 


EXECUTIVE 
-Tickler File. 









File is complete with perpetual calendar 
and penholder. Relieves your desk of its 
mussy appearance. Finished in rich Olive 
Green for the office and six attractive colors 
for the spinnet desk at home. Equipped 
with the 


Automatic Follower 


Without resistance or manipulation, any card in a 
NORCOR File may be elevated and automatically 
held in a raised, readable position without re- 
moval from file proper 


Holds Finished 
Index in 
and Six 
250 Attractive 
3x5 Cards Colors 





A recipe file with the Automatic follower. An 
ideal file for home, cooking school or club. Also 
made with cards for Permanent Menu Record in 
4x6 size. 

Write for Catalogue and 

Prices of complete Nor- 

cor Filing Equipment. 


Stamping Division 


Northern Corrugating Co. 


MANUFACTURERS 
Green Bay Wisconsin 


Eastern Distributors: Chicago Distributors: 
1. D. L. Mfg. Corporation E. E. Blankmeyer 
200 Hudson at Canal 133-135 West Lake Street 
New York City Chicago, Ill. 
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it is now one of the largest printing concerns in the East 
outside of Boston and New York. 

Mr. Bassette was a member of the Gladden Club and 
of Theta Delta Chi. His second term as a member of the 
school board would have ended this month. 

He leaves his parents, Mr. and Mrs. Frederick Bassette 
of Hartford, Conn.; two brothers, Roy of Hartford and 
Buell of New Britain; three sisters, Mrs. George Sage, 
Miss Elizabeth Bassette and Miss Anne Bassette, all of 
Hartford; his widow and his son, Frederick H. Bassette, of 
Springfield. 

* © F 
Heinrich F. Schulze 

On September 28, Heinrich F. Schulze passed away in 
Dresden, Germany, at the age of sixty-four years. Mr. 
Schulze for more than a quarter of a century had been 
proprietor of the office equipment firm which bore his 
name. Two sons, Ludwig and Gunther Schulze, are con- 
tinuing the business, which specializes in the sale of type- 
writers and office furniture 


* & © 


George Severinghaus 

George Severinghouse, founder of the Chicago printing 
house which bears his name, passed away some weeks ago. 
He had been in declining health the past four years, and 
had retired from active participation in the business. Mr 
Severinghaus was born at Batesville, Ind., in 1858, and 
went to Chicago in 1875, when he established his printing 
business. Surviving are the widow; one son, Milton, who 
heads the printing and stationery business; one daughter; 


four brothers and thtee sisters. 


+t + *€ 
Frank S. Thayer 


Frank S. Thayer; whe established the stationery firm of 
Thayer & Wadham at Bostan in the ’70’s, passed away at 
San Francisco several. weeks ago. Mr. Thayer was about 
seventy-five years old. .Some years ago he moved to Den- 
ver, Colo., on account of ill health, establishing a branch 
there for Carter, Rice & Company, Boston paper mer- 
chants. In 1915 he moved to San Francisco, establishing 
another branch for the Boston paper house. Surviving 
are the widow, and one son, Harold, who is a director in 
the business he established at Denver. 


+ + + 
Abbott Parker 


Abbott Parker, Cambridge, Mass., passed away at his 
home some time ago, aged seventy-two. He had been a 
stationer and newsdealer more than fifty years at 1396 
Cambridge street He had retired from business. Sur- 
viving are the widow and two daughters Mr. Parker 


was past master of Dunster Masonic lodge 


+ + + 
James Powers 


James Powers, inventor of the Powers tabulating ma 
chine, passed away .November 8 at the Hotel Winthrop, 
New York, N. Y. He was fifty-seven years old. Surviving 
are the widow and one son, Dr. Harry J. Powers, of New 
York City. Mr.- Powers was a member of the American 
Society of Mechanical Engineers, and of the Machinery 
Club of New York 

+t + + 
W. H. Parham 

W. H. Parham, who had been in the adding machine 
business in Eastern Tennessee, passed away at Mayfield, 
Ky., several weeks ago. He had been in ill health several 
vears, but until a few months ago was able to be up and 
about the house. While engaged in the adding machire 
field Mr. Parham was located at Knoxville. He was sixty- 
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Victor announces 














A NEW PORTABLE TYPEWRITER 
WITH 25 REMARKABLE FEATURES 


In Dec. 3 Saturday Evening Post, Dec. 10 Lit- 
erary Digest and other publications, Victor 
announces to the world a new portable 
typewriter embodying twenty-five advanced 
features that mark a distinct epoch in port- 
able typewriter operation! 

Like the Victor Standard Adding 
Machine, the Victor Portable Typewriter will 
be distributed through the Office Equip- 
ment Merchant. And it offers an opportunity 
equalling and even surpassing this out- 


standing success! 


VICTOR 


Quiet operation and perfect presswork epit- 

omize the superior design of this sturdily- 

built new-day writing machine. The twenty- 

five advanced Victor features, and our 

progressive merchandising plans, give you a 

remarkable advantage in selling the Victor 

Portable Typewriter. Victor Typewriter 

Company, 3900 No. Rockwell St., Chicago. 
Division of 

VICTOR ADDING MACHINE COMPANY 
CHICAGO 
Makers of the Victor Standard Adding Machine 


PORTABLE TYPEWRITER . 
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In Colors 


$60 


f. o. b. Chicago 
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O dealers who are looking for- 
ward to a new and better year 





a more prosperous nineteen 
hundred and twenty-eight—the 
Indiana Desk Company offers a 
safe foundation on which to build. 
The line is built to a standard of 
sound ideas and on the basis that 
there is more money for the dealer 
in selling a volume at fair profit than 
a sluggish line at an inflated rate. 
The Indiana line embraces not only 
a full line of desks and tables but a 
line of juvenile furniture in which 
dealers enjoy a good turnover. 

To dealers who want to do business 
along such lines, an inquiry is in- 
vited. 


INDIANA DESK COMPANY 


If it’s a desk, we make it 
JASPER, INDIANA 
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five years of age Surviving are two children, Eugenia 
and W. H., Jr., nine and five years old respectively; two 


sisters and two brothers. 
+- + + 
H. E. Fales 
Herbert E. Fales of Boston, Mass., 
Thursday, November third. Mr. Fales, at the time of his 


death, was treasurer of Hollingsworth & Whitney Com- 


passed away on 


pany, paper manufacturers in Boston. 
———E—— 
Bates Manufacturing Company Acquires Rapidex 
fhe Bates Manufacturing Company of Orange, N. J. 
have recently acquired the sole manufacturing and selling 
rights of the Rapidex, formerly made by the Dex Company 


forward as an in- 





THE RAPIDEX 


expensive companion item to the well-known Bates Tele- 


[The company feels that while the capacity and utility 


the Rapidex is much more limited than the Bates Tele- 


{ e Index evertheless, its popular price will carry an 
appeal for those who desire a telephone index for a com- 
paratively small list of names. An extremely attractive, 


self-selling display card for counter use will be furnished. 


Che Rapidex also can be sold at a price which comes 
well within the range of most of the advertising imprint 
business, and those dealers pushing the sale of imprinted 
urticles will, doul ortunity for developing the 
Salt I e | a} lex r this eld 

\ cut of the product is shown herewith, and The Bates 


Manufacturing Company is now ready to accept orders and 


An Attractive Greeting Card 


Ar g the unusual and interesting greeting cards dis 
layed for sale this Christmas season is one having a win- 
of transparent Cellophane—a Du Pont product 
g S be é ind col picture 
‘ The « s¢ s a sheet s ta 
‘ | | int | l K le { 
4 ‘ pages ait died 
< re ins] c mat i 
S f me ld Englis 
es } ees lack, Sil the space 
g s is bring the 
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S \ | 
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- 
Dettman Recovers from Illness 
Dettman of tl H. N ken Company, Milwau 


New York, N. Y. 
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POSTURE PROFITS 


There is decided profit for the dealer sup- 
plying correct posture chairs because of the 
rapidly growing consideration given the sub- 
ject of seating. Just as money is willingly 
spent for heating, lighting and ventilation 
systems to help create proper working con- 
ditions so money is being spent for correct 
and efficient seating—perhaps a considera- 


tion more important than the others. 


Derby is the pioneer in the correct posture 
held. 
Thompson patented construction, generally 


seating Derby alone can use the 
considered by leading orthopedists to be the 
only exactly correct designs. Among users 
Derby is regarded as the posture chair man- 


ufacturer. 

Derby distributes solely thru recognized 
office equipment dealers. This insures to the 
dealer the benefit of the demand for correct 
posture seating. Derby dealers are served 


on an exclusive basis. 


P. DERBY & Co., INC. 
Chairmakers for 83 years 
GARDNER, MASS. 


Boston, Mass. 
197 Friend St. 


One Park Avenue 
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Christmas 
Suggestions 


Felt 
Cushion 
992 Style 


Cushion 


3000 
Style 


Flexible 
Desk 
Pads 





Folding 
Pads 





Glass 
Letter 
Tray 


Leather 
Tray 





Colonial 
Linoleum 
Pad 





Made by 


GEO. E. FOX & Co. 


325 W. Ohio St. Chicago, I1l. 
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Macey Brochure Pictures Period Suites 

The Macey Company of Grand Rapids, Mich., has just 
published one of the tinest things in the office furniture 
field it has been our pleasure to see. The brochure, con- 
taining twenty-four pages bound in limp ornamental covers, 
is entitled “Individuality in Offices.” Within two con- 
centric golden circles on the front cover is a beautiful 
picture in colors of a high-grade desk, two chairs, a lamp 
and paneled walls on which interesting pictures are hung. 
\ decorative rug ornaments the floor in front of the desk. 
This picture is done in softly harmonizing colors, produc- 
ing a most pleasing effect. The title page also bears the 
title of the book with a water-color impressionistic sketch 
of a portion of a city sky-line with tall skyscrapers against 
the sky. 

Follows then an introduction of two pages explaining 
the contents and purposes of the book. The argument is 
well presented. It is pointed out that a wise executive 
plans for the comfort and convenience of his fellow 
workers. He lightens their labor, adds to their comfort, 
provides welfare departments, rest and recreation rooms 
in order that tired nerves as well as tired muscles may 
recuperate He puts his house in order with one con- 
spicuous exception. He is too often inclined to let his own 
quarters go and to be careless of his own wellbeing while 
being considerate of others. Too seldom does the private 
office of the institutional head reflect in the right propor- 
tion the official status of the man. We quote 

“Macey matched office suites were created to serve a 
triple purpose: First, to maintain managerial dignity; 
second, to provide a degree of comfort approximating a 
typical den or study found in a home; third, to promote 
an é€nvironment conducive to creative effort. Incidentally, 
they afford the opportunities for men to express their per- 
sonalities, their inherent good tastes and their sense of the 
fitness of things. 

“There is a general acceptance of the psychological fact 
that persons are vitally influenced by their surroundings 
It is neither effeminacy nor snobbishness that causes a 
man to wear good clothes, travel in parlor cars, drive costly 
automobiles and build beautiful homes. It is the realization 
that such actions beget added confidence in one’s self, and 
serve as inspiration to further progress. Superficially they 
may be considered as expenses for luxuries; actually they 
are investments. in atmosphere, through which a man is 
actuated to continued advancement. If successful men 
practice such doctrines in general ways as they all do, how 
much more necessary that they apply it specifically to their 
business activities! 

‘The president's office is the nerve center of his business. 
It is a reflection of the man’s individuality; an expression 
of his character; a gauge of his standard of ethics. Cus- 
tomers, business associates, interviewers and other visitors 
are naturally impressed by the things seen and the environ- 
ment felt.” 

The brochure presents a score of executive offices typical 
of many hundreds in which Macey matched suites have 
been the dominant scheme. In each one of these there is 
a total absence of coldness, drabness and formality. They 
present the idea of warmth, cheeriness and humanness 
without loss of dignity, keeping always in mind the ap- 
propriateness of the equipment to the environment and to 
the men they repreesnt. 

— 
Verne E. Miller Visits United States 

Verne E. Miller, president of the Philippine Educaticn 
Company, Manilla, P. I., spent a few months in the United 
States recently. He visited the general offices of the Joseph 
Dixon Crucible Company at Jersey City, his company rep- 


resenting the pencil manufacturer in the islands. 
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An Extra Opportunity 


for Sales 


ANUARY first means inventory 
work in the great majority of busi- 
nesses—long hours, great columns of 
figures, checking and re-checking, list- 
ing, worry over possible errors. But 
how easy it can be made! 


The especial adaptability of the Cor- 
ona Portable Adding Machine to in- 
ventory taking will result in a greatly 
increased chance to make sales during 
December. Note the features that 
make inventory work easy—absolute 
portability—weight only 16 lbs.—can 
be taken anywhere—occupies no more 
space than a letterhead—handles all 
adding and listing operations possible 
on large machine—operates in any 
temperature. Study the big list of 
features below. 


And the price is right—only $60. (On 

terms $65.) 

Our magazine and direct mail advertising is 

creating prospects everywhere. Are you in 
S1 king opportunity ? 


Where territory is open, we are ready to 
cooperate in a way that will insure your 
success. Let us make you a proposition 
Mail the coupon today, stating whether 


interested in dealer or commission plan. 


PORTABLE ADDING MACHINE CO. 


Dept. 2-D, 343 S. Dearborn St. Chicago, Ill. 


OFFICE 
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DEALERS— 


We offer you 
The Best Discount 
The Most Features 
The Lowest Price 
Now only 


+60 






Ifo) «as Bit-y- 


Many Features 














CORONA 


Portable Adding Machine 


1. Complete Visibility of Return of Handle Tap 
Printing Stroke 
2. Largest and Most Leg- 19. Standard Size Paper 
ible Figures Tape 
3. Short ~~ —_— Pull 20. Standard Size Ribbon 
. Compact Keyboa 
5. Standard Keyboard 21. Oceuples Space ef @ 
“ } Letterhead 
6. Flexible Keyboard . ; 
7. Adaptable to “Touch” 22. Absolutely Portable 
Method 23. Weighs Less than Any 
8. Strietly a Right Hand other Fustaite listing 
Machine Machine 
9. Automatically “Split” 24. Operates in Any Temp- 
10. Repeat Key erature 
il. ever Key 25. Rotary Governor 
> a —— 26. Automatic Ribbon Re- 
12. Tetal Key verse 
13. Sub-Total Key 27. Half the Number of 
14. Non Add Key Parts Ordinarily Ke- 
15. Adapted to Easy Multi- quired 
plication 28. Ten Times the Capacity 
16. Unique Method of Sub- of a Six Bank Machine 
traction 29. Priced Lower than Any 
17. Single Column Control Machine of Equal Ca- 
18. Errors may be Elimin- pacity 
my ated any Time up to 30. Fully Guaranteed F 
preter errr ere meee ew em emer Ky 
' PORTABLE ADDING MACHINE CO., ' 
1 Dept. 2-D, 343 8S. Dearborn &St., ! 
i Chicago, Il. i 
i CC) I am interested In dealer plan 1 
1 CC) I am interested in commission plan ! 
! Na ! 
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/ The Bates 
Fight 


The introduction of this machine makes 
one further step forward toward num- 
bering machine perfection. 


ED Ni PERS BE PO cM My 








Designed to take the place of the old Seven 
Movement Bates, it is equipped with the 
following movements: consecutive, dupli- 
cate, triplicate, quadruplicate, quintupli- 
cate, sextuplicate, septuplicate, octupli- 
cate and repeat. 


{SS ater ere re 
EE RES Ss SS =a 


'_ = 


Distinctive Features 


The Bates Eight embodies distinctive 
features heretofore unknown in the man- 
ufacture of numbering machines. The 
type wheels and plunger box are made 
from a new material (Bates hardened 
Comagnium), which is as hard and strong 
as steel, as light as aluminum, and abso- 
lutely rust-proof. This means that this 
machine, while more complete in perfor- 
mance, is, nevertheless, far lighter than 
the old Seven Movement Bates. 


— 








The action is positive—the machine will 
positively number as the dial indicates. 
Should a false stroke be made by the op- 
erator, a switch of the dial erases, as it 
were, the error and starts the numbering 
at the correct setting. This pointer acts as 
a self-correcting feature without employ- 
ing any levers, stops or other complicated 
mechanism. 





Trade-in 


Dealers are authorized by the manufacturer of 
Bates Machines to allow users $5 for the return 
of any numbering machine, regardless of make or 
condition, against the purchase of a Bates Mul- 
tiple Movement or Bates Eight Machine, and $4 
allowance against the purchase of a Bates Stand- 
ard or Lever Movement Machine. This offer is 
not limited to Bates Machines, but also applies to 
machines of any other make. 


THE BATES MANUFACTURING CO. 


ORANGE, N. J. EST. 1891 
NEW YORK OFFICE: 20 VESEY STREET 


Bates Numbering Machines, Bates Telephone and Radio Indexes, Bates 
Automatic and Hand Eyeleters, Bates Ajax Eyelets 














Bates products are advertised regularly in The Saturday Evening Post 
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Rockwell-Barnes Company Buys Additional 
Property 

The following item appeared in the real estate news 
section of the Chicago Tribune of Sunday, November 6 

‘Took a look at some property in the Central Manufac- 
turing District on Monday; bought it on Wednesday. The 
aforegoing sounds like the rapid fire decision of one of our 
business captains and so it ts, only in this case the captain 
ould be captainess 
‘All which is preliminary to saying that the Rockwell- 


Barnes Company, through its president, Mrs. Alice K 


Salsman, has purchased for an undisclosed consideration 
the two-story building at 1511-33 38th street from the Grin- 
nell Company, In The building is to have an additional 
floor added and there will be other alterations 

It is interesting to note that Mrs. Sa'sman entered the 
employ of the Rockwell-Barnes Company many years ago 

a minor capacity Now she is president of the firm, 
pape! »bers und dealers i ra lway specialties, which 
emplo 1S0 eop' 


> 
Roberts Supplies Numbering Machines for New 
Dollar Bill 


Congress recent'y authorized a reduction in the size of 
liar bills and early next January the new money will be 
ready for distribution The new size is 254x6"% inches 
and is said to be the ftcrerunner of a general reduction in 


: bas ll paper ner 
sizes tor ail paper money 


The Roberts Numbering Maciune Company of Brooklyn 
N. ¥ is supplying the United States government with ‘ts 
tire equipment of numbering machines here is a bat 


tery of twenty-four machines for each Miehle press, mak- 
ing it possible to number twelve bills at one time instead of 
our as heretofore The contract called for the delivety 
f all numbering machines on or before December 15, but 
thev will be delivered two weeks in advance of that date 

Manufacturers of billfolds, as well as art publishers who 


nake Christmas wallets for bills should bear in mind tlie 


date of the release of the new bills 
- 
J. C. Sainberg Takes Middle West for Art Steel 
Joseph C. Sainberg has been made a representative of 


the Art Steel Company, Inc., 401 East Twenty-third strect, 
New York, in the Middle West He will cover the states 


of Illinois, Indiana, Iowa, Nebraska, Missouri, Minnesota, 
Kansas, Wisconsin and Michigar Mr. Sainberg has been 
over this ground tor the last twelve years and is well 
known throughout the trade He will present the comp!ete 
ASCO line of cas! steel, bond and office boxes, and steel 
thee sundries 

an 


Lowman & Hanford Concentrating Business 
he Lowman & Hanford Company, Seattle, Wash., has 


ide changes in its store organization which will do away 


store ind handle the business from the two 

remaining retail establishments [he pioneer store at 616 
ivenue has been discontinued. Customers are served 

t 912 Second avenue and 1514 Third avenue The gen- 
sa ite fl r f the Third ave 

( g The engraving " acti ge depar 

‘ | g i 
os 


Bigger Factory Planned for Listo Pencils 


The Listo Pencil Corporation, Alameda, California, re 
that business conditions will necessitate a tactory 
expansion in 1928 \ national advertising campaign is 
planned for the purpose of widening the distribution of 
List pr 








There are still those who 
demand Quality 
before price 


Some of us who sell to the 
public often conclude that 
price is the only object, and 
that Quality, Wear and 
Usefulness are not serious- 
ly considered. 


It would seem that the 
“price first” fellows are in 
the majority — but perhaps 
that is only because they 
usually make the most 
noise. 


BUSHNELL “Paperoid”’ 
Wallets and Filing Con- 
tainers are not made for 
“price first’ buyers except- 
ing for those who know that 
quality goods are the lowest 
priced in the long run. 


— 


Alvah Bushnell Company 


13th and Wood Streets, Philadelphia 
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JUDGE 
THE VARITYPER 


BY WHAT IT WILL DO 










IT IS 
Versatile 









Individual 


Varied 















The Writing Machine 
of No Limitations 








No longer is one, averaging 
compromising type compelled 
for every purpose--the style 
for the purpose, is used. 











Models 
Motor-Non Motor Portable 













Dealers and Salesmen alike 
are enthusiastic about the 
sales possibilities of the 
Varityper. Why not inves- 
tigate our plan? 
















VARITYPER INCORPORATED 


HOME OFFICE & FACTORY 
Brook Ave. at 132nd St. New York, N. Y. 
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Baldwin Heads Marchant Office in Newark 

George H. Baldwin has been appointed district manager 
at Newark, N. J., for the Marchant Calculating Machine 
Company. Mr. Baldwin was graduated from Rutgers Uni- 
versity, and following that he spent four years in ceramic 
engineering in New Jersey and Missouri. For ten years 
he was with the Monroe Calculating Machine Company, 
being one of the first to sell that machine. Mr. Baldwin 
seems to fall into the calculating machine field quite 





GEORGE H. BALDWIN 


naturally, his father being the world’s pioneer in the con- 
struction of the rotary two-way calculator. 

After sales work in the metropolitan area and Philadel- 
phia, Mr. Baldwin was Washington district manager for 
the Monroe for seven years. For a short time he was field 
engineer and dealer organizer for the Wayne Company. 
He is right at home in the new territory and no doubt will 
prove a valuable addition to the Marchant’s eastern sales 
organization. 

The November Office Appliances carried a reference to 
Dean S. Patton, who has been appointed eastern sales man- 
ager for the Marchant, with headquarters for the present 
at 280 Broadway, New York city. 

Small Town Is Staging a Come-back 

That the automobile, which had about ruined the small 
town, is now the principal factor in the revival of rural 
community trading centers, was revealed unmistakably to 
Conklin Pen Company executives who have just com- 
pleted a personal survey of typical sections by motor tours 
during the summer and fall 

“While many of the small towns are gone forever,” says 
C. C. Cobb, vice-president and general manager of the 
company, “those remaining are flourishing as never before 
Che reason is apparent when one considers that the farmer 
owns more than half the motor vehicles. He is also a 
heavy buyer of motorized farm equipment. He must have 
nearby service and around the cross roads garage all re 
tailers are building a constantly increasing business. Tra 


ing centers will stay about fifteen miles apart, but they will 


be increasingly good distribution points for all commodi 
ties. Our own country business is showing remarkable 
gains, as the farmers’ family is doing a lot of writing these 
davs.’ 

= - _ — 


Gillam Opens New Store in Seattle 
J. R. Gillam, who has been associated with the Lowmar 
& Hanford Company of Seattle for more than twenty years 
as buyer of stationery and store manager, has opened a 
new stationery store. The firm is known as the J. R 
Gillam Stationery Company and is located at 109 Cherry 
street. Office supplies, stationery, engraving, printing and 


bookbinding make up the chief departments 
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TS campaign to sell the Globe-W. 
dealer to the buying public will appear 
the Literary Digest, the American M. 

the Elks Magazine, Nation’s Business, Sy. 
the Magazine of Business, the Rotarian M. 
and several high class trade and business 
—embracing a combined circulation of 
mately five million copies, and reaching a 
tential market of more than twenty 
prospective customers. 























elling the 


Dealer 





-~-<-- to the Public 


’ J OU will see, in Globe-Wernicke national 
publicity in 1928, one of the most pro- 
gressive campaigns of retail co-operation 

that has thus far been conducted by any man- 

ufacturer in any line of business.} 


In addition, this great drive to sell the Globe- 
Wernicke dealer to the buying public is backed 
by a gigantic dealer service sales-promotion 
campaign, every phase of which is intended to 
send business to your store. 


Some leaders among our retail friends have 
had this new G-W program laid before them. 
Their verdict was unanimous: “You 
are doing something for the trade. It 
will help us all.” 


We are proud of this comment be- 





cause it is so much in line with the Globe- 
Wernicke tradition, now covering almost 
half a century of continued progress, and based 
entirely on the G-W policy of playing square 
with our retail friends. We recognize you as 
the key to the kind of customer good will that 
builds for even greater success in the highly 
competitive years ahead. 


The first G-W ad in 1928 features Marshall- 
Jackson of Chicago. Others, to follow, will 
feature other G-W retailers from all parts of 
the nation. Each ad is so planned that it 
reflects credit, prestige, distinction, and the 
ability-to-serve to all G-W dealers. 


If you write us now we will give your 
communication the prompt attention 
you appreciate. 


Globe “Wernicke 


CINCINNATI 


America’s Greatest Manufacturer of Office Equipment 


HE connecting link. A group of dealers and 
their salesmen who attended the Globe 


Wernicke Sales School and received the fund 
amentals of the service that sells. Among those 
shown are: C. V. Ore, San Diego, Cal.; W. H. Bone 
steel, Rochester, N. Y.; W. H. Prewitt, Lexington, 
Ky.; D. Shriver, Easton, Pa.; J. J. Schulda, Hart 
ford, Conn.; A. G. Ober, Indianapolis, Ind.; L. H. 
Wittger, Evansville, Ind.: J. H. Hunt, Tacoma, 
Wn.; H. E. Robertson, Dallas, Texas; V. R. Evans, 
Utica, N. Y.; W. B. Wood, Jr.; Newark, N. J 
H. Bieser, Dayton, Ohio; T. S. Watson, Sacramento, 


Cal.; R. I. Glass, E] Paso, Texas; J. J. Quinn, Los 
Angeles, Cal.; I. E. Conner, Decatur, Ills.; E. S. 
Stern, Harrisburg, Pa.; and R. Brewer, Decatur, Ills. 
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The Steel Desk You Have Waited For 





No. 3360, Double Pedestal Drophead 
Steel Typewriter Desk 


NLY after many months of experi 

ment and thorough analysis of each 
feature of construction is the Globe 
Wernicke steel desk presented to the 
trade. It is presented only as a Globe 
Wernicke product can be presented 
perfected in every detail. 

Put it to any test in comparison with 
other steel desks. See how outstanding 
it is in rigid strength, durability, beauty 
of craftsmanship, and smooth, silent 
operation 


The steel desk market has been in just 


its introductory stage. The consumer, 
before buying, has wanted to see a steel 
desk with all the rough-shodness of ex 
periment overcome. 

You can show it to them now. 


Globe-Wernicke steel desks are made 
in several convenient sizes and in styles 
that will not be easily outgrown. 

Write now for the circular explaining 
the superiority of the Globe-Wernicke 
steel desks, and assure yourself of the 
wonderful profits these desks will bring 
to Globe-Wernicke dealers. 


Globe “Weenicke 


CINCINNATI 
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& gw are the three qualities which explain the surpassing efficiency of the 4 
Remington Bookkeeping Machine. 















The superior speed of this machine is well known. Since the introduction of 
the New Remington Front Feed Mechanism, it has become unrivaled in the 
swiftness with which it functions. 


But every practical user of a bookkeeping machine knows that speed 
is useless without accuracy, and even accuracy is not final without 
certainty. You need, above all things, an infallible proof 
that you are right. 


The Remington Bookkeeping Machine furnishes this proof 
—as a by-product of the work. When the posting is 
completed, everything is completed, including the proofs. 
If these proofs agree with the pre-determined totals, 
you have final proof of accuracy. There is no checking 
back—the Remington Bookkeeping Machine com. 
pletes the work in one run. 


It is the combination of these three advantages 
—speed, accuracy and certainty—that 
explains the exceptional time and cost 
saving service of the Remington Book- 
keeping Machine. 

We shall be glad at any time, on your 
request, to demonstrate to you how 
these proofs are obtained. And to make 
this evidence decisive, we will be glad 
to make this demonstration on your 
own work. 


REMINGTON TYPEWRITER 
COMPANY 


Bookkeeping Machine Department 
374 Broadway, New York 
Branches Everywhere 
DIVISION OF REMINGTON RAND INC. 


a 


Reming 


BOOKKEEPING MACHINE ~ 
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Follow Through! 


N our national advertising we are opening new channels through 

which Irving-Pitt dealers can work—and increases sales. Weare 
advertising more than forms and devices; we are popularizing the 
idea of good accounting. Follow through! Become a_ business 
counselor in your community. Show your customer how Irving-Pitt 
Records talk!—how they can increase his profits. 


The advertisement shown below has just appeared in two colors 
in the leading business publications of the nation. Tie up with it! 
Dove-tail your personal effort with our advertising! 


IRVING-PITT MANUFACTURING CO. 


New York KANSAS CITY Chicago 








December . 
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Crutches 


for 
You. Miller!” 
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ILLER, the bank won't help you any more unless 


Most retailers havent tume to wade through intr 


you help yourself. Make money or quit'” cate bookkeeping systems. That's why Irving-Pit 


This financial statement proves to me that you don’t makes “Records That Talk”. Plain, concise, easy to 
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know the facts about your own business. Go see an 
1.P stationer and get a system that will tell you every 
day where you are. No man’s business is any better 
than his records! 
~ ~ a~ 

In the past few years bankers all over the country have 
been recommending Irving-Piut accounting systems to 
delinquent customers. The results, they say, are more 
than gratifying 


Chicage 


use and understand—no red tape. Yet they tell the 
dealer every day whether he is making money or 
losing "t—and why 


Irving-Piut records are specialized for every business 
and profession. 


Our accountants have prepared a new catalog-manua! 

Worth Keeping—Records That Talk.” Ask your 1-P 
stationer—or write us for this valuable additwn to 
your library 


IRVING-PITT MANUFACTURING CO. 


KANSAS CITY 


New York 
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Scorekeepers of Sales—( tinued from Page 18 


One hundred per cent,” says the class, and Mr. Ingran 
agrees. Dunbar accordingly credits Williams with 100 pet 
< nrs Sale 

[he Schwabacher-Frey Stationery Company operates 

st : San Francisco, a third in Los Angeles and a 


rinting plant in Seattle Its stock in trade is wide—print 
ng, lithographing and engraving; stationery and all kinds 
ce equipment, including specialties like steel desks 

sible re ls and industrial motion picture outfits. In 
addition to its retail business, it sells office specialties at 


wholesale trom Denver West to China. It employs mors 


than 600 persons and 1s rated at $1,600,000 


In its San Francisco stores alone the company employs 
nearly a hundred salesmen, thirty-five of whom work out 
side for these held men there are three classes a week 


every Monday, \ ednesday and Friday—each class begin 
ning at 8:30 and ending at 9:10 For the inside salesmen 
there 1s one class a week, half of them attending the class 


one week and the other half the next 


Bond House Uses Same Plan 
James Schwabacher, president of the company, is also 
partner with his brother, Albert, in Schwabacher & Com 


pany, a large bond house, and the same system of instru 


a 


tion is used there in teaching a force of from thirty 
thirty-five bond salesmen his fact accounts for the pres 
ence on the chart, in the solutions column, of the words 
safety,” “yield” and “marketability.” The Schwabachers 
are heavily interested, also in the Pig'n Whistle Company 
operating a chain of catering establishments up and down 
the Pacific coast, and in these, too, the method of teaching 
by the “dramatized sale” 1s being introduced 

‘The sales task 1s fundamentally the same in all lines of 
li 


business,” Mr. Ingram explained, “so this system of ours 


will work in one business just as well as in another 
“Possibly the biggest problem facing business today is 
the cost of selling, and it is increasing every year. We 
gure that good training goes a long way towards cutting 
down selling costs by making the salesman more produ 
tive. Like other concerns employing many salesmen, we 


can’t tind them ready-made, so we have to train them our 


“The trouble with most training systems 1s that they 
don't go tar enough W hat good 1s it to know that we 
got a man’s interest if we can't recall at what point we 
got it? How profit by knowing that we failed to sell a 
man unless we know what was the real obstacle that 
blocked the sale and can devise a solution? 

“It has beet experience that salesmen, both young 


and old, work 


instinct rather than by plan. We teach 
our men to work by plan, providing the groundwork by 
teaching them what constitute the fundamental principles otf 
selling The method of the ‘dramatized sale’ shows the 
salesman how to apply these principles It gives him a 
chance to sit in the buyer's chair and get the other man’s 


viewpoint He nds out what the buyer wants to know, 
and how to answer 
Salesmen Show Their Progress 
Che plat shows us, at the same time, how the sales 


men are working—whether they are applying what they 


have learned How is the man’s approach? We teach 
ur men to get to the point of their proposition as quickly 
as possible Is the man able te overcome obstac les? lor 
every obstacle there is a solution 

“Does the salesmen convert every quality point into 
vhat we term a buyer gain Here, I think, is where most 


salesmen fall down. Most salesmen imagine that the buyer 


vs on quality; we teach our men that the buyer buys, 
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WANTED- 


two dealers 
out of every ten! 


Eight Out of Every Ten are sold— 
we’re looking for the remaining two 
who haven’t yet learned the story of 
profits on Peerless Rubber Typewriter 
Keys, who haven’t yet availed them- 
selves of the opportunity to look over 
and use the Peerless Special Sales Plan 
for Dealers, which has proven so uni- 
versally popular. 


Here is your chance to come in on a 
proposition of PROVEN PROFIT—a 
proposition on which dealers all around 
you are reaping rapid returns! 


For full information, address 


PEERLESS KEY COMPANY, Inc. 
176 Fulton Street New York City 





PEERLESS KEY 


Kindly send us, without obliga- 
COMPANY, Inc. 


tion, all details of your special | 


176.Fulton St., New York City profit making plan together with 


sample Peerless Key and erasure 
shield with our imprint (telephone 
number if desired.) 


Agents in the World's 
Principal Cities 
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not quality for its own sake, but for what quality assures 
him—service and satisfaction. Accordingly we tell them 
never knowingly to mention quality without showing spe 
cifically how that quality will serye the buver, translating 


quality into terms of buyer's self-interest 





“Let me illustrate I go into a shoe store and ask for 
a pair oft golt shoes The salesmat says, This is a Very 
fine calf grain shoe; I'm sure you will like it.’ Fine calt 
grain means nothing to me at all: I'm not interested But 
suppose he says, ‘1 can recommend this calf grain sho 
because it resists water and wears like trot it will keep 
vour teet dry and last you tor vears.” By that statement 
he has made two app als to my self-interest: he has turned 

OPEN a single quality point into two buyer gains 
“Does the salesman use contacts? Most salesmen neglect 


to do sO the re by ‘ verlooking a valuable tool =a our friend, 


You profit more and | Sante, wet we i te see yon Me. Tarte: 


thought you'd be interested in aring my ste 
) 1 : b using contact 
\ OUr (rac e Ls eller Prestige Helps Salesman 


“Does the salesman use prestige? There are three kinds 


served with the prestige ot the manufacturer of the article, that of 


the house that sells it, and the personal prestige of well 

S | EE] BOI IND known users—and we teach our men to use them all. Our 

hypothetical shoe salesman might refer to the reputation 

Si ) 2 Fil : BOXES of the firm that manufactured that golf shoe, add that his own 
Olordage Filing : i ht 

rm had been successfully handling it for years, and then 


remark, ‘Jerry Long, our city champion, bought a parr 


2 of these last week; he won't wear any other kind. Thus 
lt you sell banks, railroads, brokers or the salesman would have used all three kinds of prestige 
general business houses, you can build In our class this morning you heard Willams use personal 
up a highly profitable trade. Below we prestige when he related his experience with Mr. Fleis 


hacker, one of San Francisco's leading bankers 


list ten stock sizes, but we will make 
any special sizes in lots of LOO or more. 


‘The sales analysis chart enables us to reconstruct the 
sale: to analyze all the factors involved: to determine how 


closely the sale proceeded according to plan, and at what 








le taueht that 1t Vas good 


he use his eves \\ c used te 


5039 Cottage Grove Ave. Chicago ; 


STOCK SIZES point victory was won or lost. Does it record more obsta 
wo. Ona tee © wlteens & eno cles than solutions? Does it record but a single attempt 
Ne, 7-21" long 8” wide and 4” deep to close the sale by a drive for action Does it show that 
No. &—24" long 0” wide and 4” deep . , ' 
No. @—24" long 10%” wide and 4%” drep the salesman failed to convert his quality pomts into buyer 
No. 10-24" long 7” wide and " deep | 
No. 11—24" long 8%” wide and ” deep gains Does it show that he tailed to use contacts, pres 
No. 12-84" long 10° wide and 8” deep . . > hi m | 
No. 13—24" long 12” wide and 10%" deep tige, stories and the other resources at Ss command 
ne am = a8 wee o— + lt b ped Watching the salesman work in class, we can recognize 
his weakness, but it takes the chart to reveal them to the 
salesman himself. Practicing with the chart, he learns 
i] | Oo test out S | kk P hy | "NI ) trv our to judge where he stands at every stage of the mnterview 
i two leaders. No. & for checks and and where he succeeded or tailed 
Pi drafts, and No. 13 for letters Send us ‘After the class I summarize the salesman’s ‘score’ m 
ie ‘ . » tow : this s ron to o ients oO were his manners—good, 
F an ordet for these two popular sizes. ectiot r comment How ere hh inne gout 
a! r write for full detail medium or poor? How was his speech? Many a salesman 
; 0 VT ‘Tor aets De I 
1 . a etal speaks plainly but monotonously We teach our men 
i that some words are more important than others, and that 
Fy 
important words should be emphasized Were his state 
Hy Steel Bound Box ( .O. ments of fact about the mercnandise straight How did 
ee 


—= 


actics to look a man boldly and steadily im the eve that 





was supposed to indicate frankness and honesty But 
many people dislike to be glared at: the stra on the 
eves 18 too ereat it’s wearing Let the salesn al shitt his 
glances occasionally from his prospect's eves to the article 


he is selling, and let him smile with his eves as he drives 





- Si ai a aac as Sitio 





i 
: 1-1 , 
ot home an important point, making them sparkle with enthu 
ts | : 
ft siasm How about neatness Was he neat of person 
i . ; 
| f Was his sample neat, and did he display it neatly 
ua While Mr. Ingram is keeping score of the game, the 






salesmen spectators are doing the same \fterwards he 


studies their charts, and from these he learns each man’s 





ability to discern the strong and the weak points of an 

















other man’s presentation The part of the chart that - 
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A Convenient 
Way To Sell 


More Pens 





No. 6 Ready Sales-Case 


ET these two sales-cases sell steel 
pens for you. All stores should 
have one, many stores should have 
both of thesecases. They sell boxes of 
a dozen each of the most popular 
Spencerian pens, also a one-dozen box 
of assorted pens. 
No. 6 case is free with a six-gross order, 
No. 12 with a twelve-gross order. 
Both cases are beautifully enamelled 
in blue and buff. The actual pens are 
shown on the display card; the little 
boxes slip out readily; refills are 


supplied through your jobber. No. 12 Ready Sales-Case 


No 6 measures 4/'x 15" and contains six gross of pens boxed 

° in dozens; one gross of assorted pens and one gross 
each of five popular numbers, Nos. 1, 20, 30, 34, and 49, fine, 
medium, stub, and dome-pointed. 


No 12 measures 9" square by 12” high and contains twelve 

° gross of pens boxed in dozens; one gross of assorted 
pens and one gross each of eleven popular numbers, gray or 
silverine finish, Nos. 1, 2, 20, 28, 30, 38, 39, 40, 42, 44, and 49, 
fine, medium, stub, and dome-pointed. 


If you order direct please send us your jobber’s name. 




















Spencerian Pen Company, 349 Broadway, New York City 


Please send us the following sales-cases free with order: 


, . ; 
No. 6 metal sales-case ‘s) with six-gross assortme 


NAME 


t No. 12 metal sales-case 


A DDRESS 


with twelve-gross assortment 


OA12-27 
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The Widest Carriage Furnished 
On Any Typewriter 


ee ewe Se eS 
bU 


Werres a une 40.6 IN. LONG Hops paper 42.6 IN. WIDE 


IDE-CARRIAGE Smith Premiers have the same 

light touch as the correspondence machines, due 

to the fact that only the type-basket shifts for capitals— 
the carriage is not lifted. 


An additional advantage is the greater strength and 
durability made possible in the construction. 


Seven Other Carriage Widths 


ARRIAGE A: Writes a line 8.6 in. long. Holds paper 10.6 in. wide. 


\ 

Carriace B: Writes a line 10.1 in. long. Holds paper 12.1 in. wide. 
CARRIAGE ( Writes a line 12.6 in. long. Holds paper 14.6 in. wide. 
Carraiace D: Writes a line 16.6 in. long. Holds paper 18.6 in. wide. 
Carriace E: Writes a line 20.6 in. long. Holds paper 22.6 in. wide. 


Carriace F: Writes a line 24.6 in. long. Holds paper 26.6 in. wide. 


Carriage G: Writes a line 30.6 in. long. Holds paper 32.6 in. wide. 


SMITH PREMIER TYPEWRITER COMPANY 
376 BROADWAY :: :: NEW YORK, N.Y. 
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ly serves his purpose is the bottom section, devoted 
key words 
Key Words Build the Presentation 

“We teach our men,” Mr. Ingram explained, “that a 
selling talk consists of a series of ideas, and that these 
ideas are embodied in certain groups of important words 
surrounded by less important words. Each group means 
a point lost, if it represents an obstacle: a point gained, if 
it represents a solutio Che number of key words a man 
lists, and the discrimination with which he has chosen 


them, tell us whether a man is capable of thinking and 


whether he thinks when he sells In our business we 
require salesmen that think t a man, inside of a few 


months, can’t analvze one of these dramatized sales. check 


ing all the important steps and recording them by means 


keywords, we know that with us he'll never succeed 
| 
as a Salesinat 
‘Studving the harts after the are turned in, we often 


find that a weak mat has hsted twice as many obstacles 


as solutions, while the strong man does just the opposite. 
} ] ] +} ‘ 

The chart reveals, vou see it the weak man is more 

strongly impressed by obstacles than is the strong man 


For that reason, when the class begins, I'll ask that man 
to pay especial attention to the solutions side of the chart.” 


One after another, each of the major items of the com 


any's stock and service is “sold” at these morning classes. 
Sooner or later each one is sold bv one of the senior sales 
men, an expert in that particular line The most expert 
inalysis of this expert presentation is preserved in type 
written form and goes into the company’s sales manual 


“Boys,” savs Mr. Ingram some morning, “I want vou to 


mcentrate today and tomorrow on typewriter ribbons and 


carbon paper Better look in the book and brush up on 
those lines 

The salesmat delves inte his manual He knows the 
line in a general way, but not as the specialist does. From 
the manual he gets the expert's “stuff”; here, under “gains,” 
he finds such helpful hints as these, pertaining to carbon 
paper “Clean cut lines: clean work Permanent: will 
ot fade. Erasures easily made; saves time. Proper weight 
it all times Uniform at all times.” Under “prestige” he 
nds these sed by Bank of Itals Schwabacher-Frey 
successful with line nine vears Columbia (the manuta 
rer in business twent seve! ears.” 

Equipped with this knowledge, the cub salesman goes 


ut and sells carbon paper and typewriter ribbons with 
the contidence and most of the skill of the specialist 
\nother teature of the company's training system 1s th 
rning interview, with Mr. Ingram and other sales execu 
iz 


es interviewing a ere np of * men Cac 


Reviewing the Day's Calls 


. ' his ] Tay sid ' ’ ' } 
3) . ill report of the dav before M Ingran 
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EXPANSION BINDER 





Ghe ‘DC 


FLEXION CHAIN POST 
CURRENT BINDERS 
FOUR STYLES—THREE BINDINGS 


Styles “A”—“SERVICE”—“B”— 
“FLEXOSEX” 


(ADCO 12% PRODUCTS 
THE “SERVICE” CHAIN POST 


For Your 
Private or General Ledger—in Two Sizes: 
91 4xll% —_ 1144x11% 


o~ 





Equipped with Corbin Lock. Impossible to 
Open Book without Key 


Dealers find that the “SERVICE” General 
ledger Outfits, because of the security re- 
quired of this important book, give the best 
satisfaction. Outfit includes Binder, Leaves 
(white or buff) and Index. 


CADCO ti PRODUCTS 


W.G. LLOYD COMPANY 


626 S. CLARK ST. CHICAGO, ILL. 


ACCOUNTING DEVICES COMPANY 
W.G. LLOYD COMPANY, 
Consolidated 
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RIBBONS AND CARBONS 
NEATNESS 





OF CORRESPONDENCE 


Is Indicative of 


EFFICIENCY-SERVICE-PRECISION 








FEATHER WEIGHT 
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olumbia “Si auze Ribbons 
Columbia “Silk G ” Ribbo 

insure Neat, Clearly Defined Letters. 
Columbia “Pinnacle” Carbon 
certifies many Cleancut, Legible Copies. 


No Matter What Your Requirements, Some Kind 
Columbia Ribbon or Carbon Will Meet Them 


Samples and Prices on Request 


COLUMBIA 


Ribbon & Carbon Mfg. Co., Inc. 


Dizon, Holmes & Dixon 


69-71 Wooster Street NEW YORK 





1305 Arch St., FOREIGN--Viale Abruzzi No. 20. 
Philadelphia, Pa. Milano 119 
Dwight Building, 22 Bush Lane, London, 


Kansas City, Mo. E. C. 4, England 
And Agencies in all other Principal Cities 
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man is temperamentally unfitted to sell, 


we'll teach him to seil, discovering his weaknesses and 


plugging them up; discovering his strong points and show 
ing him how to make the most of them 

“Not long ago I was talking to the purchasing agent for 
a company that buys a lot of our stuff, and he laughingly 
said something that made us feel a little proud of our sys- 
‘You know,’ he said, ‘it’s unfair to your competitors 


Cook of yours. We 


you fellows a litt!e, 


tem 
to send out salesmen like that man 


like to divide our business up among 


but Cook is so darned hard to get rid of—such a likable 


cuss and has so many reasons why we should buy of him 
that you're getting practically all of our business.’ 
[The salesman he mentioned was a comparative be 


ginner, so we considered that about as fine a compliment 
to our training system as we could wish Training takes 


a little time, of course—we devote about an hour a day 
to it—but we find that it pays big in two ways: .. rge vol- 
rate of turnover among the men.” 
ae 
Sheaffer Sales Convention Coming 
Che annual convention of the W. A. Sheaffer Pen Com 
Madison, Iowa, about 


election 


ume of sales and low 


vaany will be held at the factory, Fort 
the first vear One otf the features will be the 
to the company’s $100,000 club of those salesmen whose 


billing has amounted to $100,000 or more in the past year 


\t present the club has a membership of nearly two score 
W. A. Sheaffer, president ot the company, arrived at 


the main ofhces early in November, following a stay at 


his home in New York He will remain until after the 
sales conterence 
7 


Fourth District Stationers to Meet at Jacksonville 


The convention of the fourth regional district, National 


\ssociation of Stationers, Othce Outfitters and Manufac 
turers, has been announced for April 12 and 13 at the 
Windsor hotel, Jacksonville, Fla \. W. McClure of the 
McClure Office Equipment Company, Macon, Ga., is gov- 


ernor of that district He will be glad to furnish informa 


tion to anvone interested. 

an 
American Weights and Measures Institute to Meet. 
The American Institute of Weights and Measures will 
hold its annual meeting at the rooms of the institute, 115 
Broadway, New York, at 2:30 p. m., Thursday 
is up tor consideration 
there will be the annual election of officers. W. R. Ingalls 
is now president and W. E. Bullock is secretary Che 
means to secure unanimous 


December s 


Following routine business which 


Institute will discuss ways and 


recommendations in favor of three technical matters which 
are regarded as of immediate importance, viz., the adop 


unit of measurement—the thousandth of 


tion of a new 
in inch; a small American unit of volume of the magnitude 
of the cubic centimeter, but without the disadvantages of 
the metric unit, and a small unit of weight of the order 
of magnitude of the gram, but which will not have the 
unit 

> 

A Christmas Card Catalogue by Horder 


ot Chicago have recently added a Christ 


disadvantages of the metric 


Horder’s, Inc.., 
mas and New Year greeting card catalogue including there 
in certain other appropriate gifts and supplies Besides 
a handsome showing of the different greeting cards avail 
able, all beautifully illustrated, there are Christmas seals, 


enclosure cards, gitt tags, various hol'day items, including 


a large variety of small articles useful for gifts, not even 


omitting fountain pens and propelling pencils, desk sets, 


scales smokers’ articles, 


gift sets, thermos service sets, 
r useful 


card tables, hand bags, diaries and many othe 
The ta’owue contains thirty two pares 


irticies cat 





Profits! 


Repeat orders—that is where the real 
money is made in the stationery and 
office supply business today. For 
‘time it takes to sell’ considered, no 
product nets a large margin the first 
time sold. Costly time and sales ef- 
fort always demand and take their 
gluttonous share. 


But repeat business builds profits, 
for after the first sale, if the product 
is right, subsequent orders are placed 
on merit without costly sales effort 
on your part 


In this light, view the Rand Deal 
er Line—demanded items of modern 
office equipment. For they bring 
speed, convenience and efficiency to 
the busy business man’s desk 


Profits, that’s what you want. 
l[akethem. Turn the page. 
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CUTTING 
TO FIT LABEL 


ATTACHING 
Mak-ur-owntlab 
to INDEX CARD 


PATENTED 





WRITING THE 
LABEL 


SALES 


INSERTING THE LABEL 


TAB 











ECONOMY 


Means Profits for You 


ERE is the handiest box of service that 

ever entered a busy business man's office 
lt contains three feet of Rand Makurown In 
dex Tabs. Whenever your customer needs a 
new tab on guide, folder, price book, memo 
book, report or other form, Makurowns are 
ready at his fingers’ tips to serve him. 


Here’s How They Work 


Cut off the old, worn out tab. Type a 
new fresh label on specially furnished perfor- 
ited paper and insert it in a six inch strip of 
Makurown. With a pair of scissors, cut the 
tab to fit the label. Moisten the gummed tape 
ind affix it to page or card to be indexed 
Quicker than it can be told Makurowns re 
place the old tab with a sparkling, new, pro 
tected index 

















Makurowns are furnished in six colors, so 
that records may be classified (blue, green 
yrange. pink. clear and yellow) and in 
four widths. or label exposures (No. 1 

16 in.. No. 2 , in., No. 3 3 in., 
No. 4 in 

Let us send you a sample of Makurowns 
ind show you how this New Box of Econ 
omy will bring greater sales and increased 
profits to you Just pin this page to your 
letterhead and mail 

rR 
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Dealer Division 


Rand Kardex Service Corp. 


: Tonawanda, N. Y. ¢ 


Other Profit Sharing 








RAND 


ad 

- 

b | INDEX TABS 
3 PATENTED 

| 








Rand Products 


Rand Sectional Visible Index 

Rand Book Unit Visible Index 
Rand Angle Tab Guides and Folders 
Rand Slip File and Binder 

Rand Bankers Note Case 

Rand Telephone Index 

/ Rand Stop Payment Register 

i Rand Desk Systematizer 
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HE Remington Portable is lightest and smallest of all stand- 
§ peel ne typewriter. For ard keyboard portables—weighs 
the young and old, and for all only 8!4 pounds net and fits in a 
ages in between, it is always the case only four inches high, but it 
same handy little helper and time is a strong and reliable machine 
saver. So simple and easy to oper- complete in every feature. 
ate that anyone can quickly learn Can be purchased on terms as 
to type at a speed far surpassing low as $5 monthly. Send for our 
the pen. booklet, ““For You—For Every- 


The Remington Portable is the body.” 





REMINGTON TYPEWRITER COMPANY 
D Remington Rand 
874 BROADWAY, NEW YORK 





Branches a Dealers Everywhere 


Remington 
PORTABLE 
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WIDE usefulness has given Lyon 
Cabinets of Steel a broad sales 
field. Lyon Cabinets give protection 
and convenient storage to records, sup- 
plies, personal effects and to merchan- 
dise. They are as useful to the executive 
as to the clerk. Their finishes fit them to any style of 
office furnishings. They are lasting in a bustling general 
office. They are harmonious in a luxurious private room. 
Consider the sales possibilities of the two cabinets shown 
above. Li-flat keeps clean, untorn and flat, drawings, 
etchings, prints, photographs, blue prints and other 


large papers. 











Counter-hi provides a service counter 
under which supplies or merchandise 
may be stored with lock and key pro- 
tection. Other cabinets, Won-dor and 
Tu-dor, may be fitted for wardrobe or 
for storage use. Combination Tu-dor 
holds both wraps and office supplies. Desk-hi augments 
the storage facilities of the desk of executive or secretary. 
Any Lyon-Made cabinet may be bought in white, ivory 
gray, dark green, oak, walnut or mahogany—the latter 
three in wood grain effects. All finishesare of finest lacquer, 
over base coats of baked enamel. Sell Lyon Cabinets. 
Write for complete information. 


Sold by Leading Office Equipment Dealers 


LYON METALLIC MANUPACTURING COMP: 


ANY AURORA ILLINOIS 
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Crown Office Supply Company Enjoys New Home 


The Crown Office Supply pany, formerly at 9 Nort! 
Franklin street, Chicago, Ill, is now located on the fifth 
322 West Washington street The growth of this 
| ! necessa ett facilitie ind more 
ec s¢ i c new addre S lL he 
i i ke ger stocks i als a 
\ i geme the eT andise A 
e gree / 1 entering | ‘ 
" ‘ ind ca s manuta l 
e ( I & ¢ Ma acturing ( [ for 
e sul Chicago re ' 
rth es y and fla pal s 
€a \ iT i ep apple pie der 
The \ O lental building, whicl 
hes at the inters tion of Wacker drive and Wa gton 
le ant re ares Weacke drive, 
i vide d I ed withn ist 
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nK 4 ( i Is 
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Oxford Salesmen’s Training Course on Filing 
Ox g Supply ¢ ‘ ‘ I kl ha 
ence w | urs¢ 
~ 1 Va phases 
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EALERS find that Fiex1-Post builds 

repeat orders and a bigger binder 
business. Because of its efficiency and 
economy in record-keeping, FLex1-Post 
is the binder that “stays sold”’. 


FLEXI-PosT | 


REG. U.S. PAT. OFF. 


Auxiliary Post Sections provide unlimited 
capacity. Two Inches of Working Space al- 
low ample room for the insertion and re- 
moval of sheets. Direct Screw Compression 
holds sheets with a vise-like grip — in 
perfect alignment. Non-Protruding Posts 


save storage space, 


Fexi-Post is backed with national advertis- 
ing and attractive direct literature. Write 
for dealer’s arrangement on Ftext-Post 

Binders, Faultless Visible Records and other 
Loose Leaf Books in the complete Faultless 
Line. You'll find it decidedly profitable. 


STATIONERS LOOSE LEAF CO. 
CHICAGO MILWAUKEE NEW YORK 






note the exclusive prin- 
ciple of flexible link posts. 


One of the many 


AULTLESs 


LOOSE LEAF BOOKS 
“All that the name implies” 
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Nationz! Executive Committee to Meet 
Che Executive Committee of the National Association 
ot Stationers, Othce Outfitters and Manufacturers will hold 
its first meeting since the Boston convention on Monday 
and Tuesday, January 9 and 10, at West Baden Springs 


hotel, West Baden, Ind 


Che committee consists of President Woodson P. Waddy 
and former Presidents Ivan Allen and Edwin H. Sell. 
Secretary Mortimer W. Byers will come on from New 
York City to attend the meeting, and General Manager 
Fletcher B. Gibbs will also be present. It may be that 
still others will attend at the invitation of the committee. 


During the yvear the Executive Committee is one of the 
active “arms of the Association and it does a considerable 
volume of work \t the West Baden meeting the list of 
regular committees will be discussed and committee mem- 
bers and chairmen will be appointed This alone is a 
formidable task Probably the next convention meeting 
place will also come up for some discussion, but quite 
likely a tinal decision will not be reached on that question 
until a later meeting. Other matters of importance to the 
Assoc‘ation will no doubt receive consideration 


> 


Richmond Stationers Hear President Waddy 

Che regular monthly meeting of the Richmond Stationers’ 
Association was held at the William Byrd hotel on Thurs 
day evening, November 10, at six o'clock, every local mem- 
ber bemg well represented. The attendance totaled thirty- 
two around the table. After a delicious dinner was served, 
cigars were lighted and full attention given the speaker, 
Mr. Schwartz, president of the local assoc‘ation and acting 
chairman, introduced Woodson P. Waddy, vice-president 
of the Everett Waddey Company, who had just returned 
trom the stationers’ convention, held in Boston, where he 
was elected president of the National Association of Sta 
tioners, Office Outfitters and Manufacturers. It was evi- 
dent by the smiles and applause that everyone was well 
pleased with Mr. Waddvy's success. Mr. Waddy made a 
very interesting talk, emp asizing the point that the asso- 
ciation is doing a wonderful work. He called attention to 
the fact that they had a most capable man, Fletcher B 
Gibbs, assisted by three stenographers, occupying offices 
in Chicago at a great expense for the benefit of members 
and that the members should avail themselves of the service 
which is being administered from that office, stating that 
the office is equipped to render very valuable information. 
such as where to buy any article or item desired by the sta- 
tioner, furnishing addresses, ete. Mr. Waddy complimented 


the local association, declaring that it had accomplished 


wonderful results in carrying out its purpose in creating 
harmony, friendliness and good-fellowship among _ its 
members. 

Mr. Schwartz then called on Sam Iseman, former presi- 
dent of the Richmond Association, who eulogized Mr 
Waddy, and gave a splendid talk on general conditions in 
the stationery business. 

Mr. Rosendorf was called on next and delivered a short 
talk, in which he said he felt that the association had made 
a wise selection in making Mr. Waddy its new president, 
he being an exceptionally intelligent and thoroughly capa-- 
ble man for the position. Mr. Rosendorf spoke further on 
the convention and its advantages 

Fred Bates followed Mr. Rosendorf, adding praise for 
the new national president 

After a most enjovable evening the meeting adjourned 

liiainadoan 
Third District Preparing for Regional Conference 
Waddy, has an- 


nounced that one of the main purposes of his administra 


The national president, Woodson P. 


tion will be the promotion and development of the Reg‘onal 
Conterence and at his suggestion Francis B. Irwin, gov- 
ernor of the Third District passed the tip on to Lieutenant- 
Governor John G. Hullett, who is also president of the 
Baltimore Stationers’ Association, and who promptly re- 
plied, “We will feel honored to be selected for the meet- 
ing of the Third Conference,” and invited Mr. Irwin to 
attend their next meeting, when the subject would be pre- 
sented to his association. 

Accordingly, Messrs. Irwin and Walter G. Stringer at- 
tended the annual meeting and dinner, held at the Emer- 
son hotel, Baltimore, November 14. Governor Irwin ex- 
plained the general plan and details of the conference idea 
drawing on Philadelphia’s experience and presented the 
resolution passed at the November meeting of the Phila- 
delphia Stationers’ Association, congratulat'ng Balt‘more 
on its intention of holding the conference and offering to 
help in any way to the fullest extent of its ability Mr. 
Stringer followed with an enthusiastic talk on the benefits 
to be derived from regional conferences, and, after a thor- 
ough discussion, it was decided to hold a one-day confer- 
ence on February 21, 1928, at the Emerson hotel, Balti- 
more. 

Judging from the enthusiasm with which the project was 
taken up, and Baltimore's well-established reputation tor 
putting across everything it undertakes, it is sate to pre 
dict a most successful conference and a delightful time 
Already the wheels are set in motion, committees ap- 
pointed and details as to registration fee, program, enter- 


tainment, etc., will appear later—C. H 
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device to give wings to his thought, to quickly dupli- 


| MIMEOGRAPH 








IT PAYS TO GIVE THOUGHT WINGS 


A sales manager was confronted with the problem of 
a loose and in-coordinated organization of national 
scope. He quickly knitted it into a compact whole by 
use of the Mimeograph. Just as thousands of others 
have done, he employed this simple duplicating 


cate letters, bulletins, forms, charts, diagrams, etc., that 
the outermost reaches of his great business might be 
as informed and enthused as the center itself. The 
Mimeograph is a great unifier. And its operation lies 
within the easy ability of the novice. Booklet from A. B. 
Dick Company, Chicago, gives interesting information. 


LOOK FOR MIMEOGRAPH BRANCHES HERE 


New York, Chicago, Boston, Philadelphia, Washington, Pittsburgh, 
Cincinnati, Indianapolis, Detroit, Milwaukee, Minneapolis, 
St. Louis and Kansas City. Mimeograph dealers in all the cities. 
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CORONAS 


FOR CHRISTMAS 





The new colored Coronas plus powerful adver- 
tising are bound to make December the biggest 
sales month in Corona history. Be sure and get 
your full share of this profitable business by 


featuring these beautiful machines prominently. 


L C Smith & Corona Typewriters Inc 


Established 1903 
Factories at Syracuse, Groton and Cortland, New York 











Seattle Typewriter House Takes Larger Quarters 


Increased business and the demand for larger shop facili 


ties for repair and remanutacturing work, has forced the 
Wholesale Typewriter Company, Inc., of Seattle, Wash., to 
move on November 1 from 809 Second avenue into larger 
quarters at 909 Second avenue 

The rm has an eighteen-toot fri ntage on Seco! d ave 
nue The windows have been so constructed that more 
than one hundred re butlt hat hines can be displayed at one 
time. A special window has been devoted exclusively t 
the showing of the new Underwood four-bank standard 
keyboard portable 

[The space occupied by the Wholesale Typewriter Con 


pany, In t Seattle measures 18 by 143 teet, extending 


from Second avenue to an alley where shipments are loaded 


wr Alaska, the Orient and the Paciti 


from a basement f 
Northwest. 

The shop measures 18 by 25 feet and is situated on a 
balcony in the rear It has been wired for special bench 
and troubie lights, as well as for a fan, a lathe and special 
motored machinery used in remanutacturing typewriters 
An additional repair man has been added to the staff 
under Walter Dieter, foreman Che shop is connected 
with the office by a telephone 

A partition has been placed in the rear of the sales 
office, where shelving has been erected for the storage of 
thousands of machines to be sold wholesale in the rough 
to dealers 

[he sales office features two large, specially built show 
cases, which extend from the front windows to the stor 
age partition. This permits an unusually lavish display of 
remanufactured typewriters 

[he expansion program was personally supervised by 
H. O. Harvey. manager of the Seattle office of the Whok 
sale Typewriter Company, In J. C. M 

> 


“Techniques” an Interesting Twenty-Page Book 

Charles M. Higgins & Company, for almost half a cen- 
tury manufacturers of Higgins’ American drawing inks, 
have prepared a comprehensive little twenty-page book 
entitled as above, which gives the outstanding artistic treat 
ment of the present day illustration in its relation to art 
and architecture 

Numerous uses for Higgins’ drawing inks, both the 
blacks and the colors, are discussed and illustrated, and 
contributions by such prominently known artists and illus 
trators as Charles Baskerville, Rene Clark, T, M. Cleland, 
Lewis C. Daniel. Don Dickerman, Harvey Hopkins Dunn, 
Carlton Ellinger, Gordon Grant, John Held, Jr., W. Parke 
Johnson, W. ©. Jaquish, Helmut Kroening, Russell Pat 
terson, William J. Shettsline, Lui Trugo and Hendrik Wil 
lem Van Loon, are featured 

Prepared primarily as an aid to artists, architects and 
engineers as well as instructors and students, “Techniques” 
is handsomely lithographed in color upon hand-made vel 
lum stock Though the edition is limited and expensive, 
all dealers selling Higgins’ inks, and who are interested, 
may obtain a copy by communicating with Charles M. Hig 
gins & Company, 271 Ninth street, Brooklyn, N. Y 

an 


Dictaphone Office at Sioux City Moved 

C. T. Way, manager at Sioux City, lowa, for the Dicta 
phone Sales Corporation, has moved his office to a ground 
floor location at 617 Nebraska street. The office had 
been on the second floor at 611 Pierce street. In making 
this change Mr. Way has secured window display fact! 
ties, better and more centrally located office, and pleasant 
sales and service rooms. The move is in keeping with the 


goodly mcrease mm the local business 
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Effective display by Marshall Jackson Company, Chicago 


Does your window earn 
signboard rental profits? 


Figure what you’d have to pay for sign- 
board space in your neighborhood. That’s 
the amount your window displays should 
earn you in clear profit. 

Marshall Jackson Company, at 24-26 S. 
Clark Street, in the heart of Chicago’s busy 
Loop, have a window worth $100 a week— 
$5,000 a year, at a conservative estimate. 

Regularly they feature Rand M¢Nally 
Atlases, Globes, Maps. And to cash in on 
their valuable window space they can’t 
afford to feature anything but profit makers. 

You'll find—-as hundreds of stationers 
have proved-—-that you'll make more money 
with good timely displays of these nation- 
ally known products. Globes and atlases 
are leading sellers for winter months, 

Let us send you complete information 
about the wide variety 
for your trade. You sated eannamemei 
get liberal discount— 
free display material | 
that gives direct tie-up 
with Rand M¢Nally’s 
intensive advertising 
campaign in leading 
magazines. Wire or 
write—-today. 





Brings quick turnover! 
Low priced: $2.75 list 


RAND MENALLY & GOMPANY 
Map Headquarters 


Dept. T-12 
536 S. Clark Street 559 Mission Street 270 Madison Avenue 
Chicago San Francisco New York 


Washington Los Angeles 
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Fritz-Cross Company Expands Offices 














| 
| Che Fritz-Cross Company, having outgrown its exec 
tive offices in the Hamm building, St. Paul, Minn., has 
taken increased space in the Guardian Life building Chis 
yusiness was established twenty years ago as a job printing 
house in St. Cloud, Minn. Shortly after its organizati 
string ot retail Stationery stores was opened operating 
various cities of Minnesota and Wisconsi About = stx 
| vears ago the ofhes at St Pau! was opened is a ink 
xture department All products sold in this store wet 
nufactured in the compat! vs tactories 
\ vear ago the rst “Eff & ( scientiticall correct chat 
is shipped, the chair division being located the la 
wilding, St. Paul This was in charge of Ed. Goenet 
manager and A, E. Fritz im direct charges Productior 
chairs was started on a very modest basis, In t ake il s 
ot the dealers made it necessary to double ti 
february Chis output carried the business for a sl 
time In July the output was increased one-third It 


quiries were coming m rapidly from foreign countries, 
the rush to supply the domestic demand, the 
replied to overseas dealers that it was impossible o sl 


rders abroad. Canadian dealers sent in orders for 





chairs. so the company decided finally to enter the export 

held The response from this activity was so gratifvineg 

that production was doubled in October At that time 

SELL STEEL it was tound necessary to move the offices to larger quar 

ters in the (;suardian Life building, St. Paul The new 

The Serviceable Equipment home of the business is a network of private offices with a 
large business office on the eighth floor of the building 

These offices overlook the new St Paul airport, the ne. 


Both large and small concerns, the most dis- 
criminating buyer and the economy man, appre- Mississippi-Warrior river transportation docks, and give 
ciate the superiority of steel office files. Above = view'te the Merth Get eatends auer ths tacks of beihé 
is illustrated our grade “A” filing cabinet, sup- Ry a a ae : fe ” pa 
. . : . . . nes i 1 valley almost to the city I:muits (On the south 
plied in letter and legal sizes, finished in olive 
green or grained mahogany. It is made also in 
three-drawer, counter height and can be equipped river In the immediate view are Indian Mounds park 
with general lock and a bit turther on is South St. Paul. the second larges 


stock market in the world 


there is a view extending for miles along the Mississippi 


‘ 


The lease covering the space in the Guardian Life bui'd 




















ing includes space which the Iritz-Cross Company is t 
| now occupying, but may use later if necessary. Expansior 
| was impossible in the Hamm building, as additional space 
could not be secured 
| Dh company 1s shipping to almost every country ot the 
world, excepting England, Germany and Russia In the 
near tuture Ed. Goenen plans a trip to visit personally the 
inv dealers whos co-operatior has been important n 

the growth of the chair business 





aan 


| 
H HE BEN | SON | Munson Supply Company’s New Home 
r} Mlunson Supply I upy new head 


or Company wi occu] 


tlective December 1, at 350 Hudson street, Ne 


rr ar wnenes nce Decne b 0 Hutves gwen, Has 


operate easily and stand rigid, even when stacked | rhe a location is yi ullacaliiaapcegs etapetatin ; 
right up to the ceiling, by reason of our stacking | The Munson Supply Company were for ten years in the 
interlocking arrangement. They are made in four | old Graphic building which formerly was the old Evening 
sizes: Letter, legal cap, invoice and ledger. They Mail building Fhey were forced out by the vurchase « 
can be fitted with sanitary leg base, with rollers, | PERO Ie og AM LG ONES RE ee BN fae? 
or with follower block and rod. a ee ae ee ee oo _ 


The BENTSON line also includes a com- in the new building. which is modera in every rean 





sections. 
Write us for circular and discounts. The factory will be moder every respect da ere 
The Bentson Manufacturing [lf tions witt be used throughout and a boiler room wit 
Company  Beayad opp Aen a aaeanelieyns 

| AURORA ° ILLINOIS tics ‘ch the ailag Gik Wiles Maik Sek sera eae 


mercial grade filing cabinet, storage lockers in | iis Minted Gate Cot ' ‘ 
desk height and in full, clothes locker height, | ve ‘62 MP ve 
also a cash service unit, and steel card index square leet th floor sis S 
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Customers 
will appreciate 


this SHIELD of 
2ROTECTION against 


WAS TIME 
INACCURA@X 


a 













HIS effective tie-up 
immediately suggests a triple sale 








CCO Binder Folders, as described on the preceding 
) page, are made of durable press-board for all stand- 
ard sizes of correspondence and record sheets and have 





THE . expansion backs to hold either one inch or two inches 
F 4 E | thickness of paper. When filled, ACCO Folders take 

( papers are compressed and bound tightly together! An 
integral part of the folder is the ACCO Holding Device, 


up less room than ordinary manila folders because the 
J with its slideway which holds the well known. ... 








THE CCO Prong Fastener. The ACCO Fastener consists 


of a base with two prongs and a lock compressor. 


A STEN ER Papers are bound tightly together in a vise-like grip by 
F the force of the compressor against the broad base—they 


cannot slip or tear out. When the contents of folder are 





| -—? LI @ ( i A - ready for the inactive file, the fastener, securely holding 
td = them, is just slid out of its metal holder and a file of 


, — 








safely bound and indexed papers may be put away. 
When filing, the compressor is quickly removed, and the 
papers, already punched with an... 





—_ 





CCO Punch, such as the one illustrated, are ready to 
Ae onto the prongs of the fastener. ACCO Punches 
are speedy — they have a short, powerful drive that 
needs only a wrist action to operate. They have a broad, 
table gauge that supports the paper. They never break, 
rust, nor require servicing—are fully guaranteed in every 
respect. THERE IS AN ACCO PUNCH FOR EVERY 
STANDARD FILING AND LOOSE-LEAF GAUGE 
AND HOLE! 


~~ 








for our new catalog—learn specifically and in detail just what ACCO Business Builders can do for you! Write in 


time to cash in on the big profits which file transfer time always brings 


| L l us tell you more about the unusually complete tie-up which the ACCO Line of Business Builders offers. Write 









CANADA: Acco Canadian Company, Ltd. 
454 King St. W., Toronto 
EUROPE: Acco Company, Ltd. 

18 Whitefriars St., London, E. C. 4 

ARGENTINA: Fred Berg & Co. 
448 Sarmiento, Buenos Aires 


AMERICAN CLIP COMPANY 


Long Island City 


& New York 















— - 
cl ea A Ne a <T 


“Each ACCO Product Sells Another” 
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Christmas 
Suggestion 


May we suggest that a number 
of our readers have found a 


subscription to OFFICE 
APPLIANCES an accept- 


able remembrance. Each 
month the recipient is re- 
minded of the giver. It is doubt- 
ful if there is any other gift at 
such low cost which does as 
much. 


Just send us the names of your 
friends or associates. Well 
invoice you for it—and send 
a letter to each name you enter 
advising that the gift comes 
from you. 





The Ovice = a 


417 South Dearborn Street 
Chicago, IIl. 
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National Survey Discloses Reasons Why 
Nationally-Known Businesses Prefer 


NEVA-CLOG STAPLING PLIERS 


And what the nation’s business prefers 
the nation’s stationers can sell 


Most of the offices where stationers sold Neva-Clogs 
already had one or more stapling machines. Neva-Clogs 
were bought because they could do work that no other 
stapling machine could, and could do better practi- 
cally everything that any other did. Send for a 
sample Neva-Clog and see for yourself that it is 
not merely another stapling device, but one 
whose wide range of usefulness enables it 
to fill a distinct need 

















1. Positively does not clog in 
actual use. 






















2. Easy, instant ejection of staples 
jammed through misuse of pliers. 


3. Ease of operation—ample lev- 
erage—no pounding. 


4. Will be repaired or replaced 
tree ot charge for 3 years from 
purchase, if found defective 


5. Portable. 
6. easy to load 


Soldered together in 
strips, Neva-Clog 
staples won't spill or 
jam It takes but a few 
seconds to insert a strip into 
the pliers 


Neva-Clog Products, Inc. 
1188 Main St., 


Bridgeport, 
Conn. 





7. Staples are soldered, points 
hidden in paper, can’t catch. 





8. Staples are sharpened and bit: 
right through. 

9. Every staple used, none wasted 
10. No collodion or other machine 


gumming substances used. 


ll. Pliers made of steel, 


prootl 











A Mammoth Book 


What the makers say is the largest book ever made is the 
Jumbo edition of the Petroleum register made by the 
Climax Stationery Company of 137 Varick street, New 
York City. 

[he book contains forty pages. The leaves and covers 
are made of Defender board, edged with heavy binding 


| } . | 
linen and the leaves are sewed to bands of spring steel 


which are riveted to the back and front covers The 
round backbone of the book is made of tarboard reinforced 
with spring brass all riveted together. The front and back 
covers are made of two thicknesses of Defender board 
reinforced with steel rods. [hev are covered with six 


vards of fifty-two inch highest quality artificial leather 


- 


WELCOME 

Fourth Internationa! 

Petroleum Expos! 
and Congress 


Tee Pot robew a 4 
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GIANT I 
SHOWN AT 
TEMBER 


SDITION OF THE PETROLEUM REGISTER FIRST 
r TULSA, OKLA THE FINAL WEEK IN SEP 


making a strong, full bound book The book when closed 
is 5 feet 634 inches high and 4 feet 6 inches wide It is 
about 12 inches in thickness. When open it spreads about 
9 feet. Each leaf weighs about 15 pounds. The front and 
back covers weigh practically 50 pounds each and the 
backbone of the book weighs 35 pounds, giving a total 
weight to the book of 435 pounds The easel on which 
the book is displayed weighs a trifle over 200 pounds and 
is 8 feet wide. 

Che Petroleum Register is the international annual direc- 
tory, statistical record and equipment catalogue of the 
Petroleum Industry Ihe book was built for exhibition 
purposes and was shown at the fourth International Petro- 
leum Exposition and Congress in the lobby of the Mayo 
hotel, Tulsa, Okla., September 24 to October 1, 1927 

An idea of the comparative size of the regular Petroleum 
Register and that of the Jumbo volume may be had from 
the illustration. 

The volume was lettered by H. Selznick, 109 West 


Twenty-third street, New York City It took the Climax 
people twenty-nine days to make the book and nine days 
were required to letter the advertisements. 

—_—~> 


Columbus House Takes Larger Store 
Nitschke Brothers, Columbus, Ohio, have moved from 37 
West Gay street to 50 East Gay street. An increase in 
business made larger quarters necessary The new loca 
tion provides considerably more room and is said to be a 
more convenient location The new store lends itself bet 
ter to the displaying of merchandise 


} hike 


i 
Whitney Paper Co. Takes L. L. Brown Agency 
The Whitney Paper Company of Wichita, Kansas, has 
been appointed agent in that territory for Brown’s Linen 


Ledger permanent record paper This is the product 


the L. L. Brown Paper Compar Adams, Mass 
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AMAZING 
VALUES 


St. Johns 
e 
‘Tables 


Never before have you seen or known of such 
amazing values in office tables—never before 
such quality at the prices. 


St. John’s Tables have a nation-wide reputa- 
tion for sturdy construction—tables that stand- 
up and take hard usage—at prices surprisingly 
low, and on which you make a very substan- 
tial profit. These tables are made in all pop- 
ular sizes and in any desired finish. Each table 
has a single dovetailed drawer with three-ply 
bottom. 


OUR SPECIAL PLAN 
OF SELLING 


makes it easy and convenient for you to handle St. 
John’s Tables. 

By this plan you need make no extra investment, in- 
crease your inventory or carry any stock, except the 
minimum sample disp lay. 

Increased production, because of plant additions makes 
it possible for us to guarantee exceptionally prompt 
deliveries; and they also make possible these remark- 
able values. 

Get in touch with us now for full particulars, prices and 
complete descriptions. There is office table business in 
your territory that rightfully belongs to you. These won- 
derful values will get this business for you. Write today. 


t.lohns 


ST. JOHNS TABLE CO. 


Cadillac, Michigan - 











: 
; 
| 
| 
; 
; 
; 
| 
; 
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_. that glitters is not gold”’ accord- 
ing to the old adage. Similarly, according 
to present values, all glittering rebuilt 
typewriters are not Gold Standard Un- 


derwoods. 
A GUARANTEE 


that has 20 years reputation back of it; 


WORKMANSHIP 


of a calibre that has created the su- 
perior ‘‘Gold Standard’’ REMANU- 
FACTURED MACHINE in place of 
the ‘“‘rebuilt’’ one; 


DELIVERY and SERVICE 


on time and right! 


THESE ARE THE FACTORS 
WHICH COMBINE TO MAKE 


Gold Sfandard 
AMnderwoods 


THE MOST RELIABLE—THE MOST 
VALUABLE— THE MOST PROFIT- 
ABLE MACHINES THAT YOU 
CAN POSSIBLY CARRY. 


Send for our latest price list and 
dealer representation proposition 


GENERAL TYPEWRITER EXCHANGE, inc. 


Cable Address: Gentype, New York 


462 Broadway New York City 














F. F. Harris Tramps Brown County in Indiana 


F. F. Harris, assistant manager at Chicago for The 
Carter's Ink Company, made a pedestrian jaunt into a 
primitive section of Indiana November 12-14. Accom- 
panied by a friend he journeyed by rail to Helmsburg, In4., 
and from there they used shank’s mare over a goodly 
stretch. Brown county is the most primitive piece of coun- 
try nearby Chicago. It is the assumed habitat of Abe Mar- 
tin, a Hoosier philosopher of wide reknown. Kim Hubbard, 
an Indianapolis newspaper man, created Abe and his work is 
syndicated widely. His sayings are droll, artfully discon- 
nected and illustrated in a primitive type of drawing which 
fits Brown county perfectly. The county abounds in beau- 
tiful scenery, which attracts many artists from all over 
the United States, who find many subjects for canvas and 
sketch pad. Rapid transit in Brown county is vested in 
oxcarts with wooden wheels—and the roads are in keeping. 
On a previous trip Mr. Harris had an experience with a 
road hog, which delayed his progress. This was a genuine 
porker—not the gas burner of the cement highway. The 
pig blocked the road for some time before he was ousted 
from his comfortable ouddle. 




















REMINGTON RAND BUSINESS SERVICE OFFICES IN 
LOS ANGELES, CALIF 








Cass Represents “Modern” Papers in Chicago 

Albert B. Abrams, president of the Modern Stationer 
and other publications, of New York City, announces the 
appointment of D. F. Cass as manager of the Chicago 
office of the Modern publications. Mr. Cass took charge 
on November 14. He is a man of experience in the trace 
paper field and Office Appliances extends him its best 
wishes. 

The “Modern” publications include Giftwares, Modern 
Stationer, The Wholesaler in Stationery and Drug Sundries 
and Luggage and Hand Bags. Mr. Cass’ office is at 20 
East Jackson boulevard. 

——— >_ —_—— 
Moran on Western Trip 

E. J. Moran, secretary, Neva-Clog Products Company, 
Bridgeport, Conn., left the middle of last month for an 
extensive trip on the western coast. Beginning at Van- 
couver, B. C., Mr. Moran will cover the coast states and 
return the southern route through Texas. He expects to be 
back by Christmas time. 

———~> 


Thomas A. Wilson Organizes New Enterprise 

Thomas A. Wilson has severed his connection at the San 
Antonio branch of the Rand Kardex Company to organize 
a business of his own. Mr. Wilson’s present address is 
1107 West Elsmere place, San Antonio, Texas 
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THE LINE 
FOR YOU 











The Columbia line is the 
line for you. It includes 
all standard types of equip- 
ment. Its construction 
embodies right engineering 
principles. Its appearance 
is unexcelled. It is manu- 
factured by a firmly estab- 
lished and widely-known 
concern. The prices are 
moderate. Shipments are 
made promptly. Because 
of these combined features, 
Columbia products sell 
readily to discriminating 
buyers. Hence you will 
profit by securing the Col- 
umbia line of steel equip- 
ment. Write today for 
our dealer’s proposition. 





Half Sections 








Desk Height 








Posting Tray 


Columbia Steel Equipment Company 


Office and Showroom M. C. Box 2244 
1735 Chestnut Street Philadelphia, Pa. 


COLUMBIA 


A QUALITY LINE OF STEEL OFFICE EQUIPMENT 








Chicago Salesrooms and Warehouse: 133-135 W. Lake Street 
Telephone: Central 0645 


“A and B” Label Safes 


Wide Sections 





Height Equipment Counter Height Equipment 


Standard 














a 





: 
: 
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The “FORCE” Model 150 


Automatic Numberer 


SIX WHEELS Retail 
CONSECUTIVE (29 


DUPLICATE and 


REPEAT ACTIONS Attractive Trade Prices 


327941 461508 





A BRAND NEW FORCE NUMBERING MACHINE 
With Steel Frame, Steel Wheels, and Steel Wearing Parts 


-STURDY CONSTRUCTION throughout, giving long life 
coupled with efficient and accurate performance. 


— IMPROVED PAD, enabling quick, clean and easy inking 


F t of the felt. 
eatures 
—SELF-RELEASING STOP CATCH—Numbers can _ be 
that changed with a minimum of time and effort. 
make — GRADUATED GAUGE PLATE insures the accurate placing 
sales of the numbers. 


— CONVENIENT ACTION CHANGE—Quick, easy and posi- 
tive changing from consecutive to duplicate, etc. 


—BOXED WITH BRUSH—TOP INK BOTTLE—Saves time 
and eliminates muss. 


Dealers Helps:—_-Handsome counter and window display cards 
and attractive circulars for mail distribution. 


Wm. A. Force & Company, Inc. 


105 Worth Street, New York City 180 North Wacker Drive, Chicago, Ill. 
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Fischer Works Effectively for Hartford Com- 
munity Chest 

Gustave Fischer of the Gustave Fischer Company, Hart 
ford, Conn., was commander of the Mercantile Division of 
the Hartford Community Chest, Inc., which held a drive 
early in November 

rhe Mercantile Division is made up of employes of dif- 
ferent corporations in Hartford who are not officers of their 
respective companies or salaried employes. 

he idea of the Mercantile Division is to get small sub- 
scriptions from as many of those interested as possible 

Under Mr. Fischer's command there were nine majors 
and under these officers three hundred different workers. 

During the drive $16,758.17 was raised, which was 
88 4/10 per cent of quota, and 9,263 subscribers contrib- 
uted through this division. 

In 1926 the Mercantile Division raised $15,357.72. Thus 
the recent drive showed a gain of $1,400.45 over that of 
a year ago. This year (1927) there were 1,900 more sub- 
scribers to the fund in the Mercantile Division 

. 
Underwood Salesman Lectures 

On Tuesday evening, November 8, Frank Walters, for a 
number of years manager of the Education department of 
the Chicago Remington Typewriter Company and now cov- 
ering an important loop territory for the Underwood Type- 
writer Company, Chicago, addressed a meeting of the Na- 
tional Salesmen’s Training Association, held in the Crystal 
room of the Great Northern hotel, Chicago. 

his is the second time Mr. Walters has addressed the 
association, and if the applause of those present indicated 
the interest with which they received the lecture, we feel 
confident that the speaker will receive a third invitation to 
come betore the organizatio1 

The subject of Mr. Walters’ remarks was, “The Real 
Purpose of Salesmanship,” and among the outstanding 
thoughts brought out were, “The right mental attitude of 
all parties to a sale,” and “Thinking success is a necessary 


factor.” 


> 
Some Safe-Guard Direct Mail Advertising 
The Safe-Guard Check Writer Corporation, 5 Beekman 
street, New York City, have issued a number of new pieces 
of literature featuring the Safe-Guard check writer. The 
literature emphasizes speed plus safety. One mailing folder 


carries an illustration of a locomotive and an airplane for 
the purpose of bringing out the idea of speed. Each piece 
is easy to read because it is not burdened with details. The 
product is well illustrated Another piece of literature in 
the form of a broadside emphasizes some of the mediums 
which the Safe-Guard Company are using for advertising 


their product 


The company, no doubt, would be glad to send this 
literature to those interested 
= 
A. B. Brightman Aide to J. M. Hackney 
\. B. Brightman is now functioning as assistant general 
sales manager of the Woodstock Typewriter Company 
with he adquarters it the gener il sales ofhces 35 East 
Wacker drive Chi izo, 11] He has had an extended ex 
perience in the typewriter field, and found a goodly wel 
( e general staff ot the home offices is well 
is trom the branch managers nd dealers he has met since 
y e orga stior 
M g is found his surroundings enjoyable 
ind quickly developed intense enthusiasm for the type 
. . s The compa | slicies 
iT¢ red r 1 Oth i 1 effec r 
M | i ikes he el 1 ] ere he 
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55 Arbutus Street 


RROF- 


is the only real 
copyholder sold 
thru the dealer 


Error-No is sold through the deal- 
er successfully because its sim- 
plicity does not call for factory 


trained representatives. 


Error-No because of this simplicity 
is a favorite among users. It is on 
or off in a jiffy. There is no com- 
plicated mechanism to confuse the 


operator. 


Error-No is a profitable typewriter 
accessory and one you can sell be- 
cause others are doing it. 


Get the facts; then judge. Write 


us today. 


RROE- 





INC. 


Rochester, New York 


Manufacturers and Patentees of 
The Famous ERROR-NO 




















ton 


oe oa 









































168 OFFICE APPLIANCES December, 1927 
' 
Longenecker Special Man for Diebold Safe & Lock 
A. H. Longenecker was appointed recently to the posi- 
: tion of special representative of the Diebold Safe & Lock 
Company. Since that time he has called upon the trade 
in some localities and has managed four Diebold exhibits 
at business shows and conventions. 

Mr. Longenecker has had a wide experience in the office 
| appliance field, having served as field representative for 
| Herring-Hall-Marvin Safe Company, prior to which he 
| 
. 

i 
) Model No. C 400 
! List Price, $6.50 
| 
* 
Cell-o-lights 
: 
OFFER A REAL OPPORTUNITY A. H. LONGENECKER 
Special Representative, Die 
TO THE OFFICE FURNITURE sold Sate & Lock Co 
DEALER was connected with the Felt & Tarrant and Kalamazoo 
Loose Leaf organizations. For a while he was with Gib- 
Large profits are assured to the son & Perin, stationers in Cincinnati. His experience has 
f Cell-o-light dealer. A c ymplete line of made him well acquainted with the dealers’ problems, both 
: : : a : from the inside and from the outside. That is of great 
lamps is offered with the Cello scien- service to him in calling upon Diebold distributors 
| tifically constructed lens. Better Mr. Lungenecker is a man of attractive personality who 
atte ta mens . - iat is long and pleasantly remembered. 
quality is guaranteed —lower list prices long and | ae = ada 
and larger discounts are offered. McMaster Joins Massillon Aluminum Company 
H. B. McMaster, who for the last four years has been 
Write us for manager of the agency division of the Art Metal Con- 
Wlustrated catalogue struction Company of Jamestown, N. Y., and but recently : 
resigned that position, has been elected general manager 
| | of the Massillon Aluminum Company of Massillon, Ohio, 
| & ] ] and has entered upon his new duties. 
| e O, NCORPORATED lriends in Canton state that Mr. McMaster will probably 
} 19 W. Houston St. New York reside in Canton, at the same time taking up his work 
. at the factory in Massilion. 
Mr. McMaster has many friends throughout the United 
States who will be interested to learn of his new connec- 
tion. Office Appliances joins them in good wishes for his 
increasing Success, 
. sill aeed ‘ 
| Seattle Dealer Sells Building 
! The Seattle Office Equipment Company has sold its 
| building on Fourth avenue The company will continue 
to occupy the building until a location can be secured for 
the erection of a new structure A local music house 
bought the Fourth avenue store. The Seattle Office Equip- 
ment Company has been in business about twenty years, 
and not long ago leased the site now occupied, and erected 
a store which was to have housed it many years 
a 
Survey of Boston Industries 
[The Boston Chamber of Commerce has issued a report 
on the commercial and industrial activities of the city 
This was prepared by a committee on commercial and in- 
Model No. C 200 dustrial affairs, of which Richard B. Carter, The Carter's 
List Price, $875 Ink Company, and T. G. Portmore, Dennison Manufac 
turing Company, are members. 
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The 2100 Series 


uild 
quality atmosphere. 

at moderate prices with_ 

E PERIOD DESKS 


Most business men recognize the trend toward the quality 
atmosphere in offices. A great number recognize yet feel 

















New York Warehouse that they cannot afford to meet it. a 
Pier 21. East River It is to this group that the Myrtle 2100 Series of Period / lt for 
_ ; Desks in gleaming Walnut veneers makes its strongest | Big 
appeal. For here are desks that fit into any quality set- ; - 3 
J. Wallace ting and belong. And yet, due to Myrtle’s mammoth \ Business 
: production, they are not priced higher than ordinary \ 
Representative desks in other lines. 


Build this quality atmosphere with Myrtle Period Desks. 
A line to us will bring full information. 


MYRTLE DESK COMPANY, High Point, N. C. 
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2 Famous Trade Marks Teamed Up 


to Give the User Better Business Records 
— and the DEALER BETTER BUSINESS 


National Loose Leaf and Bound Books of Hammermill Paper—due to long 
continued advertising, are easier to sell and therefore more profitable for 


the dealer to handle. 


Prove this for yourself by ordering for your first-of-the-year requirements 
the popular selling National items listed below. 


Ledger Sheets, No. 7048A Series, (Catalog T—pages 17 to 21) 
Columnar Sheets, No. 7048-2 Series, (Catalog T—pages 81 to 86) 
National Bound Column Books, No. 769 to 792, (Catalog No. 26, pages 1 to 12) 


NATIONAL BLANK BOOK COMPANY 


Loose Leaf and Bound Books 
New York Chicago HOLYOKE, MASS. Philadelphia Boston 


52-58 Duane St. 618 W. Jackson Blvd. 1001 Market St. 70 Franklin St. 
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Lothrop Store Gets a New Dress 


The Adding & Calculating Machine Exchange, conducted 


at 26 South Wells street, Chicago, IIL, by W. Lothroy 
has been equipped with modern display fixtures, making 
an effective change. These fixtures are practically all glass, 


the litthke wood appearing in their construction being a 


charming figure and hue. All machines on 


display are kept behind glass, except adding machines 
mounted on stands. This is now one of the classiest office 
machine displays in Chicago, and the new fixtures will 
undoubtedly have an mp ortant effect on business 
nesillatiaien 

Sundstrand Man adiiauin ‘Worntional Students 

George H. Johnson, employment manager of the Sund- 
strand Adding Machine Company, was one of the speak- 


ers before the annual convention of teachers of vocational 


and practical arts in Illinois The convention was held 
Chicago. Mr. Johnson spoke on part-time education. He 
said that through co-operatiol the schools can train stu- 
dents in a practical manner in the proble hich dail 
I Ss 1 a practical manne e probiems woich Galy 
‘ ront the business exec : Thus they can be pre- 
pared to step into executive positions in industry without 
hesit 
—— 


Ed. A. Garvey Company Moves to Wacker Drive 


The Ed. A. Garvey Company, formerly at 333 Plymouth 


court, Chicago, IIl., has moved to 61 West Wacker drive, 
fa ge Chicago’s newest two-level boulevard \ modern 
commercial furniture and stationery store is located on the 
upper level of the drive witl a generous expanse cl 
window display space The offices and print shop are on 
the lower level of the drive facing Federal street which 
at this point is a ramp from Lake street to the lower! 
level of Wacker drive Phe company occupies forty per 
cent more space than it di n the Plymouth court build 
w The new s cture s re reprool and receives 
snij ents and akes delivery from the Federal street level 
i fis } siness ] is ent eC 1 consistent growth since its 
establishment I the Manhattan building tel yvears agzu 
De Ve ears { usiness id ¢ gr s stor 
the I t ‘ ati was secure 
\ s Ww g the Wa ( e store was s thie 
S sans ind eT dec it! S i 
be nishe a i attr tive store 1 
Ket re act e b c 
é 
lm a 
Carter’s Inx Group Insurance Expanded 
e group imsurance progra! overing the employees of 
he Carter’s Ink Company, Boston Mass., has been ex- 
panded to include certain departments of the office em- 
I ees and pert ent asst ers. The life insurance pro 
‘ r these « plovees x ates $115,000, bringing 
the t la I l « | ees, whe ilso rece € 
hea i d 1 c ‘ 2 tect I de the 
rig il in. to! e than $ > (0 
idd ti nsurance S Q 1 de VTIitte 
tive Asis the M« politan Life Insurance Com- 
pany This « perative feature provides for premium 
< S ployer nd employees. 
Each participating employee receives $1,000 of life in- 
S e Ww sion for the payment of a temporary 
( the event tota i 1 permanent dis € 
fore ge s An emp! g §s citat 
will receive ' S surance onthly 
< ents 
~ é €a es | ae tne idvy intages o! i visiting 
W 5 5 s ed b a he i th ad sory 
i ir] str tes pamp! ets n 1 Y 
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A mark of distinction 
that protects 


your circulating funds 
FRAcTLY 6 5 O Hoitaks S 3 TENTS 





Mark 


Trade 


The imprint of a Todd Protectograph on a business 


check immediately distinguishes that check as an instru- 
ment of modern business—a check that can travel any 
where safe from the check-raiser—a quickly read, at 
tractively marked representative of an efficient, carefully 


managed office 

standard appliances in offices every- 
where. They imprint the amount line in two colors of in- 

delible ink, 
ber of the 


Protectographs are 


shredding the letters and figures into the very 
They with 
saving in time and labor over hand-written 


paper. operate simply and rapidly, 
a worth-while 
methods. The gives the check an 


imprint defies alteration, 


1uthoritative, distinctive appearance and facilitates its han- 
amount line. 
size and 


for personal 


dling by providing an easily read, unmistakable 
There are models of Protectographs for every 
The Personal Protectograph f 


wide-spread popularity 


tvpe of business 
checks has a 

The Todd System will introduce new economy and pro- 
touch 
There 


tection int the business. Get in 
Todd office. 


United States 


routine of your 


vith a Todd expert from the nearest 


ne in every important city in the 


~ + * 


Todd Ex 
National 


protection of bank accounts 
} 


pansion Creates Opportunity for Salesmen 


with the 
—business and personal. New 
widening market. 
This era of expansion means opportunities for men who 
a progressive organization. If 
write to us at once. The Todd Com- 
pany, Protectograph Division. (Est. 1899), 1129 Rochester, 
N. Y. Sole makers of the Protectograph Super-Safety Checks and 
Todd Greenbac Checks. 


TODD SYSTEM 
OF CHECK PROTECTION 


The Protectograph eliminates a large percentage of all check f auds 
by preventing raised amounts. It is made in a variety of standard 
models. one for every type of business—$37.50 up. For private use 
the Persona! Protectograph at $20 has a nation-wide popularity. 
Only Todd can make a Protectograpb. 


idvertising identifies the Todd name 


models are being made for a constantly 


an qualify to represent 


you are interested, 


Todd Greenbac Checks, with their patented self-canceling ea. 
eliminate another major source of possible check losses by 

change of payee's name, date and number and “counterfeiting.” The 

instant the forger’s acid is applied countless imprints of the word 
“VOID” appear. 


Standard Forgery Bonds cover the remaining check-fraud possibilities, 
namely outright forgery of signature or of endorsement. As preferred 
risks, Todd users qualify for such bonds at large savings from the 
Metropolitan Casualty Insurance Company, New York. 
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Loss of Papers Fails to Stop Moran from Selling 


A Merry Christmas E. J. Moran of Neva-Clog Products Inc., had an un- 


for Your Customers | fortunate experience in Cleveland. Somewhere on the train 
between One Hundred and Fifth street and the Union 


You can make your customers happy by selling them the | depot his portfolio disappeared. It contained some val- 


Steel Automatic Desk Cabinet and the Auto Desk | yable material, including testimonials from a large number 





new 

Companion to be used as Christmas gifts. They are at-| 4¢ Neya-( log users. Mr. Moran was quite disappointed 
tractive, useful and convenient, and nothing could be more , a ked all the I h hi 

acceptable. | put apparently worked all the har er with lls sales ammu- 

| nition lost, and was very successful in his Cleveland calls. 


From there he went on to Chicago and other cities to the 
| coast, where he is as this is being printed. He will return 
through Texas and St. Louis to Chicago and back to 


The New Steel 


AUTOMATic 
Desk Cabinet 


Letter and Cap Sices——in Duco Green 
and photographic grained fnishes 








| Bridgeport 
-_—— <> —— 

An American to Represent Leipzig Fair in U. S. 

H. A. Johnson has been appointed to represent the 
Leipzig Trade Fair in America, to succeed E. A. Boettcher, 
who recently died. Mr. Johnson, an American by birth, 
has had an extensive diplomatic and business experience 
in both the United States and Germany. He is a graduate 
of the University of Heidelberg. was for years connected 
with an American law firm in Berlin, and was later 
closely associated with the American consul general 
in Germany. He was engaged for seven years as vice- 





president of a large textile concern in New York. Mr. 
Johnson's active life, equally divided between America and 
Germany, peculiarly qualifies him to represent the great 
Industries Fair, which has proved so vital a factor in 
developing the industrial relations between America and 
Germany. 

The London office of the Leipzig Fair is also at the 
service of American buyers, forming an important link 


‘ 
' You Still Have Time between American, English and German business interests. 
H. P. Meyer of the London office recently visited 


Edgar 
Send your order now and we can deliver these Automatic New York to develop closer international trade relation- 
Desk Files in ample time for Christmas business. _| ships between the three great industrial countries. 
Aggressive dealers use these files as leaders. A sale of The Lelesie Palr has been held without interruption for 


one frequently leads to large office furniture installations. | ~ . ; 
These files have no real competition and every desk worker | /90 years and last year attracted 1,500 American buyers 


| 
: . > . - 
> | is a good prospect. The appeal to busy business and pro Mr. Johnson will make his headquarters at the office of 


fessional men is instantaneous the Leipzig Trade Fair, Inc., 630 Fifth avenue, New York 


Send for new catalogue 27-A . 
) Prominent Paper Man Speaks Over Radio 
w a T eacemaeneen File & Index Co. In line with the present-day attempt to humanize busi- 
ost a8 e Breen Bay, Wise. ness and, through educational programs, to acquaint the 


Complete central display at Chicago—40 So. Wells St. : : ° 
public with the personalities which are the foundation 


The Famous stones of America’s progress, the Industrial Digest has 


Aule-DE SK 


been conducting a series of “Little Journeys into Great 





American Industries.” 

On each Sunday evening during this year, through Sta 
tion WRNY on the Hotel Roosevelt, New York City, one 
of this series has been broadcast. One of America’s lead 





| ing corporations has been chosen to represent each in- 
dustry and the talk is delivered by an executive from that 
corporation who is intimately identified with its growth 
and progress 

In the case of the paper industry it was the good fortune 
of the Byron Weston Company to be selected as the repre 
sentative organization and they are justly proud of this 
honor. On Sunday evening, October 30, Philip Weston, 
president, delivered his talk, based on the beginnings of 


; Improved 
Wood-Steel | expressing thought by means of the written word, the 
Construction. early history of paper making, and the modern advanced 
Finest genu- methods of manufacture. Probably if one article of com- 
Wwe Gad merce were to be selected which has done most toward the 
Oa pe an | advancement of civilization, that one article would be 
: perfected | paper 
Steel interiors Throughout the sixty-four years of its existence the 
— | Byron Weston Company has been eminent in the high 
standards of product reached and maintained. 
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Christmas Profits 
Sell cAutopoit 


The Better Pencil’—Made of Bakelite 






_ brings no “come-back” from dis- 
satisfied purchasers. Every Autopoint user 
means a widening circle of demand, for friends are 

soon informed of Autopoint’s comfort, dependability 


and satisfaction. 


No. 52 De Luxe 
Oversize 
$4.00 











Its simple mechanism is a silent salesman for you— 
easily demonstrated to the customer. No complicated 


arts to jam or clog —“The Better Pencil” is strong] 
£0 j g gly 
advertised by its users. 


All Autopoint barrels are made of Bakelite, in a 
variety of colors to suit any taste—an attractive appeal 
to the eye of the casual customer, and a material of 


proved durability. 


Numbers 42 and 44 supplied in dark blue, green, 
black and bright red colors: No 42, with nickel silver 


metal parts, $1.00—No. 44, with yellow gold filled 
metal parts, $2.00. 


Number 52 Oversize ($4.00) with 14-karat green 
gold filled metal parts, is furnished with barrels of 
De Luxe Bakelite, transparent and cloudy, in a brilliant 
assortment of colors, with an appeal for every prefer- 
ence—cloudy jade and amber, ivory, transparent ruby, 
amethyst, rose and sapphire colors. 


No. 42 Oversize 
$1.00 
A well-displayed Autopoint assortment results in 


ready sales and quick turnover. Ask your wholesaler 
for them, or write us direct. 


No. 44, with gold- 
filled metal parts, 








$2.00 
— ” 
3 Big Features 
(T) Cannot “jam”— protected by an exclusive patent. “The Better Pencil” 
(2) Bakelite barrel —onyx-like, light-weight material. Made of Bakelite 
(3) But one simple moving part. Nothing complicated to 
go wrong. No repairs, no bother. 











AUTOPOINT COMPANY ° 4619 Ravenswood Avenue, Chicago, Illinois 

















| 
| 
. 
| 
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A new idea in transfer methods 





Automatic 


B O “ k Bi 1 n d e r | The Transfer consists of top and bottom cover 
7 





with a pair of automatic tubular locking posts. 
Canvas flap is attached to one cover and provided 


y 
ill | | | | to paste over back. 






















Dealers! 


This new 
system of 
transferring 
provides the 
means of de- 
veloping and 
creating a large 
volume of profit- 
able business. It 
appeals especially 
to the large con- 
cerns such as De- 
partment Stores, 
Railroads, Insurance 
Companies, Public 
Utilities, Manufacturers 
and Jobbers. [he auto- 
matic Book Binder will 
sell faster and in greater 
volume than any item of- 
fered to the trade in years. 


—A new and novel principle 
of post construction that 
rovides an economical 
and efficient method of 
permanently binding 
completed records. 
Eliminates the neces- 
sity of sending out Inner locking post being inserted in outer slotted 
records to be bound e is Gavébemammeee 
or to call in a book 
binder—any office 
boy can bind them 
up in a few min- 
utes. No master 
binder needed— 
no strings or 
repunching of 
sheets—tre- 
places bulky 
and expen- 3 
sive trans- 
fers 









Showing canvas flap being brought over back 


of book. Flap is pasted to top cover sealing 
® the book. 


Send for 
descriptive circulars, discounts 
and dealer proposition 











Ghe CE. SHEPPARD CO. 


OOSE LEAF SYSTEMS - 
271 Van Alst Ave., Long Island City 
New York City 


Showing completed books of record permanently 
4 bound—all finished by an cffice boy within a 


© few minutes 
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First District, I. S. M. A., Meets at Cleveland 


District No. 1 of the International Stamp Manufacturers 
Association met at the Hollenden hotel, Cleveland, No- 
vember 12 

Governor Forrester called the meeting to order and 


stressed the necessity of attending meetings and for mem- 


ers to bring others with them 
Each man present was then 


and 


his locality 


called upon to give his name, 
ot the 
various remarks 
10uld 


better business was on 


a brief outline business conditions in 
While the 
good 

good many that 


suggested that 


firm, city 
business 
the 
the 
slow, 


showed 


1ad not been as as it sl have been, it was 


nion Of a 
way It when business 


Was Was 


then was the time to get busy on new uses for our prod- 
icts 


talked 


literature 


Chairman Jenkins of the board about better 


inderstanding of the iation’s and cited some 


assoc 


nethical business transactions 

Past President Hershey also talked along the lines of 
tter business ethics among those in the industry. 
Remarks were made by Mr. Flinn of the Superior Type 
mpany pertaining to association meetings 

President Lederer of the Cleveland Stamp Club wel- 


ned those present and made announcement regarding a 


ner for that evening 

Field Manager Corbett explained in detail the new rate 

dues for manufacturers and jobbers and pointed out how 
these people could get in touch with members from various 

nts of the country by attending these meetings. He also 


gave the following in connection with his work 
“Every person in the association who actually believes 
the associati ust help the field work by his own ac- 
ons ata times 
Afternoon Session 
Checks and Badges , H. E. Willard 
Sundries ' L. J. Reilly 
Brass Dies ver ere Me 


Seals and Stencils ..W. F. Forrester 


Steel Stamps ..-e1. R. McBride 
Rubber Stamps ...M. C. Lederer 

A “time” program had been worked out for each branch 
and the same proved a good idea. 

Several suggestions were brought out during these dif- 
ferent meetings and they will be submitted to the respec- 
tive general chairman for action 

The next meeting of District No. 1 will be held in Pitts- 
burgh, January 14, 1928 

All adjourned at 5:45 p. m. to a bus that took the party 
to a beautiful dining hall on the outskirts of the city where 


a chicken dinner. 
present: W. F 
Acme 


they partook ol 

he 
Acme 
pany; L. J 


following members were Forrester 


Stamp Company; V. E. Sorge, Stamp Com- 


Reilly, Regal Rubber Stamp Company; T. R. 


McBride, Cadillac Stamp Company; Carl Malmstrom, 
Cadillac Stamp Company, of Detroit, Mich.; William Jen- 
kins, Jas. H. Matthews Company, Inc.; R. E. Ginn, Jas. 
H. Matthews Company, Inc.; R. F. Hershey, Pannier 
Bros. Stamp Company, of Pittsburgh, Penna.; H. E. Wil- 
lard, Toledo Stamp & Stencil Company, of Toledo, Ohio; 
Earl Williams, Atlas Stamp Works; Griff Jones, Atlas 
Stamp Works Company, of Youngstown, Ohio; Lawrence 
lauch, Dayton Stencil Works Company, Dayton, Ohio; 
thony J. Fries of Cincinnati, Ohio; M. C. Lederer, Acme 
Stamp Compa Ralph Sr Acme Stamp Company; 
Warr Tayl Taylor Bros. Company; W. J. Taylor, 
I ( iny; Walter Tausch, Taylor Bros. Com- 
i Geo. H. Brasch, Superior Steel Stamp Company; 
Wilbert Sell, Superi steel S Company; C. M. Ress 
Sackman Steel amp ( ipa Cleveland. Ohi 
The following were visitors: J. W. Schwartz, Metal 
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Washburne’s 


New Improved 
“OC. K.” PAPER FASTENER 


a two in one fastener for temporary 
or permanent use. 


iT 


For use permanently 





For use temporarily 


No other fastener of this type on the mar- 
ket has this patented feature. 


One Insurance Company uses over 9,000,000 


“O. K.” fasteners each year; several whole- 
salers sell 25,000,000 a year. There are big 
profits in this product for you, get behind it. 


National Magazines, Trade Papers, Car 
Cards, etc., are carrying our advertising to 
many millions of people each day; this ad- 
vertising is going to help you sell, all that 
we ask is that you keep well stocked. 


Write for prices in lots 
of 1,000 to 1,000,000 


The O. K. Manufacturing Co. 
Oswego, N. Y. 


This 


eo] 4 


PAPER 


Fastener is protected by the 


Patent Dates: 
June 23, 1903 
, 1917 


1923 
Aug. 24, 1926 


The Clip with Bull Dog Grip 


following 


ve} 4 


PAPER 
FASTENERS 
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HE ability to point to the 
name “Cutler” on Office Fur- 
niture and have it accepted 
as an absolute surety of quality 
and value is why “Cutler” Desks 
and matched Suites are “sold” by 
you, free from efforts of “selling.” 
The Cutler ‘‘Blue Book,”’ the most 
complete Reference Guide of Office 


Furniture, is yours upon request, 
postage prepaid. 


Cutler Desk Co. 


20 Churchill St. Buffalo, N. Y. 
New York Export Office: 368 Broadway 


—eXK eer” 
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Marker Manufacturing Company, Cleveland, Ohio; S. D. 
Flinn, Superior Type Company, Chicago, Ill.; Field Man- 
ager J. O. Corbett, International Stamp Manufacturers 
Association, Pittsburgh, Pa.; H. R. Seefried and E. W. 
Kuhl, Excelsior Stamp, Cleveland, Ohio. 

Executive Secretary Manzer met with members of the 
steel stamp committee Friday and remained over for the 
meeting, acting as secretary for District Secretary Harry 


L. Volk, who could not attend. 
—— 


Wedding Bells 


Baron-Linsky 

Bessie H. Baron was married to Nat Linsky Sunday 
night, October 30, in Brooklyn, N. Y. The honeymoon 
was spent in Atlantic City. 

The groom is employed at the Jaclin Stationery Com- 
pany with his brother, Jack Linsky, who is proprietor of 
that firm. His brother acted as best man. About five hun- 
dred people were present at the ceremony, including a 
number of the prominent members of the stationery trade 
in New York. 





——— 
Moore-Stahl 
Miss Anna Belle Moore, of Chicago, was married some 
weeks ago to E. F. Stahl, of the sales engineering division, 
Lyon Metallic Manufacturing Company, Aurora, Ill. The 
wedding was a surprise to Mr. Stahl’s associates, whose 
good wishes should propitiate the recent voyage on the 
sea of Matrimony. 


———— 
Davison-Schneider 
Miss Phyllis Davison and Phil Schneider, of the North- 
west Ribbon & Carbon Company, Seattle, Wash., were 
married in that city some time ago. 


The Stork 


Greetings to Donald Alan Jacobs 
Donald Alan is the name of a new arrival at the home 
of Mr. and Mrs. Percy Jacobs of New Haven, Conn. At 
birth the baby weighed nine pounds and fifteen ounces. 
Mr. Jacobs is connected with the John R. Rembert Com- 
pany. While attending the National Association Conven- 
tion at Boston, he was called home the night of the ban- 





quet because of the illness of his five-year-old boy, who 
was threatened with pneumonia and scarlet fever. The ill- 
ness was checked and the older boy is improving rapidly. 
SSE 
Miss Sally Caroline Dungan 
Baby Sally Caroline was born October 15 to Mr. and 
Mrs. Edmund R. Dungan. She is their first child and has 
been the subject of many congratulations to her proud 
parents. Mr. Dungan is San Francisco branch manager 
of The General Fireproofing Company at San Francisco 
and has many friends in the city and in the territory which 
he covered out of this office, prior to his appointment as 
branch manager 
A 
Congratulations to the Siekerts 
\ daughter was born to Mr. and Mrs. Stafford Siekert 
of Milwaukee late in October. 
Mr. Siekert is one of the heads of the Siekert and Baum 


Stationery Company 


a 
Baby Girl Born to Nordstroms 
Mr. and Mrs. Al. Nordstrom, Minneapolis, Minn., were 
made happy several weeks ago by the advent of a baby 
girl, their first child. Mr. Nordstrom is connected with 
the Farnham Printing and Stationery Company. 
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Christmas Gifts Are Practical Gifts 











PORTABLE L TYPEWRITER 








And what is more practical for the home, serves the home because it is sturdy and 
children and the family than the ROYAL compact and is designed after the large 
PORTABLE TYPEWRITER? office Royal in ease of operation and all 


working parts. Finished 


The Royal Portable is 
i Nias See eee Note These Advantages in harmonious colors with- 
ult for homes wh tam- 
Isee use modern ti f Perfectly Visible Type Line out extra cost, the Royal 
iit S s ricci Li ~ i) « 

: Standard Four Bank Keyboard Portable fits into any part 
practical convent e and Dust Protection Over All no et any Pp 
pleasurt where e ad- Working Parts of the home. 


vantages ot a mod 


] 


Extra-Wide Writing Line— 
Paper Gauge 








Those dealers who use this 


- ] 
writer are appr! qd : . 
TRESS Sees Unusual Speed and home market at Christmas 
, R si s : 
As a family gift the Royal ny **.sbegg-- time for Royal Portables 
a. ae ‘ Margin Stops—Margin . roe 
Portable Typewrité m- Snot can secure unlimited re- 
bines the practical writing Automatic Ribbon Reverse sults. Royal dealer helps 
instrument plus an asset to Accurate Back Spacer for Christmas are _ the 
+ . Distinctive Color Finishes f ‘ 
child education t best ™~ finest you have ever seen. 


Incorporate these ROYAL ADVANTAGES in Your Christmas Sales Program 


ROYAL TYPEWRITER COMPANY, INC. 


316 BROADWAY, NEW YORK 


Branches and Agencies the World Over 
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Oxford 


Complete Correspondence 
Filing Outfits 


Put up in convenient packages, which contain the proper as- 
sortment of supplies for each drawer of correspondence. 








The Convenience of Selling Complete 
Filing Outfits 


Heretofore the sale of folders and guides for correspondence 
filing has been on a rather indefinite basis. 

In these complete Oxford outfits, however, all the guesswork is 
removed. All you need to know is how many drawers of corres- : 

“ee , ac : on Four Drawer Outfit 

pondence there will be at the end of the filing period. The proper 
assortment of guides and folders has been carefully pre-determined and proved correct, tor corres- 
pondence filing has, in fact, been reduced to standard practice. 


And the day of complicated filing systems is past! 


\ few simple, common-sense principles haye been worked out, and these principles are applied, 
without frills, in these correspondence filing outfits. Briefly stated, they are: 





|. The use of alphabetic folders for miscellaneous or infrequent correspondence instead 
of a folder for each and every name. This avoids the wasteful method of having folders 
with only one or two papers in them. 

The use of individual name folders for every accumulation of 5 or more papers under 
one name. The “miscellaneous” folders are gone over periodically to pick out these 
groups of 9 or more papers. 


Nm 


3. The use of bulk correspondence folders for more than 50 papers under one heading. 
Ordinary folders will not properly contain more than 50 papers. 


4. The use of insertable steel tab index guides—remarkable money savers. Not only do they 
stay in active service for years, but the ‘abel inserts can be changed as desired, making 
up new and larger sets with the addition of a few guides. 


A simple direction sheet is included in each outfit, describing the procedure at transfer time and 
showing how this outfit gets the utmost service out of all units. 


Transfer time is at hand—send for prices today 


Oxon Filing Supply Co. 


500 Driggs Ave. BROOKLYN, NEW YORK 











Here are the items we have grouped in these Outfits 






























































i 


Blue Alphabetic Folders for Individual Name Folders No. 9332 Bulk Correspondence 
Miscellaneous Correspondence Folder (one inch capacity) 


_ 











The Alphabetic Index Guide 
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Horne Organization Opens New Branch 

rhe Desk 
Pryor street, Atlanta, Ga., 


store at 281 ht 


North 
has just opened a new branch 
heart of the 


Horne and Fixture Company of 89 


Peachtree street, in the new 


Peachtree business section of the city. It will serve as an 
ip-town outlet for the office fixtures and furnishings car- 


ried by the company in At 


Decision to open 


inta 
the new store came as a result of steady 


expansion of the business 


It was decided to open a new 


store « Peachtree street rather than abandon the present 


location for one with more floor space in some other sec- 


ion. The Horne Desk and Fixture Company is one of the 
best-known office supply houses in the city, having been 
estab'cued in Atlanta for twelve years. 


Headquarters of the firm will remain at 89 North Pryor 


treet, where the company opened its business, the new 


store being in the nature of a branch in another section 


f the city. The Horne Desk and Fixture Company is the 
econd ofhce supply house to expand during the year, the 
Newell-Thomas Company having moved and doubled its 
floor space earlier in the vear J H. R 
> 
Nolan Succeeds Taxis 

] > Nolan | s succeeded | seph Taxis as manager 

e Chicago the Rapid Addressing Machine Ce 

i 15 Se ~ e stree 

The new arrangement went into effect on October 1 

Mr. Nola i ¢ iddre ssing n achine line for 
eht vear \ wit he Rapid Company in Boston 
ind New Y« last M became sales promotion 

inager Betore e wal e was for six vears on the staff 

he Washington Post and for three vears was assistant 

inager <¢ he Me politan Life Insurance Company. He 
ime to ( ig New York on October 27 to take 
harge the ( ig err 

Mr. Taxis is now manawer of the Chicago ofhce of the 
Elliott Addressing Machine Company 


— = ~ 
Conference Book on Office Management 


The National Associatio Ofhce Managers whose 
eighth annual conterence eld Chicago, lune 9 to 
11 have issued a book of re than one hundred pages 

evoted to ¢ eeding ‘ terence 

Che | ok ( i 1 { { re] { a4 lV 

es of the « ¢ ‘ ks being reproduced full 

Copies « e | k may be « uined from F. L. Rowland, 
secretary, N. A. O. M., the Lincoln National Life Insur 
ince Compan Fort Wayne, Indiana. The price is $2.75 
» cor 

> 
Neat Catalogue Presents Pierce Chairs 
S. K. Pierce & Son Company, Gardner, Mass., manufac 
rers of office chairs, have a new catalogue, No. 51, ready 
distributior Dhe italogue is made up of thirty-twe 
pages and cover ind only one chair is illustrated on a page 
Most « he e is devote to illustration, with only a 
ef descrij é ir model The pages are 
itly set oft i lig ‘ ‘ Che cover is of gray 
Ss K rint ed if l 
> — 
U. S. Government Uses Kwikstik 
rhe Kwikstik Company of Chicago reports that the use 
‘ Kwik ‘ rize { ed 
states (s eT epartime s e (s0V 
‘ 1 as Chis authe i lows 
s V ests tne ig i ne day tne 
r r wae n al { é rposes 
Che ture Ss s t KWIKSTIK 1S ‘ ed 
e school |} irds 1 es and that the 
| ard of E K ( d pte 1 sé 
il che Is 
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A Policy Towards 
Field Representatives 
That is Different 


We don’t want you to do the hard 
initial work and then get nothing out of 
it when things begin to break well. We 
shall be glad to tell you more about the 
way we feel if you’ll let us. Meanwhile, 
bear in mind the SPEEDAUMAT 








is the cheapest, most compact and fast- 
est working address unit in the field. 


It is used by Kalamazoo Stove Works, LaSalle 
Extension University, Ford, Fordson and 
Lincoln, Penn Mutual Life Insurance Com- 
pany, and dozens of others. For years it has 
been paramount with publishers, from the 
Curtis Publishing Company down to the 
country newspaper. 


A recently developed hand machine is the 


Speedaudresser AB 





most up-to-date device for addressing of all 
kinds, including small office lists, clubs, 
churches, lodges, etc. 


This line of machines will make a strong 
addition to your business if it is non-competi- 
tive with what you are carrying, and is 
saleable to the same customers. 


Write us! 


Speedaumar 


Addressing Machinery 


2023-2033 WILLOW ST. 
PHONE BRUNSWICK 7540 
CHICAGO 


Many good territories are still available. 





























: 












To Get The Original 
Ask for “Bernard 180” 


We have manufactured this favorite for 
many years under private brand. It is 
now our privilege to offer it under the 
“Bernard” trade-mark. 

Secause of its small size (5-inch) and 
consequent fitness for women’s hands, it 
has led in the school supply trade and for 
office use. Packed one in a carton with 
sample box of standard stainless eyelets, 
to retail at $2.00. 








TRADE MARK REC 


STATIONERS 


TOOG 


Made by the Makers of 
TRIUMPH EYELET PUNCHES 


THE WM. SCHOLLHORN CO. 
NEW HAVEN, CONN. 
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A New Order 
The Aladdin Manufacturing Company of Muncie, Ind., 
manufacturers of “Aladdin” lamps, started a movement 
which they call the “Mystic Order of Fellow-Aladdins.” It 
has its origin, of course, in the old Arabian Nights Tale. 
In describing it the company says that it holds no meet- 
ings, collects no dues, and takes into its fold any man. 


ALADDIN Ff 








ROOK OF THE 
ORDER 
woman or child who cares to enter. Its founder is O 
Sacksteder, Jr., secretary and treasurer of the Aladdin firm 

The Mystic Order centers about a remarkable booklet 
entitled “The Story of the Magic-Lamp,” which is pro- 
duced by the Aladdin Company. A coupon is placed in 
each Aladdin national ad, which when filled in brings to 
the reader a copy of this booklet and information on how 
to become a member of the Mystic Order. The booklet 
divides its subject matter into two parts. The first is a 
romantic, fanciful outline of the old tale, “Aladdin and His 
Magic Lamp.” The second part symbolizes the product of 
the company, an Aladdin lamp, as the magic-maker. It is 
written in story form and tells of a modern American fam- 
ily and various features of home life in which an Aladdin 
lamp is required. 

Accompanying the booklet is an application for mem- 
bership in the Mystic Order. This blank when filled in and 
mailed brings a good-luck Fellow-Aladdin pin, a certifi- 
cate of membership, rules, password, and a pamphlet, 
“How to Get What You Wish For.” This pamphlet is the 
second step in the Fellow-Aladdin movement and carries 


out the fairy-tale spirit of the entire movement. 
ee 


Brady Reported Recovering from Operation 
J. J. Brady, service manager of the Munson Supply Com- 
pany, was taken ill Wednesday, November 16, with appen- 
dicitis, and was operated upon immediately at the St 
Francis hospital in Jersey City, N. J 
His many friends in the trade will be very much pleased 
to learn that he is improving rapidly and will soon be back 
at his desk 
a 
F. E. McGee Recovering from Operation 
Fr. Edgar McGee of the advertising department of Rem 
ington Rand, Inc., North Tonawanda, New York, has been 
seriously ill for the past two or three weeks as a result 
of an operation at a Buffalo, N. Y., hospital. Mr. McGee 
has many friends who will be glad to know that he is 
recovering and expects to be back at his desk in a few 
weeks 
a 
Well-Known Advertising Concerns Merge 
The advertising agencies, Adams, Hildreth & Davis, and 
the Harvey Advertising Service, of Buffalo, have been con- 
solidated into Adams, Hildreth & Davis, Inc. By combin- 
ing the two, the management expects to be in a position 
to render much better service to their clients. One impor- 
tant account this company handles is that of the Reming- 
ton-Rand, Inc 
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Horder’s are live wire stationers—real merchandisers — in 
Chicago. Knowing the demand for loose leaf sheets that won't 
tear, they made a feature of NOTEAR SHEETS in the window 
display pictured above—and it brought the business! 


You, too, can get the loose leaf business of your community 


Standard 


by teaturing 





hey are made with muslin strips of great strength by a 
process which virtually welds muslin and paper together. NOTEAR 
SHEETS do not bulk—and you simply cannot tear them at the 
holes! Made in sheets and index sets and in sizes and rulings to 
meet every standard demand 


he liberal margin assures good profits on these easy-selling 
items. (Get started on the way to a bigger and more profitable 
loose leaf business by writing for NOTEAR samples, prices and 
details TODAY! 








| BOORUM & PEASE COMPANY! 



































Sid) 
=e 
i] 








b= Post Office Box 272, City Hall Station 
NEW YORK 
NEW YORK STORE CHICAGO ADDRESS GENERAL OFFICES 
349 Broadway 21 East Austin Avenue 84 Hudson Ave. Brooklyn 
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NO ROUGH EDGES. 
ALL LOCKING 
DEVICES ENCLOSED 
ON DOOR PANEL. 


STEEL FURNITURE 
CONSTRUCTION. 


BOX PANEL DOOR 
CONSTRUCTION. 
THREE FULL 
NICKEL HINGES ON 
EACH DOOR. 


ONE PIECE METAL 
DOORS. 


HEAVY NICKEL 
PLATED 
AUTO HANDLE 
)WITH LOCK IN 
HANDLE. 


NO BOLTS OR 
RIVETS EXPOSED 
ON THE 
WHOLE CABINET. 





TWO DOOR STORAGE AND WARDROBE 


A Line Of Cabinets That Can Be 
Used In The Best Equipped Offices 


Mahogany, Walnut, Oak and Olive Green. 
We can Furnish a Complete Line: High Line 
Desk High and Counter High, Storage, 
Stationery, Ward Robe and Combination. 
A Line of Cabinets Which Eminently is a 


Better Line. 


Write Us For Further Information. 


Manufactured By 


Aurora Metal Cabinet Works 


Aurora Illinois 


br xe 
Insist on this KY, SN Trade Mark 
AURORA.ILL. U.S.A. 
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New Machines and Devices—( Continued from page 31.) 
Novel Type of Pocket Adding Device 

The Pittsburgh Typewriter & Supply Company, 339 Fifth 

avenue, Pittsburgh, Penna., is preparing to market a new 

pocket or hand adding device. This is a trifle larger than 

the usual type, being 334x6 inches, weighing nine ounces. 

[he maker claims that this larger size—like balloon tires— 





“FRANCIA HAND OR POCKET ADDER 


makes operation easier and faster. In addition to the usual 
features found in devices of this sort, the “Francia” has a 
knurled cross-bar for clearing, embossed figures, metal 
pocket at side for stylus, countersunk holes (large) show- 
ing totals at all times, raised name and raised top and bot- 
tom decorations, automatic carrying the “one to carry” to 
next column when any column exceeds nine, metal binding 
fingers over top back for strength, interchangeable and re- 
placeable writing pad. The writing pad lies flat on the 
desk while the adding device is held in the left hand. The 
“Francia” is bound in real leather, and decorated richly in 
raised decorations of black, red and gold. 

The Pittsburgh Typewriter & Supply Company is well 
equipped to distribute this device, as it has had extensive 
experience in the field. During 1926 the company sold 
15,000 of the old style “Procalculos.” The demand from 
many customers has led the company to sponsor “Miss 
Francia,” as something new and improved. 

Z ———— 
New Torpedo Typewriter 

\ feature of considerable interest at the last Leipzig 
Fair was the new Model 6 Torpedo typewriter, manufac- 
tured by the Weilwerke Frankfort o.M-Rodelheim 

About eighteen months ago this firm brought out the 
Torpedo portable with single shift-key which, because of 
its standard keyboard, aroused some comment. The Model 
6, the latest product of this company, is a standard machine 
and was designed by H. Etheridge, a man of wide experi- 
ence in typewriter affairs. 

In the Model 6 Torpedo the makers claim to have com 
bined the advantages of best American and German type- 
writers. The machine is of the open front type and the 
touch is said to be elastic responsive and fatigueless be- 


cause of a special high accelerating typebar mechanism. A 


SE 





uick Sales 


are made by these features! 


SELLING the ROSCO Transparent 
Desk Pad is merely a matter of point- 
ing out its features. For every desk 
worker needs this pad; he fully realizes 
this when he sees it. 

* * * * * 


Made in several sizes for flat or roll-top 
desks, they are finished in FABRIKOID 
(as illustrated below) in colors to match 
the desk. A hole* is placed in each side 
of the base to enable the top to be easily 
raised for tables and memoranda. 


Or the pad can be furnished with plain 
brass corners instead of FABRIKOID 
frame if preferred. The same area of glass 
is used in this style, and its choice is 
simply a matter of preference. 

The latest edition of The Dealer's 

Catalog is just off the press. It 

describes t Transparent Desk 


Pad, and gives color samples of 
the FABRIKOID Anish. 


HAVE YOU HAD YOUR COPY? 


Ravenswood Office Specialties Company 
1800 Newport Avenue, Chicago, III. 


ROSCO 


Transparent Desk Pad 


*The little white arrow indicates a hole in the base 
through which a finger is placed and the glasstop 
easily and safely raised. 
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postcard holder is standard and cards or paper can be 
written onto the extreme top or bottom without special 


EYE EASE at the = oP oF : 
attachments. The segment is shifted so that the shift-key 
f W : is equally light no matter how long the carriage may be; 
SNAP of the S ITCH a keyboard has 46 keys, writes 92 characters and has both 


left and right shift-keys with shift lock, back-spacer, two- 
color switch and column selector keys on keyboard. 

The carriage is removable and interchangeable, there be- 
ing four lengths made which take paper from 9% to 24% 
inches wide. The segment shift operates on two ball- 
bearing links. The ribbon spools also are mounted on ball- 





Where Desk Lamps Are Needed Sell 




















i 
| bearing spindles. The machine is fitted with a four-key 
i] column selector as standard and a ten-key decimal or 
i 7 . > ; , ° 
} L’ s.d. tabulator can be fitted, both of which are inbuilt. 
The line spacing gives no less than five different spac- 
i , . ane 
|; because ings, the normal 1, 2 and 3 spacings and in addition 1% 
i ; and 2% spacings. Sharp, uniform and clear writing is said 
No inconvenience to be secured by eliminating the typebar anvil. The car- 
} experienced by re- ; . ; . : 
| ceiving glass re- riage runs on combined ball and roller bearings forming a 
flectors or lenses three-point suspension. The escapement consists only of a 
) broken in ship- wheel, two dogs, a pinion and spindle. Swedish steel is 
ment . ° 
employed for a number of the parts. 
A sale lost, caused 
. by some necessary . : 
part of the glass : A New Steel Letter File 
ing accident: : ; : 
ne eee : [The Paulson steel file has just been brought out by 
Lo) : a : ° .a 
. tomer orsalesman. Arthur Paulson & Company, Inc., 200 Broadway, New 
Profits held up York City. This is a new 1928 model of a steel letter file 
| until adjustment for personal use. Several novel features are claimed in its 
has been made by construction. Mr. Paulson is well known to the trade as 
the railroad or the , : ‘ 
natimekactemer : the designer of various articles in the stationery line, includ- 
Order Silverglo ing the So-Handy letter file which was placed on the mar- 
All - Metal Desk ket several years ago. 
i Lamps and avoid The new file has been named the New Paulson Steel File 
all such worries, and sells at a very reasonable price. Among the features 


included in the new file are the drop front, constructed so 


Another New Lamp re 
as to allow a maximum amount of light to penetrate into 


Distinctive es 
Silverglo 
Features— 


Indirect method of light- 
ing 
No eye strain or glare 


A minimum of shadow 


; ' 
: No back reflection from 
: px ished surfaces 


No replacement of glass 
parts 


An all-metal lamp 


All parts approved by 
Underwriter's Labora- 





tories 
The effective Blue Band No. 12 194” high 
Scientifically correct light- Old English Bank Bronze, 
ing principle or any standard finish 


No light lost through glass filters 

Beauty and dignity in design 

Diffused light instead of harsh direct light 
Attractive and lasting finish 

A wonderful Silent Salesman 

And priced to meet every demand 





NEW PAULSON STEEL FILE 


: the cabinet when it is extended, enabling the user to avoid 

Send for illustrated booklet and prices. the necessity of removing a letter in order to identify it. 
The new drop front goes all the way down to the bottom. 

The back and ends of the file are made all in one piece so 


Silverglo Lamps, Inc. : that there are no rough and unsightly edges. The edges 


300 East Federal St Baltimore. Md are nicely turned over, leaving a perfectly smooth surface. 
St. ‘ ‘ 


wo Che lining is made all in one piece, which adds much to 
“The Modern Genii of the Lamp the strength of the fil The construction of the sides per- 
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i} Published to help those who sell Carter Inx Products 
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JwoNewMembers of 
Carters VelWet Family 
for Brushor Pen <a 


PRopuct 4 


‘ Carters Vol Dot 


Show Card Colors 


- RED ORANGE 
EMERALD GREEN 







































































BROWN ORANGE 
YELLOW LIGHT BLUE 
LIGHT RED || LIGHTGREEN 
LAVENDER WHITE 

BLACK DARK BLUE 
DARK RED || DARKGREEN 

GOLD 




















Iwo bright and popular colors added to the 
VelVet line after a constant demand from 
) artiste and sign men who desired such shades 
in VelVet. 


VelVet Show Card Colors are made from the best pig- 
ments obtainable, ground unusually fine, forming a rich, 
creamy consistency. 


VelVet flows smoothly from the brush, covers thoroly in 
one coat and blends evenly. Dries with a flat, even tone. 
One color may be brushed on over another.dry color 
without spreading or loss of tone. 


Carter’s VelVet Colors have many uses among 
them the following: 


Signs Poster Work Show Cards 
Movie Theatre Work 
Color Sketches - Price Tickets 
Mirror and Window Sign Painting 
Photo Retouching (VelVet White) 





CARTER’S PEN CAMPAIGN 
IN COLORS CONTINUES 
THROUGH DECEMBER 


During the fall and winter months this 
year Carter Pens have been brought be- 
fore the eyes of the buying public by fre- 
quent color pages in Collier’s Magazine. 


The advertisement appearing in the De- 
cember 15th issue is unusually interest- 
ing and timely. It shows the young, in- 
quisitive type of boy and his younger 
brother and dog looking into the Christ- 
mas present closet. 


It is such human interest appeals as these 
that have characterized the Carter Pen 
campaign this year and next year further 
and wider development of advertising to 
help you sell Carter Pens will be car- 
ried out. 


NEW STYLE 
CARTER DESK STANDS 


Carter was the first to recognize the need 
for an attractive Traveling Case for the 
ladies and brought out Carter’s Traveling 
Case of mother-of-pearl design in differ- 
ent shades to hold a lady’s pen and pencil. 


To meet the calls for a Desk Stand that 
would contain a bottle of ink from which 
to fill the Desk Stand Pen, Carter has 
produced the Combination Set. This Set 
consists of a Carter Desk Stand Pen and 
a holder fastened on to a base having a 
compartment for an ink bottle covered 
with a dome shaped cap. There is also 
a receptacle for pins and clips. 


Carter Combination Sets may be had in 
moulded glass highly polished, in marb- 
lite, onyxite and plain black striped with 
gold leaf. 


Carter has also anticipated a demand for 
Desk Stand Pens for roll top desks by 
bringing out a special clamp holder heav- 
ily gold plated with the usual socket and 
Desk Stand Pen attached. 





The Carter’s Ink Company 


MANUFACTURING CHEMISTS 
Established 1858 


Boston New York 


Manufacturers of: 
Writing Inks Adhesives 
Carbon Papers Inked Ribbons 
Stamp Pads 
Fountain Pens 


Chicago 


Mechanical Pencils 
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MEN WANTED 


In reviewing the first year of this company’s activities, | am greatly pleased with the 
results that have been accomplished. 


During this year, we have proven that the Rotaprint has a very definite place in the 
commercial world. We have solved all the little problems that go with a new proposition 
and we now number among our list of satisfied users, some of the largest commercial, in- 
dustrial, financial and retail companies in the world. 


I hope to know you personally through your associations with this company in 


years to come. ROBERT REINER, 
President. 


e 


— 


If you’ve watched our advertisements, you’ve seen our list of agents grow. Check up 
on their financial responsibility—on their business standing. If the Rotaprint were not 
worth while, men of this type simply would not associate themselves with it. 


Our agents are all high-grade, intelligent business men who knew in advance that 
they were going into a pioneer game—who knew that the Rotaprint could not be sold like 
a patent medicine—who knew that they had a hard proposition in front of them —they 
also knew that those men who got in on the ground floor would make some big money. 


The first year is the hardest—and is past. You, who have good selling records and 
capital sufficient to finance an agency, should make contact now while some of the better 
territories are open. You who come in today will reap the benefits of the hard work of 
the past year. 


Our sales policies are built for the aid and advantage of the man on the firing line. 
You'll be pleased with the fair treatment and 100 per cent co-operation. 


Don’t delay. Here’s a connection that can be your lifetime work and from which you 
can (if you have the qualifications) make from $15,000 to $25,000 annually. 


Don’t lose any time—get in touch with us at once. You, office specialty men, are the 
ones who should recognize this opportunity and grab it quick. 


HARRY S. SANDERS, 
Vice-President. 





Suite 1106 One Park Avenue New York, N. Y. 
Pacific Coast Cleveland Canada Chicago ; 

0. C. Haney Corporation, Ohie Roetaprint Corporation, Rotaprint Company Chicago Rotaprint Agency. 

404 West Ninth Street, Suite 503, Prospect-Fourth Bldg. 52 Spadina Avenue, 810 First National Bank Bidg.. 

Los Angeles, Calif Cleveland, Ohie Torento (2) Canada Chicago, Tlinois« 

Washington, D. ¢ Detroit Hartford Richmond 

N. M. Minnix Co... Ine., Michigan Rotaprint Corporation, Connecticut Rotaprint Corporation, Rotaprint Sales Company of Virginia, 
712 Thirteenth St. N. W., 518 Shelby Street 186 Pearl Street, 605 East Main Street, 

Washington, D. C. Detroit, Michigan Hartford, Conn. Richmond, Va. 

Toledo Texas Atlanta St. Louls 

Ohle Retaprint Corporation, Clark and Court« Piedmont Rotaprint, Inc., Rotaprint Company of St. Louis, 
1607 Canton Street, Galveston, Texas 109 Rhodes Building. 804 Pine Street, 


Toledo, Ohie Atlanta, Georgia “st. Louis, Mo. 
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mits tree and easy movement, as the metal in the file is 
not turned over, but simply notched so as to act as a hook 
in the rear made from flat sheet metal, permitting the sides 
at all times to move back and forth freely without striking 
or causing an excessive opening along the sides Che cor- 
ners of the cover are lapped over on the inside and securely 


spot-welded and the cover is tilted back to the right angle 


to permit easy access 

These files are veautifully f ished The colors are dark 
olive green, mahogany, bla valnut and Circassian. The 
files also come in le gal size Chey are fully protecte d by 


United States patents 


New Y and E Portable Tray 


The Yawman and Erbe Manufacturing Company 
Rochester N. ¥ has perfe cted a new portable tray here 
illustrated It is known as the tray with the red band, 
the band passing across the front of the tray and serving to 


identify it wherever it is placed. It can easily be carried 


NEW Y AND E PORTABLE TRAY WITH RED BAND 


trom office to office or department to department and stored 
in an office safe Yet it will contain six hundred active 
accounts. The tray is made of aluminum and steel. This 
portable tray is intended for ledger and statement sheets 
It contains all the working fixtures of the larger mounted 
trays and its tilting front compressor permits the stacked 
sheets to fall wide open at the right place. Its low sides 
make the sheets even more accessible \ sliding bar at the 
right allows an added two-inch space for offsetting when 
posting. Cork tray bottoms keep the sheets from slipping 
and compressors of a new type securely lock the stacked 
sheets Che tray is made in three sizes for cards and 
sheets six, eight and ten inches wide An attractive rubber 
cover ts available to protect the tray when it is not in use 
oe 


Several New Items in Welty Lines 


The Wm. A. Weltv Pen Con pany, 36 South State strect 
Chicago, IIL, has brought out some new items in its line of 
fountain pens and mechanical pencils. The “Transparent” 
drop filler fountain pen has a Bakelite barrel, which is 
transparent, showing at a glance the amount of ink con 
tained. Four models are made, including an oversize with 
“Power Point” and one with “Semi-Flex” point, each 
holding 6'4 full droppers of ink; a No. 5 size with “Semi- 
Flex” point, holding 444 droppers of ink; a No. 2 size with 
“Semi-Flex” point holding three full droppers of ink 

[he standard for fountain pen desk sets has been modi 
hed so that the pen can be swung in both the horizontal 
and vertical planes, permitting free movement in any 
direction 

The “Penaline” pencil is made of non-breakable material, 


and the body is tapered the full length of the round barrel, 


from bell-shaped cap to tip. This combines propel, repel 
and expel action for the leads. The colors available in 
clude mahogany, red, black, mottled, jade and blue. The 
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— for every office use — 





No, 495 


TURNED LEG 
or STRAIGHT LINE DESKS 


The Imperial Line offers the dealer 
every opportunity to meet present-day 
demands. 


You will make many extra sales by 
handling Imperial desks, tables and chairs. 

There is a grade to meet every need 
and check book. All are well made, at- 
tractively finished and priced for quick 
sale and a worth while profit. 


Prepare for a bigger 1928. 
Send for catalog and price list. 


IMPERIAL DESK COMPANY 


Evansville, Indiana 
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“TRANSFOUR” 


A Revolutionary Idea 
in Carbon Paper 












PRLAALA PRUEMT PENDING 





A Hit of the 


National Business Show 


Designed as the only method of equipping 
the typist to efficiently perform every mani- 
folding requirement within the range of 
carbon copies. Indispensable for secretaries. 
The attractively designed container is of 
permanent construction, and holds four qual- 
ities of different weights and finishes, with 
visible instructions for their proper use. Re- 
fills of each quality supplied as needed. 

It has met with instant approval and accept- 
ance by the trade. It solves the stationer’s 
problem of satisfying every manifolding need. 


Dealer information gladly furnished on 
request. 


Neidich Process Company 


Burlington, N. J. 
“The Line of the Lowest Ultimate Cost’’ 


SSK ROO’ 
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“Decagon” hard rubber pencil now combines propel, repel 
and expel features. 

The Wm. A. Welty Pen Company is now making spe- 
cially imprinted items on all its merchandise for the con- 
venience of dealers wishing this type of pen or pencil. 

— Hj 
Weis Economy Fiber Storage Cases 

The trend toward lower priced storage cases for all kinds 
of records, and the dealer’s demand for a product to meet 
the requirements, were the factors which determined the 
addition of the Economy fiber storage cases to the supply 





WEIS FIBRE STORAGE CASE READY FOR USE 


and filing equipment lines now being made by The Weis 
Manufacturing Company of Monroe, Mich. 

The good-looking, two-color circular supplied to dealers 
by the company shows one illustration of the case knocked 





WEIS FIBRE STORAGE CASE AS IT 
IS SHIPPED 


down and another set up, with the captions, “Come to you 
flat, like this,” and “Set up in 10 seconds, ready for use, 
like this.” 

“No strings; no flaps; no bands; no fuss,” is another 
caption that will have its appeal to users of storage cases. 

Made from heavy, solid fiber board in ten universal sizes 
and competitively priced to the user with an extra liberal 
profit to the dealer, these cases have found a wide demand. 

——< 


A New Model of the Triumph Typewriter 

The November issues of the German trade press carry 
descriptive articles and illustrations of the new model 10 
Triumph typewriter, which made its first public appearance 
at the last Leipzig Fall Trade Fair. The most important 
of the improvements made is the simplified tabulating 
mechanism. The manufacturers point out that the simpler 
and more convenient tabulator and decimal tabulator 
mechanisms will overcome any tendency there may have 
been on the part of operators to neglect the advantages of 
this part of the typewriter. 

nn 


Monax Is New German Duplicator 
There has recently been placed upon the German market 
a new stencil duplicator for which several novel features 
are claimed. The machine is known as the Monax- 


Standard. The printing drum is entirely enclosed and is 
so constructed that surplus ink automatically collects dur- 
ing the period when the machine is idle and is then again 
ready to be used. Thus there are avoided both the harden- 
ing of surplus ink and the necessity of blotting off extra 
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Metal Office Furniture Co., 
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omplete One-to-rive 


Drawer Letter File Line! 


The Steelcase line of filing cabinets, ranging from single 
drawer to five drawer, puts you in a position to fill any filing 
requirement that modern business may demand. The line is 
quality throughout—complete in every detail—and a profit- 
maker always. 

Steelcase filing cabinets mean extreme rigidity; frictionless 
ball bearing suspension; easy running drawers, no rebound— 
they stay closed without a mechanical catch. Flush finished end 
cases suitable for individual or battery use. Finishes, the usual 
high grade Steelcase standard—the best! 

Drop us a line and we will promptly tell you why the com- 
plete Steelcase line of filing cabinets holds unusual profit pos- 
sibilities for you. Write today. 


Grand Rapids, Mich. 








STEELCAS = 


Business Lguiprreitr, 





“found where business succeeds 







the Profit Facts Now 
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Children are the parents of tomorrow 


Help guard their health. Buy Christmas Seals. 


THE NATIONAL, STATE, AND LOCAL TUBERCULOSIS 
ASSOCIATIONS OF THE UNITED STATES 
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ink. The coloring matter of the ink is used with a light 
vaseline carrying medium. 

[he machine has no carrying bands, gears, or compli- 
cated mechanism. A carrying case with a handle is fur- 
nished with the machine and the dimensions of the case 
are about 10 by 11 by 12% inches. The weight of machine 
and case is approximately twenty-two pounds. 

The Monax-Standard duplicator has been placed on the 
market by the Monax G. m. b. H., Palmstrasse 13, Dresden 
\., Germany 

—— 
Hanson Bros. Offer New Scale 

Hanson Brothers Scale Company, Chicago, Ill, are now 
offering a factory and office scale for general utility pur- 
poses with a capacity of twenty-five pounds by ounces. 

The scale is finished in olive green to match steel office 
furniture, has 6'4-inch dial with legible black figures on 








SCALE 
NEW HANSON FACTORY AND OFFICE SCALE 


white enamel steel, and 614-inch square steel top 
This scale is intended to retail at a popular price rhe 
stock number is 2000-G 
— >  — 


Some Sightly Gothic Book Ends 


The Hart & Cooley Manufacturing Company, New 
Britain, Conn., are the makers of the new H. & C. Gothic 
book-ends. The book-ends are stamped from steel and fin 





H. & C. GOTHIC BOOK ENDS 


hed in black japan or olive green [he book-ends are 
s} pped caretully packed to protect the finish, and come 
ne hundred pieces to the cast Patent is pendir g 

> 


An Improved Soennecken File 


The firm of F. Soennecker Bonn, Germany, which 
is for many years manufactured filing devices, has placed 
I r €a n < letter and document file 
Shai It is claimed for the patented improve 
¢ Ss ¢€ le i ey cf siderabl i¢ 
ite Ss il me Ss d JOR 
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Sell Them When 


’ 


Often more important than “where,’ 
“what,” “which,” “who” or even.“why”— 
Every business man wants to know 
“when” and JOSLIN’S ECLIPSE tells 
“when.” It is the fastest selling hand 
time stamp on the market backed by a 
dealer proposition that is worth your 
time, 


Price $17.50 list. Write us 
for full information and 
discounts. 


JOSLIN’S 


ECLIPSE 


TIME STAMP 


Pin to Your Letterhead 
and Mail 















MANISTEE, MICH. 


Send details of your dealer proposition at no 
obligation to us. 


Cn ee oe oe oe ee ww ee ew a aw ae —— st tT 


EXTRA DOLLARS for 
YOUR SPARE TIME 


CAN you use a few extra dollars? If 
so, here’s your opportunity. A local 
representative is wanted for Boston and 
New England States, San Francisco and 
Western Coast States and Atlanta and 
Southeastern States to look after new 
and renewal subscriptions for this jour- 
nal. One familiar with the office equip- 
ment industry, or a person who is now 
representing other papers could handle 
the work. Representatives making a 
number of smaller towns will find the 
prospects good. Only a small amount of 
time needed each month although a lib- 
eral commission arrangement makes the 
work attractive. In reply, kindly give 
the names of a few substantial business 
men with whom you are acquainted. For 
details, address 


| 
l 
| 
| A.D. JOSLIN MFG. CO. 
| 
| 
| 
! 


Lwemwmwowanad 





Circulation Department 


THE OFFICE APPLIANCE COMPANY 


417 So. Dearborn Street Chicago, Ill. 
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The Typewriter You < 
Sell Should Talk 


for You 
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MAKAKA 
NX 


SX 
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NASA CAS 


NS 
SX 


Those who read typewritten 


S< 











| 
| y) work are bound to remark NS 
| \ on the quality of that work 4 
| 4 and the efficiency of the ra- . 
y chine that does it. Z 
if » For many years the Royal Y, 
i Typewriter Company has y 
| ”7 made its typewriters to i 
| measure up to a quality Y, 
| 4 standard of writing. The SS 
ease with which this work is ‘4 
4 done is known by more than \) 
) a million users of the Royal. C 
t It is this superiority of work 4, 


ease of operation, distinctive 
mechanical advantages 
these three dominating char- 
acteristics that talk for you 
when you sell the Easy Writ- 
ing Royal Typewriter. 


WAKA 
CAS< ES 


MLA SLASSA SLA NANA 


‘Compare the Work”’ 
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) ROYAL TYPEWRITER CO., Inc., <4 
( 
‘4 316 BROADWAY - NEW YORK,U.S.A y 
4, 
Branches and Agencies the World Over RS 
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New Company and New Telephone Bracket 


C. J. Kannewisher and C. R. Drake, formerly with the 
Line-a-time Company, in combination with Edgar Shantz 
and Milton Trimby have organized the Enduro Manufac- 
turing Company, Inc., which is successor to the Safety 
Telephone Holder Company, 14 Franklin Street, Roches- 
ter, N. Y. 

Mr. Drake had been with the old Line-a-time Company 
something like fourteen years and Mr. Kannewisher for 
eleven years. Previous to his connection with the Line-a- 
time Company Mr. Kannewisher had been with the General 
Fireproofing Company and Yawman & Erbe. Mr. Trimby 





“DUROFLEX”" IN USE 


had been manager of the Safety Telephone Holder Com 
pany, the patent rights and assets of which have been 
taken over by the new concern 

The product of the Enduro Manufacturing Company is 
a new type of telephone bracket called Duroflex, “the 





“DUROFLEX”" BRACKET 


Adaptable Bracket.” This bracket was brought to its pres 
ent form less than a year ago. The promotion of the 
bracket since then has been confined largely to local terri- 
tory where a number of them have been installed with 
reported success 

[The Duroflex bracket is of hinged arm design, with 
sections or links of different length, so it can be made of 


an overall length to give the ex‘*ension desired for the indi 


vidual installation. The first unit is a specially designed 
platform which admits any type of pl.one—automatic 
French or standard An arrangement of lugs holds 1 


1 


firmly in place, yet it is easily removable 


\ pad holder with pad is an optional addition. This 


accessory is called for in many large instal 


lations 
The bracket is strongly made and has a cry stal-lac finish 
set off by nickeled parts. It is made in both cast iron and 


aluminum grades 

















D 





ecember, 1927 


TERRELL 


STORAGE 
EQUIPMENT 


‘‘Meets Every 
Storage Need’’ 
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Turn The Storage Problem into Profits! 


COMPLETE / 


Twenty-Five Styles 
And Sizes Make The 
TerrellLine Complete 











The demand for convenient, economical storage equip- 
ment was never greater. Offices, factories, public build- 
ings, garages, schools, etc., are fast realizing that supplies 
piled on desks or heaped in a corner mean confusion, 
waste and needless expense. Capitalize on this situation! 
Tie to and push the best and broadest line of storage 
equipment in America—TERRELL’S! 


Our catalog of Steel Storage Cabinets, Wardrobes, Shelv- 
ing and Lockers contains a wealth of information of real 
cash register value to you. Ask for a copy. Have our 
complete data right at hand. Dealers the country over 
know that TERRELL’S Storage Equipment is a profitable 
line to handle, and has been for years. Let us send you 
the facts. 


TERRELL’S EQUIPMENT COMPANY 


GRAND RAPIDS MICHIGAN 
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THE WORLD’S BEST REBUILT 






‘‘When you think of 


UNDERWOODS 


think of Shipman-Ward 
Rebuilts”’ 


UN DERWOODS 


when linked with 





| * "Typewriter Dealer 


Is the Mo st Profitable Typewriter 3, roposition in the World for the Dealer—It’s the Magic Com- 
bination that will bring Big Profits! Write for our New Wholesale Price List and Sales Plan NOW! 


SHIPMAN-WARD MANUFACTURIN G CO. 


Established 1892 The Rebuilders of the Underwood 


1779 Shipman Bldg., Montrose and Ravenswasd Avenues, Chicago 


‘A Third of a Century in Busine 


EVENTUALLY SHIPMAN-WARD REBUILTS -WHY NOT NOW? 
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Sheaffer Produces a Permanent “Skrip” 

The W. A. Sheaffer Pen Company, Fort Madison, Iowa, 
has developed a permanent type of “Skrip,” the company's 
writing fluid, for use on important records. This is the 
result of prolonged experimentation by the company’s 


1 1 | ; 


chemists to develop an ink which resists the action ct 


water and sunlight It was formulated to use in Sheaffer 

desk fountain pen sets in banks, courts and other places 

requiring a permanent ink It contains no sediment, and 1s 
eal to 1S¢ tain pens 





PERMANENT “SKRIP” 


The new writing fluid is obt ible at present only in 
one color, royal blue Chis is cartoned, and has the advar 
tage of being labeled in a manner that no matter how it is 
stacked on the dealer's shelves, the label can be read with 

t turnin ove the ickag 


[he company continues its washable “Skrip” in black, 
iolet, red and green in all sizes Che blue in the two 
ounce size only is also continued The washable quality 
of this ink has been an important factor in its popularity, 
as it is a very practical fluid for use in schools and homes 


he ink can be washed out of garments in case of accident 


Foreign Trade and Travel Expo at San Francisco 

[he Pacific Foreign Trade and Travel Exposition, held 
in the San Francisco Civic Auditorium, November 11-20 
was the first of what it is anticipated will be a series of 
annual expositions [he scope of showing the travel and 
trade facilities between the Pacific coast and the trans 
Pacific countries was a mammoth task. Many products of 
California were shown and some products from the Orient 
as well as from Europe. Among the exhibitors was the 


Wholesale Typewriter Company, San Francisco, which had 


a handsome display of rebuilt typewriters of various 
makes 
he Pacific Manifolding Book Company, Emeryville, 
Calif., had a booth which displayed its “Wiz” register. Lit 
erature explaining the simple working of this system of 
cash registration was available in Spanish and in Portu 
guese, to facilitate the export trade. This booth also dis- 
played Ell sher ( d and Moon-Hopkins 
billing mac es 
— a. 
Ritzmann Heads Open Shop Printers 

F, W. Ritz f Ritzmann, Brooks & Company, Chi 
cago, Ill., was elected president of the Open Shop Employ 
ing Printers’ Association at the annual meeting several 
weeks ag Chis rganizatior nducts a school for boys 
desiring to learn the printing trade, and places thet 
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Think of it!—‘A ball-bearing pencil sharpener!” 


That one feature alone means quicker action, more positive 
results, less effort—and, of course, the fact that it's a 
BOSTON means “highest quality.” Best of all, for the 
dealer it means immediate interesi, a quick sale and a de- 
lighted customer It's brand new and it's awinner. You 
should show it just as quickly as possible. 


Why not a sample order right now? 


C. HOWARD HUNT PEN CO. | 


SEVENTH AND STATE STREETS CAMDEN, NEW JERSEY 
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C.HOWARD HUNT PEN CO 
CAMDEN .N.J. 
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ARE YOU? 


Are you interested in 
trade doings in 


GREAT BRITAIN? 


If so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 


BRITISH STATIO 


—a monthly journal 
for the Stationery and 
Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 
and general interest. 
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New Way of Selling Inked Pads 


The Louis Melind Company, Chicago, have devised a 
new way of selling numbering and metal dating machine 
pads inked and ready for use 

In a great number of instances dealers of machines are 
called upon to ink the pad of the machine they have soid. 
It is practically impossible to ink the pad either in or 





CARTON OF TWELVE INK PADS 

FOR NUMBERING MACHINES. AS 

SORTED COLORS AND SIZES AS 
SPECIFIED BY DEALER 





INDIVIDUAL METAL CON- 
TAINER FOR INK PADS 
out of the frame without getting the hands, desk or ma- 
chine mussed up. The Melind inked pads in separate con- 
tainers overcome that difficulty. 

Each machine of Melind manufacture comes packed with 
one of these specially prepared pads in addition to the 
regular dry pad and ink of another color. 

The individual inked pads are packed in steel containers 
of an alloy selected for its resistance to corrosion in the 
presence of dyes and the oil used in “Apex” numbering ma 
chine pad ink. They may be had for any standard make 
of machine on the market and are also obtainable in any 
assortment or color 

An interesting comparative test was made to determine 
the life of 
an ordinary felt pad inked with a brush from the bottle 
in the usual way. The test was made to determine the life 


“Apex” impregnated ink pads as contrasted to 


of the two pads for the period in which perfect impres 
sions were made. Naturally, in either case, the ink in the 
pad was not exhausted wholly, and many additional im 
pressions were still available. The “Apex” impregnated 
pad gave 1892 first-class impressions before the number 
ing became a trifle uneven. The pad inked with a brush 
gave 183 first-class impressions before there was any indi 
cation of variation in the distribution of ink 
_ >_> 

Trading Stamps Taboo in State of Washington 

Any University merchant who contemplates issuing blot- 
ters, slips, stickers or notices whereby customers may ob- 
tain discounts is requested by the Seattle Better Business 
Bureau and the Retail Trade Bureau of the Seattle Cham- 
ber of Commerce to consult both the city and state statutes 
on trading stamps before adopting such distribution plans 
\ violation of the State Trading Stamp Law carries with 
it a fine of from one hundred to one thousand dollars. A 
typewriter dealer seems to have been an unwitting violator 
of this law, having just prior to the opening of the Uni 
versity of Washington fall quarter, distributed a large num 
ber of blotters, offering typewriter purchasers $5 and $2 
discounts. It is believed that many merchants do not know 
of the existence of this law and it is suggested that mem- 
bers of the trade, therefore, look carefully into the matter 
and obtain proper advice before taking any action which 


would be in violation of the statute 
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Good Business for You 


If you are thinking of sales when you stock files, you 

cannot very well disregard the big selling success of 

Econofiles. 

pon . R ‘ . mae Card drawers Ac- 
rhat is particularly true of counter-heights. These are commedete 3a5 
usually purchased in volume, and because of it, price is a a 
big factor. The Econofile Line of counter-heights is not 

only priced to an outstanding advantage, but the quality 

compares with equipment much higher in price. 


ECONOFILE 


And, the value is where you can see it,—the hidden ad- 
vantages make demonstrations mighty effective selling. 
Just test the drawers and see how the smooth working 
rollers react to your customer's satisfaction. Show the 
sturdy steel reinforcement on the inside,—point out the 
fine finish—its popular olive green, walnut and mahog- 


any shades—point out the substantial fittings, then the 


price tag. 

Remember, too, that the Econofile Line of Counter- 
heights has the reinforced strength a counter must have; 
a complete variety of drawer inserts. There is a hand- 
some brass-top gate matching the brass-bound linoleum 
top, a well designed corner filler and all-over counter- 
fronts. All cabinets are complete, requiring no end 
panels. Our catalog illustrates every mechanical detail. 


File Letters, Cards, Checks, Docu- Write f . 
nents in one uniform arrangement. rite tor a copy today 





Have you put in a Display Stock of INVINCIBLE CONCEALED SAFES yet? 


Looks like a file, serves like a safe. The Invincible Concealed-Safe is built in 2- 
drawer desk-high, 3-drawer counter-high and 4-drawer-high files of our 900 line 
The safe is a complete unit inseparably welded into the cabinet with fire-resisting 
asbestos between the walls The safe door is solid steel with 14-tumbler, 
double-nose, non-pickable lock. Every business house, store, factory, office and 
bank needs Concealed-Safes! It opens a new field of profit and it is going over big 


INVINCIBLE METAL FURNITURE CO. 
New York; R. Orthwine, 344 W. 34th tee eh Angeles: M. M. Corbett, 420 S. Spring St. - 
- 


c 
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ROBARCO 
VERTICAL FILE FOLDERS 


STOCK FOLDERS—Four distinct grades—weights 


—_——.. eee = ranging from light to extra heavy—sufficient variety to 
| ith Cut meet ALL filing requirements. Straight cut—or tab cut 
| $$, any position, or arrangement of positions. 
¥ Third Qué SPECIAL FOLDERS—oif every description—odd sizes, 
Ai special cuts, cloth re-enforced, printed folders. Send us 
| —-—l!} +s your specifications. 
RP o« a aT “ 
SEIS Cif vn . pyre ‘ 
| ray | Transfer Time will soon be here. 
aS Make up your order NOW. 
| JSinsight Gt 
4 New Price List No. 1027— 
| ——~ and complete set of samples showing qualities and weights 
—are now ready. 


May we send them to you? 


ROCKWELL-BARNES COMPANY 


823 SOUTH WABASH AVENUE CHICAGO, ILLINOIS 

















Real salesmanship in the appearance—smoothly 

I : 

Ce rounded corners, flush drawer fronts, broad pan- 
els, and neat, tasteful hardware, speak for 


themselves. The design and figure of wood are 


Desks combined to pre duce a beautiful effect. 


To show the desks and demonstrate 
the action often puts over the sale 
Further details for interested deal- 
ers are in our catalog 


Jasper 
Office 
Furniture 
Company 


Jasper 
Indiana 
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New Additions to E. Faber Lines 

The house of Eberhard Faber, Brooklyn, N. Y., has re- 
cently added to its lines several new numbers of pencils, 
pen holders, etc., attractively packed These include a 
school compass pencil, consisting of an E. Faber No. 1195 
Tomahawk pencil, fitted with a compass for school use. 
One quarter gross are packed in assorted colors in a box 
or twelve on a card, the latter being protected by a slip 


cover. 
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SOME NEW E. FABER PRODUCTS.—Top, Mongol indelibl 
pencils. Bottom, Skin marking pencils 


The Trio penholder is another new addition, having a 
soft rubber sleeve of triangular shape; two dozen with as 
sorted colored sticks—blue, red, yellow and green—are 
mounted on a special, two-faced card for display 

Another item of triangular shape is the Delta pencil, 
which is of good quality, with emerald green or orange yel- 
low polish. A dozen of each color are mounted on an at 
tractive display easel, making two yee to each easel 

The Marksman pencils have been changed so that the 
polish on the pencil is the same as that on the case. They 
are mounted one dozen on a card in six different colors, 
two of each color Each card is enclosed in an envelope 

Another novelty is an addition to the regular line of skin 
marking pencils. Two new colors are announced, black and 
brown. These pencils are in demand by the theatrical 
trade; also by hospitals, physicians, surgeons, etc. Each 


pencil has a point protector and they are packed one 
i 


‘ 
dozen in a box Blue, red and yellow are the other colors 
in the line. 

The Mongol indelible pocket pencil is fitted with an ink 
eraser in a patent clamp eraser-holder pencil point pro 
tector, finished in gold with a black band. The pencils 
are of bright lavender polish. Each card is fitted with a 
double slip cover 

_ 
The “Rohbilanz” Bookkeeping Machine 

A head bookkeeper of Munich, Bavaria, has invented a 
bookkeeping machine which he has called the “Rohbilanz.” 
[he mechanism is so designed that journal entries may be 
made and distributions to various accounts indicated and 

gistered so that at any time sub-totals may be determined 
for the purpose of checking the correctness of entries and 
distributions 

—_ 
Imported Pen Points in India Not Individually Marked 


Commerce Reports] The Bombay customs authorities hav« 
ruled on imports of pen points, cigarettes, etc., with regard t 
marking them with the country of origi! Such merchandise 
does not need to be marked individually, as it is obvious that 
sales are to be made in package units It is sufficient to mark 
the container. “‘“Made in I Ss A n letters equal in size to 


the largest other printed matter ther 
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MONARCH 


PACKAGE SEALER 
A New Standard of Efficiency 


Quiet, rapid operation; one stroke of the 
lever, moistens, cuts and delivers any 
required length of tape. Made entirely 
of brass, cannot corrode; beautifully de- 
signed, compact and simple construction 
It is invaluable to the progressive retail 
trade, many times faster than _ string, 
lasting service guaranteed. 


Retails at $20.00, exceptional discount for 
the dealer. Write for complete informa- 
tion and order sample on approval. 


J. F. RYAN & CO. 


342 Madison Ave. New York, N. Y. 








Satisfaction 


519 Broadway 





DIEMER 


PRODUCTS 


for 





and 
Service 
ENVELOPES for filing, 


mailing and carrying pur- 
poses, in RED ROPE and 
JUTE, for flat or folded 
papers. Also metal end 
filing boxes. 


The Illustrations show a 
few of the designs carried 
in stock. 


Samples furnished on 
request. 


The JOHN F. DIEMER Co. 


New York, N.\Y. 


Send for Catalog No. 30 
Established 1869) 
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Liberty Weekly Income Tax Record in New Hands 


508 South 








ORF LESS 


Special Motors 


2 h. p. and less 
Quicker Service 


Because the Emerson policy—for 35 
years—of specializing on small motors 
contributes to a prompt solution of any 
small motor problem 


Because laboratory and field staffs 
trained especially to co-operate with the 
appliance maker provide definite assur 
ance of intelligent analysis and speedy 
adaptations for special designs 

Because our contact with the office ap 
pliance industry covers a wide variety of 
installations and a period of many years 

That’s Why Emerson service shortens 
the time required for the development of 
sample motors and permits quantity 
delivery with unusual promptness after 
orders are booked. 


N 


rier 


Cava ava ava, 


Semple motors 1/30 ¢ 
test. 150 stock type 


The Emerson Electric Mfg. Co. 


2018 Washington Ave., St. Louis, Mo. 


806 W. Washington Bivd., Chicago, Il! 
50 Church Street, New York City 


2 h. p. supplied for 


r ummediate deliver 


5 
4 
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4EMERSONY, 


» at 
MOTORS =“ 
POLYPMASE sT~AgT ‘ 


a. dretcr ~~ and FANS novctign 


Commonwealth Publishing 


Chicago Ill 
around 300.000 users. 
heavy 
retails for $5.00 


entry of complete 


Company 


records of business, the 


12 inches, 
560 pages 


re Low eInimg rhe sage ‘wl y any, 508 S 

TT Ci CIALI LISTS SVYEARS | Dearborn street, cago, , has brought out the Liberty 
weekly income tax record. It is stated that this now 

The book is 9% by 

covers, built for wear, and contains 

In addition to providing forms for the 


has 


with 


It 


book contains 


much valuable information on many subjects. 


demands 


(,o0vernment 


Since the 


accurate 


(Two semaarsiy Sovne soons ) 


LIBERTY WEEKLY INCOME 


prospectus called the “Automatic 
I pictures and type 
i) 





HOUSEHOLD BUDGET SYSTEM 
TAX RECORD 


book keeping 


records as a basis of tax returns, business men should find 
the Liberty tax record a useful guide. 

The company will be glad to hear from retailers (for 
whom they have, they state, an exceptionally interesting 
offer) and, in connection with the Liberty, they give a free 

Salesmaker,” which tells 


Airplane Delivery of Office Equipment 


At first glance the illustration on page 106 of the Novem 


; 
ber issue of Office Appliances might indicate that some 
“Steel-case”’ furniture was being delivered by airplane Such 


was 1@ case, as perusal ot the accompanying item 





showed 


Now comes word of an actual delivery of office furniture 
and equipment by airplane In this case the user of the 


furniture moved it in his own craft, 


but in so doing, he 





gained the speed which was the “essence of the contract 


[The National Air Transport, Inc., which has many mail 











AJAX THE TIME STAMP 


THE AJAX TIME STAMP COMPANY 


81 Washington 8t. Boston, Mass., t A. 



















contracts, had to move its field equipment 











for the new field from the former site. | 


which moved the office equipment. 


+ 
t 


at Kansas City 


WITH A SETH THOMAS CLOCK! Mo., an old landing field being abandoned for a better 
. 
locatior R. E. Pfennig, field manager at Kansas City for 
The strength a suggest: } ] l 
is : | nea > AJAX Rta . the cor ratior eld the equipment needed at the old fel 
stant cally use proves at until the last moment, and then packed it aboard a plane 
cise performar I = ? r? : ssures 
perfect time-keeping vat r, a minute are tor the air triy The cargo included a small typewriter 
recorded by an easy ; e plunger hand 
More than fifty AJAXES ‘ Firs esk e tyvpewrite tw < irs, lette es, otnice rds. 
National Bank f Rost , 
The AJAX retails at $4 ny t N we “ a S i Sate and one assengert 
mad for « ra ’ “ . stantia r < ‘ : P 1 elit: 
cunt te Mo wed ons - “ a ' It is interesting in this connection to note that the plane 
further informat a rst to land on the old field when the air mail betweer 
Chicago and Dallas was inaugurated. was the last leave 


was this plane 
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Plan Now! 


Cultivate the Quality Trade. 





? 





Increase the good will of your old customers. 
Establish contact with new prospects. 


Meet personally the thousands of good 
business people who know by experience 
that it pays to keep in touch with progress 
and the progressive. 


Show your product, demonstrate its ad- 
vantages and broaden the regard for your 
service—at the 


NATIONAL BUSINESS SHOW 


Silver Anniversary 


New York, October 15th to 20th, 1928, inclusive 


In the New Madison Square Garden 


Chicago, November 12th to 17th, 1928, inclusive 
In the Stevens Hotel Exhibition Hall 


“It’s the personal contact that counts’’ 


NATIONAL BUSINESS SHOW COMPANY 


INCORPORATED 
Frank E. Tupper, President 


50 Church Street - NEW YORK 


Chicago: 417 S. Dearborn St., C. H Hunter, Manager 
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No, 9560 
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Quality -- Service -- , 
No. 9460 Satisfaction -- Dependability 7 
I 

t 





Hoosier Built True Clear Thru Desks have won favor The moderate cost price of Hoosier Desks enables 
wherever handled because of their uniform quality you to add a safe margin and still offer exceptional 
| and constant dependability values. 
Dealers push the line with the secure feeling that Attractive illustrated catalog No. 27 gives full par- . 
each desk sold will render the highest degree of ticulars and explains the interlocking features of in 7 
service. Experienced retailers know that the con- terior construction which insure lifelong satisfaction. J 
| struction is sturdy and staunch, that the splendid 
finish will last and that 100% satisfaction, both to If the Hoosier Line is not being sold in your city, 
dealer and ultimate user, is assured. write at once for catalog and dealer’s proposition. , 


HOOSIER DESK COMPANY, JASPER, INDIANA I 


OOSIER DE« 
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Many Dealers 
and Stationers 
are Cashing in on this 


New Type Cleaner 
ARE YOU? 


AMERICAN WRITING MACHINE COMPANY 




















449-455 Newark 
Central Ave. New Jersey 


| PLASTIC 
) TYPE E CLEANER <LLEEIO 


OW! SSSAZESRA 
2 2 & "So wd 6s ~~ West ete A 
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New York Merchants’ Association Year Book 

rhe Year Book of The Mercl ants’ Association of New 
York, covering the association’s year, ended on May l, 
1927, is now being distributed Che classihed list of mem- 
bers which it contains is valued in the trades, industries 
and professions, both at home and abroad, as a select 
business directory of New York City rhe total number 
of names, mostly those of firms and corporations, which 
the members’ list contains, 1s 6,667. These names are not 
only given in the book alphabetically, but they are also 
classified under the usual divisions 

The book presents the usual summary of the activities 
of The Merchants’ Association during the year, together 
with lists of the officers, directors and committee members 

There was no change in the list of officers during the 
year. The death of Frederick B. DeBerard, the Associa 
tion's Director of Research, caused the only change made 
in the executive staff during the year. Mr. DeBerard had 
been connected with the association since its beginning 
thirty years ago. 

The alphabetical list of members represents all the five 
boroughs of New York City and also prominent trade 
centers in the New York Metropolitan District, such as 
Jersey City, Newark and Hoboken. 

In addition to the membership within Greater New York 
and environs, the association enjoys the support of prac- 
tically 1,000 concerns whose executive offices or plants are 
located in other cities, particularly the Central West, Far 
West, and the Pacific Coast These concerns participate in 
the association’s work through membership. 

The classified list of members has two divisions, with 
twelve subdivisions, but most of the divisions consist of 
from four to seven subdivisions. There are twenty divi- 
sions without any subdivision, of which typical and im 
portant instances are: realty interests; export and import 
merchants; rubber, rubber goods and kindred lines; light, 
heat and power service; telephone, telegraph, radio, telauto- 
graph and alarm service, telegraph and cable codes; hotels, 
restaurants and caterers, equipment and supplies; amuse- 
ment interests, industrial expositions, etc., etc. 

The “Index to Classifications” gives 1,176 separate list- 
ings of commodities, trades, industries, professions, sys- 
tems, etc., describing or identifying the complete enroll- 
ment. It shows the classification under which any com- 
modity, trade, industry, profession, etc., is found and it 
gives the complete enrollment within a specific trade, in 
dustry or profession 

The Year Book fills 343 pages, including the member 
ship lists and the index. It also contains the reports of 
the president, the secretary, the members’ council, of which 
the chairman is Alfred E. Marling, president of Horace S 
Ely and Company, and of the Bureaus: Traffic, Foreign 
Trade, Industrial, Research, Convention, Legislative Serv- 
ice, Anti-Litter, Publicity, Membership and the Library 

- - —_ 
Night School Has Course in Filing 

The evening school in East high school, Rochester, N. Y., 
includes a course in filing this year [he various courses 
offered have enrolled hundreds in the present term, and 
the filing school has attracted much attention. David W. 
Duffield, director of the school service department of the 
Yawman and Erbe Manufacturing Company, is in charge 
of the course. Classes meet Monday and Tuesday nights 
from 7:30 to 9:30: the course is six weeks long. Included 
in the instruction are general introduction, general rules 


for indexing and filing, historical development of filing 


methods, indexing and filing routine, correspondence filing 
systems and supplies, alphabetical indexing and filing, 
alphabetical correspondence filing systems, charge systems, 


followup systems, transferring and tests 


If you think 


you can sell 
a device that-- 


Needs but five minutes’ demonstration 

7 to 9 adults in every 10 are looking for 

So low in price it sells for cash 

But so liberal in discounts that you make 
$4 to $5 on every sale 

Is nationally advertised 

Is well and substantially made by a reput- 
able concern 


And requires but a _ ridiculously small 
amount of capital 


If you are salesman enough and can sense an 
opportunity where real money is to be made, 
and will step out for the business that is to be 
had, then write for the whole proposition to 


K-42, Care OFFICE APPLIANCES 
417 So. Dearborn Street, 
Chicago 
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The 


FREE HAND 
Binder 


Reg. U. S. Pat. Off 





Model “A” 


Improve your profits with 
this improved binder 


The FREE HAND BINDER saves much time in han- 
dling and filling out blank forms, invoice and order 
blanks, etc. Simple operation—more efficient than arch 
or clipboards. Sheets do not require punching—binder 
easily opened or closed with one hand 

Stationers and office equipment dealers have in this 
simple, ingenious device, a more convenient and serv- 
iceable method of handling inventory blanks, bills of 
lading and many other forms It is easy to sell and 
profitable Write for descriptive price-list of stock sizes 


FREE HAND BINDER CO. 


227 Pearl Street New York, N. Y. 


Wagoner’s Pat. 
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Pits on side of desk, table 
wall, or over coin box. Beau 
lifully finished in oxidised 
copper, mahogany, maroon, 
walnul brown and oak tan, 
ivory and other shades 










The “‘ Telefo-Safety”’ 


New! Patented Office, 
Store, Fiome Necessity 


ow comes the Telefo as holder to swe 
the w de awake dealer W he to keep the ‘phor ms t wo 
fall off or be in the way has been a problem to millions « 
peopl f many urs r? Telefo-Safet solves the problen 
quickl nexpensively Se *s oulickly be suse ts inique- 
ness and wueefulness Dealers appointed sé ne irge quan 
tities Now installed ' thousands of laree Omtfices Stores 
Ranks, et not only f phones but also f lectr fans 
Distributors wa 


NATIONAL PHONE HOLDER CORPORATION 


Main Cffice—-8 South Dearborn St., Chicago. Stock, Shipping 
and Mailing Office 219 South Dearborn St., Chicago 





Sheaffer Preparing Loose Leaf Catalogue 


The W 
is preparing to issue a loose leaf catalogue of standard size 
This will be delivered after January 2, 1928. 


\. Sheaffer Pen Company, Fort Madison, Iowa, 


for its dealers 
his catalogue is actually a filing folder in which the vari- 
ous sheets are kept. The loose leaf form and standard 
size, which were urged at the last convention of the Na 
tional Association of Stationers, Office Outfitters and Man 
ufacturers, is expected to do away with the necessity of 
printing complete bound catalogues in the future. Any 


future additions to the line, or changes, will be given one 





GHIRARRER'S 


PENS-DESK SETS 


PENCILS ~SKRIP 





FILING FOLDER 


CATALOG 





ILLUSTRATING THE NEW SHEAFFER CATALOGUE 


or more pages and added to the folder on receipt by the 
dealer Discontinued items can be eliminated from the 
dealer's catalogue by removing the page affected Che 
page size of the new catalogue is 8%x1l inches. The cata- 
logue pages have a coffee-tint background, upon which 


four color reproductions of Sheaffer merchandise are pro 
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What is Wrong with 
YOUR Ribbon and 
Carbon BUSINESS? 


Has it gone stale? Does it need a 
shake-up, a bracer, something to give it 
life and action? 


The chances are that it does, unless you 
are now selling the “Philco Line’’ with 
its many clever specialties not found 
elsewhere. 


Thousands upon thousands of dollars, 
years of experimental and research work, 
many inventions, numerous patents, new 
buildings, much new machinery and 
complete standardization of products, 
make the ‘“‘Philco Line” one of the 
strongest in the world today. 


A new catalog, prices and generous 
samples are yours for the asking, with- 
out obligation 


THE PHILLIPS RIBBON & CARBON CO. Inc. 
61 Halstead St. 
An Active, Wide Awake Organization 


Rochester, N. Y. 


Royal Men Get Prizes for Knowledge 
Che Royal Standard (Royal Typewriter Company, Inc.) 
is running a contest on “What Do You Know About the 


Hi 


E Royal Typewriters?” Ten questions are printed monthly, 
F the answers for which are found in the company’s printed 
E matter or the house organ A service man won the first 
3 prize in the initial contest. The winners were: John C 


New York, $15.00; W. H. Mitchell, 


branch, $5.00; J. Tom Jackson, manager 


Veltman service 


ager Denver 


mat 
San Antonio branch, $5.00; W. E. White, manager St 
l.outs branch, $5.00 
Wedge Point Pins } Being Popularized 
The public is being educated to the use of wedge point 
ins by the Oakville-American division of the Scoville 
Manufacturing Corporation, Waterbury, Conn Every 


? 
ox of the company's clips, fasteners and thumbtacks con 


tains samples of these pins, with a circular telling of the‘r 


“Y and E” Tw the Air Line 


The Yawman and Erbe Man cturing Company has 


nstituted a broadcasting service over WHAM, the sta- 
rated at Rochester, N. Y., by the Stromberg-Carl 
Company The “‘Y and E’ Curtain Calls” are on the 
iy evenings, on a wave length of 277.6 meters 

Von s is ¢ e entertainment features offered 

> 

No High Power Furniture for Dry Offices 
Lav off the drv offices. men Comptroller-general Mc 
Carll, the watchdog of the Treasury, has ruled that fine 
ihog re, rugs and carpets are “out” for offces 
of the dry forces. No more moire silk drapes, water colors 

gy lir gyn i} ganv gral will he pern itted 
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Every 
Office Appliance 
Salesman 


can increase his sales by recommending the Acme Staple and Bind- 
ing Device for each desk. It is unequalled for fastening documents, 
Designed for office work ana Papers, invoices, correspondence, firmly and neatly. Sheets are 
stapling samples together kept firmly together, without possible separation by a staple which 
can be easily removed, if required, without damage. 

The Acme are the only staple binding machines made complete 
from the raw material to the finished product, in our own factory, 
and are fully guaranteed. Banks, Law Offices and Commercial 
Houses of all descriptions, need the Acme Staple Binder for fasten- 
ing documents, legal papers, contracts, correspondence envelopes, 
packages, etc. 

Stationers desirous of increasing their trade in 
Stapling devices, and supplies will be given every 
assistance and cooperation. 


The ideal Gesk paper fast- Write for booklet and complete description of all 
ener. Neat and efficient our models—literature for distribution among your 
trade supplied with your name and address. 


Acme Staple Company 


1643-47 Haddon Ave., Camden, N. J. 








Used by Insurance companies, 
lawyers, corporations, ete., 
for vouchers, documents, etc. 











EW developments, points of greater convenience, are 
incorporated in Evansville Desk Company products 





Sf) in keeping with good desk practice. Nothing is left 
undone to keep the line up to standard of the right EVANSVILLE DESK CO. 


: . . EVANSVILLE, INDIANA 
desk for every purpose. Material, workmanship, design 


and finish—plus economical production methods make the 
line rich in opportunities. Further details for the asking. 
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AMES MEANS EXCELLENT SERVICE 








Many Successful 
Typewriter Dealers 


assure satisfaction to their customers by depending exclusively on AMES 
as a source of supply for typewriter parts, tools and rubber platens. By 
concentrating their needs for these supplies in one order, they save valuable 
time and much trouble and expense. 


Branch offices, conveniently located, provide quick service in supplying tools, 
rubber platens, and wide selection of parts. Orders for these goods are 
shipped 24 hours after they are received. By devoting our service to the 
trade, we leave the retail field entirely to our dealers. 


If you buy AMESCO platens, you know we give every order utmost atten- 
tion; why not obtain the same service for typewriter parts and tools? 


Remember that 


Ames Means Eixcettent Service 


AMES SUPPLY COMPANY, 564-572 W. Randolph Street, Chicago 


Branch Office and Export Dept. Great Britain Office Branch Office 
50 Lispemard St., New York Longs, Ltd 507 Mission 8t., San Francisco 
78 and 80 Queen Street, Lendos E. ©. 4, England 
































PLATENS 






TYPEWRITER PARTS — TYPEWRITER TOOLS — RUBBER 













Carbonized rolls 









For Elliott-Fisher machines, 
one to ten ply, regular and 
special diameters. 








For Burroughs, Wales and 
other Adding machines, Un- 
derwood Tally Rolls. 















Inked ribbons for every 
requirement. 


LD TOWN Riszon e. CARBON Co. Inc, 


LITTLE BUILDING MANUFACTURERS PT EMERALD ST 
JOHNSON & PRINCE STREETS CABLE ADDRESS 
y JACKSON E BROOKLYN, NEW YORK NTLEY S COL 


$16 W. JAC KSON BLVD BENTLEY'S CODE 


Carbon Paper for every 


ettieniusiiie wee. For Autographic Register. 
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“We,” the C Department 


By J.G. MacLeod—Reprinted from The Gill- 

O-Gram (The J. K. Gill Company) to Show 

the Determination of the Commercial Sta- 
tionery Department to Make Good. 


tioned in the edit 


the G mt) ! we the C Department i 
kK GC Cor d he hy express our ideas n how 
t i t season business in C De 
w Ww nerease the holiday sea 
Depart P t « r de t f a Senten taining 
\ Ye S words Increase Out 
a ut i pretty =} inswer to sucl ! all-in 
‘ i perhaps w id better explail ist what 
t l YO) > 
part ent n serve t public better than any sim 
rtme ¢ real tion, then the public will 
uade t ur door 
sufficient kindle the fire f service, the heat of more 
s will ‘ 1 natu eft t ind will win for us new 
ss and add t t! “ we now enjoy 
right now that we e ad ded on a name if this 
is thing that is going t ‘ so much for us this hoii 
son lets se« ist 4 we are going t apply it 
a Ange 1 ks the doors That's a direct 
to the genet publ t visit us Fine We're 
d Pe d hav this Mr. Service fellow fully 
iw pock | handy like, ready to shoot 
rst v \ i f Well her he comes Mr 
r i tl stre slips ! front door as if tl 
WAS OF hee Jack " s ittle taller than some 
s hit it f the cor r of one ye (said eye being 
ected from his work of dusting for Just such an occurrence) 
ont , " Jack, Jack walks up to 
ne him more thar ‘ way, and after the proper 
itains the bottlh f ink e came in for, wraps it up 
d tidv—like nad hands it ! »pmehow or other that 
low slipped clear « t f J k's Vest pocket and he 
Mr. Gree Poss you need some blotters, Mr 
d he says to Jack Cie I sure don't know how in 
ns | forgot t mention blotters, for I'm sure clean out 
Jack wray hi j iple of dozen blotters adds 
ts to the 7 of the nk, plays the tune of a doll: 
or the rn rhe Wwe \ Tor that purpose and behold 
Service Fellow has knocked over his first victim for 
hirt ce 
w, t st nur 
Mating the Sale 
s u t Ver t ‘ er near e publi 
wl is body but John would 
! “ W Joh being Lt grad i ‘ 
i " Knew that spitt ind 
‘ s he promptly selis the 
nz j $2.2 ar i ng he slips 
} geht « t « his cust er ij the 
bbe ! call i ispidor mat 
W keep t floor clean 
ik Ww it’s just tl thing I 
= re , ¢ t ewister t) ks the 
I tim number two of this 
I * in to t amount of 
! for a box of pin and 
rw ly d Is and s s he a 
s} ry eT! 
W S s ir ra half dozen 
£ i ing him tw J kK 
\ ( e | tough propositior 
wa fo som 404 Gillott 
t tells ! i r she in write ith 
Ss t vs quart Ss, sir 
. ‘ eve ! The sure d 
Every Sale * peat Twins 
on dow \ customer comes in for 
\ ££ t ssors I typewriter paper we suggest 
paper, erasers, et for ring book fillers, an index; for 
Drust W“ Suggest type « er for sponge a sponge 
NO matter t customer comes in for 
~ kindred t that is used with it that 
gt ‘ ising d retion and always bearing in 
‘ t ‘ t . eT ‘ we I endeavoring to give our 
ge to se t ! more goods, but to serve 
Forget it this sé ng idea; that will take care of 
What w re doing trying to be of service to ther 
r hir forgot will forget 
ert te } 
ther s another Z this Mr. Service Fellow 
I t ~ £ f and it is this Up t 
we have only been appe ng to our customer's ears 
! u : » his « ot r words his sens of 
We re going to arrang: ur display stock in such an 
' it it w my s him with its ord rliness 
l attr vene ind s if there isn’t something 
s v that w the desire of ownership 
A T t tak 1 litt more thar r allotted 
e, W Ww ¥ gq for tl time being and 
\ pera t er departments 
we wW f ze « with the stock carried ir 
e] t W Ww s lx able t in gently 
ne t the d mer in the store tl can 
‘ t des same time be positive 
! “ t that w d ! irr 
! t is r ir stock 
d. if a customer asks for something which we have1 
that similar artik r one that can be used for 
purpos w ld n t their requirements, we will tell 


about it dire cting them to the department in which this 
is « if they are interested 
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1830—THE EXPERIENCE of a CENTURY—1927 


gives to the trade chairs that stand the test of time. 








Ask for 
Our New 
Catalogue 
No. 51 


No. 2386-6W | 


S. K. PIERCE & SON CO. 
GARDNER, MASS. 


25-27 Carroll Street | 
BROOKLYN, N.Y. | 


; . {96-102 Cross Street 
Warerooms: | "BOSTON, MASS. 























expense. Your 
knows it—and expects 
to pay —but why make it 
more than necessary ? Consider 
St. Louis as a source of supply ; 

freight charges probably are less 
due to its convenient location and 
the saving in time is important 

Western Desks serve the great- 
est market in the world—the me 

dium price field. They have a 
sturdy quality that wins the most 


Ask 


customer 


discriminating. for cat 


alogue. 


WESTERN FURNITURE Co. 
Blair Ave. and Palm St. 
ST. LOUIS, MO. 


OPO OS SO SOSH SCS SO SOSH SSC SOOO VOVOVOVOOS 


What About Freight? 


Secrerececececesesecesesesesesend 
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OIT’S sexkixc STATIONERY 


Asbury Park, N. J.—The Birlek & Milner Company, Inc., 
308 Kinmouth building, has been chartered to manufacture and 
sell office and household novelties; capital stock, $50,000; in- 
corporators—Peter E. Birkel, John Milner and Fred A. von 
Wieding 

Baton Rouge, La.—Gladney’s, Inc., has consolidated its sta- 
tionery store and print shop in a new building on Florida 




















street 

Cambridge, Mass.—The Harvard Co-operative Society has 
opened a branch store in Gallatin Hall, opposite Harvard Uni- 
versity 

Chicago, tll.—S. Weinress Company, 538 South Clark street, 
has joined the Chicago Association of Commerce. 

Chicago, I!|.—Harry L. Short, 224 West Huron street, has 
the “Samson” line of stationers’ metal ware for the middle 
West 

Chicago, It.—The Office Stationery & Equipment Company, 
For Christmas Signs and Price Tickets 655 South Wells street, has increased its capital stock from 

$10,000 to $20,000. 

Chicago, i!!l.—-The Chicago branch of 8S. 8S. Stafford, Inc., has 
had its territory increased considerably This branch now 
covers the greater part of Illinois, and the states of lowa and 











Stationers sell them for preparation of all sorts 
of announcement cards, signs, etc Real 
estate offices, grocers, druggists, students, 
artists, librarians, architects, etc., do more at- 
tractive work and in less time with COIT’S 
pens. There are thousands of satisfied users— 
every dealer has many live prospects. We offer 


RSS SeeoESEEES ener 


Wisconsin 
Chicago, Ili.-The Rockwell-Barnes Company, 823 South Wa- 
bash avenue, has purchased the two-story factory building at 
1511-33 West Thirty-eighth street from the Grinnell Company, 
Stationers free trial of a dozen assortment on Inc., for its own manufacturing plant 
counter display. Send for it—at our expense! Chicage, ee 5. Ce We Rene a Aneeten pemtaton 
after Thanksgiving to enjoy the fishing, and to steep himself 
e in sunshine. Mr. Horder has a new motor boat which adds a 
Bridgeport Pen Company great deal to his enjoyment of the Alabama estate. 
Chicago, !!i.—The Ace Stationery Company has moved from 
239 John Street Bridgeport, Conn. 186 North La Salle street to 160 Nerth Wells street. The 
building occupied heretofore has been remodeled in conjunction 
with the widening of La Salle street, and some of the renting 





space had to be sacrificed. 

Chicago, I!l.—A. R. Skibbe, traveler for the Associated Sta- 
e tioners Supply Company, returned in November from a trip 
Business Must Watch to the Northwestern states. While in the Twin Cities he at- 

tended a meeting of the directors of the Northwest Travelers’ 
Club, which included Sterley F. Jerue, governor of the Seventh 


. 
Delivery and Transportation district for the National Association of Stationers, Office Out- 


fitters and Manufacturers 
EXPENSE Council Bluffs, lowa.—The Lewis & Emarine Company has 
been chartered to do a stationery and book business; capital 


stock, $30,000. This is the formal incorporation of an estab- 





— 
ceeieiiiamm 








Salesmen travel by automo- lished business 
bile making more calls and Denver, Colo.—Improvements were completed recently to the 
; store of the C. F. Hoeckel Blank Book & Lithographing Com- 

getting more orders — mer- pany 

chandise and materials of all Detroit, Mich.—The General Office Supply Company, General 
. . Motors building, has retired from business. The stock was dis- 

kinds are delivered by auto posed of at a public sale 

truck in quick time, but this Fall River, Mass.—John J. Fitzgerald has moved from 34 

tjorden street to 46 North Main street. 
auto and truck expense must Fort Wayne, Ind.—The Book Shop, Inc., 1032 Calhoun street, 
have constant supervision. is a new stationery store here. 


Island Park, N. Y.—The J. Z. Stationery Company has been 
chartered; capital stock, $10,000; N. J. Schumer, charter repre- 


“HARVEY’S COST-KEEP” sentative, 2 Lafayette street, Manhattan. 
AUTOMOBILE EXPENSE BOOK Los Angeles, Calif.—James M. Foley, 914 New Hampshire 


street, has joined the sales staff of Walter Willoughby, 74 New 
Montgomery street, San Francisco. He will cover the Southern 





gives a complete, detailed record of automobile Seltnees Ga Gin Wikuuitiaes tans. 

) cost. Entries are quickly noted under the prop- Los Angeles, Calif.—Eli H. Singer has bought out the Cali- 

i : . . fornia Art Foto Company, 622 West Pico street, and will add 

er head and the totals furnish significant facts. office supplies and general commercial stationery items. Mr 

} Stationers sell them both singly and in quanti- Singer had been manager of Sam Stein's stationery store, 

: : : : ° . Santa Ana, Calif 

} ties. Packed a dozen = display carton; write Middletown, Conn.—The Shirley Stationery Company has 
for sample and discounts. been chartered; capital stock, $10,000, with $4,600 paid in; in- 


corporators—John J. Shirley, Herbert S. Woods and Robert B 


Davies. 
FRED W. HARVE : CO. New York. N. Y.—George L. Leikauf, stationery novelties, 145 


West Forty-fifth street, has joined the Merchants’ Association 


| 214 W. Genesee Street of New York 
t a , 

New York, N. Y.—Merit Stationers Company has been char- 
: Syracuse, N. Y. tered; capital stock, $10,000; G. H. Ittleman, charter representa- 








: 
tive, 26 Court street 
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Prospect or Warm Friend? 























NE sure way to close a sale is to show your 

prospect something better, something different, 
something especially suited to his needs. Nothing 
else can so hearten your salesmen, nothing else so 
surely turn cold prospects into warm friends. 


With the Goes Holiday Line you can turn cold 
prospects into warm friends. A Goes Holiday Line 
Portfolio plus a few well chosen sales points will close 
many an order—make many friends. 


It is a beautiful line—one that will attract immediate 
attention. It includes Holiday Letterheads—Greeting 
Cards —Holiday Blotters — each subject produced by 
the incomparable Goes Direct Process of Offset 
Lithography. The samples are arranged in an attrac- 
tive, convenient Portfolio, size 11 by 14 inches. With 
each Portfolio is sent a group of 28 pertinent sales 
and greeting letter suggestions. 

Write for this splendid piece of sales equip- 

ment today. It will cost you 5oc plus postage 

but it will be worth far more than that 
amount to you. It will produce orders for you. 


Send, too, for the Goes Calendar Pad Catalog show- 
ing our 90 styles of Calendar Pads. Free on request. 














GOES LITHOGRAPHING COM PANY 


49 WEST 6lst STREET 


CHICAGO, ILLINOIS 








SEIS 
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MARK REG 


SINGLE * FLUID 
POCKET ERADICATOR 


“STEEL PENS REPLACED THE QUILL’ 

SELF FILLER PENS REPLACED THE OLD STYLE 
STEM WIND WATCHES REPLACED KEY WINDERS 
MOTOR CARS HAVE REPLACED THE HORSE 


IS REPLACING THE OLD TWO BOTTLE ERADICATORS 


IS THE MOST ADVANCED DEVICE FOR QUICK AND PERMA- | 





NENT REMOVAL 


we ope en 


as KET “ERADICATOR Tk 


ried in everyone's pocket. Now comes Eradopen 
the pocket, containing the single-fluid eradicater. 


OF 


Fountain pens and lead pencils with erasers are car- 


for 





This New Eradopen is a boon to accountants, clerks, 
pupils, ete. It consists of a hard rubber barrel with 
clip cap inte which is placed a vial of inkout (Erad- 
ovial) the single fluid eradicater. After this original 
vial has been used up a refill vial (Eradovial) is pur- 
chased at l15c. 


Eradopens and Eradovials insure fresh, active and 
quick single fluid eradication whenever and wherever 


required 











INK AND OTHER STAINS FROM 


Ss PAPER, CLOTH AND OTHER FABRICS. 
SEND FOR A SAMPLE ON THIS COUPON 


INK-OUT MFG. CO., Montclair, N. J. 
Forward prepaid to the undersigned, 


for which find 


money enclosed: 
[]) 1 Vest Pocket Eradopen—60c 
[) 1 Eradovial in Paper Container—1l5ic 


}) 1 Large Bottle Inkout—60c 
[} 1 Small Trial Bottle Inkout—25c 


a 


MOD cccvcevessocceseeseceesectéssted 


\ddress 


Town cocceesccosssoocs BeneBos 




















: 
; 


cee 
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JMECO 
METAL FURNITURE 
FOR 
THE MODERN OFFICE 


The efficiency and dur- 
ability of JMECO prod- 
ucts along with an at- 
tractive enamel finish 
and pleasing design have 
sold it to many prominent business institutions. JMECO Products 








Style 809 





Storage Cabinets 
Steel Partitions 
Filing Cabinets 


With the JMECO line you can furnish your 
customers with either Stock or special equip- 


ment of a quality that will create lasting Steel Shelving 

satisfaction. Bank Fixtures 

Ss Wardrobes 

Inquiries from reliable dealers are solicited. 

o ; Tables 

[he Jamestown Metal Equipment Co. | Grilles 

Style 401 Jamestown, New York Desks 





Announcing the 


NEW CARTON PACKAGE FOR SHELF STOCK 


Heathrowoid, De Luxe Expanding Wallets 


Tan Cloth Gussets Reinforced Flaps 
All sizes are packed 10 Wallets to a Carton 













Stock Always 
Clean and Fresh 


Immediate Store 
Service to Your 
Customer 





















Cartons can be Put 
on Shelves with your 
other items 






Order now for 
Immediate Delivery 








Cartons are labeled at each end 






The Cartons are packed ten (100 Wallets) to a Container 
Send for our special price list with liberal discount on this line 


QUALITY PARK ENVELOPE COMPANY 


“‘Always first with the latest’’ 
Quality Park 416 South Dearborn St. 


St. Paul, Minnesota Chicago 














sor Ae oS 
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New York, N. Y. Alfred F Sinclair has been chartered to 


itionery business; capital stock, 50,000 shares pre- 
d ( shares common stock; Chadbourne, Hunt, Jaeckel 
Bre charter representatives f Broadway 


Pittsfield, ass.—-Arthur P. Chamberlain has filed a petition 


ptcy ixcets es00 


liabilities, $26,406 

Red Bluff, Ark.—Wright & Company has moved to the Bid- 
well building, Main street This business is conducted by G. A 
Wright 

Rochester, N. Y.—The Dorhbut Corporation, 59 Hand street, 
has been chartered to deal in stationery; capital stock, 100 
shares; Ph. Gordon, charter representative 

St. Louis, Mo.—-Clarence R. Comfort, president of the Com- 
fort Printing & Stationery Company, was chosen to head the 
St. Louis community fund campaign in the downtown district. 

San Francisco, Calif.—Reporting an excellent fall _ trip, 
Thomas W Moore well-known manufacturers’ representative, 
has returned from covering his Western territory In Denver, 
Colo., Mr Moore met R. G. Goodnetter, sales manager for the 
Kwikstick Company. which he represents in the coast terri- 
tory, and together they did some sight-seeing 

San Francisco, Calif.—The early part of November saw full 
holiday lines displayed in all the leading down-town stationery 
stores Desk lamps, leather goods, desk sets and many novel- 
ties for desks in the way of art objects are displayed The 
California custom of some one or other of the staff keeping 
the office supplied with flowers, has led to a demand for vases 
and bowls, to which the stationers are catering more than ever 
this year The business in personal greeting cards has been 


fairly good, but the engraving departments are preparing for a 
late rush toward the end 

Sauk Rapids, Minn.—A complete line of commercial station 
ery, typewriters, et has been established in connection with 
the Sauk County Sentinel and Van's Printery. Miss Hazel Van 
dersluis has charge of the stationery store. 

Tillamook, Ore.—The Stanley Printing & Stationery Com- 
pany, conducted by C. B. Stanley, has succeeded the station 
ery business of Eugene Crosby. 

Toledo, Ohio.— The McManus-Troup Company, formerly at 


412 Huron street, is now located at 713-15 Jefferson avenue 
Washington, D. C.—E. M. Bryan & Son, formerly in the sta- 
tionery business at Staunton, Va has opened for business in 
this city 
Washington Court House, Ohio.—H. R. Rodekers has moved 
his stationery store to 212 East Court street, in the center of 
the business district. His lines have been expanded. 
Wilmington, Del.—The Walcott-Taylor Company, Inc., has been 
chartered to manufacture office supplies; capital stock, $25,000; 
Delaware Charter Company, representative, Wilmington 
Winsted, Conn.—The Hurlbut Company, formerly at 104 Main 
street, has moved to 120 Main street, where larger space is 


occupied in the Buck's building 


i oe 
On the Outside Looking In. 


Current Comment on the Copy and Plants of the Manu- 
facturers and Distributors of This Field, and Brief 
Reviews of Magazine Articles of General Interest. 


Royal Typewriter Company, iInc.—Sales Management pub- 
lished “‘Royal Typewriter Company Puts Wings on New Port 
ables,’ describing and illustrating the company’s new air truck 

W. A. Sheaffer Pen Company.—Special articles about the 
activities of the W. A. Sheaffer Pen Company appeared in two 


recent megazines ‘The Magazine of Business’ (formerly 
known as “‘System'"’) published “How We Help the Dealer Move 
His Frozen Stock.” This was written by H E. Waldron, vice 


president and general sales manager The Advertisers’ Weekly 
ran “Sheaffer Pen Sales and Advertising Campaign,’ which was 
based on material furnished by the advertising department of 
the W. A. Sheaffer Pen Company 

L. C. Smith & Corona Typewriters, inc.—‘Describing Manu- 
facturing Processes in the Sales Manual” in Printers’ Ink told 
of the sales manual issued by this company, and commented 
on the excellent presentation of the subject 

L. C. Smith & Corona Typewriters inc.—Various business pa- 
pers are carrying a display advertisement of the American 


Photo Engravers’ Associatior It shows four window cards 
used in behalf of the L. C. Smith typewriter, with this com 
ment: “‘No word picture could convey to a sales organization a 
rue conception of these four window cards But a photo en 
graving—even without color—tells the whole story at a glance— 


and a glance is frequently all that a dealer has to spare for a 
manufacturer's carefully prepared sales promotion literature.” 


Underwood Typewriter Company.-Printed Salesmanship re- 


produced the cover of a catalogue on the Underwood bookkeep-— 
ng machine with this comment “In some lines of business it is 
best to keep to rather business-like, formal and dignified de 

signs The Underwood cover belongs to this category and is 
economically neat in its dress of bl cc and blue on an olive grey 
paper It uggests the use of a product few business men 


understand 
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AD ——— 
SPH ASTENER. 


No. 1 
$5.00 List 


Fastens 40 sheets 
16 Ib. bond in one 
operation, up to 
3% #+%$%mches§ from 
margin. 


No waste of staples. 
Reloads in a jiffy. 
Locks automati- 
eally when staple 
chamber is empty. 
Absolutely rust- 
roof. No pound- 
ng necessary. 
Penetrates wood, 
fibre, ete. 
Guaranteed clog- 
proof. Few parts 
—ensy to replace. 
Staples don’t jam 
or clog. 


There's a Speed 
Fastener Model for 


Frozen Staples 














Interchangeable Staples! 


Every Factory and Speed Fastener staples are interchange- 
Ofies ties a> Write able in all Speed Fastener models .. . 


for Full Particulars 
on All Speed Fast- 
eners 


put up in frozen blocks of 100 with side- 
sharpened points .. . prevent waste! 


40¢ ° 
(5,000 staples to box) 


Parrot Speed Fastener Corp. 
386 Broadway, New York, N. Y. 











People 
who 
buy 





the best 





are not easily satisfied, and yet their custom is 
most profitable to the live stationer. In deal- 
ing with this class, many retailers have found 
KUMFORT .KUSHEINS  unexcelled (though 
by no means top priced) because there are so 
many points of evident superiority. 


The beveled edge provides a smooth, all-wool 
felt or Chase mohair cover on all exposed sur- 


face, the body is 


of resilient sponge rubber, the 


cover is permanently vulcanized to the body 
and on perforated cushions drawn down into 
the holes so that loose or frayed edges are im- 
possible. And there are many other features. 
New, lower prices now in effect—stationers 


write for details. 


Featheredge Rubber Company 


342 West Huron Street 


Chicago, Ill. 
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One Man--One Month-- 
Sales Over 2500 Boxes 


AST month, in a southern state, one salesman 
# alone took orders for over 2,500 LIBERTY 
Boxes. This indicates the possibilities for sales 
men for other distributors. Every bank and many 
industrial and commercial houses are excellent 
prospects. When rightly approached, new pros- 
pects immediately see the economy and conve- 


nience of LIBERTY Boxes. 


COLLAPSIBLE~ 
Storage Filing Boxes 


— 


*‘Unexcelled for economical storage filing"’ 


For more than eight years, LIBERTY Boxes have held 


the unquestioned leadership in their field This is proof 
that LIBERTY Boxes are best Patented advantages wil! 
keep them in the lead And you make greater profit by 


pushing the leader you turn your capital much more often 


Write for our proposition 
to rated statwoners 


BANKERS BOX CO., INC. 


Rand McNally Bldg. Chicago, III. 





December, 1927 








FURNITURE 


—— a 






































Office Chairs 


of Quality 






PERMANENT 
EXHIBITS 
American § Furniture 


art 
14th Floor—Section 
1411, Chicago 


77 White Street, 
New York City 





608 Howard Street 
Francisco 


No. 7642-5 
Width of 
Seat 17 inches 
Height of 
Back 18 
inches. 





Manufactured by 


Crocker Chair Company 
SHEBOYGAN, WISCONSIN 











Boston. Mass.—Ernest L. Bragg has been appointed a bank 
salesman in Territory No. 7 of the Yawman and Erbe Manu- 
facturing Company 

Buffalo, N. ¥Y.—The Yawman and Erbe Manufacturing Com- 
pany has appointed R. C. Dean a floor salesman 

Chicago, ttl.—The Yawman and Erbe Manufacturing Com- 
pany has assigned Stanley P. Hull to Territory No. 7; he had 
been engaged in Territory No. 3. 

Chicago, tll.—Algot J. E. Larson, vice president and general 
sales manager of the Art Metal Construction Company, paid a 
visit to the local branch November 22 

Chicago, tl!.—E. A. Garvey Company, formerly at 335 Plym- 
outh court, has moved to 61 West Wacker drive. A _ display 
of commercial furniture and stationery is shown, with excel- 
lent window display features. The office and print shop are at 
225 North Federal street, which is on the lower level of Wacker 
drive 

Cleveland, Ohio.—R. L. Harris is now in charge of Territory 
No. 3 of the Yawman and Erbe Manufacturing Company 

Los Angeles, Calif.—Recent assignments by the Yawman and 
Erbe Manufacturing Company's branch include: William Ander- 
son, transferred from Territory No. 6 to No. 8; Robert E. Sizer 
to Territory No. $9; Paul C. Barnard, bank and accounting 
machine salesman in Territory No, 10 

Madison, Wis.—The Blied Printing Company, which operates 
Blied Office Supplies, has purchased a plot of ground in the 
rear of its retail store, Washington avenue and Webster street 
No plans have been made for the immediate erection of a build- 
ing on this site 

Newark, N. J.—H. L. Dromeshauser has been appointed a 
bank salesman by the local branch of the Yawman and Erbe 
Manufacturing Company 

New York, N. Y.—W. F. Fitzgerald, who had been a floor 
salesman for the Yawman and Erbe Manufacturing Company 
here, is now working in Territory No. 1 

Portland, Ore. The West Made Desk Company has com- 
pleted its new catalogue Five matched suites are shown, as 
well as the usual items 

Portiand, Ore.—The J. K. Gill Company has taken on the 
lines of the West-Made Desk Company. To prepare the sales 
organization for this new departure the entire furniture staff 
was given a thorough demonstration by representatives of the 
manufacturer 

Rochester, N. Y.—The Enduro Manufacturing Company has 
been chartered to handle office and household equipment; capi 
tal stock, $50,000; Crittenden & Crittenden, charter representa 
tives, Rochester 

Sacramento, Calif.—On the lowest bid of $80,475 for furnish- 
ings and technical equipment for the new state library and 
court building, the Prunell Stationery Company, of this city 
has been awarded the contract, 

San Francisco, Calif.—‘Allsteel” office furniture has a new 
city salesman in R. T. Crofts, who is working with the local 
branch 

San Francisco, Calif.—.J. Clement, Art Metal salesman in 
Detroit, had his picture in a recent issue of Office Appliances 
Ten years ago, Clement and Edmund R. Dungan, San Francisc« 
branch manager, The General Fireproofing Company, worked to 
gether for the Ford Motor Company, but though friends, they 


’ 


lost sight of one another Dungan saw the picture and wrote 
to Clement, Who answered promptly Now thanks to Office 
Appliances, the ties of friendship are renewed 


San Francisco, Calif.—The law library of the San Francisc 
Bar Association has just been equipped with “Allsteel” equip- 
ment Edmund R. Dungan, branch manager, The General Fire- 
proofing Company, 324 California street, filled the order for the 
new headquarters of the San Francisco Bar Association on the 
eleventh floor of the new Russ building For years past the 
Association had its headquarters in the Pacific building and the 
“‘Allsteel"" equipment is for its new home in the city’s biggest 
office structure 

San Francisco, Calif.—One of the largest and finest steel filing 


installations in this city has just been made by the Yawmar 
and Erbe Manufacturing Company for the new offices of the 


General Electric Company in the new Russ building The 
General Electric Company occupies the entire eighth floor of 
the immense structure, which is a city block in length Charles 


H. Victor, San Francisco manager for “Y and E"’ stated that 


99° 


(Continued on Page 223.) 
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No. 6012-PF 





SHELBY VILLE DESKS 
ARE LIFETIME DESKS lake the legs for example. They are tied together by cross-rails 


with an exclusive wedge-shape, dovetail joint making them stur- 
dy, rigid and strong. Years do not age the Shelbyville desks 
and make them wobbly or squeaky. They are lifetime desks— 
year in and year out full measure of service with a little extra 
thrown in. Have you a catalogue? 


SHELBYVILLE DESK COMPANY  s suezsyvitte, inpiana 


Built to Order Steel 
Equipment ata 
\ Moderate Price 


Because special steel furniture 
is not as much in demand as 
stock items, it is very often 
high priced. For nearly a 
quarter of a century Imperial 
installations have met with 














approval in all respects but 
especially in the matter of 
price. Imperial dealers often 
secure contracts because they 
can offer the best in equip- 
ment and service at a moder- 
ate price. As he carries no 
stock, the dealer’s profit is 
not eaten up by storage costs 
or hauling charges. Full par- 
ticulars will be gladly sent at 








your request. 
IMPERIAL \ 


STEEL CABINET COMPANY 


2130-2152 Fulton Street 
CHICAGO, ILLINOIS 
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E are thankful for the friendships which 1927 

has brought us; and grateful for the increase 
in the volume of our business. We have tried to 
serve our customers better, and make better Ring 
Books than ever before. 
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Plans have been laid for 1928 which we hope will 
further help to build up our customers’ business in 
Ring Books and bring us still more friends. 


WE extend the season’s greetings to all our friends 
in the Stationery and Loose Leaf Trade. 


TRUSSELL MANUFACTURING COMPANY 
3 Trussell Park Poughkeepsie, N. Y. 
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Period office furniture has created new styles in desk accessories. To 
meet this demand, Polar answered with four desk pads designed for use 
with such furniture. No blotters to replace; instead, a permanent top of 
genuine Battleship Linoleum—smooth, firm and easily cleaned. Hand- 
some and one hundred per cent useful—and a great seller. But one 
style is illustrated—-you should have a small quantity of each. Retail 
price $9.00 with a liberal discount. 


Why not send a sample order; you will be highly pleased. 


POLAR MFG. CO. piitapeienin” pa: 
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Astoria, Ore.—T Astoria Stationery Company has organized 
tvpewriter business 


1 repair department for its I 


Buffalo, N. Y.—H. Metcalf, from New England, has joined 


the local sales staff of the R Typewriter Company, In 
He has been witl prominent re Iding concern 

Chicago, Itl.—The local brancl Varityper, Inc., now has a 
stock of the alur im base electric model, which is an im- 
provement on the original mode Business is good 

Chicago, !Il.—Two new salesmen have joined the local branch 
of the Royal Typewriter Company, In R. E. Musick had 


been with the Burroughs Adding Machine Company previously; 
A. E. Lundstrom had been selling another make of typewriter 

Chicago, il!.—The Oliver Typewriter Service Company, 159 
North Dearborn street, is well fortified against the removal of 
the Oliver plant to England. Ample stocks of rebuilt machines 
ire on hand, as well as extensive supplies of repair parts It is 
probable that machines will be imported from England in due 


time, enabling the company to supply new machines when 
required 

Dayton, Ohio.—Edward Davitt is a new salesman here for the 
Royal Typewriter Company, In 

Detroit, Mich.—The local bran of the Royal Typewriter 


Company, Inc., has added two new salesmen; P. B. Hubbell and 
W. E. Fitzpatrick 

Edmontor, Alberta, Canada.--The Matthew Phillips Typewriter 
Company has been made a dealer for the Royal Typewriter 
Company, In¢ 

Fayetteville, Ark.—The Patterson 
dissolved, and the business is being conducted by Mr. Blair. 


slair partnership has been 


He is the authorized local dealer for the Royal Typewriter 
Company, In« Charles L. Patterson has moved to Fort Smith, 
Ark., where he conducts the Fort Smith Typewriter Company 
also a Royal dealer 


Fort Wayne, Ind.—R. D. Heyler, formerly with the Detroit 


branch of the Royal Typewriter Company, Inc., has been placed 
in charge of the local office 
Houston, Texas.—A. M. Lacey is a recent addition to the 


local sales staff of the Royal Typewriter Company, Inc 


Memphis, Tenn.—E. C. Byrne, who had been selling another 
of the local sales staff of 


make of typewriter, is now a member 
the Royal Typewriter Company, Ir 

Mexico, Mo.—The Mexico Typewriter Exchange has added a 
new salesmar T) business is owned by C. F. Kehl, who has 
been a distributo for the Woodstock Typewriter Company a 


number of years 

Miami, Fla.—A. H. Henley has 
by the Royal Typewriter Compar In< He is located at Room 
61! 121 First street, S. E Mr Henley had been connected 


appointed manager here 


formerly with the Atlanta branch of the Royal 

Mount Union, Penna.—cC. B. Oswalt has been appointed dealer 
here by the Royal Typewriter Company, In 

New Haven, Conn.—The United States District Court dis- 
charged the bankrupt L. R. Roberts Typewriter Company from 
the receivership established in December, 1924 A notice of 
motion and petition for advice of the court was approved 
also by Judge Thomas in the matter of disposition of the 
patent rights of the company 

Newark, Ohio.—The Woodstock Typewriter Agency has been 
established at 19 Carroll Schaus building 

New York, N. Y.—-The Allen Typewriter Company has estab- 
lished a store and display room at Park row, where the 
Allen typewriter is handled 

New York, N. Y.—-The Eagle Typewriter Company has been 


chartered; capital stock, $5,000; J. L. Bernstein, charter repre- 
sentative, 5 Beekman street 

New York, N. Y E J. Sh er has joined the Woodstock 
Typewriter Company here He had been manager at Pitts 


burgh until he selected a wider field for his activities 

New York, N. Y.—Martens Type Cleaner Company has been 
chartered to manufacture typewriter materials; capital stock, 
$10,000; P. E. Jackson, charter representative, 68 William street 


Philadelphia, Penna.—-Messrs. Siv and Hulley are recent ac- 


quisitions by the local sales staff of the Royal Typewriter Com- 
pany, In« 

Philadelphia, Penna.—Typewriter Dunn 19 North Tenth 
street has been registered in the common pleas court as a 


commercial title bv L. A. Dunn, 1843 Wynnewood road. 
Philadelphia, Penna.—H. K. Goslin has been assigned to a 
territory by the local branch of the Woodstock Typewriter 
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Why split your ribbon 
business with others by 
handling a brand everyone 
carries? Be independent. 
Sell your own brand. Keep 
your customers coming 
back to you imstead of 
jumping from one place to 
another as they do for 
factory brands. 








Why? 







You can build a profitable 
typewriter supplies business 
with our help. U. S&S ribbons 
are made in a grade and 
weight for every purpose and 
are packed in neatly litho- 
graphed boxes with your im- 
print. Start after the ribbon 
business today by asking for 
further particulars, 














US RE. 
Sansom & 10th or 









$17.00 Spot Cash 


for ; ase 
$3 Down aetheheh 


and $5 S ~ 
monthly 





No investment required. No ob- 
ligation incurred. Write today 
for complete details of great- 
est typewriter offer ever made. 


Smith Typewriter Sales Corp. 
World's Largest Rebuilders of L. C. Smiths 


41C—360 E. Grand Ave. Chicago 
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Convenient, Quick- 
Action Drop Sheives. 





5 


All Drop Shelves in- 
terchangeable from 
side to side. 


6 


Tubular Steel Con- 
struction, Stronger, 
Lighter, Cleaner. 


7 


Quick-Action, Trip 
Lever operates Foot 


Fibre-Footed legs 
will not mar floors 
of cut carpets or 
rugs. 


9 


Locking Device which brings 
Easy-Rolli casters into play or sets stand 
Casters. ” firmly on the floor. 


Built to proper height for 
10 convenience, and rapid 
operation of machines. 


reasons why you should buy Sherman-Manson 
10 Tubular Steel Stands at The New Lower Prices. 


Mail the coupon for further full particulars. 


SHERMAN-MANSON MEG. CO, 
1455 West Austin Avenue, Chicago 
Please send folder with ful! information regarding your new, lower prices. 


Name ion 
City State 
SESE StSt St Ste St St St St St St S+S+S+Sy 
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If the stenographer did : 
all the buying, Lincoln 
Superior Typewriter Keys 
would be universally used. 

Just ask any stenographer . 

to try them. 4 

; 

| 

+ 


LINCOLN RUBBER KEY CO. 


27 Thames Street 
NEW YORK, N, Y, 


DPE St St S+S+S+S+O+S+ S++ or 
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Company. He is a veteran of the typewriter field, and much 
is expected of Mr. Goslin. 

Pittsburgh, Penna.—John A. Manning has been appointed 
manager of the local branch, Woodstock Typewriter Company. 
He joined the Woodstock staff here in April, and his big 
opportunity came when E. J. Shaver, the manager, chose a 
New York territory to cultivate. 

Providence, R. |.—John H. Alden has joined the sales or- 
ganization of the Royal Typewriter Company, Inc., here. He 
has had twenty years’ experience in this vicinity. 

Roanoke, Va.—The Roanoke Typewriter Company, local agent 
for the Royal typewriter, has moved into the new building of 
the National Business college. 

San Angelo, Texas.—R. A. Wagner has established a new 
sales and service station for the Woodstock typewriter at 206 
North Chadbourne street. Mr. Wagner had been selling the 
Woodstock typewriter at Mexia, Limestone county. The terri- 
tory includes the new oil fields west of San Angelo. 

San Francisco, Calif.—A. M. Turney, district manager for 
the Underwood Typewriter Company here, made a trip in the 
early part of November to visit the sub-branches at Sacra- 
mento, Stockton and Fresno, Calif., and at Reno, Nev. 

San Francisco, Calif.—Millard Edmondson, of the Ne-To 
Typewriter Erasing Shield Corporation, 835 Howard street, has 
just returned from a very successful business trip east where 
he introduced the Ne-To erasing shield, which is manufactured 
in this city. 

San Francisco, Calif.—L. W. Wilson, who formerly repre- 
sented the L. C. Smith typewriter in Santa Rosa, has come to 
San Francisco and has opened a typewriter service and used 
typewriter store at 2857 Mission street. This is in the busy 
Mission district. Mr. Wilson's place in Santa Rosa has been 
taken by W. J. Ryther, who is a new man in that territory. 

San Francisco, Calif.—Owing to the fact that the November 
dinner meeting of the San Francisco Typewriter Dealers’ As- 
sociation fell on the eighth of that month, which happened to 
be election day, the meeting was postponed. It was the most 
hotly contended municipal election that San Francisco has 
known for years and large numbers of people went down town 
to watch the election returns. 

San Francisco, Calif.—John A. Guest and wife visited the 
San Francisco office of Varityper, Inc., in the middle of No- 
vember, and while here Mr. Guest made his headquarters at 
the local office with James H. Sait, district manager. Mr. 
Guest was manager of the Chicago branch of Varityper. Inc., 
fourteen years, and October 1 took a leave of absence for six 
months with the purpose of looking over the West Coast. He 
states that he thoroughly enjoyed his trip from Chicago and 
through the southwest, over the Santa Fe trail. After spending 
considerable time at various interesting places, such as the 
Grand Canyon, Yosemite Valley, etc., he has formed the opinion 
that everyone should “See America First.’’ California has 
made such an impression on Mr. Guest that those at the San 
Francisco office are of the opinion that the population of Cali- 
fornia will soon be increased by two. 

San Francisco, Calif.—C. E. F. Russ, district manager of the 
Royal Typewriter Company, and his staff, received with great 
satisfaction the news that the Royal air truck can be ex- 
pected here shortly. Mr. Russ said that it is the first airplane 
in the world to be used for commercial deliveries.—The San 
Francisco office has received a very handsome silver loving 
cup, won during the summer sales contest. The cup belongs to 
this office for keeps. The division has a full crew of expe- 
rienced typewriter salesmen who are working ably and en- 
thusiastically to make a new record for the branch. Among the 
recent additions to the staff are: G. E. Fiscus, for years with 
another large typewriter concern in Indianapolis, who now has 
the financial district here; F. E. McCune, also an experienced 
typewriter man who comes from Los Angeles; and Wilbur 
Ryan, who has been engaged in typewriter pursuits in San 
Francisco for a long time, and has taken charge of the supply 
department of the branch here 

Springfield, ti|_—The Cato Typewriter Exchange, formerly at 
321% South Fifth street, has moved to 22444 South Sixth street. 
The business. which is conducted by Dean A. Cato, is distrib- 
utor for Woodstock typewriters and Victor adding machines. 

Vallejo, Calif.—Frank Ternes, who formerly had typewriter 
headquarters in Chico, Calif., is now operating a store at 502 
Sacramento street, Vallejo. It is known as the Vallejo Type- 
writer Exchange. Mr. Ternes represents the Royal type- 
writer. 

Washington, D. C.—O. H. Tracy, who had been with the local 
branch of the L. C. Smith & Corona Typewriters, Inc., since 
1921, has been appointed assistant manager. He is in charge 
directly of government business. 

York, Penna.—H. G. Bancroft, local dealer for Royal Type- 
writer Company, Inc., has moved to 33 South Duke street. 
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NE-TO 


The Perfect Typewriter Erasing Shield, sold by 


Atias Stationery Corp., 109 Leonard St New York. N. Y¥ 
Ames Supply Co 507 Mission St San Francisco, Cal 

Barber Compan The Edgar H 422 165th St., Oakland, Cal 
Buckeye Office Supply Co 1351 Ontario St Cleveland, O 
Brooks Company, The, 1241 Superior Ave. E., Cleveland, O 
Burnap-Meyer, In 1021 MeGee St Kansas City, Mo 

Biade Printing & Paper Co., The, 230 St. Clair 8t., Toledo, O 


Bryant & Douglas Sta. Co., $22 Grand Ave., Kansas City, Mo 
Besser’s, 611 Main Street, Buffalo, N. Y 


‘arlisie & Co., A 251 Bush S8t San Francisco, Calif 
Cargill Co., The, Houston, Texas 

Camera Shop, The, 2023 Shatt k Ave Berkeley, Calif 
Carpenter’s Sta. Stores, In 952 6th St San Diego, Calif 
Crocker Co., In H. S., 5¢ Market St., San Francisco, Calif 
Drew Company The H. & W. B Jacksonville, Fla 


Drake & Co., Ge« 4.. 625 Woodward Ave., Detroit, Mich 
Deseret Book (« 44 E. on S. Temple St., Salt Lake City. U 


Eaton, Whiting & Hanford, In« 129 Wash. St., Buffalo, N. ¥ 
Finck, F. J., 319% W. Commerce St., San Antonio, Texas 
Franklin Printing & Engraving Co., 236 Huron St., Toiedo, O 
Grant's Typewriter Exchange, 736 Pear! St Beaumont, Tex 
Grimesg-Stassforth Stationery C« Los Angeles, Calif 


Hilton, Hart & Garrett Co., Detroit, Mich 
Kenon Taylor Co., 60 Madison Ave., Memphis, Tenn 
' } eit 


Kelly Company, 2 Ww ist South St Sa Lake y. Utah 
Moses Stationery C Ltd Hilo, Hawa 

Millington Lockw 207 Ellicott Square, Buffalo, N. ¥ 
Mann Compan W iam, 629 Market St Philadelphia, Pa 
McManus, Troup ‘ 13 Jefferson Ave roled 0 


McAdams, Wm. M. L., 272 Devons! 





MacDougall & Co A. R., 51 We St Tor Or Can 
Newton Co The Newell B Tole hio 

Neal, Stratford & Kerr, 521 Market St San Francisco, Ca 
O'Connell & Davis, 237 California St San Francisco, Cal 
Otto Ulitch Co 386 Main St Buffalo, N 

Petetin, Henri, 320 Carondelet St New Orleans, La 
Pembroke Company, 22 E. Broadway. Salt Lake City, Uta) 
Ryan & Williams, In 82 Pearl St Buffalo, N. Y 

Ranstead & C« Ww Adams St Chicago, Il 


Richmond & Backus C 


rhe Detroit Mich 
19 E. St. N. W Washington, D. C 


Stockett-Fiske Cx« In 9 

San Antonio Printing Co 130 Soledad St San Antonio, Tex 
San Francisco News Co., 657 Howard St San Francisco, Cal 
Stationers Corp The 5625 S. Spring St Los Angeles, Ca 
Sanders, John H., 244 Washington St Boston, Mass 

Smith Bros., 470 13th St Oakland, Cal 

Tammen Co The H H Denver. Colorado 

Utah-Idaho Schi. Sup. Co., 155 S. State St., Salt Lake City. TU 


White Farnsworth Sta. C« 79 Cc fornia St., San Fran., Ca 
Weber Agency: The Don P., 1129 Spring Ave. N. E., Canton. O 


TYPEWRITER ERASING SHIELD CORP. 


San Francisco 835 Howard Street California 




















PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all sizes, 

mail and tape baskets, space baskets, built up 

trays, locker baskets, PEERLESS paper burn- 

ers, wire globe guards, office partitions, wire 

guards, etc. SPECIAL WIRE GOODS 
MADE TO ORDER. 


PEERLESS 
WIRE 
GOODS CO. 


2720 Ferry Street 


LAFAYETTE, 
INDIANA 


Was 
) 


OLY YY “5 
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Positive Accuracy 


The McCartl Inserting and Sealing Machine 
fills envelopes at the rate of 3000 an hour, with 
absolute accuracy—with e, two, three or 
more enclosures. Envelopes up to size No. 10 
may be handle Accuracy plus speed gets the 

iil out on time. For mplete details, address 


145 Lafayette St. 
New York, N. Y. 


Western Office at 
Chicago 








Write for this 


New Loose Leaf 
Catalog 


Loose leaf accounting requirements are many 
and it is not always the biggest or most ex- 
pensive line that serves best or profits the 
retailer most. The ‘‘Perfect’’ Line of loose 
leaf devices originated many years ago but 
our claim for preference is based not on age 
but on adaptability and speed in service. 
Special requirements of all kinds, whether for 
a single binder or installation of hundreds are 
handled promptly, at the right price and with 
full satisfaction 


Write for this new No. 20 catalog and get 
ac quainted And when you get a tough 


order, let us handle it: you'll be pleased. 


Chicago Binder & File Co. 


Manufacturers 
500-508 West Thirty-first St. 


Chicago Illinois 
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QUALIFIED 





ADDING MACHINE PAPER 


anil = 
BuildéBusiness 
jer Stationers 


because 
users are always 


SATISKIED 


| 















a ioners 
can save money 


by obtaining stock | 

Prue seca tem EMS | / in cases of 

Write for List of Agents ‘inne tam 
pozen Kol 


CENTRAL PAPER CO.. MenashaWis- 









Ingento Cutters 


for CARD AND PAPER CUTTING 





NOW MADE IN 7 SIZES 





A SIZE FOR EVERY NEED 


No. 1. 6% inch blade. No. 4 12% inch blade. 

No. 2 8% inch blade. Neo. 5S. 15 inch blade. 

No. 3. 10% inch blade. No. 5% 18 inch blade. 
No. 6. 24 inch blade. 





Manufactured Only by 
IDEAL SCHOOL SUPPLY CO. 
8316-8340 Birkhoff Ave. 
Chicago, Illinois 








Me ilicke 


Time Saving Devices 


will save TIME, 
MONEY, WORK, ERROR 
in ALL your figuring / 


RITHMETIC is too expensive! Day 
after day the same problems—the 
same answers—consume time that should 
be used getting profits Meilicke Calcu- 
lators give the answers to all these daily 
problems—direct, correct, without waste- 
ful secratchpad work. Anyone who can 
read can use a Meilicke Calculator 


Calculators for 
Interest »avings lime 
Payrolls Unit basis Dozen basis 
Freight Express Lumber 
Coal Commercial Butterfat 
Yard goods Discounts Prices 
Gas bills Electric bills Water bills 
Also phone indexes nd The Dictaform for form let 
ind paragraphe 
Dealers Send for new Catalogue 
which will help you close inquiries 


Meilicke Systems Inc. 
3471 No.Clark St. Chicago, Illinois 








Small Desks for Big Offices 


When a big buyer tells you he wants a bat- 
tery of small desks of unquestioned quality 
but at an unusually low price, don’t answer 
“It can’t be done.” 


Look into the Alma line. Geared to volume 
production, their low prices, wide variety 
and sound construction offer you a ready 


and profitable answer 


Catalogue on Request 


ALMA FURNITURE COMPANY 


HIGH POINT, N.C. 
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ACCOUNTING MACHINES | 
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Detroit, Mich.—Ray Root, formerly a senior salesman at the 
local agency of the Burroughs Adding Machine Company, has 
taken up duties as a specialist in the Detroit agency. Mr. Root 
joined the Burroughs organization at Omaha in 1914 as a junior 
salesman In 1916 he became a senior salesman, and qualified 
for the All Star Club He is a life member of the organization 
Mr. Root had been at the Chicago agency since May 1, 1924 

San Francisco, Calif.—C. B. Waters, district manager of the 
Remington Rand Business Service Inc., has just finished re- 
modeling the display room at 39 Second street and has been 
complimented very highly on the decorations and the arrange- 
ment of the displays Upon entering the new display room, it 
gives one the impression of a complete business show Over 

00 square feet are given over to the display of all the Rem- 


ington-Rand products The new lighting effect in the office 


helps to show the goods off to great advantage 
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ADDING MACHINES | 
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Chicago, Itll.—A. E. Duffy, general sales manager of the Add- 
Index Corporation, visited the Chicago branch in November 

Chicago, Il1.—W. C. Lothrop, of the Adding & Calculating 
Machine Exchange, 26 South Wells street, has installed hand- 
some counters and well cases in his store 

Chicago, Il|.—-M. T. Bartholomew has joined the local sales 
staff of the Marchant Calculating Machine Company He had 
been formerly with the Scannel Office Machines Company, Ltd 
Toronto. The Marchant is one of the lines handled by this or- 
ganization, so Mr. Bartholomew is thoroughly familiar with this 
machine and the service it renders 

Edmonton, Alta, Canada.—Green, Bergh & Company, Ltd 
has moved from 10,042 112th street to 201 Alexandra block 

Grand Rapids, Mich.—W. T. Harlan has succeeded J. K. Don- 
ovan as treasurer of the Add-Index Corporation 

Minneapolis, Minn.—-George Ort 1339 Lyndale avenus has 
been appointed field representative of the Add-Index Corpora- 
tion His territory includes Minnesota; Northwest Wisconsin 
and the upper peninsula of Michigan Mr. Orr has had an 
extended experience in the adding machine field 

Orange, N. J.—R. M. Farmer has been appointed assistant 
treasurer of the Monroe Calculating Machine Company He had 
been advertising manager the past twelve years. Mr. Farmer is 
succeeded in the advertising position by Kenneth S. Howard 
of Rochester, N. Y¥ 

Pittsburgh, Penna.—The Allen-Wales Corporation of Pitts 
burgh has been chartered in Delaware to sell and distribute 
capital stock, 200 shares no par value; J. Vernon Pimm, char 
ter representative, Philadelphia 








“Light Red, Yes Sir--need cards?” 


———2 quick sale 
makes room for ’ 
more sales. 


FOUR “card records” de- The new small user of 
partment will show real Cook’s Signals for cardfiles 
profits if your clerks’ time — pos a. ay’, ~~ 
is used 100% for making profitably sold by Cook's 
sales. In selling signals for now 26 cent “20 Packet.’ 
. . ~ . . No more counting our loose 
| instance—with Cook’s Sig- Yi 
—<= 1 Sales Disp! N signals. Each color in “20 
ee and Sales Display No. Packets” and packets of 
60 there is no more hunt- 100 at your finger tips with 
ing for the right color for Display No. 660. 
each of tbe How To Get It 
twelve colors is No. 660 is a 
| in a separate sales making 
| compart ment display as well 
in the rear and as a stock con- 
signals are tainer. Litho- 
sealed in pack graphed in three 
- pacs- colors on meta! 
ets of 20 and —takes up only 
100 of a color ee xz 16" of 
In the time counter space. 
saved the cus- Given free with 
tomer’s atten- pet ca od vf 
tion can be sortmes a 
called to other colores (10,400 
items for eatra 


| 

| 

| signals) in pack- 
| sales. 20. Write us. 








ets of 100 and 
Sales Display 
No. 660 for 


| COOK’S FILE SIGNALS 


—make extra sales. 





| 
| THE H. C. COOK CO. 
ANSONIA, CONN. 
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Atlanta. Ga.—Fred Norwood, representative here for the 
Dictaphone Sates Corporatior has taken a leave of absence 
to recuperate fron ness He is t his home in New Jersey 

Chicago, Ill L. C. Stowell, president; H. Royer, Denver man- 
ager: and Frank Skipper, super-salesman for the Dictaphone 
Sales Corporation, were out presentatives who at 
tended the Chicago business show 

Newark, N. J.—The Ace Letter Ser é 0 Clinton street, has 
been chartered to do a general n tigraphing, addressing and 
mailing business advertising business, etc.; capital stock, 
$100, 001 

New York, N. Y.—The Ron ‘ formerly at 117-19 
Leonard street, is now located at 392 Broadway 

New York, N. Y.—The Internatior Business Machines Cor 


poration has leased approximately 25,000 square feet in Maltz 














We exhibit our 
line at American 
Furniture Mart, 
Space 408, 666 
Lake Shore 
Drive, Chicago, 
Illinois. 


Imperfections which many factories have 
to overcome were ironed out of Conrades’ 
long ago. There are eighty years’ expe- 
rience back of every chair. 


CONRADES MANUFACTURING CO. 


Manufacturers of 


Office Chairs—School Seating 
ST. LOUIS, MO. 


1942 North Second Street 
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OFFICE 


LEATHER covered 
FURNITURE 


has an appeal for business people 


And every office furniture dealer 
should be prepared to cash in on 
that appeal GUNLOCKI 
Chairs are made for every office 
requirement In the line are 
many chairs and settees uphol- 
stered in leather, with design and 
fitness that make them the de- 
sired furniture 


There is a GUNLOCKE booklet for 
the dealer —‘‘Selling to Business Execu- 


tives. It is full of sales suggestion 
and worthy of the Gunlocke line. Writ 
for it 


The W. H. GUNLOCKE CHAIR CO. 


WAYLAND, N. Y. 





No. 1701} 
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For more than a quarter century 
CROWN PRODUCTS have been 
making “Good impressions.” 

Our trademark stands for good 
service intelligently rendered by all 
who sell our products. 

We desire high grade and responsible 
stationer, office supply and individ- 
ual distributor connections. 

Write for full particulars as to the 
profit-making possibilities of this 
line. 


Crown Ribbon & Carbon Mfg. Co. 


Rochester, N. Y. 
U.S.A. 




















building No. 4, on the Varick street front between Houston 
and Clarkson streets. This is in the new business district 
centering about the metropolitan terminus of the Holland 
vehicular tunnel 

Philadelphia, Penna.—The International Payroll Machine 
Company, 4940 North Rorer street, has been registered as a 
commercial title in the common pleas court by Nelson C 
Oviatt, 634 Kirby avenue, Detroit, Mich 

San Francisco, Calif.—Jos. McEachin, for several years con- 
nected with The National Cash Register Company, is now as- 
sociated with The Dictaphone at San Francisco headquarters. 

Sioux City, lowa.—The Dictaphone Sales Corporation has 
moved its office from 611 Pierce street to 617 Nebraska street 








PENS AND PENCILS | 


P 

















Champaign, Ilil.—The Students’ Supply store lost about $1,000 
worth of fountain pens in a burglary November 20 

Chicago, tll.—H. E. Waldron, vice president and general sales 
manager of the W. A. Sheaffer Pen Company, spent a week at 
the factory, Fort Madison, lowa, in November Mrs. Waldron 
accompanied him on this trip While at Fort Madison Mr. 
Waldron spent a few days at Craig Sheaffer's hunting lodge on 
the Mississippi river, where some select specimens of the early 
flight of ducks were picked off. The season on the Mississippi 
bottoms opened late, because of the mild weather of early 
November 

Hoboken, N. J.—The Name & Trademark Pencil Company 
has been chartered in this state; Levintritt, Riegelman, Carns 
& Schwartz, charter representatives, New York, N. Y 

Jersey City, N. J.—Danton A. Lusk has joined the pencil 
sales department of the Joseph Dixon Crucible Company as a 
junior His home is in Richmond, Va Mr. Lusk had been 
with The Miller-Bryant-Pierce Company previously 

New York, N. Y.—The United States Pencil Company, David 
Teitelbaum, president, 487 Broadway, has joined The Mer- 
chants’ Association of New York 

New York, N. Y.—The Colonial Pencil Company has been 
chartered to deal in office supplies; capital stock, 100 shares 
common stock; Boskey, Schiller, Marvin & Sterling, charter 
representatives, Bar building. 

Portiand, Ore.—The Pacific Pencil Company has been char 
tered; capital stock, $1,500; incorporators—Truman Delano, 
J. W. Giselman and Halsted Delano 

San Francisco, Calif.—The stationers of this city were early 
in filling their windows with colorful holiday goods Fountain 
pens and pencils of various makes and desk sets contributed 
much to the color of the window displays and to their attrac- 
tiveness 

San Francisco, Calif.—The salesmen of the L. E. Waterman 
Company were out on the road in November and Edgar D 
Sparks. Pacific coast manager, said that they were booking 
Christmas orders and had been busy with the holiday trad: 


in Octobet 
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LOOSE LEAF 
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Buffalo, N. Y.—E. V. Mendenhall. formerly agency manager 
for The McBee Binder Company. has joined the Wilson-Jones 
Company at Chicago, in the systems division of the sales de 
partment 

Chicago, ilil.—G. J. Aigner & Company, 521 West Monroe 
street, has installed a Kluge “‘Craftsmen’s” press 

Chicago, It!.—Ernest T. Aldrich, who had been with the sales 
department of the Kalamazoo Loose Leaf Binder Company, has 
joined the research department of The Buchen Company, an 
advertising agency here 

Chicago,.- tll.—Barnard & Miller, printers of loose leaf price 
lists, legal work and jobs, have moved from 172 North La Salle 
street to 35 South Market street The move was necessitated 
by the widening of La Salle street, which cut off a substantial 
part of the building front. The Market street building was pur- 
chased and three floors are occupied by Barnard & Miller. The 


remaining space is rented to other tenants 


D 


— nr © 
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WANTED 


A Field Organizer 


The man who can fill this job will 
probably not see this advertisement. 
But many readers of this journal 
know of such a man. Please bring 
this notice to his attention. 


A NATION ALLY known and reputable manu- 
« facturer of a popular specialty which is in 
very way a sound, timely, marketable proposi- 
new and already extraordinarily successful, 

ww advertising to othce equipment dealers, 

ers nd « epartme 
| j th 
I advertising he wa ack up with per 


ynal calls by an organizer who can explain and 
demonstrate the sales possibilities and market for 
he device, the advertising campaign in leading 
magazines, the counter and window displays, and 
get the dealer started with samples. 

The product is right. It is needed. It is being 
handled by men who know merchandising. Not 
only offices, but any average citizen is a prospect. 
It sells on demonstration—for cash, at a large 
profit all around. Purchasers are satisfied and 
stay pleased 

The compensation is positively unusual. Con 
servatively, it should range upward from $10,000.00 
per year Applicants must give history, lines 
handled, previous experience which might fit one 
to this job, and what section of the country is 
preferred. Address: L-50, care this magazine. 








THE NEW AND BETTER 


ENGLEWOOD 
LINE 





BETTER LOOKING 


An achievement in desk designing. The new 
Englewood line is even better looking. 
Concealing the panel rails gives it that clean- 
cut appearance. The beautiful grain of the 
panels runs vertical and carries out the 
graceful lines. 

The rounded edges of the drawer fronts and 
inside legs add both appearance and utility. 


The new Englewood line will meet all 
your requirements in a desk line. Let 
us send you the catalog. 


ENGLEWOOD DESK COMPANY 


58th and Lowe Avenue, Chicago 











THUMB TACKS 
Movern Cur Out 


Boxes of New Design 
cs 


100 IN BOX 10 BOXES IN CARTON 
Four Standard Sizes As Illustrated 





Our new packing for the 
popular MODERN Cut Out 
line is compact and _ sub- 
stantial. We welcome your 
further inquiries. 


The Hoge Mfg. Co., Inc. 


215-217 Fulton Street 
New York City 











A 
COMMON 
STOCK °* 


Reason and Understanding 


suffices to protect the progres- 
sive dealer from the mistakes 
and limitations of handling in- 
ferior products. It doesn’t pay— 
it never has and never will pay. 


A statement embodying an 
acknowledged fact requires no 
furtherance—it justifies itself. 


Write today for AMRONLITE 
Booklet No. 0-12 in colors. 


Folder O-A-12 shows Faries’ 
exclusive line of BRASS CUS.- 
PIDORS. 





No. 3611 





Faries Manufacturing Co., Decatur, Ill., U.S. A. 
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IN and OUT “FOLD-UP” 
| REGISTERS | 
The New, Low Priced 
Beacon Folding Chair 
Strong, comfort- u 
WILL RETURN able, fine in ap- 
one ewoneti2a4s pearance and low rr 
| —e y in price, the “ 
— FOLD-UP appeals 
to the careful buy- ay 
| er. It opens up a 
new field of sale A 
. in 
and sells easily be- 
| cause of its in- N 
* tensely practical st 
TAYLOR.H.1 FA design and its in- re 
WILLIAMSON, JE expensiveness. ba 
| YOUNY. T. A The FOLD-UP, as its name With the exception ~ 
TIMMERMAN, €.0 ten = a = th of the seat and the > 
inches. A set of four fits floor contacts, the “ 
ce a 7 ch e IP ie de - 
(They roid fat, too, to facil pie Sys steel The " 
tate stacking.) J ° 
; are used by thousands of offices that have d a frame, ° ee be 
salesmen, such as real estate offices, auto steel, is electrically welded and riveted, eliminat- ote 
) sales agencies, also used in hospitals for ing the use of nuts and bolts. Though it weighs an 
doctors, internes and nurses. Made in any only 834 pounds, it can carry a load of more than 
size. Write for circular. 100 times its own weight. a 
. It will be a pleasure to send you complete de- B 
DAVENPORT-TAYLOR MFG. CO. scriptive matter and prices. Write today. de 
/ Boston New York San Francisco a 
General Offices and Factory BEACON STEEL FURNITURE CO. cc 
412 Orleans St. Chicago, I11. 1841-45 Carroll Ave., Chicago E 
hz 
A. 
4 st 
‘ 
; . 
7 
{ 5 — al 
4 ; ve 
‘ : in 
Dust-Proof SMGIlL -_ % 
2 ° ; of 
> Kiln dried stock makes high quality, : on 
‘ crack proot and dust proot cases sa 
4 Republic cases of genuine red oak are ° In 
J 
; kiln dried. They are made for years of Expanding Wallets in 
4 service to 
; lel Flat Wallets we 
> rhe splendid workmanship, the attention of 
: to details such as the hardware and the Mailing Envelopes co 
4 fibre rollers—every point shows the in- pr 
2 built quality. And Republic cases are File Folders sais 
3 sold only through dealers. Price list on th 
; request File Pockets 
$ The Republic Box C Legal Envelopes th 
; e Kepublic Box Co. & P 
: | 
$ 1691 Merwin Street Clasp Envelopes oc 
’ CLEVELAND, OHIO ° 
Tension Envelopes 
7 all 
; Metal Fold “ 
7 
‘ a 
Envelopes — 
+ 7 
; , Fr 
' A McGill made envelope suitable for any purpose. th 
; Information and prices gladly sent upon request. in, 
St 
: ° os 
fu 
| McGill Paper Products Inc. . 
J 
$ . . . th 
700 S. 6th St. Minneapolis, Minn. 0 
7 ’ th 
; ‘ 
CRPPPPPPPPP ODIO ODOD ODO DOODDO DOOD jb+D 
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STAMPS - STENCILS - SEALS 


Baltimore, Md.—The Modern Stamp Manufacturing Company 
has moved to 208 East Baltimore street; the previous location 























was next door, at 310 East Baltimore street 

Chicago, !!i1.—The Superior Type Company, 3940 Ravenswood 
avenue, has joined the Chicago Association of Commerce 

Chicago, Ill.—R. H. Connelly, treasurer and auditor of Wm 
A. Force & Company, spent several days at the local branch 
in November 

Chicago, ilil.—Carl O. Lindgren, secretary of the American 
Numbering Machine Company, and E. C. Olson of the Chicago 
staff, visited the factory at Brooklyn, N. Y., in November 

Chicago, il!.—J. R. Swift, general manager of The Superior 
Type Company made an extended trip West in November 
He left Chicago November 6 for Southern points, then to the 
Pacific coast, North to Vancouver, and back to Chicago by the 
Canadian route Mr. Swift is expected back in Chicago about 
December 10.—S. D. Flynn, of the Superior Type Company, 
ttended the meeting of the I s Mi \ at Cleveland in 
November 

Cleveland, Ohio.—The branch store of The Taylor Bros. Com- 
pany in the Hannah building has been discontinued The busi- 
ness is now concentrated at the main store and factory, 706 
West Superior avenue 

Des Moines, towa.—The Pioneer Stamp Company, 206 Fifth 
avenue, has been established by George W. Page and Roy 
Busby Both have had extensive experience in the marking 
device field, Mr. Page having entered the business in 1880 

Philadelphia, Penna Steutzer & Frizlen, engravers and die 
sinkers, 145 North Seventh street, have been registered as a 
commercial title in the common pleas court by William and 
Elliott Frizlen, 2412 North Thirty-third street 

San Francisco, Calif.—Arrangements are being perfected to 
have the meeting of the International Stamp Manufacturers 
Association held in Los Angeles at some time in February, in- 
stead of in May, as originally planned for Zones 7 and 8 One 
reason is that important members of the organization who 
were to have come to California for the meeting would not be 
able to make the trip in May, but could come in February At 
the lunch meeting of the Bay Cities stamp meeting for No- 
vember, held on the ninth of that month, the matter of chang- 
ing the date of the meetings was discussed P. G. Classman, 
of the Tully Rubber Stamps Works, San Francisco, secretary 
of the Bay Cities organization, expressed the belief that every- 
one will approve of the change of date for the meeting He 
said that an endeavor will be made to have members of the 
International from all over the Pacific coast attend the meet- 
ing in Los Angeles As everyone from this city will not be able 
to take time to go South, it is hoped that the Eastern visitors 
will travel to Los Angeles via San Francisco, so that members 
of the trade here can welcome them to California JI. M 
(‘Jim’) Bostick of the Oakland Rubber Stamp Company, is 
president of the Bay Cities Stamp club, and he and Mr. Class- 
man are working with the other officers and members to bring 
the Eastern members to this « 

Washington, D0. C.—The Lamb Seal & Stencil Company has 
taken and occupied the first floor of the building adjacent to 
the old location The company now occupies two three-story 
buildings, 824-26 Thirteenth street Large display windows 
occupy the street fronts 

— 
(Furniture—Continued from Page 212.) 
all the filing equipment is new By its local advertising and 


salesmanship, the San Francisco branch of “Y and E” is doing 
a great deal to promote interest in beauty and distinction of 


modern office equipment 
San Francisco, Calif.—Shermar Clay & Company of San 


Francisco, which has branches all over the Pacific coast, was 
the purchaser of the Seattle Office Equipment Company build- 
ing in Seattle This is the largest music house in the United 
States and the policy of the firm is to buy property for ultimate 
use, in cases where the trend of business indicates that at some 
future time it may be necessary to have larger quarters At 
headquarters of Sherman, Clay & Company here it was stated 
that the Seattle Off I iipn Company will continue to 

I I 4 i ere ~ mediate prospect that 
the company's Seattle branch needs new quarters The pur 
has was ' ef et t was ad 


(Continued on Page 224.) 
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YOU NEED... 





oe 


STAMP PAD INK 


Because. 


—it is made in all colors 
—it is a profit builder 
—it is a pure, non-greasy, fast color ink 
—it will not harm rubber stamps 
—it is backed by the manufacturers. 
We stand back of every Mun-Kee Stamp Pad and every 
ean of Mun-Kee Stamp Pad Ink with a money-back 
guarantee Our policy of dealer cooperation is 100%-—we 


will help you go after business and if you wish will teach 
your sales force how to make sales 


If ou aren't stocking MUN-KEE 
Pr ucts—send in a trial order today. 


MUN-KEE PRODUCTS CORP. 
NEWARK, N. J. 







Specify color 
mand quantity 
of ink—pur- 
ple, blue, red, 

green, black. 





Pads and fill- 
ers come 
inked — pur- 
ple, red, blue 
green, black 
uninked on 
request. 
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GOOD BETTER BEST 
RIBBONS *«, CARBONS 


Three qualities—Apex, Summit, 
Xtragood, each of unfailing, 
and uniform quality in its class. 
You know how customers are: 
some want a good ribbon for the 
money, some want a better one 
and some want the best. But 
whether Apex, Summit or Xtra- 
good—each is the best in its 
group and worth every cent 
it costs. 


Stationers also find a nice busi- 
ness in our inks for stamp pads, 
numbering machines, duplica- 
tors, etc., etc. 


Let us quote prices. 


UNION RIBBON & CARBON CO. 


Front and Laurel Streets 
PHILADELPHIA, PA. 


PEPE Ot Ot St Ot St G+ G+ G+ G+ G+ G+ G+ G+ S+S+S+S+ Si ore 
Vierere+esrererorere $PF+ Ot S++ S++ S+ G+ S+S+ S++ o+ 


+>¢ 


$4 S44 S++ G+ S+ G+ G+ G+ S+S+ S++ 
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4 WEBCO PRODUCT 







TRADE MARK 


Original and Best 
ype Cleaning fiud 


Cleans your type | No type brushing 
Cleans your platens | No picking out of 
Cleans metal parts | particles from type 


Dissolves grease and cleans spots 
tom your desk 


APPEARS 





TRADE MARK 


WHEN 


OIRT OISAPPEARS 
MANUFACTURED BY 


The FS Webster Company Inc. 
BOSTON 


MULTI-KOPY Carbon Papers 
STAR-BRAND Typewriter Ribbons 








FI i 
RIBBONS AND CARBONS | 
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MAKERS OF | 























r a. 
The Superior 


MULTIPOST 


STAMP AFFIXER and RECORDER 
SAVES STAMPS, TIME and MONEY 


Eliminates four out of five necessary oper- 
ations in the stamping of mail. Prevents loss, 
misuse and mutilation of stamps by keeping 
them locked together in one safe place. 
Makes possible an accurate record of all 
stamps used. 
DEALERS: 

You know that persistent National Advertising 
creates a steadily increasing 
demand for an article, the 
merit of which has already 
been established. Each of our 
advertisements urges pros- 
pects to ask you for the Mul- 
tipost and you should be pre- 
pared to supply them. Under 
our Dealer Plan you carry no 
stock, have no money in- 
vested and are not obligated 
for service. 












If you have mot received our 
Dealer Book “Why & 
How,” write for i now 


Multipost Company 


ROCHESTER, N. Y. 


eam 





























Holbrook & Gibson, formerly at 525 South Dear- 
bank Medinah building, 


Chicago, Ill. 
born street, have 
175 West Jackson boulevard 


Chicago, it!.-Ward J 
visited the Chicago branch in 


moved to the floor, 
president of the Caxton Lab- 
November, during the 
New York 


Downs, 
oratories 
several points between 


course of a trip taking in 


and Chicago 

Chicago, Ill.—The Pacifi 
Company, 37 West Van Buren 
manufacture and deal in typewriter ribbons, carbon paper and 
capital stock, 300 shares non par 
Flanagan and 


Ribbon Manufacturing 
been chartered to 


Carbon & 
street, has 


similar nature; 
John A 


produc ts of 
value; Flanagan, John C 


John W 
New York, N. Y.—The 
shortly its new 
The 
it necessary to move 
San Francisco, Calif._-W. G 


incorporators 

Fitzpatrick. 
Royal Ribbon & Carbon Company will 
five-story building at 83-85 Duane 
Eighth avenue subway 


occupy 


street construction of the made 


Huston, Pacific coast manager, 


Mittag & Volger, Inc., left in November for the Pacific North- 
west on a business trip. Prior to leaving. Mr. Houston stated 
that H. A. Andre, manager of the Los Angeles branch of 


Mittag & Volger. Inc., report good business in Arizona and 
New Mexico 
Seattle, Wash. Mrs M Lobdell has 


Ribbon & Carbon Company, Horton building 
————— 
Continued from 


joined the Northwest 


(Furniture Page 223.) 

San Francisco, Calif.—The National Selectograph Corporation 
has opened offices at 100 Sutter street, where the Selectograph 
is being demonstrated to numbers of interested visitors. The 
factory is at 455 Ninth street The corporation, the slogan of 
“From Hunting Paper Scraps to Machine Selected 
has a capitalization of $1,000,000, consisting of 100,- 
value of $10.00 per share 


which is 
tecords,”’ 
000 shares (all common) at a par 
The officers and directors of this California 
president, John W. Whitson; vice president and chairman of 
the board of directors. Murray Wittemore (comptroller, Raphael 
Weill & Co., The White House); vice president, F. A. Oehm; 
secretary-treasurer, A. M. Lacombe; directors—E. E. Weihe 
and W. Lee McDonnell A number of inquiries are coming in 
from Europe as well as from this country. Production at this 
time is limited, but it is anticipated that the corporation will 
be able to fill all orders shortly, it was stated at headquarters 
The Selectograph with no other existing machine 
It mechanically ecards or ledger sheets ten 
fast as the work can be done by hand and it 
alphabetical, numerical or other hard and fast rules for filing 
San Francisco, Calif.—During the month of October the 
Rucker-Fuller Desk Company held a novel sales contest wherein 
represent football The 
Harman of the system depart- 
captained by R. M. Henry of the 


367 to 365 Cash prizes were 


corporation are: 


competes 
selects times as 


eliminates all 


two groups were chosen to teams, 
“Bears,”’ captained by W. M 
ment, defeated the 


desk department with a score of 


“Cards,"’ 


individuals who 
force of the 
assigned to a terri- 
formerly 


given to the winning teams and to many of the 
made Bird joined the 
Rucker-Fuller Desk Company and will be 
tory out of the Oakland store Mr. Eyre 


quotas Eyre has sales 


was with 


the Los Angeles Desk Company The seating department, in 
charge of W. E. Ristenpart, reports a very satisfactory busi- 
ness It has completed the installation of the equipment for 


the Placer Union High School, which is complet« 

every detail and is looked upon as the prize of Northern Cali- 
fornia high Rucker-Fuller Desk 
quite a distinction in the financial district for furnishing stock 
brokers’ offices It has recently equipped Wardell 
Sutro & Company; Walsh & O'Connor; Lillien- 
Blythe-Witter Faire & 


Company, and Logan and Bryan 


County 


schools Company is gaining 
and bond 
Dunn & Taylor 
thal-Bremer Anderson, Fox 
Mitchum, Tully & 
Sherwin, vice president and director of sales of the 


Pierce, 
Company; 
Albert K 


Rucker-Fuller Desk Company, thinks this is a record to he 
proud of 
Washington, D. C.—-A. S. McDaniel, representative here for 


The General Fireproofing Company. has moved his office from 


1130 Woodward building to Suite 201. Mills building 


> 
road of Life have no sign posts 
(published co-operatively by the Boorum & Pease 
Eastern Manufacturing Company, C. Howard Hunt 
and Sanford Manufacturing Company) 


Most of the forks in the 
The Coach 
Company, 
Pen Company 
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Sanjmeral 


Stakes Turnover | 


is what the office furniture merchant 
wants today. One secret of quick stock 
turnover lies in offering your trade 
something that not every competing 
house carries. 

The Sanymeta! Costumer has so many ad 
vantages over the ordinary wood product 
that many leading dealers are consistently re 
ordering 

The first metal costumer to sell at a wood 
price. Outwears wood. Balanced design keeps 
it from tipping over. The cross-locked base is 
welded (not screwed) and will never come 














loose. Attractive finishes. Solid bronze hooks 
Write for folder and liberal proposition of 
discounts and dealer selling helps 


The Sanymetal Products Co. 


9005 Urbana Road - Cleveland. Ohio 











| Big Business 
Demands df 







’ \ <—! 


Featherweight 
Manifold : 


Featherweight Manifold is the sensation among 
lightweight papers! Rag content... genuine 





watermark . non-porous . . . never “‘melts”’ in 


typewriter ...ideal for high speed automatic | 
presses .. . allows perfect suction. Big Printers 
and Stationers find Featherweight saves time, 
effort, and builds ‘“‘repeat’’ business. If you use 
lightweight paper, you might as well get the best 
“buy” for your money. Get samples now, to 


prove Featherweight’s superiority. 


Featherweight Paper Co. 
, on 1 Fact 16t Street. New York. N. \ 


Saies () 


I 
Offices S s Printing Sizes 
8x : 52 17x22 x28; 19x24 
x x14 x34; 28x34; 24x38 

ne White 


tx . 5 
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For Air Mail 











Quality Postal and Parcel Post Scales 
for the high-class trade. Write us. 


HANSON BROTHERS SCALE COMPANY 
EST. 1888 


539 NORTH ADA STREET CHICAGO 











Neat as a pin! 


An up-to-date office! To 
every man—a waste basket. 
Rubbish quickly disposed of. 
Not a speck on the floor. Desk 
tops kept free of litter. Re- 
markable how it speeds things 
up! Is your office like that? 


VUL-COT 

















-the standard waste basket 





In olive green, maroon, oak, walnut, 
mahogany ...and Naco-finished in 
delicate pastel tones. For office and 
home. Solid sides and bottom. Guar- 
anteed for five full years—many have 
been in service for thirty. Buy them 
by the dozen —at stationery, house- 
furnishing and department stores. 


National V uicanized Fibre Co., Wilmington, Del 
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MIMS 
LAMP BRACKET 


Will place light just where needed 





For the business man, physician, dentist, optician, 
draftsman, artist, or, in fact, anyone desiring well 


lighted work. 
A demonstration will show the many practical 


adjustments of the Burns Lamp Bracket. Supply 
your trade with this serviceable appliance. 


Ask for trade prices and data now 
SAMericat Gleciric (pinpatiy, Fac. 
State and 64th Streets, Chicago, U. S. A. 


Makers of Burns Telephone Brackets 














A Dozen to One 


Twelve to one, the TELL CITY line 
wins; the line is so extensive as to 
provide for nearly every require- 
ment, from the small office to the 
corporation requirement wherever 
efficiency and economy are consid 
ered. The TELL CITY Desk offers 
many advantages. There is a good 
market for them. May we tell you 
more about the lines and the mar- 
ket possibilities? 


TELL CITY DESK CO. 


Tell City, Indiana 





In space No. 1122, American Furniture 
Mart, Chicago, we maintain a permanent 
exhibit. It is worth arisit 

















EVERYBODY IS A PROS- 
PECTIVE BUYER FOR THE 


“SILENT WATCHMAN” 


It is everything a modern wall safe should be 
plus its unique advantage of being installed 
DIRECTLY ON the walls in remote secret places 
—abstraction being impossible. The trend of time 
makes this insulated welded steel safe an inter- 


national demand. 
A demonstration and its low cost is your as- 


surance of every sale. 


WRITE FOR PARTICULARS—A SPE- 
CIALTY WITH AN INFINITE FIELD. 


The Hall’s Safe Co. 


3253 Spring Grove Ave. 
P.0.Bex 846 CINCINNATI, OHIO 























Supreme Quality 


DRY STENCILS 


for all duplicating machines 
No moistening before cutting 


SAVE 


Typewriter — Time — Money 


YOUR TRADE DESERVES THE BEST 
“Quality Supreme” 


Arlac Dry Stencil Corporation 


418 Fourth Avenue Pittsburgh, Pa. 
(Distributors for U.S. A.) 


Dealers and salesmen write for particulars today 
Please mention name of Duplicator when writing 
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poe —_ 
CATALOGUES 
Soe —_! 


Paragraphic reviews of current issues from 
the catalogue and allied fields, classified for This chair is 
conventent reference. No. C 3003C 










101 YEARS OF MANUFACTURING EXPERIENCE 


Ka aS 




















There is a swivel 
chair to match 


| Manufacturer 
Ss. S. & M. Vernor Ine 65 Duane street, New York, N. ¥ 
s distributed catalogue « ring type price book covers 
I s re ¢ 1 witl Fabrikoid 





From the Endlock Parts Company, In 270-72 Pearl street 
New York, N. ¥ comes cat zue No. 5 of ““Epco” loose leaf 
binders This shows i comprehensive array of loose leaf “ ” 
binders for varied purposes 

Fron he Wh 4. Welty Company, 36 South State street, 
cy 7 il con s a bulletir lescribinge this companys lines GOOD LOOKING—FAST SELLING 
f fountain pens and mechanical penciis It shows items from 

ft approximately 250 numbers 


) irom the American Sign O° Type Company. 542-44 West "THIS new Heywood-Wakefield 


























neton streé« Chicag es a giving 

culars, illustrations and prices on its various changeable lette1 d : l] k d d lls 

signs and bulletin boards, building directories, et esign LOOKS gOO anda se 
Because they are satisfied with Elliott addressing machines 


pany, Cambridge, Mast, Wrote a booklet with that short tith fast. _ It is well made, extremely 
They specified re sons for their preference of the Elliott stencil comfortable and possesses an in- 
dividuality that will appeal to 


system and the machine which does the addressing 
From Meyer & Wenthe, 24-30 North Jefferson street, Chicago 


















il comes a folder telling of Better Rubber Stamps—Better 
Service.”’ It gives succinctly instructions for ordering rubber d A d . . . d 
etamps when usin the companys catalogue, assuring the cus your tra Cc. n it 1S price 
tomer that the instructions will be explicit, and the stamp fur . t t | 

shed exactly as required by the user Tl h OO 

The American Seal & Stamp Company, 118-20 South Clark g ’ ‘ 
str t Chicago, II has issued Catalogues Nos iS and 73 - 
7 ' | an ° 
The former is a catalogue for mail inquiries, showing a general ¢ ‘cod -Yf yA ba 
rang of marking devices, with some type specimens for s« Hleyu al té 
lection of made—to—order rubber stamps Various self and hand < REG a rr 
nking dating stamps are show also numbering and dating 
‘ubber stamps Catalogue N 73 gives a full range of marking Baltimore, Md. Los Angeles, Calif. 
device metal stamps, badges umbering machines, and special Boston, Mass. New York, N. ¥ 
vor} n meta ind rubber. et This was planned for pur 4 x 

: nz igents nd others requiring a pond omen showing of Buffalo, N. Y. Philadelphia, Pa. 

arkine devices for convents n meeting every office. stor Chicago, Ill. Portland, Oregon 
und shop need Kansas City, Mo. St. Louis, Mo, 

From the Cutler Desk Company, Buffalo, N. Y., comes Cat San Francisco, Calif. 

ogue Ne S The Cutler Blue Book revised to October 


This is a handsome book with decorative cover, in which are 
shown in detail the company's colonial, modified Adam, Empire 
200 Grade Commercial, 2200 Grade Commercial, 3200 Grade Com 


mercial 00 Grade Commercial, 4006 Grade Commercial and 500 





Grade Commercia Importar technical information is given I | 
regarding furniture woods, and the details of construction of 
Cutler desks are shown graphically The suite lines are am ou a 
plified by appropriate accessory furniture items Two of 


I pages 
catalogue show the displa ind advertising material pro 

vided to Cutler dealers to assist in sales - 

From the Chicago Binder & File Company, 500-08 West Thirty 
first street, Chicago, Ill, comes Loose Leaf Catalogue No. 120 or 18 was e 
This lists the entire line of Perfect’ binders, which includes 
edgers, post binders, transfer binders, sheet holders ‘Teng 
wall” files, “Perfect” steel prong file flexible folders with Chi You pay square foot rent for cubic inch needs. Only a 
Ag rew posts, catalogue, magazine and telephone covers, fraction of your filing space is used. Service Steel equip- 





k binders rine me ‘ rine binders columnar binders ° 
hes. felt chair pads, serew and sectional posts, ledger keys, ment will stop that waste. 
The catalogue gives a table of standard gauges ind a 
] re inch table, the latter nvenient in figuring special work 
ich a na « pecial covers t The catalogue is convenient 
ngement, and a splendid example of the printing done ir an 
é comy nvs Dd t — 
From Varityper, Inc., Brooks enue at 132nd street, New ~— a 
York, N. ¥ come i twent x page book of instruction on the — — 
d care of all models of t Varityper. This is unique ir — — 
ill text matter was prepares n the Varityper, and, with ed —_ 
ns, reproduced |! the Nationa process In addition —= — 
v pl z s, the book is a thorough — Pas 
ersatility of the writing machine The _o — 
pe ft es provided i readil nterchangeable ire ——- mre 
wr wel the var I spacings—tet fourteer nd -— 
% Té ’ t ; The T ' T? = | TV a) er ing ng t} ‘ y ivy bye y of me — ——— 
} ea } g ' liustr nt . liar = — 
: t \ per The r or ed with ex _ a 
\ ext hat s s machi < ~~ 6 
) spe lf ires adeptly with but little practic —_ — 
: Direct Mail—Manufacturer 
4 folder fror the Ames Safety Envelope Company Boston 
Mas told of the mpar 3 ogan contest, and urged the re No. 111 E-B. 14 drawers. One of 14 sizes and 7 styles 
Die to send a slogan for « n the contest Drawers are full width, 14%” high, 22%" deep inside 
The Stationers Loose Leaf Company, Milwaukee Wis sent 
nuf turing stationers a letter bout the company’s lines of 
metal parts, covering the Grads Ss narrow metal hinge items 
4 National BI k Bow ‘ pany, Holyoke, Mass Ss wed 
mer tationers t pr t possibilities at Christmas ir : 
y e dist _ sales effort t -~ ne books. and the tw ed Units lighten labor, save time and motion. Good looking, 
Mi-Referenc« " LL ¢ rersonal finance lustproof, rustproof, fire resisting Smooth top, sides and 
eo Svat » Is 166 North Clark atré p - I back No bolts, rivets, open joints or laps exposed ; Strong 
ry : | ble walls of steel enameled in olive green Send for 
SI , : g about the Meilicke lustr 1 folder 


vers te an) | blems ercial calculation Live Dealers Wanted 


oy fis Cancun suet! SERVICE STEEL PRODUCTS CORP. 
, 2 . 41. at f cain : ~ 5 Gouin ; Bout b. " S08 W. Panes At ngs (4030) / 
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A STANDARD Dealer Franchise 
means real Profits for You! 


Standard Mailing Machines are favorably known 
to business men throughout the country—and ars 
in use today in over 60,000 offices. 








We offer an unusually attractive Co 
operative Selling Franchise to reliable 
dealers—requiring no investment Qt 
your part. It leads to easy, profitable 
sales Read a copy of this Franchis« 
and see why. Write 


for it—today 


} 


STANDARD POSTAL PERMIT MA 


HINES imprint, sea count and 
stack mall at a rate of approximate!) 
10,000 pleces an hour No rental or 


royalty charges. 
ITANDARD ENVELOPE SEALERS are 


the most widely distributed sealing ma 
hines in the world A type for every 
ffice 


STANDARD STAMP AFFIXERS affix 
postage stamps or labels evenly and 
vithout waate five times faster thar 


y hand 





Write for Descriptive Literature 


STANDARD MAILING MACHINES CO. 


Revere Boulevard Everett, Mass. 
























SERVICE 
Is Built Into the 


Barrett Portable | 
When It Is Made 


You can pay more money, but you cannot 
get more, in either results or service 


‘88 
The Lowest Priced 


F. 0. B. 
9-Column Adding Phils. 


Listing Machine 
in the World. 











Weighs 24 Pounds 















Manufactured and Distributed by 


Lanston Monotype Machine Co, 


Philadelphia, Pa., U. S. A. 
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mstructions for operating thre Coron” idding machine i 
envelope stuffer for dealers’ mail dvertising the machine, and 
t bulletin in four colors telling about the Corona accounting 


cashiet 
T) National Blank Book Company liolvoke Mass told 
dealers how they can get a goodly share of new year requir 


ments for inventory sheets, ring, post and tran:fer binders 
edgers, ett 4 reprint of an advertisement to appear in a na 
tional weekly ir December showed how to hook ip with this 


demand 
Direct Mai!l—Dealer 

The Bramwood Press, Indianapolis, d'stributed a timely blot 
ter in two colors featuring Christmas cards 

The Baker Printing Comvany, Newark. N J distributed a 
handsome two-color blotter showing the iiverticing value of 
blotters 

Price Revisions 

The Cutler Desk Company tuffalo, N Y., has distributed 
new price list covering the various items in Catalogue No. 28 
The Fritz—Cross Company, Guardian Life building, St. Paul 
Mint ha circulated a new Eastern price list, covering the 
Er & € line of scientifically correct chairs 

From the Stationers Loose Leaf Company, Milwaukee, Wis 
comes List No M covering Faultless metal parts for se« 
tional post binders with Grade Ss narrow metal hinges, and 


metal for « «= binders 


> 


Bookkeepers Required for Government Service 

The United States Civil Service Commission, Washington, D 
(., will receive applications until December 30 for junior book 
keeper ($1,520 annually), assistant bookkeeper ($1,500 annually) 
ind senior bookkeeper ($1,680 annually). The examinations will 
fill vacancies in the departmental service at the capitol and 
elsewhere in positions requiring similar qualifications A pro 
bationary period of six months i: required; advancement after 
that depends upon individual efficiency, increased usefulness 
ind the occurrence of vacancies in higher positions 





HOUSE ORGANS | 











Paragraphic reviews of current issues fron 


the house organ field, classified for convent 


reverence 


Manufacturer. 


Tips ‘Irving-Pitt Manufacturing Company) told the readet 
about the “Irpico process for producing price book covers and 
other loose leaf books with colored and embossed designs on 


fabric leathers 


An imposing battery of “Newsteel files wa: shown in The 
Idea (Office Specialty Manufacturing Company, Ltd.) This is 
the largest installation in Canada, some i130 files being used by 


in insurance company 

The Mouthpiece (Dictaphone Sales Corporation) pri 
interesting picture of a booth during the Horticultural Exposi 
tion at Brussels This display was made by Robert Claeser 
Belg n representative of the Dictaphone 

An outline of successful direct mail advertising wa: given ir 
The Lyon Standard (Lyon Metallic Manufacturing Company) 
This showed the ammunition which the ompany furnishes and 
1 


Suggests ideas on the preparation of mailing lists 

Hints on Training Salesmen”™ ¥ contributed | \ W 
Simpsor manager, San Francisco brancl to the Type Bat 
Bulletin lL. (|. Smith & Corona Typewriters Inc.) Mr. Simp 
son's extended experience ir nducting new salesmen to the 


typewriter field made this article bristle with “brass tacks 
Arthur G Ruppert director of dealer service contributed 


High Selling to GW Doings (The Globe—-Wernicke Com 
pany) This is the antithesis of high pressure selling. and is 
based on enthusiast knowledge of product and how to apply 
It ji he beset type of constructive salesmanship 

The filing department of the Yawman and Erbe Manufacturing 
Company was shown and described in The Y and FE” Idea. S 
per cent of the 50,000 square feet occupied by the executive 
offices at Rochester, N. ¥ is devoted to the filing department 
T? irticle is a guide to the aAlesman planning a file layout 
for his customers 

Business (Burroughs Adding Machine Compatr published a 
contribution by C. C. Martir Compete Abroad Indeed We 
Cat The author showed how American manufacturers are 
xport to competitive markets successfully, with expansior 
The article was illustrated with pictures of a number of foreign 
ports nd trading centers 

The Lincoln Line (Commercial Furniture Company) showed 
an unusual bird's-eye view of the company’s plants Each of 
the various buildings w dated, showing the growth of tl 
business from 1906 to 1923 Many dealers who have handled the 
Lincoln Line for vears will understand the reasons for this pr 
gressive expansior A total of 7! cress of facilities is at the 
service of the ompany's dealers 

Sales representatives ot The Dalton Adding Machine ¢ 
pany of Remington Rand, Ine have eXcellent opportunities 
develop linguistic ability while perusing the Dalton Export Bu 
letin The November issue showed advertisements in the ver 
nacular of Iceland, Turkey Siam and Japan Probably thes« 
reproductions of advertisements make the salesmen happy tl 
iioman figures speak in almost all languages 


“Conventions, et in The Webster Way (F. S. Webster Co 
pany, Inc.) gave the impressions of one C. P. Garvin on running 
a national conventior such as he arranged for the National 
Association of Stationers, Office Outfitters and Manufacturers at 
Boston Lots of hard work. annoying details. and some dis 
appointments—but it's worth the effort Pleasant contacts 
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The “Aluminum” Pocket Seal 
and other MARKING DEVICES 





LEVER SEALS 


Lui? 


POCKET SEALS SPECIMEN IMPRESSION 





Cooke 


Self - inking 
——- Dater 


Numbering 
Rubber Stamps 


Machines WAX SEALS 





NAME PLATES 


METAL CHECKS 





MANUFACTURED BY 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24 to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 28 S. Jefferson St. 


Catalogue of Complete Line will be sent upon request 

















- REAL HELPS 


2. : to greater 

; action, speed 
and efficiency 
in business 


No. 1 Graffco Vise Signal 


! issifying ira 
1iling 
Made 


No. 2 Graffco Vise Clip 
. ? th it : I 
t slip) 





No. 3 Graffco Vise Index Tab 


xing loose |! 


No. 4 Graffco Maptacks 


tT visua ne oF 
portant busines 
Enameled 





Real Helps to bigger profits 
% - for the dealer Write for 
e our new, complete catalog 


© |  GRAFF-UNDERWOOD 
| | COMPANY 
64 Washburn Ave., 


1 CAMBRIDGE MASS 
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OLVENE 


TYPE CLEANER 


Will not soil your fingers. Cleans 
instantly—dries without cloth 
—no trace on type or 


paper. In sturdy, 
clear bottle. 


SANFORDS | 















No. Al 
Fountain 
Brush 


Clean type will 
improve the ap- 


pearance of your 
letters. 

Renew your Rollers with 

“PLATEN LIFE,” applied with 


cloth keeps roller permanently like 
new. Prevents paper slipping—fills 
holes and pit marks. 


SANFORD'S'INKS§ 


Chicago New York 


S 


asooeeooovvannnnsnnenonooeoeueuonntasnssnssesoeoeeeootssssssssnecssonesuedsstonssunsenenegeeeesusnsneenc 


SSrovuvsvoueevavocevvuuevsoueevnocevsoneevecceevunessoucevsuenevsneesvoennnnie 








Quality Our Basis Of Value! 


Our factory is equipped with the most scien- 


tific and modern machinery in order to produce | 


these World’s Standard Brands: 
TYPEWRITER CARBONS PENCIL CARBONS 


KLEEN E RASE VERIBEST 
RELIANCE BLUEPRINT 
XTRAGOOD 


TYPEWRITER RIBBONS 
CHALLENGE Brand CRICCO Brand 





INKED RIBBONS FOR 
ALL MACHINES 


ROLL CARBON FOR 
ALL PURPOSES 


Billing Rolls Multigraph 
Register Rolls Adding Machine 
Tally Rolls Addressograph 


Write Us For Dealer's Proposition. 


CONSOLIDATED RIBBON & CARBON CO. 
63 EAST ADAMS STREET 
CHICAGO, ILL. 
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A New Quigley Number 











Ink should be 
fresh to write smoothly 
with a clear, vivid 
color. It’s the simplest 


thing in the world to 

drop a few Inklets in 
water and have really 
clean, fresh ink, free from sediment, ideal 
for fountain and steel pens. Try these 
modern, space - saving, money - saving 
ink tablets. 


Manufactured only by the 


GENERAL ECLIPSE COMPANY The Quigley Furniture Co. 


Whitesboro, New York 


Manufacturers of 


’este for deal ”* . 
Write for dealer offer Office Accessories and Desks 








No. 1066 B. C. 





Dept. A—Danielson, Conn. 























A posture chair need 


not be unsightly 2 WIRE 
| mack pancre char ante 1 =) DASKETS 


has a warmth and comfort not 
possessed by any other. Besides, 
being of splendidly finished wood 
they look the part of real office 
chairs 








For more than twenty-five years, 
Cook quality has had 
the uninterrupted pref 


I 





erence of users 


The reliability of the 
product, the ease with 
which sales are made 
and the satisfying deal 
ership are factors of 
your serious consider 
ition 


Shall we send full details? : Barbee Wire & lron Works 
COOK, 440 Conway Building 
Vel C. A. COOK COMPANY | CHICAGO 






No, 235 





18 Osborn Street 
CAMBRIDGE 39, MASS. 


wo a 























a 
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with other members of the convention a new friends 
made, the satisfaction of having brought pleasure to all A few 
days’ rest—then back to the desk to clean up the accumulations 

One manifestation of the export activities of the Woodstock 


Typewriter Company was shown in Woodstock—The Typewriter 


A secretarial school in Japan was illustrated, with the dainty 
Nippon maidens busily engaged at their typewriters. 

How salesman confidence in his product won an order was 
told in The Royal Standard (Royal Typewriter Company, Inc.) 
Ease of operation was demonstrated in a tedious addressing 
job, showing increased production and economy of time, and 
won an order for twelve typewriters 

Kicks and Knocks” in “‘Steel-Strong” Dealers’ Every Month 
(The C Downey Company) invited dealers to send in criti 
cisms of the company’s merchandise, to aid in a program of 
betterment Constructive criticism is a form of co-operation 
which brings results to the dealer offering it 


(Portable Adding Machine 
aried sales helps furnished for 


Company) 
their use, 
Harris 


ragraphs"™ 


told dealers about the 


including a sales manual prepared by the late ten EK. 

n which are embodied many xcellent sales points Corona 
idding machine dealers have a goodly assortment of excellent 
printed matter to use in preparing for sales and following up 
calls 

The Cutler Scroll (Cutler Desk Company) told in ““‘The Foun 


dation of Modern Civilizatior how the development of the 
human race was dependent on wood It gave early man shel 
ter fuel furniture material for ships which conquered 
unknown seas, and was even the bulwarks of colonists against 
hostile attack And today wood forms the materials of the 
office furniture used in the finest offices Its beauty is enshrined 


n the highest craftsmanship of tl woodworker 


Art Metal Service (Art Met Construction Company) told 


Selling in the First Call.” \ dealer got in touch with a 
pros] t at 11 in the morning This was a school board prop 
osition, and five individuals had to be in on the deal for the 
t rd * g& was arra and at 8 that evening the 
d r had t £ d ord for fireproof safe with interior 
fittings The dealer had attended an Art Metal sales school 
ind was trained in the seven spoke selling plat 

Retailers Review (CW Sheaffer Pen Company) reported 
how tl ellir f “Lifetime pens at New York revealed an 
sutlet for s ‘ pens \ mus oncern advertised these pens 
it Sf instead of the usual price of $7.50. Samples were puz 
chased nd the serial numbers on the nibs identified the pens 
is having been stolen from dealers in Long Island and New 
Jersey Th se went int ind the police congratulated 
tl Sheaffer company on tl iid given in identifying the mer 
} ¥ lic 

The Inheritan Tax Boge n The DuPont Magazine (E 
I. DuPont De Nemours & Company) showed how state and na 
tional inherita taxes are burden on business and individ 
lals The subject is very e lex, overlapping taxes cropping 
out where corporation stocks r levied on in the various states 
in which that company does isiness \ publisher covers the 
matter of estate taxes in fourte volumes, bound in Fab 
rikoid.’ This imber of The DuPont Magazine told also of the 
pen pouch made by The Eag Pencil Company 

Dealer 

Quality (Clarke & Courts) published merchandise descriptions 
nd display advertisements of variety of useful office items 

4 double page displays 1ivertisement in Bramwords (The 
Bramwood Press ‘ ured products of the W \. Sheaffer Pen 
Comnar 

Type Hi (Hollywood Citizer rar portrait and brief item 
ibout Herman Nesbit, « mpany's blank book and loose 
le department 

The Office Cat (The R ond & Backus Company) com 
mented on tl f tt t Ne narks the eighty-—fifth anni 
\ I of tl founding of t s business 

Of Topics (Bak Prir g Company) printed a page dis 
play ad in colors featuring the Shaw—Walker five—drawer file as 
i? ns t More I nin Y Office 

Samoss Good Impressions (Samuel H. Moss) suggested that 
the business man’s desk is incomplete unless his desk telephone 
is suppor i bracket I venience and the saving of 
? TY 

Has Rush Become a H t jueried The Honolulu Item 
(Mercantile Printing Compar Ar ncident was narrated 
showing w perfection was a mplished in building a churc} 
Deliberate pla g and irried construction brought about 
this result The same elements plied to a printing job will 
re rood worl The M ul 1? plant can turn out rush 
ord ptat but tl kind of work takes time 

“internal 

An Ode to the Careless Smoker in the “Y and E News 
(Yawman and Erbe Manufacturing Company) narrated the 
tremendous fire losses {n the United States, and showed how 
the negligent smoker carries the responsibility for many avoid 
alt fires 

The personnel of The J. K. Gill Company was urged to 
participate in the community chest drive in The Gill-O-Gram 
that pany’s house orgar Many of the house organs coming 
to this desk are effective n their appeals for assistance to 
various drives for funds by | and national organizations 

T Dixonite (Employees « Joseph Dixon Crucible Con 
pany) showed n illustration of the first factory building of 
Joseph Dixor This was for t reduction of crucibles, located 
at Sale: Mass., where the business started in 1827 By happy 
circumstan¢ this old building is now a brass foundry, and 
Dixon crucibles are used in the same building as that in which 
tl were first de by Joseph Dixon 


Year Book of Merchants’ Assn. of New York 


The 1927 issue of The Merchants Association of New York 
has been distributed This is a paper-bound volume of 344 
pages In addition to reporting on the activities of the asso 


ciation, the book lists the various committees, and gives the 
list of members, both alphabetically and by the various divi 
sions of membership. Division XIII comprises office appur 
tenances and supplies, which includes five sub—divisions (1) 
Safes and vaults, bank and safe locks, etc.; (2) typewriters 
Mimeograph, Multigraph, recording, registering, sealing, check 
protecting and writing machines, supplies, ete.; (3) blank 
books, loose leaf devices: (4) general stationery; (5) stationers’ 


d spe alties 


l 
supplies ar t 


— 


» 


PLIANCE 











s A Vv E TIME 
and POSTAGE 


By Using 
‘*Pelouze’’ Postal Scales 


HEY tell automati- 
cally the exact amount 
of postage, in cents, re- 
quired on all mail matter, 
including parcel post 
rates by zones. Warranted accurate. 





National 


Beau- 


tifully finished in French gray or gold bronze 
enamel. 


Made in Several Styles 


Intended for in- 
dividual desk, 
library, office or 
shipping room. 
Dealers sup- 
plied by princi- 
pal jobbers. 






Standard 


ASK FOR PELOUZE SCALES 


Pelouze Manufacturing Co. 
232-242 East Ohio Street Chicago, Illinois 


“The Best Scale to Use is Made by Pelouze’’ 














The head of this stand is easily adjusted to fit any 
size office machine up to 12% inches wide by 15 inches 
deep The steel drop leaves, finished in olive green, 
can be fastened to either side of the stand. Only one 
leaf is supplied unless two are specified Model M is 
the same as Model T excepting that it has a high 
back ral used in tilting machine forward. The one- 
nch seamless steel tubing used in the construction 
of Tiffany Stands insures permanent rigidity and 
strength 
Dealer 
re q jest 


information 
Write fgr 


will be gladly sent at 


it today. 


Tiffany Adjustable 


Stand Company 
3300 N. Broadway, St. Louis, Mo. 


Ly Adjustable Stands 


your 
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Add-A-Unit 


W“ ut vy | ess Ad i I 

lesienedt ft ‘ | ! : ' 
julred 

roday ‘ iw W . 
rved ' } past genera lemand 

par ' juipn noderr pra and a 
: Pa ne a among ti firs ‘ . irchas 
Y « har ha h ’ - senfes. ef 

WW va t * f i * pa 

he rd witt Ad a-t Lit 

Cort r I : ike big ' Add-a-l 

Ia ' ne SSA “ iu \N 

N : t ! ~ 


ADD-A-UNIT PARTITION COMPANY 
872 W. North Avenue 
CHICAGO 























DE LUXE 


STEEL CABINETS OF SUPER-CONVENIENCE 


Here ir two DE 
LUXE numbers esp 
cially useful and hand 
in all sorts of office 
Ihe No. 105 glass top 
utility cabinet is counter 


h, 1 i 
high, has two doors an: 


is regularly fitted with 
two shelves No. 107 is 
a one door, desk high 


cabinet regularly fitte 


with two shelves 


These DE LUXI 
cabinets are contimually 


in demand ind keep 


users reminded of the 
ler’ } 

dealer's ervic they 

otten lead to large in 


stallation orders 


DEALERS,, write us. 





De Luxe Metal Furniture Co. 


Warren, Pennsylvania 








Metal Office Furniture Exports 
United States exports of metal furniture by countries during 
September, 1927 Ey the Division of Statistics, Department of 
Commeres 
Safes Bank 
and and 
cabinets, safety Other 
fire depnosit iffice 
ind vaults furni Other 
burglar ind ture metal 
Filing cases proof equip- and fix— furni 
(‘ountries No No ment ture ture 
Austria lf $5 71 1 S364 
Azores and Moedeira 
Islands ‘ 228 
Relzium f 120 S448 $5 
(‘zechosloviaki lle +i 124 
Denmark nal 
Faroe Islands 1 Be " ve i 
Finland t 3.495 
France 61 1.626 ‘4 o4 
Germans 17 2 oo 612 
(jreece l 71 ‘ 
Hungary 0 
Irish Free Stats 626 ia 
Italy 17 66S pe ‘ 
Netherlands ] 634 He 1.670 0 ”? 
Norway 8° 41.87 416 a 
Poland and Danzig ! 2.45% l 
Portugal 1S T4 i7 
Spair 0 S04 1° 1.297 Sité LAK r 
Sweder | the a, 
Switzerland 1.450 14° 
United Kingedor i560 19.520 1S 11.041 0 a. 
Yugoslavia and 
Albania 1] 
Canad; ‘ 161 » 4S 1.19 F ’ 0 ‘ 
British Hone t sé 
(Costa Rica s 1% 1.0 1,721 
(;uater ln 10 \4 0 
Hondura 
Nicaragu 758 ! AI 2 
Panama ; 7 1X % 711 
Sal or mw 14 0 174 1" 
Mexico 1N74 4 S64 13.958 
Nowe ndland 
ind Labrador 1 8 
Rert a ri Tf 
Barbad ¢ 
lan F ‘ s | 1 GR1 
Trinida ! 
Tob ‘ “ Rx 
Other 1 ti 
We Indies 61 ‘ 
Cuba \?4 i is Ss 
Domelr Re 
publ } R°4 
Nethe ind West 
Indies ‘ 1.252 
Ha i R } Is2 " ) Is] 
Argentir 17.621 16 a4 aT rr 
Bolivia ri 5 7 
Brazil 6.170 ; 61 on R54 
Chile Hh. 4Ne ‘ ; 168 
‘ om ; + i ti x is { 
| uader ‘ { ‘ 4 
Parag t 427 
Per 1.48 1 ON aS x " 
( rugua 1.68 j is 
Venezuel 1 | ! i4 1 >4\ 
rit India ' 1.619 an ‘7 
British M va nin 17 15 
(hina Livi ! iN ‘ 4 
lava and Madura 24 10S 17 s3 ' 
(ther Netherlands 
Kast Indies , 1° 1 er 
French Indo-China ag 
Hongkong 1 2 
lamar re ( ser is ; 16.651 { 734 
Kwangtung 141 174 
Palestine 1 0 
Persi 67 
Philippine I inds« ‘ y. 1¢ cae < O24 
Sian { é ~ iy 
Turkey in Asi h itd 
Australia ] R45 +1 1.66 4 
British Oceania ‘ 
New Zealand ‘ 75S “7 1.96? 
Belzian Cong l 
Brit. East Africa 4 12 
Brit. Sout! Afric 13 { “4 2 3 
Brit. West Aft ’ 1 7 
hevpt ‘ S40 ‘ 
Algeria nad 
Tunis ‘ 
Liber 15 
Total 8$146.640 1.476 $82,520 $11,147 £49 $93,195 
Shipments to Non—-Contiguous Territories 
\laska Hawai I 
Safes and vaults 
[Number] $ 195 $ ri x ’ 
Other metal furniture ned 
fixtures [Pounds " % St 111,939 21,543 147.644 28 
> 
Status of Specialties Sales in Britain 
Commerce Reports] Sales of American specialties Great 
Britai in general suffered some decline in 1926. owing t the 
adverse ndustrial situatior British imports of office qu 
ment typewriters declined, while household electrical 
equipment about held its wr Increased sales of Americar 
specialty items in Keeping wit the growing popularity ire 
expected in 1927 
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HOOD CHAIR COMPANY COSTUMERS 


Necessary Office Accessories 


F 
U 
R 
N 
A 
S 


Manufacturers of high grade Office and School Chairs 












F 
U 
R 
N 
A 
S 





As ntegral units of ever 

| equipped office, costumers 
in constant demand The 

de variety of styles and de 





Aaa Me me 


signs in the Furnas line offers 
lealers an opportunity to reap 

Write us for 1 steady profit Ask for com 
plete information 


photos and prices 






FURNAS 
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OD AIR CON N FURNITURE CO. 
commence CHAI CO APANY coe INDIANAPOLIS, IND. 
c — - — p OPOPOMO OP OPOPOPOP OOP OOP OPO ODO $ 
\ : — 
\ Ad / 3} 
\ y . ; 
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) FOR EVERY BUSINESS | 


¥ 
SABLE? 


—— 
\. It’s Locked 
Q 














POO Se Ore OOO 
OPO OPOP OOP OOOO One 


Oo 


pO 


rOeo 
OO! 


It takes but a second to snap the 





\ } ? ENVELOCK shut and there is 3 
“e no fuss or muss involved. Simply ee 
2 moisten the flap and press the 9 
° metal tops shut. Instantly they j 
z yD are firmly locked with contents $ 
“Guth Tables” cover the entire field for use 4 secure against tampering. om 
in Offices, Directors’ Roams, Public Build- aS ENVELOCK is one of the many $ 
ings, Schools, Libraries, etc. $ items in the Amestyle line of $ 

A most comprehensive line; sizes 2x3 ft. to 4 fling and mailing containers. 
5x18 ft. tops 7%” to 13%)” 5-ply. Three dis- } Every stationer who sells banks $ 
tinet grades, in Oak, Mahogany, Walnut. “° or bond brokers should have full oe 
g information. Write us. g 
Catalog upon request } : 

» 





Inquiries for Special Designing and Building 
in Table Equipment Are Invited 


O*8 
POO 


*, 
> 


AMES SAFETY ENVELOPE CO. 











: $ 
— L. GUTH ASSOCIATES 3 55 Sudbury St., Boston, Mass. 3 
zecutive Office -ALLENTOWN, PA. < ~ 
oO 
2. OOO OP OOOO OOOO OPO OOO One & 
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Novel and Unique A CONSISTENTLY | 
GOOD PENCIL 


The Bump Paper Fastener is 
novel and unique, but thoroughly 
| practical. No pins, clips or 
| @taples are used; instead, it uses 
| @ part of the paper for the etaple. 
) 

; 
| 








The papers are neatiy and se- 
curely fastened but easily sep- 
arated. Two styles, as shown; 
complete informaticn on request. 


THE 
BUMP PAPER 
FASTENER CO. 


LA CROSSE, 
WISCONSIN 


Write for samples and prices 





Eastern 
Representatives — 
SEYMOUR. 
CONOVER CO, 


35° Broadway, 
New York City 


United States Pencil Co. 
Philadelphia —Manufacturers— U.S.A. | 
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Be Up-to-Date x 





PERFECTION No. 70 PERFECTION No. 50 2 ADOPT “SOLO” Stamp Pads and Inks be- 

cause they bring a big return in CUS- 

STANDARDIZE ON THE TOMER (¢ ONFIDENCE AND IN 
CREASED BUSINESS 


GENUINE GEM AND PERFECTION 


DESK MEMORANDUM CALENDARS 


; Order a trial lot of SOLO Pads—display 
them in your windows and on your count 
ers—and after you have found how satis- 

‘ factory they are to your customers and 

Handsome bases of heavy, cold rolled, pressed steel vourself, you'll want more. 

in black enamel, statuary bronze, nickel and brush ’ 

brass finish Arches which tip backward and for- 


ward to facilitate mounting the pads 


The ONLY Stamp Pad that will not give off 
any surplus ink to your rubber stamp and 
always insures absolutely perfect rubber 


b) : 
: stamp impressions—AND THEY COST 


SS SS oS oS ola rp pe Ppp 
CPAP LD IAS SPD III DAIL AAA 


The “House of Service” 


“> DEFIANCE © d 





NO MORE 


Manufactured by 


PAA Abt 
tt 


Peerless Carbon & Ribbon Mfg. Co. : 


Incorporated 


ra SALES CORPORATION 
Stationers’ Glassware, Hardware and Specialties 


72 SPRING STREET NEW YORK 


ae 


. aa 


-™ 





476-478 Broome St., New York, N. Y. 
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Typewriter Exports 
United States exports of typewriters by countries during September 
1927 In exports under this classification where the machine is driven 
by an electric motor, the value of the motor is included with the mac hine 
Ry the division of statistics, Department of Commerce 
Standard, New Portable, New Used & Rebuilt Parts of 
( tries Ne No No 
0 $ 23,457 125 $ 5,130 200 $ 6,711 § 
4 26.420 47 1.710 196 4.751 
‘ in? 2 
417 29,472 270 9.777 106 3 2,306 
6 2.651 ‘ 25 1 44 
87 234 67 6 i.{ 
227 05.449 S85 135 4.5 7.404 
47 29,312 348 234 v 4,155 
14 m4 36 539 
y 7.0m 1 oe 140 > O08 
tine ye!) 1 87 10.6438 a2 2 680 O51 
15 1,050 14 17 
25 17,44 207 9.771 66 14.077 231 
Th 2 oo oo 2 on 35 
221 l s 70 2,700 41 1.728 73 
19 & S5s8 6s 2 880 wo 
> 1519 7 2,343 10 a4 Ss 2,432 
1.37 1 30 
“16 41 ; 478 20.458 18 ww , 521 
407 2,588 1S¢ 7,200 27 Oe 144 
st) 26,848 270 10,170 101 76 1,882 
‘ al s 285 ‘ 
2,137 140,048 24 8,568 418 15,97 11,700 
17 ven 11 420 
412 27,461 217 +68: 118 4,008 16,88 
ae 1 su 
Costa Rica “ 1,935 9 457 11 
Guatemala 52 l 22 810 
Honduras 1 1 2 ” 
icaragua 7 O46 675 
Panama 24 2.444 17 630 12 
Salvador 4) 2.201 2y 1,12 2 100 13 
Mexico 20) 2,588 $i 16,279 6 26. l4l 
Newfoundland and 
Labrador 1p 62 12 
Bermuda 2 12 1 42 6 
Jamaica ’ 70 1s) 
Trin. and Tobag S 73 
Other Brit. W I 4 
Cuba ws 28,386 22 8,748 4s 1,307 2,122 
Dominican Re 20 1,498 . l 38 
Dutch W Ind ” 72 12 486 141 
I Ww Indies 134 f 216 
Haltian Rep 8 ™ 10 360 - 
Virgin Is. of U 8 1 60 for personal use. 
Argentina 952 8. S32 =41 10,245 5 2.671 
Bolivia 21 1,398 
Brazil 614 ‘ 41 19 11,600 14 46 440 
Chile 467 1550 131 6.4671 R07 
Colombia 34 2.714 2 21,936 33 1.541 
i] 1ador 118 s 7 ’ ™ yu 
Brit. Guiane - 90 163 St. Paul St. 
Surinan = 1 1 4c 
Paraguay 18 1) 
Per TT a 17 6.810 8 1s 37 
Uruguay 1M) 10.84 41 1,476 6 412 
Venezuela 4 2 ‘ 4. 1.674 
Brit India ci) | 7.520 1.415 > ox on aT 1.961 “- 
Brit Malaya ’ 6,920 141 47 100 
Ceylon rt) 39 1,431 2 . 
China 7 5.172 142 5.321 a 1.3 578 
Java and Madura 204 16,424 208 11,06 162 6 196 
Other D. E. I 2 238 ‘oie 
Fr. Indo-China a 1,739 12 610 
Hongkong 1 " 12 468 30 
Japar Chos 127 8 972 
Kwangtung is 
territor 1 "4 
Palestine 0 1 9 $22 
Persia 4 enn 
Philippine Is tf 7,48 21 10,872 ’ s 311 
Sian 1 . 5 
syria bl | 185 
Turkey As é ¢ 9 72 a 
Other Asia i os 
Australia ‘ 41.716 12% 5,191 g9 2.286 4,388 
Br i ania ti4 1 > 
Fr. Oceania ‘ 1 4 183 
New Zeala i 2.021 ‘ 1,674 | s 2R8 
BRelgia Cong 9 14 s 1.3468 
Brit. 1 Africa a wo 180 72 2 75 
Br Ss Africa s 27 $7 1.78 ae 
Brit W ar 4 202 2 97 
Egrpt bal vs 2 aon on 
Algeria and IT 7 “) 2 Ta 0 
Madagasca 1s 0 
‘rt er Fr 4 ~~ 
M if A320 
Mora 7 “4 
ant Port 4 - 
i v Islan ri’ i 2 
0 r Spar 4 , 2 
I 14.490 $1.000.1 ; O82 $554. 682 164 $1, ao sa7 558 
Shipments of Typewriters to Non-Contiguous Territories 
A a Number] 7 $ 2.899 
Hawa Number] 14 10538 
Porto I [Number] 73 4.459 
Writing Instrument Exports 
I States exports of writing struments during Augus 127 
By t I . Statistics. | Stat Department of Commer 
Refilla : Pencils Metallic pens 
and per . s xeept metal except gold 
‘ s. I ‘ bore (-ross 
A is $ iW 120 $ SP ecco ecsece 
Bele nN SA4 ms 1230 
a 28 
l : ar 
I Is £003 §$ 24 218 oa 4S ITR 
Finland 0 718 
Fr 162 ‘ 07 6s 1m $ 0 
tre , +1 a ax4 ‘ i] 2 rae 
Ita er7 ? oe 
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tHe -/Memindex 


0 cAn <cAutomatic «Memory 









Meomindex 
Make 
Holiday 
Gifts te 
Business 
and 
Professional 

Men 


The Memindex is the modern device that automati- 
cally takes care of all kinds of memoranda. 


Z eT 
228 Wilson Memindex Company 
Rochester, N. Y. 


It is 
a pocket and desk card-index system designed 

















=e 








: | FILING CASES 


A very high grade 
line of steel filing cases 
massively built and 
handsomely finished 
at attractive prices. 


Every drawer 
equipped with anti- 
noise-and-friction pro- 
gressive suspension. 


Built-to-Order 
Cases and Equip- 
ment of every de- 
scription. 


Write for a copy of 
cur new complete 
catalogue 


~ | Corry-Jamestown Mfg. Corp. 


sD % CORRY, PENNSYLVANIA 


~ 
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eee Refillable pencils Pencils Metallic pens 
and pencil leads Fountain pens except metal except gold 


Countries. Dosens Number Ik 














Netherlands v2 975 O60 97s 
Portugal 6 45 165 167 
Spain . Ww. S16 10,870 14,522 
Switzerland | ss 1,918 “4 we 
Tur. in Eu 2 I 
Hungary 2“ mw 
Norway te 1 : 
Unit. King.127,002 26.480 18,629 22,327 s2.502 9 11,0 : 
Yug ivia 
amd A 72 s 
Canada 10.879 7,239 2,79 1M 151 v1e ; = . ‘ 
Brit Hond a wD 126 2 ,. 
Costa Rica ied 132 tee) S10 Lah, Lee 1.518 1 
(juatemala 11 17 “ 7™s4 2.272 ‘ ' ' 
Ilonduras Is i. 7 re S 
Nicaragua a i Je 1) 1.821 WwW is is ’ 
Pana ' lw eis "2 HAZ 1.837 Ail zt 2 § 
Salva 11 y 4 1 65 an 14 
Mexk 2 7a los 2 on7 48) 1. 400 mo ooo wT + 
Newfoundland 
ind = Late 18 17 1a ! 
Bermuda 2 7 " 2 : 
Barbados 2 1 
amalea 1 “ 70 14 " i 
Other Br. W 
Ind 27 I 
rrinidad and 
/ robago i 7 Sh oi) 
pprove cube eee a ae hee ae ini 
. Dom Re " Si old 1h =? 
Dutch W I s ” m mm tan s 
e - = : Argentina Lo77 $115 621 6.700 264 1.630 
National Flush Construction. Bolivia o 3 8 18; . 
Braz ” 1564 1,331 2 Ss 1.422 ti 1,074 1,850 
National Desks have the unreserved  ~ Ss f= SS 6 6S = ~ 











approval of the user wherever found. Reuador s , & = lS pe 
They have this approval because Peru » 6 2 22% 61s é' 8 
: rugiay si thi Mie hat ! os 
they conform to his needs—Desks Veneziela iu) Be a as A 7 
. rit India 14 1 ‘1 Lon ws 1. 607 1.435 
of splendid appearance, all conve- Brit, Malay © Sts) 2383) ON STH OL TUS 
niences, smooth-working drawers Galen 173 L072 20,183 21,088 ia 10 
and long service. Quality Plus. 7 o- see eee 28m (cee 
More complete information will be nm... 24 SS 
sent gladly on request. ne ss eniiaes 263 —_ vais 
Chosen ] 1 sa 4.01 “e 2.4 
Dalestine we SS 1s od) 
NATIONAL DESK CO. Pulliepine ic. ‘ii0 "8d 8.780 S252 siti ieise shee 200 
HERKIMER, N. Y. . ea ee ast 
Brit. Ocear Ski 1 
Fr o ' x4 j 
New Zealand “i 1.241 ws4 > 2SS 2 ei is. 
Bel rt e 1¢™ 
Rrit E Afr ih “ay 8 6 is 114 SL 
Brit. 8S \ 1.42 me -, 40 ool i2 27 
Tota 251,156 $74,172 93.038 $142,486 444.831 $95,647 11,741 $8,599 


te: Universal " | en of Pencils and Pens to ee Byaietns 
Multi-Wing Displayors Fpracee} ait 35 
and Bulletin Boards Adding—Billing-—Calculating—- Bookkeeping 


wat 
orte Rico [Dozens] 24,875 


United States experts of adding. calculating wokkeeping and billing 


Are Used in Every Field of Human Activity machines, etc.. by countries in September, 1927, In exports under this 


assification where the machine is driven by an electric motor 


Architects Samples Sweden 19 §©12,2n0 ; 1 ue 
Exhibitors Printing Switzerland 1 26.235 12 5.u7Te iN1 12.855 
Traffic Men 3 a : 72 


ff the motor is included with the machine Parts of adding and caleu 
latir machines are not shown separately They are neluded under a 
genera lassificatior Other machinery and parts of which is not 
segregated for publication Ry the Division of Statistics, Department f 
Comme 
L.isting lv pewriter 
viding hookkeeping Non listing Listing 
ookkeeping billing ridding adding 
machines machines machines machines 
Countris No No Ni No 
Austria ‘S$ 6.902 25 8 1,920 
Pelgiun 14 13,476 6S 19.627 17 1.0 
(‘zechoslovakia 11 8.006 s 1,737 
; Den. and Fa Is 1,062 5 1,039 2H 1,928 
: Finland 1,486 7 4.165 
: France a 14.178 “ie 1.610 82 10,084 
Germany 71 1254 wf 25,306 192 | 23,355 
: trreece I 244 6 4” 
: Hungary 1” 5.630 
: Italy 18 7.764 7 5.682 
\ Netherlands 10 8.977 1 228 2 4.047 
USEFUL ; USEFUL FOR Norway 2 1,498 220 
; Poland and Danzig 2 1.02 is 191 Is 2.320 
Realtors Maps Sov. Russia in E 1 as 
Educators Charts Spain 24 1n6 2 2,428 
: ‘ "< ‘ 
- 
| 
: 





Exhibits rurkey in Europ 7 : 

Statisticians Bulletins United Kingdom > 28602 SS 22.747 26 = aoe 

pe Statistics Canada 52 12.784 1 7440 1N6 Pap aan 

Office Managers . Advertisi Coata Rica 133 

. Phot apne Honduras a ast 
; or Nicaragua ou > O28 
Panama - 1410 
| s Salvador ph 2 o7F 
Mexico 2.12 1f 1.000 “17 15.92% 


Newfoundland and 


Write at once for 1927 Catalog No. 190 and New a — 
Office Equipment Distributor Plan Other B. W. Ind rs 6 
pe > ; 6,101 


Cuba , 2. 142 


Aniversal Fixture Corporation | wees ins. tn | 


| 
| 
| 133-135-137 West 23rd Street Argentina en ae Mz 14.738 














a" Brazil 285 ’ TY 
New York City Chile 1 20 5«12.680 nm | OS 
Colombia 1 sno 29 2.6 
| Ecuador 2 72 ‘ 1.on 
- 
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Mi-@zAs 
ADDING MACHINE ROE 
Made from pure Ms, 
WHITE BOND 


sold in 
25-50-100 roll 
packages & the 


HANDY HALF DOZEN 
re ee 


YANKEE PAPER & SPECIALTY © Menasha,Wis. 
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Real Quality 


creates Demand 


It takes real salesmanship to build up a 
typewriter ribbon and carbon business and 
it takes real quality to hold it up. That is 
why QUEEN BRAND makes such a good 
proposition for real, live salesmen. Ask us 
for samples and prices. 


A better ribbon for every purpes 





A litercarton fer eery requirement 


QUEEN 


Ribbon & Carbon Co. 


Manufacturers 


109 Reade Street New York, | N. Y. 














STORAGE 

H Ul -LOK FILE 
Pat. Pending 

Quik - Lok Storage 

Files will keep your 

inactive records 


clean, orderly and 
accessible for imme- 


diate reference at 
the lowest possible 
} cost 

Quik - Lok Storage 
i Files should not be 
confused with the 
ordinary stora«ce 
files on the market 


| today—they are dis- 
| tinctly different, not 
only in construction 
but in ease of oper 
ation, convenience 
and durability 


Quik - Lok Storage 
Files have a heavy 
three-ply, spill-proof 
Illustrating our A-124 for Letters and bottom, Triple Stee! 
A-93 for Cancelled Checks re-inforcement, pos 
tive Automatic Lock 
and an entirely dust-proof construction, making them dis 
tinctive in Convenience, Durability, and Appearance ye 
they cost no more than the ordinary fibre board files 
Quik-Lok Storage Files are GUARANTEED to assemble and 
fasten perfectly, quickly and easily, and to give satisfac- 
tory service 
Quik-Lek Storage Files have no parts to wear, tear or tangle 
all outside and inside surfaces are smooth—no projections to 
catch on the shelving and nothing to mar the finest furniture 
Thirty-seven stock sizes adapt them to most any record and 
special sizes are made to order 
Quik-Lok Storage Files once tried out in a department prove 
so satisfactory that soon every department adopts them 
You take no risk in placing your order, we guarantee them 
to give satisfactory service—Cali up your favorite Stationer 
and give him your order—or write us direct—-NOW 
Dealers Write today for our Literature and Discounts 





a A es A 


t 


THE KAY-DEE COMPANY 
Mfrs. Steel, Fibre and Paper Transfer and Storage Files 
3644-64 So. 36th St. Lincoln, Nebraska 








SEARLES TYPEWRITER 


STANDS 
and 


STOOLS 







At Prices 
That Attract 
Customers 





The attractiveness is not only in price but also in appear. 

ance and construction. Here are some interesting speci- 
fications: 
Stands—Top 14” x 20”, & plywood, walnut or mahogany 
finish. Drop af 14” x 8”, one or two, mamas top 28” or 
36” tons. Height 26”. Steel frame, welded, black enam- 
eled. eet with rubber tips or castors on 2 or 4 legs 

Stoolse—Seat 1%” x 13”, wood, walnut finish. Steel frame, 
welded, black enameled. Feet, rubber tips or castors. Stool 
fits ye stand and nests into one shipping carton with 
stand. 

Searles stools are made with or without backs for office, 
shop, or counter use. Write for descriptive literature. 


SEARLES ELECTRIC WELDING WORKS 
Manufacturers 
821 Washington Blvd. CHICAGO, ILL., U.S. A- 
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Instantly Moistens—Practical 
—Convenient—Simple. 
A beautiful Nickel-Plated Article. Always ready 


for use—no waiting. Leak proof water con- 
tainer. Positively sanitary, non-sticky. 
The Famous Argus Specialties 
Paper Clips 
Pen and Pencil Clas 


Typewriter Erasers 
Sanitary Moisteners 


Ask your dealer for Prices and Discounts or write 
ARGUS MANUFACTURING CO. 


1134-44 N. Kilbourn Ave. Chicago, Il. 
Dealers: Write for beautiful counter-easel. 





NEW! 


PATENT WALLET 
































Red Expanding Wallets with a simple, durable 
flap-locking device which eliminates cumber- 
some strings. Sells easily. Costs no more. 


We invite inquiry—‘‘Westenco’’ Lock 


Western Envelope Corp. 


Bush Terminal No. 8 


68 33rd St. Brooklyn, N. Y, 











AIR MAIL SCALE 


The ay sy Alr Mall Rates 1¢e Per Half Ounce 
Fractien, All Pointe in the United States States on the Air Route 
Are Now 4 Effect. 





THE TRINER NO. 9 AIR MAIL SCALE 


United States Post Office Department has equipped 
the service with 27,000 Triner 9-ounce Air ail 
Scales. This scale was selected on competitive bids 
as the best type for the purpose. 

It is built entirely of steel, with a brass beam and 
brass poise. Each half ounce graduation is clearly 
cut on the beam with a deep “V” shape notch and 
the poise is equipped with a steel dog that seats 
properly, making it easy and positive to obtain ac- 
curate weight. 

The tubular beam is equipped with a balancing 
block within, so that the scale can always be kept 
in perfect balance. 

A high grade scale all the way through at a mod- 
erate price. 


TRINER SCALE & MFG. CO. 


2714 W. 21st Street Chicago, III. 


We also manufacture Parcel Post and Mail Automatic Scales 
used by the Post Office Service 























wo 
—e, * CALENDESK PAD 


rhe Calendesk Pad makes a desk pad . peel 

value becau t combines calendar, mem blanks 

and desk pad all in one The Elsane ‘ “ale ndesk 

Pad is the only item of ite kind and consequently 
alers have no worry over competition It adds 

© the appearance of any desk and helps to get 

things done The range of styles and prices is 
table May we send more details? 


SAINBERG & CO., Inc. 
77 East 130th Street New York, N. Y. 
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Listing ry pewriter 
adding bookkeeping- Non-listing Listing 
book keeping billing adding adding 
machines machines machines machines 
Countries No N No No 
Paraguay ° 2 2m) 
Pe ‘ O24 14 2.510 
Uruguay 2 mH) 
Venezuela 1,600 : 1 au 
British India 6 » 584 s 4.006 
British Malaya 2 700 
Cevyilor 1 180 
(hina 4) ’ 1,347 
Java and Madura 63 4,467 
Hongkong t ™ 
P ppine Is 1 ” 
Australia 4 15,78 7 1,430 189 29,200 
New Zealan 1 248 
I I Africa 600 
I Ww Africa 2 21 
gypt 2 1,40 16 1,782 
Other P Af i 1 iM 
Tota 77 $214,320 260 $145,151 49 $1,905 1,980 $199,391 
Card 
punching, sorting Other 
Calculating ind tabulating including used 
na nes machines and rebuilt 
Countries N ' Ni 
Austria s $ 1,000 l4 . O44 
Beigiutr 11 1,060 i $ 2.200 l 300 
( hos ' 7 150 14 66s 
I lar 1 2,72 7 a0) 
France 2 $504 1000 8 17 
tit any l 14 41 24,211 1% 2.431 
Ita +t] 6le ; 774 
Ne ‘ i s 1 a 1 f na8l 
N way ‘ 7H 1 7 
I i ar I) x ot) 
rb’ va l 2 
Ru i: 2. Mw) 
Sovi Russia I 7 421 
Spain 1 2 OS 
Swe r 4 1,121 
Swit land m0 87 
United King 6 1,87 2 4,115 
Canada 21 I f 1,557 I 2, 282 
Costa Rica ‘ 15 
( atemala 7 765 
Nicaragua 435 
Salvador 267 
Mex ‘ 2.585 
Trinidad and Tobago oo see 
Cuba 1 100 3,000 1 40 
Dominican Republi oe ose eecceses 2 185 
I) t West I ~ ‘ s4 _ 
Are 1 On 12.89 
Bra 28 14 6.1 
o 530 
Col bia 20 ) 340 
Peru if 1,270 
I guay 4 en 
Venezuela u7 
British India 21 +. 200 2S 1,060 
British Malaya 925 
i na 2 1 ” 1M 1.1 
Java and Ma ' Jf 600 
Japan *_ sen 1 1,44 
Philippine Islands 7 1,170 
rurkey ir Asia 1 75 
Australia 1 1 
New Zealar 1.07 
British Sout \ 2,01 
Alg 2 and ‘1 sia ; 8S 
Tot 45 $80 536 114 $59,998 225 $13,439 


Shipments of Accounting and Calculating Machines to Non-Contiguous 
erritories 


Alnska Number] 6 $4.8 7 
Hav : Number] 45 6.588 
i [Number] 12 950 
Cali Ribbons and Filing Supplies Exports 
United States exp on paper, typewriter ribbons 
t folders ndex « +4 ind other office forms in September 
By the Divisio f Statist United States Department of 
‘ re 
Filing 
ler's, ind 
ds and Carbon Typewriter 
ther office paper ribbons 
orms Pounds Dozen 
Austria 164 $ 124 6 «CS 922 
Belgiun 87 513 183 472 
na — : 105 210 R3 159 
Denmark and Far ! 1,247 785 10 25 
Finland 67 138 
Fra 107 24 396 191 
Germany 6.707 4.437 237 606 
Italy x 19 1,779 1,289 74 
Netherland 1,986 1,524 106 412 
N vay 672 82 198 552 
I nd nd Danzig 125 410 
Ru nia 00 600 
S. Russia in I op SS 129 
spain 22 11 6 17 
=wed . 1.864 7 128 
Switzerland f 671 a8 176 
Turl in Mur 294) 
United Kingdor 12,679 tf 10,743 
Yug via and I f 4 x 160 
( la 2 22 217 40 
I sh Honda 
Cos Rica 9 101 
G temala $ 27 {2 159 
Honduras { 74 ‘ 
N iragu. l ] 1 29 142 
Panama $32 1 } 127 
Sa idor yd 16 237 678 
Mex 42 2 568 602 2 934 
Newfoundland i] 4 ’ 
lama } 109 135 24 66 
I'rinic ; : ] T " 62 67 2 i7 
Cuh $14 471 614 2,704 


BANKS NEED THEM 


THE 


CURMANCO 
STEEL 
NOTE 

and 
DRAFT 
RACK 


For drafts, 
checks, pads of 
all kinds. Used 
by bankers, 


merchants, gar- 
ages, oil sta- 
tions and in 
many other 
lines of busi- 
ness. 


SAVES TIME— SERVES [QUICKLY 


Holds six pads—Easy to Read—Easy to Select—Neat and 
durable construction, art steel, all enclosed body, rests on 
rubber pads, finished baked enamel. Olive green or grained 
mahogany Ornamental as well as serviceable. 


Staple Seller—Order to-day—Less Dealer's Discount 


CURRIER MANUFACTURING COMPANY 


N. W. Terminal - Minneapolis, Minn. 


Distributors 


Schubert Office S; ty Co. 
1405 So. Hill St., Angeles 


A. H. Denny, Inc. 
356 Broadway, New York 











VICTORY 


Victory Stamp Pads Are Quality Pads 
Made of the best material and inked with Pure 
Rubber Stamp Ink. These pads are not surpassed 
by any other, and are made in the following Col- 
ors: Red, Black, Blue, Violet and Green. 


Dimensions 
._Dimensions 
Dimensions 
Dimensions 
. Dimensions 
No. - RE A Coca AE 
Sealing wax in various grades, sizes and colors. 


Write for Price List 


LUTHER INK & STAMP PAD CO. 


East Park, Near Mulberry St. Newark, N. J. 
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Ati tt hh hi he hh he Bhi i he he he =. 
~~. Aue wwe Filing Carbor Typewriter 
4 i i ll i lh tt folders, index paper ribbons 
44 cards and 
4 ; $5 other 
flee 
$3 WE OFFER THE FINEST = &§ Ce ewnr. forms. Pound Dosen 
4 ominicar it il ilo ; ; 
3; LINE OF $€ «Netherlands West Jndi 24 0 : 
4 $5 Haitian Republik . 118 
4‘ , > Argenti: »29 11 ON TOS 9524 
44 , > Bolivia 241 30 1 
33 CARBON PAPERS $$ [:: ‘is net idee | BOP 
‘ ; > > Chi 14 1, l he hy Nine 
4 ‘ Coloml x2 oA ‘73 645 740 
44 : > Keuad 1" 1 147 ie 
44 > > Paragu 18 ; 
4% >> Peru 1 ‘ 764 ‘ 14 
4 +> U'rugua i 1 l 7 
44 >> Venezuela 296 i 46 * 
44 >> British Indi 14 1,224 929 19 Ke 
4 1 + Britis) Matay: 2 104 ] 
4 ai Ceylon } an 
> na (China l oso “4 258 Sof 
: - az lava and Viadura 131 "4 40) 100 
P 7 ‘ Hongkong 187 27 10 ; 
>. ‘ ‘ Japon including ¢ cer 1.260 1‘ 4S 6.961 su t4 
> -¢ Philippine Islands 14 ».793 1,856 ‘1 242 
, 4 4 ( Australi > 10.668 »9,4 78° 2 389 
4 4 New Zealand 160 L132 °*14 ‘ 1 
a a Belgian Cong ( l 
3) ad British East Afrik , AS 
24 .§ ol 4 
24 .§ British Soutl \frica 27% 1.22 my 4 ist 
$ | RIBBONS PB Ganar ae ‘i 
Canary Islan 
4 > > 
4 >> 
2 4 .§ ret 114 S49 $62,150 14.8 S4¢ 
2; EXCLUSIVE F § 
4% OR ai 
4% >> 
+ THE DEALER  f : 
<q‘ >? 
ATIONER 
$ | .¢s LIFETIME 
a o } 
3: $: -- x » 
33 Allen & C f 
} en ompany ff} 
7 
‘ 
11-13-15 Vandewater Street ¢ 
> New York ¢ 
na 
>> 
i i i i a 
Dee eee eee ee A 
{ 
i] 
“SATELLITE” 
PLAYS A SHEAFFER BAND OF TWENTY-FIVE.—The W. A. Sheaffer 
Pen Company has organized the Lifetime band among its 
employees Although it has been in existence but a short time 
STELLAR it has already attained high standing in the middle west Ber 
| Williamson is director By spring the band will be increased 
| to sixty musicians, and a tour through the southern states t« 
ROLE Florida is in prospect 
| 
In the field of : 
typewriter stands Commercial Testing and College Research 
| oi neue _—. The Bureau of Standards, United States Department Con 
] steady solid-piece meres has issued a ‘‘Directory_of Commercial Testing and 
; a top, the accurate College Research Laboratories No. 90 in its series of sean 
| adjusting mech laneous publications Copies may be obtained from the Supet 
anism, the large intendent of Documents, Washington, D. ‘ for Hiteen cents 
quiet rollers, al cash or money order 
combine to make In accordance with the law the national Bureau of Standards 
: a@ stand that sells makes tests and carries out investigations for other Gover 
on sight and re ment departments Because of the large amount of this offi 
| mains sold when cial work, it is impracticable for the bureau to make tests for 
in use All “Sat- private individuals if other laboratories can do the work 7 
: — users are inform interested persons of the location of other laboratories 
| peereugaly eatic the bureau has compiled a list of the 207 commercial testing 
| “Matellite’” stands laboratories throughout Ros Rs my ss with -¥ cations 
give the perfect of the types of comma ities which t ly are prepared to tes 
, service desired Special care has been exercised to make this list complete 
ia Model 2X. illus To accompany the list of commercial testing laboratories 
if trated above, is a there has been compiled a list of 143 colleges which are used 
ii simple etand not only for the purposes of instruction, but also to a consid 
if made entirely of erable extent for research work 
metal except the The existence of a thoroughly classified list of testing labor 
if top, which is a atories will have a number of beneficial effects in promoting 
if Say a a the use of specifications, not the least important of which will 
t no ery Model 2X be the inducement offered to the large number of purchasers 
square. The tops who have hitherto hesitated to buy on specifications, because : 
: @re also finished of their inability to determine whether or not commodities de \ 
} in Mahogany or livered correspond to the specification requirements 
ii Walnut and if For the purpose of minimizing the disadvantages incident 
if desired, can be had In all metal which te adjustable to the use of specifications, the bureau has inaugurated a 
] The metal top is supplied im a baked ebony ename! so-called certification plan” in accordance with which there 
; Write for complete information are compiled lists of manufacturers who have expressed their { 
| d: desire = supply material complying with certain a 
: A nationally recognized specifications and willing to certify to 
tabl a bl Co the purchaser, upon request, that the material thus supplied 
us e a eS mpany is guaranteed to meet the requirements and tests of the speci 
| . . ° fications This plan has already been applied to forty-eight 
Grand Rapids, Michigan United States evernene nt master spesitentinns Copies of any 
of the forty-eight lists of manufacturers, to which additions 
: are being made from time to time, can be obtained upon re 
quest 
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No. 230 


Office Chairs 


Made to stand long service 
at minimum price 


Empire Chair Company 
Johnson City, Tenn. 


Permanent Exhibit — American Furniture }Mart 
lith Floor - Chicago, Il. 


REGAL REBUILT 
ROYALS 


Trade-marked vat ’ 4 


Approved by the I 


ROUGH TYPEWRITERS 


All Models 
All Types 


All Makes 
All Series 


Lowest Prices 


REGAL TYPEWRITER COMPANY, Inc. 


524 Broadway, 12-14 So. Jefferson St., 
New York, N. Y. Chicago, Illinois 


REGALTYPE, N. Y 


Cable Address: 

















STEEL DIE ENGRAVED 


Business 
Motto Cards 


can be used to good advantage in your 
correspondence especially where quota- 
tions are being made. They are steel die 
engraved on a paneled card, size 3}x4} 
inches, and are enclosed in folded wed- 
ding tissue. We give below the wording 
of a few of the cards. 


Beware of the higher cost of the 
lower price. 

Cost is measured by the results 
obtained and in no other way. 
It’s what you get, not what you 
pay. 

Anybody can cut prices but it 
takes Brains to make a better 
article. 


We have samples and price list ; send for them 


The American Embossing Co. 


Steel Die and Copper Plate Engraving 
and Printing in All its branches 


192-96 Seneca Street Buffalo, New York 


























e 


he 
2 * Boyle Smoker 


Safe --Clean--Durable 
Ashless--Odorless 


Discarded smokes, matches, 
ashes, etc. are dropped thru 
the hollow tube to the airtight 
base, out of sight and smell. 
Fire instantly extinguished. 
The base is easily detached 
for convenient disposal of 
contents 


Five Lacquer Colors 


Chinese Red Jade Green 
Walnut Brown Japanese Blue 
Mahogany Maroon 


MODERATELY PRICED 
STRONGLY CONSTRUCTED 
ATTRACTIVELY FINISHED 


Send for illustrated 
color folder quoting 
prices 








Our product infringes 
no patents 


Patent Applied For 


THE BOYLE SMOKER COMPANY 
INDIANAPOLIS, INDIANA 


Chicago Sales and Warerooms 
E. E. Blankmeyer, 133-135 W. Lake St. 
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~ BONDS, STOCK CERTIFICATES AND SECURITIES 


overprinted on these steel engraved blanks have a quality look and feel equal 
to that of United States Bank Notes because they are produced in exactly the 


same manner. Consequently they are the preferential choice of dealers and 

investors and prove an unusually profitable source of income to the printer. 
SAMPLES SENT ON REQUEST 

KIHN BROTHERS BANK NOTE ENGRAVERS, 205-209 WEST 19TH 8T., NEW YORK CITY 


BX): wA ALL PAPE ERS RS OF VALUE | 











| Office Chairs in oak, imitation walnut and imitation mahogany. 
| 


A PROVEN ARTICLE 


Thousands in Use. 
Supreme in Efficiency. 
Dealers Everywhere are 
Amazed at This Quick 
Selling Profitable Article. 


WHITE RIVER CHAIR COMPANY 


Brattleboro, Vt. 











Order Sample 






on 
Money Back — 
Rs , el No. 25 
Guarantee. Desk-Position 
RETAIL $3.00 2 5-16" paper 
WRITE FOR MARK-MOR-AN-DUM 
PRICES. 326 Highland Drive Seattle, Wash. 








DUR-O-LITE 
P paren 


ane # 5 .. DUR-O-LITE P 

- now all as well as on ght.’ Soule ct bal 
Ker Pe ance, light we ieht. hands« desigr 
sot and simple me ch anism ma k « 
G DUR-O-LITE seller. A ci 


plete line—50 cents to $3.50 list 
Write for full details 


DUR-O-LITE PENCIL COMPANY 





Write for Catalogue 

























= TEELGRIE 


q Te MASTER cu MD 


ty 
' A506 US Pat OFF 


4541 Ravenswood Ave. Chicago, Illinois 
CHAMPION 
Window or Display Hook Sta- ast 
aper Clip 


Sta-Fast Paper Clips are made in styles A, 
B. C and D and in sizes No. 0, 1, 2, 3 and 4. 
Respective Widths: $” - 1” - 19" - 2” -3° 











“SECURITY” VAL-CLIP 
Pen and Pencil Clips 


— th == 








L. D. VAN VALKENBURG CO, HOLYOKE, MASS. 








+ es nanos ace arm we 


ose eee AP 








A AO 
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SIMONSON metal iP GUIDES 


For Vertical Letter Files, Ledger Posting Trays, Card Systems and 
Check Files, Are Indestructible 





NONE GENUINE UNLESS STAMPED U. S. 
PATENT NO. 794,749 ON METAL TIP. 


Send for Pree Sampie and 
Roger A. Simonson & Co. “Manuracrurers 122 S. Michigan Ave., Chicago 














STOP revertasrinc NOISE Th e Pr esto 
Moistener 


is always ready 





Made for L. C. Smith, Remington, Royal and Underwood 
typewriters. 

When ordering state make of machine. 

Saves repair calls, does away with desk drumming, makes 
ey more quiet and snappy. 

he typewriter is quickly and automatically attached and as 

quickly removed, without tools, from the desk. 

Sold at all offices of The L. C. Smith & Corona Typewriters, 
Inc. Ask for trial. 

Dealers write for liberal proposition. 


Smith Noise & Shock Eliminator 


303 Kellogg Street Syracuse, N. Y. 






The roller spreads 





the moisture where 
you want it 











Exact amount of 


The ABCO moisture quickly reg 


ulated, insuring 





clean and neat work 
Remains sanitar 
all parts non-co 
ality we 
t 2 a y pla a Ste« 
Detachable, Solid Poste 
Lea lding the Index 
Tabs are "nen VABLE and car 
e RENEWED INDEFINITELY As Handy 
I ABCO SECRETARY s 4 as Your 
prod t DURABILITY COM . | 
PACTNESS and DIGNITY Fountain $6.00 per doz. list. Liberal 
I she are nest . , Pen discount to the trade. 
s who are particula abou 
t lity of their merchandise 
greatly appreciate the Abe Manufactured and for sale by 
Write for harther particulars BACHRACH SPECIALTY CO. 
Ts eee OO. 2275 Third Ave. New York, N. Y. 
644 East 9th St. New York 























We Manufacture a Complete 
Line of Office Chairs 


Suitable for Directors, Executives and 
General Corporation use. We are prepared 
to specially design and construct chairs 
for Banks and Public Buildings. 


The Marble & Shattuck Chair Co. 
CLEVELAND, OHIO 


‘Designed for Comfort and Built to Last” 
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Travelers’ Weekly 
Travelers’ Monthly 
Personal Expenses 
Radio Record 


Send for Samples 


Beach Publishing Co 
750 Book Building 
DETROIT ~- MICH, 



























































Last a life time 
Interlocking and nesting 


A real storage system—enameled in 
colors, red, blue, green, orange, gray 


and black. 
Best for Vault—Best for Counter 


FOR STORING WRAPPED COINS 


The C.L.Downey Co 


41-943 Clark St OT alellalal-\ imam On 


APPLIANCES 





The ony 
brush that 
thoroughty 
cleans all parts 
of TYPEWRIT 
ERS, OFFICE AP 
PLIANCES AND DE 
VICES, Typecieaning enc 
made of stiff China Bristies 
General cleaning end made of 
soft substantial Camel Hair 
An attractive colored displa; 
eard with each order. Big profit t« 
Gealers. Write for interesting prices 


ARTHUR W. HAHN Dept. A 


82 Years of Brush Manufacturing E 
___ 1956-801 Lafayette Street, New ¥: 















TRINER 


ALL- MAIL 
COMPUTING SCALES 


4 and 8 Pounds 
Capacities 








are giving the same efficient 
service as the well known 
Triner Parcel Post Scales 
used daily in 52,000 U. S. Post 
Offices. 


Write us your requirements. 


TRINER SALES CO. 


53 W. Jackson Blvd., Chicago, Illinois 


Capacities: 25-50-70 Ibs. 











Get the Edge 


on the 
Business Card 
Business 


Why sell ordinary bu 
ness cardsin competition 
with every print shop in 
town when you car 
easily get the edge ont 














Stubsof cardsaheld firm 





| trade with Wiggins Pat by t bind 
> ver bi 

| ent Scored Cards and eo 

W earwell Lev er Binder Cases? putting up cards ‘no waste from «poilage 
will make y rst the head ters for 

The high quality of work possible with these usiness cards in your pana will 
rards, the neat appearance they present also brir « orders f the ds of 
in the Wearwell cases -- always fresh and printing Write for prices and details of 
clean and the ecomomy of this method of sample orders today! 




















THE JOHN B. WIGGINS CO. 


WIGGINS 


1157 Fullerton Ave. 





bottom CARDS i} 
Book Form 705 Peoples Gas Bidg., Chicago, II. 


—_—_§ 


Put CANODE 
Duplicator Supplies 
on Display 


Live sales managers are de 
veloping more business now 
with circulars, price-lists and 
all sorts of duplicating ma 
chine products. Invite them to 
obtain their supplies from you 

t us show you how to make 9 
an nteresting dispiay of 
CANODE Inks, ribbons, sten- 
ils, etc Write us. | 


Canode Ink Co. 


3005 Carroll Ave. Chicago, I. 




















One of The Two Best Lines Made 


WINDOW DISPLAY FIXTURES 
ASK for CATALOG 


{Limetty 
bier EPeed 


ALK 























Write on Your Letterhead 


The Oscar Onken Co., Cincinnati, 0. 


No. 624 - 4th Street 

















STATIONERS SELL BRISTOW 
FOR EVERY DESK 


The model four is a 
convenience for every 
clerk; it clears the desk 
of baskets and trays 
and provides orderly 
and handy arrangement 
Because it is adaptable 
for the needs of every 


clerk and correspond- 
ent, it can be sold in 
quantities with real 


profit When you con- 
sider its usefulness, the 
price is very low. Write 
for circular and prices. 


STANLEY R. BRISTOW 


22-24 Central Ave. West Orange, N. J. 











2 EL eee 








Dex ember . 1927 O F 


FICE 





NEVER 
WARP 

DESK 
PAD 


There is nothing quite so good as Hoffman Never war 
blotter desk pads—firm yet yielding and restfu o he 
eye Tr eather corners give a pleasing finish and 
id the t tter securely it permit easy replacement 
Be sure your st * iH ffman pads s mplete f 
rage calls sixty styles take are f ai’most an 


L. HOFFMAN 


145 Lafayette Street New York, N. Y. 








APPL 











WEIGEL 
Gold Pen Points 


are leaders in the trade, known for their perfection and 
first quality. Your trade gets 100% satisfaction if you 
use Weigel pens You can unhesitatingly guarantee any 
We back up our product. 
Highest Grade Pen Points 
for the repair trade. Im- 
printing done on quan- 
tity lote—all standard 
weight and size — Mani- 
fold, Accountants and 
Special Points. 

Send today for samples and prices. You'll be glad you did. 


E. O. WEIGEL & SON 
587 South Tenth Street Newark, N. J. 


pen point made by us. 
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It Pay 5 to 
of 


APSCO 
¢ et 


The CHICAG< 
The JUNIOR 
The DANDY 


Automati 


ravileehiitiiete 


Y aii il 











FOR LOOSE LEAF BOOKS 
PAMPHLETS, BLUE PRINTS, ETC. 
EXCELLENT ARTICLE TO HAVE IN OFFICES 
FOR BINDING DAILY REPORTS 


Loose Leaf Metals furnished to manufacturers of books. For our 
quotation, send us samples of metals desired and quantity wanted. 


The E. W. Carpenter Mfg. Co., Bridgeport, Conn. 

















Precision 
statens 


for Typewriter, Multigraph, Adding Machines 


Recovered with best Goodrich Black Rubber 
Guaranteed accurate and true to center 
Delivered free in U.S, 30 Years’ experience. 


Special bargains in complete platens 


Bushnell Mfg. Co. 


3314 S. Spring St. Los Angeles, Cal. 





Several Thousand Leading Bankers Use and Recommend 


Easy Snap Collapsible Storage Files 






41 stock sizes 


A size for 
every 
document 


Lowest Prices 





with patented snap fastener 


board, 
of extra parts. Is 


eliminating use 


Made of corrugated fibre 
arrangement for closing, 
absolutely dust proof 

We solicit your inquiries 


Strayer Coin Bag Company, New Brighton, Pa. 


Manufacturers of Banking Supplies 











==>, Kobler Copyholder 


with Liner 


Patented! 






Keep it right in sight! 
Drop it down in your 


desk. 


One model for all pur- 
poses. Retail $7.50f. o. 
b. New York. Attrac- 


tive discount for dealers. 
Write for literature 


Aa —< K obler Co., Inc. 


— Lynbrook 
iw New York 















Original 
Strong Glass Heads | 
Sharp Steel Points | 
Noy t Moore Push-Pins | 
No} 2 Nationally Advertised 
for 26 Years. Used in 
Homes Everywhere to 
Hang Up Things. 
\ Moore Push-less Hangers 
For Heavy Pictures, Mir- 
\ rors, etc. The dependable 
kind your customer's will 
expect 


No. 24 No.25 No. 27 Handy 10c Pkts. 
~ Send for Price List and 
Moore Push-Pin Co Polder illustrating 


attractive Counter 
Wayne Junction), Philadelphia, Pa.) Displays. 
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Gardner’s Pull Tab Leather Lines 


Card Cases, Bill Folds, 
Playing Card and Cig- 
arette Cases. Keep 
contents absolutely 
clean. Easy to get at. 








GARDNER'S HOT 
GOLD LETTERING 
MACHINES 





Write for Samples and 
Prices 


P. A. GARDNER 
LEATHER WORKS 


709 Pine St. St. Louis, 208? 





Pu TAS CARD LAS 








MARS PENCILS 


Globe Trotter 
Half Moon 
Gladiator 


Moon Luna 
Memphis 


Multator 


Times 

Tribune 
Moonlight 

INC. 


YORK 


> Pe es ge oe 
53-55 WORTH 5S! NE YV 


STAEDTLER PENCILS SINCE 1662 
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MARKIT TICKET PRINTER 


Every Store and Stockroom should have it 









MARAT T 5 

2 ttn iene tall For printing 
‘ price tickets, 
numbering 
bius, boxes, 
shelves, etc. 


a 


aereseacso 
ns 


v= l= l= )>)=i=)o isi 


HOLDERS MAY BE FASTENED TO ANY ARTICLE OR 
SURFACE wood, glass, tin, paper, etc... by means of @ 
lasting adhesive material furnished. Made in two sizes. 
Write for prices and discounts to 


HANS H. HELLESOE, 2444 Ainslie St., Chicago 


IMPROVED READEASY 


“Unexcelled for service in busy business offices” 
Made in four standard sizes: 


Desk stand ........... $3.00 
With line guide....... 4.50 

apinanseenes 3.50 
With line guide....... 5.00 


Liberal trade discount. All READEASY 
Copyholders shipped ready for imme- 
diate use. No adjustments necessary. 
Not a screw on them. Standards col- 
lapsible. Fixtures of brass and alumi- 
num and are not affected by weather 
conditions. 

New dealers advised to make first order 
on approval. 


Address READEASY 


Grand Ave., West. Highland Park 
DETROIT U. & A. 








The 
Work-a-Day 
Desk 
Calendar 


This ia the only loose leaf calendar that lies flat on the 
desk or can be tilted 





Two sizes 5x8 $1.50 
4x7 1.35 
1 dozen less 10% 5 dozen less 15%--12 dozen less 25% 


If your stationer can not supply you send order to us and 
we will pay postage 
Place your order early so that you may be jotting down 
your 1928 memos 
MANUFACTURED BY 350 Hud s 
3 udson Street 
KEITH CLARK, Inc. “New'Yort x": 


TYLER All-Steel—Easy Rolling 
DISPLAY RACKS 


Bd W Hold 
counter 
Everything Visible 





times as much as 


bad od Adjustable Shelves 
100% Metal Construction 
L Extra strong tubular ped- 
a = — -—_—., estals 
¥ - Patented exclusive feature 
assures perfect shelf 
rigidity 
in ed be —. Large pivoting casters 
Lowest in price due to large 


production 
Liberal discounts to station 


: b 
ia rr 
g ers who take agency 


TYLER SALES FIXTURE COMPANY 
MUSKEGON HEIGHTS—MICH., U. S. A. 











REXO 


The Trimming Board With a Reputation 
his series of Trimming Boards represents the very acme of perfection in trim- 
ming board manufacture. Not one point has been overiookec This is astrong 
statement but it is justified by fact. The prices are right. The quality cannot 
be excelled REXO TRIMMING BOARDS 
Retall price each. Retail price each 
Rexo No. 3 10: in. Board $3.75 Rexo No. 5 15) in. Board $12.00 
Rexo No. 4 12) in. Board 5.00 Rexo No. 924 in. Board 24.00 
REXO JUNIOR TRIMMING BOARDS 
Rexo Junior No. 1, 64 im. Board. .$2.00 Rexo Junior No. 3, 10) 1. Board $3.00 
Rexo Junior No. 2, 8} in. Board 2.50 
ALL METAL TRIMMING BOARDS 
Rexo No. 10, 10 in. Board $ 9.00 Rexo No. 25, 15} in. Board 
Rexo No. 12, 12 in. Board 13.00 . 
Above dosen prices also apply on assorted sites 
Liberal Discounts to Dealers. Write for Catalog Neo. 0160, 
Mfc. By 
BURKE & JAMES, Inc., 223 W. Madison St., Chicago, Illinois 
Established 1897 


$15.00 


A. W. FABER Thin COLORED LEADS 


Red, Blue, Green, Purple, Yellow, Brown and White 
THE TRIUMPH OF EXPERT LEAD MAKERS 


No other lead in the 
world is like it. 


i) 


Into this brand is concen- 
trated the skill and ex- 
perience of the oldest 
lead mills in existence. 
ORIGINAL — DURABLE UNIFORM 


Remember: Sufficiently firm to withstand writing pressure 


A. W. FABER, Inc., Newark, N. J. 


“Pencil Factories Established in 1761"" 


) ete -) 
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Quick Sellers—Big Money Makers 


“Instant” Des 
od Handy Files 
Their pocket pages keep 
papers in order but instantly 
accessible, indexed A to Z, 1 to 


31, or specially classified by 
celluloid cov ered, removable in- 
dex tabs. 





Idea Books 
with pasteless pocket pages for 
news clippings, striking advta., 
etc. The storehouse for val- 


uable ideas, instantly accessible 


Albums for Every Purpose 
Autograph, Camera, Portrait, 

Postcard, Disc Record, Greeting 

Card, Memory, School Day Mem- 

ories 

Scrap Books 

Double Dummy Bridge ——- 

Write for prices and special discounts 


W.C. Horn, Bro. & Co. ¥s:; 200 Sth Ave., New York 




















AZORA 


Azora air cushions and twirlers, two 
highly practical accessories, are 
making typewriting easier for thou- 
sands of users. Sales, both new and 






replacement, are large. Write for 
prices and discounts. 
AZORA RUBBER CO. 
54th and 20th Streets, 
CICERO, ILLINOIS 
Above Below 
THE AZORA THE AZORA 
TWIRLER AIR CUSHION 
RING (Cross-Section View) 


PAT. DECEMBER 21, 1916 
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Brings Repeat Business 
Assures neat, clean typing 
and carbon copies. Just apply 
with dauber and the type is 
cleaned instantly- Does not 
evaporate. 


We furnish free advertising 
aids to our dealers. 


Individual bottles to retail at 50c and 75c. Also 
pints, quarts and gallons. Liberal discounts to 
dealers. Write us today. 


THE CLAROTYPE COMPANY, Inc. 
16-P Hudson St. New York 








LEON ISAACS & CO. TURNER & HARRISON 
GLUCINUM PENS SILVER-ALLOY PENS 


The Slickest Pens Ever Made 


SPECIAL IMPRINT 
PENS 
FOR THE TRADE 


LET US QUOTE OUR PRICES 
Established 1876 


The Turner & Harrison Pen Mfg. Co., Inc. 


FALCON PEN WORKS 
\Niustrated catalog on application. PHILADELPHIA, PA. 














is a liquid that forms a transparent, colorless, 
flexible, non-porous and tough coating which 
holds the lustre of all polished surfaces, inside 
and out. Investigate. 


NOTARNISH PRODUCTS CORPORATION 


6 Varick St. New York, N. Y. 








{THOMPSON TIME STAMPS 


Record the hour and 
minute A.M. &P.M., 
firm name and char 
acter of the transac- 
tion—such as Re- 
ceived, Sent Out, 

Started, Finished,etc. Petuts on Tub 26 Pest 


TELLS WHEN THINGS HAPPEN 
Special Seth Thomas Movement with Jeweled 
Balance. No soft metal used in construction. 

Used by prominent firms all over the world. MODELS hasthe 
Repeat orders willfollow the first sale. Write for folder 5 piece bed plate. 


THE THOMPSON TIME STAMP CO., Inc: 
240-2 West 23rd Street New York, N. ae 


















LISToO 


Dependable 50c Pencils 


Bright colors — Unbreakable 
non-metal material — Sturdy 
proven construction. 


There is an ever-growing demand 
for these popular pencils. Order 
from your jobber or write 


LISTO PENCIL CORPORATION, Alameda, Calif. 


























The Featherweight Eyeshade 


is constructed to protect the j 





wearer's eyes from glaring arti- 
ficial or natural lights or bril- 
liant reflections. Durable, hy- 


gienic, adjustable, light weight. 





Where it touches the forehead, 


the celluloid is curled, presenting 








a smooth surface. 


The FEATHERWEIGHT EYESHADE CO. 
Merchantville, N. J. 
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WESTON 


LEADERS IN LEDGER PAPERS 


CONSIDER THE SIGNIFICANCE OF OUR 
MORE THAN SIXTY-FOUR YEARS 
OF LEDGER PAPER MANU. 
FACTURING SUPREMACY 


Byron Weston (sompany 


Mills at Dalton, Massachusetts, US A. 














DRAWING SUPPLIES AS CHRISTMAS GIFTS 


This Class of Merchandise Always 
Pays Big Profits at Holiday Time. 


In accordance with requests from a number of our 
dealers, we are making up complete sets of Higgins’ 
Colored Drawing Inks——1 dozen to the set-—at no 
extra charge over the regular trade prices! 


Send your order in now, in time to display the 
merchandise. Imprinted color cards also, for 
the asking. 


CHAS. M. HiIGGINs & Co. 


Manufacturers of Higgins’ Inks 
and Adhesives for half a century 


271 Ninth Street 
Brooklyn, N. Y. 




















BOEHNER IMPROVED 
CARD HOLDER 


The Boehner Im- 
proved Card Holder re- 
ulres no expensive per- 
orated or bound cards. 
It keeps your cards 
clean; it holds one card 
securely as well as « 
full case of cards. 


When a card is with- 
Grawn the others are 
mot only held in place 
but are kept on the 
bottom of the holder 

Furnished in twenty-eight different sizes; bound in imported 
Morocco; metal parte highly nickel plated. 

In writing, please mention “Office Appliances.” 


Improved Boehner Binder Co. 


142-144 Fox Street Aurora, Illinois 
We manufacture Leather Novelties only and are not Engravera 
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PAICVISIBLE 


lulold B nvelos ve chemical! y, we seams 

Re ora Pr ora . bl faces oos a name } " 
Inde pxers Ney ‘credit —~ other ete. rt Hy und en 
velopes Celluloid Card cone fo Sener a1! es 

Ther nice ¥ t for Stationers with the 

Markilo All-Visible line Write for samples 

and : tion 
Samples, et on request 


Chicago, U. 8. A 


MARKILO CO., 936-C West 63rd Street 
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™ ROBERTS “49” 


The world’s largest selling, 
popular priced numbering 


machine - - - $7.50 


Send for our special Sales Plan for 
Dealers on the Roberts “‘Big Six.’’ 


ROBERTS NUMBERING MACHINE COMPANY 
{ 694- -710 Jamaica Ave. Brooklyn, N. Y. 


Ol al lt a a te 











D8 8 BO 08898899 8 SN SM VVSSVSISSS 


Sit On Meis the Esco chal 
lenge to every office work 
eT a challet rings 
smiles to the user 


1 
Esco makes a rest 


ige that 
because 
chair ot 
anny work char. Esco Is 
the original felt 


, , > 
chair cusnion Be Sate ant 


Economy Seat Co. 
1824 So. Albert St. 
Chicago, Ill. 
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PAPER CLIPS 









Less Resistance 
in Selling Tip-Tops 
Means 


Quicker Turnover / 











Hundreds, thousands, millions, 
always the same dependable 
quality—that’s why they sat- 
isfy. Mase. of ure brass — 
superfinis Priced for quick 
= ny _* liberal profits. 


Tip Top Mfg. Co., Inc. 
SYRACUSE NEW YORK 
Canadian Agents: BROWN BROS., Lid., wm | 
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No. 603 DESK SET 
In Jade, Amber, Onyx, Red, and Blue 


THE MILLER BROS. PEN CO. 


105 Broadway, New York City Meriden, Conn. 




















y) 


ecember, 1927 OFFICE 


The jar experienced while riding in an automobile running 
on hard rubber tires was finally overcome by the air-cushion 
tire now in use 


Similarly, the shock to the tender nerves running down the 
arms to the finger tips is overcome by our all-rubber air-cushion 


MASI¢ 


\ \ Jan. 4, 1921 


| Touch 


Magic Touch key caps clean up like new by using damp 
eloth and little soap. When in search of something better, look 
up Magic Touch. Guaranteed for one year. 


The Park Company, 19 Park Pace, New York City 














Gothic 
Style 


Of highest grade steel, 
finished in olive green 
enamel or black Japan 
Reasonably priced 





Shipped in wooden 
boxes, cach piece care 
fully wrapped to pro 
tect finish Dealers, 
jobbers write The 


Hart & Cooley Mfe. Co.. New Britain, Conn., for quotations 


-BOOK 














RED FIBRE FIL t el 


Write for Price List 


Josephson Manufacturing Corp. 
622 Broadway New York 











DEALERS WANTED 


for a patented typewrit- 
er cushion key, with 
advantages and merits 
no other key possesses 
You'll get MORE key 
business by selling 


The Master Key 


(No rubber to wear out) 
Write for Samples 
and Prices. 


Speed Key Mfg. Co., Ine. 
28 Columbus Place 
Brooklyn N. ¥. 
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PENS 
Standard since 1858 


ESTERBROOK PEN CO., CAMDEN, N. J. 
















pISPE PENSADOR 


For crTrTre 
A dispenser and humidor pon pe ie the business 
man’s desk. For the home, too. 
In Six Attractive 
Colors 


Retails for $2.50 


THE NORLIPP 
LOMPANY 


568 W. Congress Street 
Chicege 





























He got it— 


A customer writes: ‘“ We'll 
need another Special Index 
job, same as last. Your Quality 
and Price are right—can you 
guarantee the same splendid 


service ?”’ 


Is your Index problem a corm- 
plex one? rite for FREE 
Index Specialty Catalog. 


G. J. AIGNER @ COMPANY 


Manufacturers 


521-523 West Monroe Street, Chicane 
(386)) 


JOHN O. SMITH 
1 -) 4-318) 4, Be 





Examine This Desk Plate FREE 


In order to prove to yourself the quality and beauty of Clark desk name 
plates we want you to @ll out the coupon below and receive one for 10 
days’ free examination If you are not more than pleased with it, 


return the plate for full credit 

These name plates can be supplied in a number of different finishes to 
harmonize with the office furniture. The white celluloid letters on the black 
background can be easily read and quickly changed 


Mall the coupon teday. 


R. W. CLARK MFG, CO. 
sil BE. Ravenswood Avente Chicago, Illinois 
ee a nn 51 0 28 0 OPC OO LT I 
Gentlemen 
Please send lesk plate for inspection We will keep it 


and remit return plate n 10 days 








, 
—_—_—> —_  —— 
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STORMTEX 


TYPEWRITER RIBBON 


WRITES LIKE PRINT 





Made from specially constructed fabric. Inked by the | 
STORMS PROCESS which insures a perfect edge and 
no crushing of the fabric. Designed primarily for sharp 
clear impressions, STORMTEX will outwear any ribbon 
of the sharp writing variety. 


Write us today for samples and further information on STORMTEX, 
THE SHARPEST WRITING RIBBON IN THE WORLD. 


H. M. STORMS COMPANY 


R 
561 Grand Avenue BROOKLYN, N. Y. ®Corps scent 


TRACE MARK 


INKED RIBBONS CARBON PAPERS 
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66 7? To us “M.B.” stands for “MON BUREAU” 
To you “M. B.” stands for “MORE BUSINESS” 


« 





e This business magazine is the most valuable me- 
dium for you if you want to sell your goods in 
France. And why should you not? Don’t you 


know that American goods and especially Office 
furniture and modern office appliances are very pop- 
ular and much needed there? 








MON 
BUREAU 


LE MAGAZINE DE L 
COMMERCIALE E mDUS TRIE 


M. B. claims to be the most valuable advertising me- 
dium in France as far as business circles are concerned. 
This is a very logical and simple proposition; M. B. has 
been the first publication to advocate modern business 
methods in France. So it’s no wonder if it is read practi- 
cally by every progressive firm in the country. Not only is 
it read, but it is carefully kept for reference and this ac- 
counts for the wonderful selling power of its publicity. 


weer seo 


MON BUREAU is particularly fitted to render you signal 
services if you wish to extend your trade on the Continent 
of Europe, in France, Belgium, Switzerland, Spain, Italy 
and Rumania. 








Ask for free copy. It is very likely to mean a most profit- 
able turn in your affairs. 


ING MANacER MON BUREAU, 186,F aubourg St-Martin, Paris Xéme Arrt. (France) 
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ZEROES ROSIE BIO CHOROID HOBO BORIS ROS HOR 
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Nineteen Hundred Twenty-Eight. To dealers 

1928 with vision—act now. B and G desks were 
profitable this year and will be next—if you 
let them. May we hear from you now? 


BENTLEY & GERWIG FURNITURE CO. 


PARKERSBURG WEST VIRGINIA 














WATSON vor traNsrer Time 


EVERY office equipment dealer has fine 
opportunity for extra business during transfer 
time, but his opportunity is far greater if he 
has points of superiority in his merchandise. 


WATSON steel transfer cases are easy to 
use and their contents are readily accessible. 
They give adequate protection against dust, 
weather conditions and fire. Attractively 
finished in olive green, the appearance is 
handsome and will harmonize with any part 
of the office. Best quality furniture steel of 
heavy gauge is used and all joints are elec 
trically welded. Front rollers, drawer pulls 
and label holders are standard equipment; 
compressors are furnished at slight extra cost. 
Heavy channel bar roundabout at front and 
rear insures a rigid, substantial case and each 
drawer is enclosed on all sides. 


We recommend these cases for your sale. 
With your order, a supply of two-color adver 
tising folders ready for imprint, is included 
to enclose with your mail. Ask for details 
and prices. 


Watson Mfg. Co. 


Jamestown New York 
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“The Best in a Clinch” MAKES ITS OWN STAPLES Automatically, 5000 Without a Stop 


PAPER FASTENERS 


The EVEREADY (automatic) is 
the modern and the better way ol 
stapling. The distinctive and de 
sirable features—low cost of the 
staples—saving of time and trou- 
ble, appeal to every up-to-date 
user You will find the 
EVEREADY a profitable addition 


to your line 





MODEL D—Automatic, standard of- ry it! We will send you a sam MODEL K—Regular model “D” tape 
flee size, finished in nickel and with ple line for vour inspecti n and used, cast arm and base, gray cname! 
—— Saas Py Cs tue . — and nickel plate finish; heavy springs, 
— trial. very machine is guaran sether silence peste. Six Saetien ote 
MODEL F—(Giant size) capacity twe teed and M | IST M AKE (,( \OD an tos aaa, Stands Gruly, will 
to forty sheets, weighs nine pounds OR WI WILL! Sefl this ‘kkind not clog. Weight six pounds. 

WE MAKE FOOT POWER to your customers, and weld LIBERAL DEALERS’ 

AND ELECTRIC DRIVEN their friendship! DISCOUNTS 


MACHINES 


EVEREADY MFG. COMPANY OF BOSTON 


F. A. Burnham, Jr., Gen. Sales Manager, 50 Church St., New York City The Result of Long 


Leaflets xperience and Know!l- 


Supplied Factory, 34 Southbridge St., Worcester, Mass. edge of Requirements 











Office Appliances Directory 


Printed in German 


contains about 6,500 addresses 


of German Office Appliances, Typewriter, Calculating Machines 
and Stationery Manufacturers. A most informatory reference 
book to any dealer, importer or manufacturer wishing to be well 
posted in the trade and for those who are longing for good 
supplying resources. 


Price only $3.00-—or about 12 6 shillings post free—(cash with order 


Buro~Bedarf—~—Rundschau 


Neue Kantstr, 13 Berlin-Charlottenburg 5 (Germany) 





To Biro-Bedarf-Rundschau, Charlottenburg 5 (Germany). 


Mail this Please send copies of “German Office Appliances Directory.” 
Enclosed find $ sh. 
Coupon! ~- 
ae 


Full address 
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Talk “Quality” 
the price will speak for itself 


After you have explained the many real 
advantages of Fiberstok hling devices over 
the “common or garden variety,” the cus- 
tomer is agreeably surprised at your answer 
to “What's the price?” 


His satisfaction is no greater than yours, 
though, for even at its moderate retail price 
FiberstoK still carries a mighty nice profit 
for the dealer. Better yet, FiberstoK’s 
downright durability and superior design 
brings them back for more. 


lf you are one of those stationers who is 
building a reputation for quality merchan- 
dise, send today for FiberstoK samples and 
convince yourself that this is the line you 
should be carrying. 


National FiberstoK 


Envelope Company 


429-447 Moyer Street Philadelphia, Pa. 
New York Office—150 Nassau Street 














A New Desk 
with a 
New Market 


| 
ye 





ORPIN DESK CO., 2st 
5 Charlestown, Mass. 
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BETTER - CHEAPER - QUICKER - NOZPUNCHING 


~~ 












F.E.BeeLine 


ed 
Kile Kastene 


A A 


The full length anchor-strip 





= wears or 
tears loose! 





] Quicker! Saves the preparatory 
¢ punching operation. Short tabs of 
outside anchor-strip easily pierce folder 
under thumb-pressure. Accurate align 








ment with base-member always 





Branch Offices 
NE OR 
EW YORK, N. NO PUNCHING! Short tabs of archor-strip pierce folder ‘ 
350 Broadway under thumb pressure permanently—no wearing—no tearing 
NEWAR no loosening. Maximum anchor surface 
. ARK, N. J makes them easy to apply, stronger in 


17 Academy St use, more enduring in service 


HARTFORD, CONN 3 Cheaper in first cost, quicker and 
a/~e 





strip tasten base-member securely 


2 Clinched tabs of full-length anchor 
>. 





( yaar 
49 Pearl St / easier to apply, saves time and 
PROVIDENCE, R, I \ / money in every way. Folders last longer, 
36 Exchange Place im r too, saving replacements. 

















\ “’ 
FALL RIVER, MASS “ee Zi — oe —-"| 4 These exclusive features constitute 
>. 


124 So. Main St the greatest improvement ever made 

t Tr in file-fasteners Moreover, this is the 
SPRINGFIELD Ss . 

#FIELD, MAS: only file-fastener with the base-member 





MANCHESTER, N.H on the inside of the folder (smooth and 
. . NO TEARING LOOSE! Clinched tabs of long anchor- witcid lack ith 

Pt IR | l A ND, M F strip hold base-member securely permanently We also flat on the outside ) I ac ke d Win Cat h 

have asimple mechanical device which does first two opera part ina separate section tor ease in as 


tions at a stroke : 
sembling—100 in a box. Write for tree 


samples. 


Distributors in 
Baltimore, Md 
Washington, D. C 
New Orleans, La 
Birmingham, Ala 
Dallas, Texas 


Los Angeles, Lal 


Standard Size—Standard Gauge 
Lower Prices—Improved Service. 
\ll standard F. E. Bee-line folders 


may now be purchased already 














San Francisco. Cal 
Seattle, Wash 
Denver, Colo 


equipped with the new F. E. Bee- 


line File Fastener in any standard 








; ide . ’ 

: mosition top. bottom, inside or out 
Kansas City, Mo MORE PERMANENT! With or without standard com | 
i pressor bar new papers may be fled ea fastener re side ed 


C hy 7 ore 
Nwcago nains frm and secure a] 


Samples on Request 


Filing Equipment Bureau 


* INCORPORATED) 


) 113-115 PURCHASE STREET 


BOSTON, MASS. 
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EE em alg 
More,Than Fifty Years 
of Safe Protection 


Stubbornly resisting the ravages of 
time as well as the destruction of 
fire, SCHWAB SAFES have given 
adequate protection for all kinds of 
business since 1872. They are built 
so there will be no deterioration 
by rust or evaporation and no loss 
of heat resistance or structural 
strength. 


Dealers who value their standing 
and reputation for quality equip- 
ment have here a line to be sought 
with alacrity and sold with confi- 


dence. 


The Schwab Company offers a defi- 
nite plan for merchandising safes. 
Schwab Safes and the Schwab Plan 
are a good combination for a good 
dealer. Full details, without ob- 


ligation. 


The Schwab Safe Company x 


LAFAYETTE, INDIANA 








—_ 
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Burroughs Adding Machine of Canada, Limited--Sales and Service Offices in all the Principal Cities of the World 


OFFICE AP 





The Burroughs Portable Sub- 
tractor combines direct sub- 
traction .with addition and 
multiplication; has standard 
visible keyboard and one-hand 
control. It is very simple to 
operate and can be easily car- 
ried from counter to office, 
desk to desk, or business to 
home. It is built in the 


PLIANCES December 


jit Burroughs 


Portable 


Burroughs factory to Burroughs 
standards, carrying the 
Burroughs guarantee and 
backed by Burroughs world- 
wide service. 


There are many other styles of 
Burroughs Portables to meet 
the various requirements of 
business. 


BURROUGHS ADDING MACHINE COMPANY 
DETROIT, MICHIGAN 





_—— 



































or Ghristmas 

_ Yive an 
nderwood 
Portable 


Available in 
many attractive 
color combinations 












HE ideal Christmas gift—an Under- 
wood Portable! It solves the prob- 
lem of “what to give for Christmas.” 


Underwood-built means the ultimate in 
typewriter construction. But in addition 
to Underwood experience in typewriter 
manufacturing the popularity of the 
Underwood Portable is further increased 
by the use of COLOR. The Underwood 
Portable is now available in a number of 
very unusual and harmonious color com 
binations. This added selling advantage 


gives the closing “punch” to your sales talk. 





The demand for Underwood Portables 


j ; 
tor Christmas gifts will be unusually large. 


The New Underwood Portable ts equipped 


with all devices necessary for the convemenc« : 
Progressive dealers with a full stock of 


Underwood Portables on hand are bound 
to increase their sales. Be prepared to 
profit from this unusual demand. Write 


of the user, among which ar: 
Two-Cotor Risson Device MAaArGINAL Stops 
One-Prece Line Space Lever Bacx-Space Key 


Overnead Paper Bat Stencit Lever 
Rippon Reversi Marcin RE past now tor our attractive dealer pre yposition. 


W ritino-Line ScALE 
Portable Division 


UNDERWOOD TYPEWRITER CO., Inc. 


30 Vesey Street , ’ ‘ New York City 


UNDERWOOD PORTABLE 


with A Bank STANDARD KEYBOARD 




















